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Truck Opportunities in Lumber Field. 


The motor truck has found in the lumber in- 
dustry a most promising field for demonstratin 
its economy and usefulness. 

To the lumber industry in all its branches, and 
at every stage of the progress of the log from the 
forest to the hands of the builder, transportation 
is a formidable problem. To the logger and the 
millman, as well as to the wholesaler and the 
retailer, the motor truck has proved itself to be 
an efficient and consequently an economical means 
of moving products of the forest. 

A few years ago not a single motor truck was 
used in the lumber industry. Today hundreds 
are in use and the number is rapidly increasing. 
The building and use of motor trucks for lumber 
services are no longer experiments. The needs 
of the lumber business have been fully determined 
by practical experience and a number of factories 
are engaged in turning out trucks to meet the 
lumber trade’s every requirement. 

Almost without exception those who are operat- 
ing trucks for the hauling of lumber have found 
them more efficient than horse power; less ex- 
pensive in maintenance and capable of quicker 
delivery and, therefore, better service. 

The motor truck in the lumber industry has 
come to stay. The hundreds of lumbermen who 
today are considering the expediency of solving 
the haulage problem by installing motor trucks 
realize that the superior efficiency of 
the trucks has been established and 
that the question has resolved itself 
rather into a problem of se- 
lecting the particular truck 
which offers the best in- 
vestment as to 
service, mainte- 
nance and dura- 
bility. 
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Again Weed Sets the Pace 


With Two Brand New 


DOORS 
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“Weed Quality” 
White Pine Doors and Sash 


We make good doors — our customers have made 
them famous. 


Manufacturing and catering to the jobbing trade 
exclusively, we are able to specialize in your needs 
and requirements. 





MONGOLIA 


Made inall sizes. 13 and 1% in. thick, 
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MANCHURIA 


Made in all sizes. 134 and 1% in. thick. 


Solid White Pine Stiles and Rails 


Three-Ply 


Rotary Cut Laminated Veneered Yel- 


low Pine Panels, Wide Stiles and Rails, adapted 


to receive 


the modern styles of hardware. NOTE 


THE BEAUTY OF THE GRAIN. Will take any 


stain or finish. 


Particularly adapted to enamel. 


Ask your jobber for quotation on WEED Sash 
and Doors and if he is unable to quote you, wire or 
write us and you will get the information promptly. 


Weed Lumber Co. .W2*., 


SAN FRANCISCO OFFICE, Flood Building. 
Telephone KEARNEY 2885. 


KANSAS CITY MO” 106 ok: Long Bldg 
COLUMBUS, OHIO, 1612 Bryden Road. 


Roy A. Toombs, P. 0. Box No. 6, Fort Worth, Texas. 


Visitors to the Pacific Coast are cordially invited to visit Weed and inspect the largest wood refining plant in the world, 
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Crown Silos 


\ 
—the Silo that is sold only through Lumber 
Dealers—or are you working up Silo Business 
for some other fellow to grab off the final sales 
with a cut price line of talk? 


We've proved conclusively to our own satisfaction and the < atis- 
faction of a good many retail lumbermen that the retail yard is the 
logical distributor of silos. To do this, however, we first perfected a 
silo we could absolutely guarantee so that the dealer could i, turn 
guarantee it to his customers. We then prepared a number o} book- 
lets and other advertising matter to enable the dealer to Present the 
Crown Silo in its true light, and put him in position to combat the 
booklets from “’ Direct-to-the-consumer-concerns.” As a esult, 
honest merit and bona fide truths have made the selling of Crown 
Silos through retail yards a permanent and highly profitable business 
for many retailers who before could see nothing in silos. 


































Make ’ 
You 


Money 


too if you'll simply 
stock them and let Us 
help you bring themto 
the attention of your 
customers. There’sno 
hocus pocus about this 
silo business at all once 
you get hold of the 


out all the mystery and 
have got the silo bus: 
ness and silo’ selling 
right dewn toa scient: 
fic basis. So much» 
that we openly and 
fearlessly say —‘Hf « 
Crown falls down a 
collapses it will be 
re-erected free of 
cost.’’ = =That’s jus 
about as_ simple i 
guarantee as anyone 
could write, isn’t it? 
Well, that’s exactly 
what we've done al 
throughontheCrown- 
cut out the superfluow 
and retained the e& 
sentials — and by 
doing are supplying? 
silo that’s so far ahead 
of others, both in price 
and quality, that it 
leaves a possible buyer 
but one choice. Now, 
don’t say you can't 
sell silos. We know 
you can. Think of it 
~ 90% of the silos sold 
by us to dealers hare 
been sold by them to 
consumers. Lookslike 
the retail lumbermet 
are at last coming intd 
their own—doesn tit? 
The Crown is the 
cause—try it. ‘ 





3 


A Crown Silo as erected on farm of N. S. Fiefield, 
1% miles West of Monroe, Neb. 


A Perfect Silo For Retail Lumber Yards 


in that it is durable, easy to erect and is sold under a binding guaran 
’ tee. Let us tell you more about it and our methods 

Y eaN for helping you sell them. 
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Care is the greatest thing that is needed in railway 
service today. Nothing else can make our railways safe. 
No matter what kind of ears passengers ride in, care is 
the essential thing to protect them from accident. The 
power of public opinion has resulted in a growing cam 
paign known as ‘‘Safety First,’? which is simply an 
other way of saying ‘‘Carefulness First.’ Without 
care railway wrecks will continue to be commonplace 
occurrences and the toll of lives will continue, no mat 
< _ kind of equipment the railroads are required 
O install, 


Colonel Goethals is wiser than many lumbermen. When 
the overage lumberman is building a mill he is prone 
to hyure on the exact date when it will be turning out 
lumber for the market. All that Colonel Goethals has 


Said about the opening of the Canal is that it would be 
ready for business January 1, 1915, and that he would 
turn the water in in the fall of 1913. The latter he 
has me. But there are the Culebra slides to take 


tare of, docks to build, coal pockets to excavate, forti 
fieations to finish, and then, sometime, the Canal will be 
Opes for business. About all we can be reasonably cer- 
fain of is that that date will not be later than the 


firs Vv of 1915, 

| 
the 
Yat 


Christmas tree trade is once more beginning and 
ids of trees are already being harvested in prepa- 
for bringing them forward to market. It is esti- 
mate that in New York City alone over $1,500,000 was 
‘pen’ last’ year for Christmas trees and for Christmas 
hi ie The evergreen that is used for Christmas 
"IS grows in the deep shade of coniferous forests on 
ba acakively dry ground and is gathered and tied into 

ines that are packed in barrels or bales for transport 





to market. The harvesting of small balsam fir for the 
Christmas tree trade is not injurious to the forest if 
properly done, as a large surplus of such trees exists, 
but by clean cutting much injury can be done. 


TAP LINES’ LEGAL STATUS. 

On pages 31 and 32 of this issue of the AMERICAN 
I.UMBERMAN is published the full text of the decision 
of the Commerce Court, which was handed down on 
Wednesday, November 26, in the famous tap line cases, 
which went to it on appeal from the decision of the 
Interstate Commerce Commission. Notwithstanding on 
account of the Thanksgiving holiday the LUMBERMAN 
was obliged to go to press on the same day the de- 
cision was rendered, it congratulates itself on being 
able to do its readers the service of presenting this 
most important opinion. Owing to the lateness of its 
receipt it is impossible to give it editorial analysis, 
and the text must speak for itself, as it does in clear, 
untechnical terms. The Interstate Commerce Commis- 
sion will undoubtedly appeal from this decision to the 
Supreme Court of the United States, but it is under- 
stood that both parties join in a motion to advance the 
ease upon the Supreme Court calender, which will 
probably result in a hearing before that tribunal some 
time in January. It is expected, therefore, that this 
vexed question in the lumber manufacturing industry 
will speedily reach a final and definite decision. 


WHY? 


The following letter appears in the November 20 issue 
of Printer’s Ink: 
SEARS, ROEBUCK & CO. 
DEPARTMENT OF ADVERTISING AND PRINTING. 
CHicaco, Nov. 11, 19%3. 








Editor of Printer’s Ink: : 

I am very anxious to keep in touch with the laws of the 
various States affecting advertising. Can you recommend 
me the best source of supply for such information ? 

InwWiN ROSENFELS, 
Manager, Advertising Department. 
It appears that the mail order house is curious. 
Why? 





PAYING BY BANK DEPOSITS. 


Granting that the cashing of checks in saloons and the 
consequent courtesies in such a place are not good for any- 
one, and granting that cash kept on hand is most easily 
spent. is it not worth while for the banks of employers to 
coéperate in an effort to secure the desired results? 

A recent issue of the American Machinist asks the 
above question and proceeds to urge a plan whereby a 
separate payroll list is kept for such employees as accept 
the plan, which payroll is furnished to the bank and the 
bank issues duplicate deposit slips for the deposit of 
wages that are placed in the payroll in place of cash or 
checks. The article suggests also that the bank should 
interest itself in helping the employer talk this plan 
up to the employees. 


WHOLESALING BY THE CUBIC INCH. 


A lumber dealer who does*a_ strictly wholesale busi 
ness recently received the following letter: 





Will you kindly quote me prices on California yew and also 
on lancewood? Would require a pole about six feet long by 
one inch square, or one inch in diameter, if round, straight 
grained and free from knots. 

The humor of the above as addressed to a wholesaler 
is quite equaled by a request recently received by the 
‘*Query and Comment’’ department of the AMERICAN 
LUMBERMAN from Buffalo for sources of supply for 
ebony and holly. In following the inquiry up to learn 
the quantities, grades and dimensions needed it was 
learned that the writer was manufacturing an inlaid 
rosewood table and wanted a few pieces of the woods in 
question for inlays. 


COMFORT FOR THE FIRE WARDEN. 

Most of the employees of the Federal Forest Service 
of the United States go about their duties in civilian 
attire. In the case of fire wardens especially it might be 
a forward step to follow the suggestion contained in the 
following news note from District No. 4 of the Philip- 
pine Islands: 

Steps have been taken to supply the Igorote firewardens 
in northern Luzon with a uniform consisting of coat and gee- 
string. The coat will be made of a durable dark-green cloth 
with brass buttons and shoulder cords of interwoven green 
and yellow. The gee-string will be of a similar shade of 
green, trimmed or decorated in yellow, with a long green 
1ringe. Thus equipped the firewardens will be no longer 
under the necessity of wearing their forest. badge on their 
gee-string for the lack of a better place to pin it. 





Those who have tried it report that a gee-string is not 
much to pin a badge to. 
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Fundamentally business conditions are sound, but there is no gainsaying the 
fact that much uneasiness is felt concerning what the future has in store for 
trade in general. The optimist believes—although he regards the present adminis 
tration attitude toward the large industrial concerns with distrust—that when 
the uncertainties of the present banking and currency legislation which is now 
before the Senate have been removed there will be a decided change for 
the better. He bases this conclusion upon the fact that stocks held by retailers 
and big consuming interests are exceedingly small, and such being the case they 
can not continue indefinitely without getting into the market to fill holes in their 
depleted assortments. Some there are who believe that there would be a natural 
slowing down of business regardless of the changing of governmental policies. 
The condition of the money market, conditions obtaining in Europe, and other, 
minor troubles are cited as deterrents to a continuance of business on the seale 
of last year 


Some comfort may be drawn from the fact that notwithstanding a recession in 
business, such as the reports that the railroads are facing slow starvation and 
that there has been both a gross and net loss by the roads, now and again are 
heard of railroads whose earnings are larger than ever before. In Texas the 
thirty-one leading railways have operated at a net loss of nearly $2,000,000 during 
the three months that ended September 30, as compared with the same period in 
1912, but in the face of this the Missouri, Kansas & Texas Railway the last fiscal 
year is reported as having made the most favorable showing in its history, its 
gross and net earnings and surplus recorded being larger than those in any year 
since 1907. Operating revenues of $32,346,258 show a gain of $4,159,539, 15 per- 
cent over 1912, while operating expenses were only 8 percent larger, and the net 
income from operations gained 37 percent. Although taxes increased 2 percent, 
the operating income with taxes deducted shows an increase of 28 percent. 
The net income was reported as $2,216,985 and a surplus of $1,795,933, an inerease 
of $2,300,400. Production of iron and steel in some districts has reached an 
acute state. The Carnegie Steel Company has suspended operations at its plant 
in Columbus, Ohio, after an extended run, because of slack business, and 900 men 
were left idle as a result. Other mills are curtailing by operating only three 
or four days each week,:and persistent rumors have been heard that the United 
States Steel Corporation contemplated shutting down the Gary plant. This has 
been denied, however, by Judge Gary, who said that, while individual mills or 
furnaces may be temporarily closed from time to time as business conditions 
compel, at present no plans are contemplated for closing any of its plants. It is 
believed that steel dividends are safe; that the corporation has a surplus of be- 
tween $300,000,000 and $409,000,000 and has $75,000,000 in bank. The cor 
poration is said to have earned $110,000,000 so far this year and its depreciation, 
fixed charges and dividends are said to call for $80,000,000. It is true, however, 
that the new business in the steel trade has fallen off, which is proved by the 
fact that trust mills are working only 70 percent of capacity and the independents 
50 percent. An encouraging feature is in evidences of easier conditions in 
financial territory contiguous to Chicago. Country banks are said to be offering 
a considerable volume of money at an average rate of 5% percent. As usual, the 
funds are on call. However, Chicago banks are still making a larger part of their 
loans on a 6 percent basis, although 514 percent money is to be had, but the 
national banks hold rather closely to a minimum of 6 percent. Some believe that 
by the turn of the year local rates will develop an easier tendency. Banks state 
that there is a slowing up in business, and when customers have less use for ae- 
commodations lower rates are expected to follow. 











% * * 
Conservatism by lumber buyers still prevails. This is natural, for the year is 
drawing to a Close and this is the time when dealers and the big consuming 
industries pause and take inventory of stocks inshand. Any considerable stocking 
up by them is therefore hardly to be expected and they doubtless will continue 
buying in -the hand-to-mouth manner so prevalent for several months, It is 
what might be termed a consumer demand. By that is meant that wants are being 
satisfied from week to week out of stocks on hand or from shipments in com 
paratively small lots. Manufacturers and dealers are buying for current needs 
only, aiming to avoid accumulations. Now would be an ideal time to place orders 
for next year’s delivery to take advantage of offers of present prices made, and 
probably more southern pine and Pacific coast lumber could be sold if the manu 
facturers were willing to accept orders for next year’s delivery. Many of the 
big producers, however, are reported to be confident of a big increase for next 
spring, with better prices. They are therefore, not rushing to capture orders at going 
values. Notwithstanding these conditions the business done is of a fair volume, 
for buying during the fall and summer was so conservative that as winter 
approached the placing of orders for sufficient lumber to carry them over the 
holidays was found necessary. This is more especially true in cities where building 
is still in progress and in industrial plants where consumption will continue 
throughout the winter. Building in the interior cities has been maintained very 
well up to this week, as the weather has been favorable for outdoor work. 
Thousands of buildings are receiving interior finish. This keeps the planing mills 
fairly well supplied with work and keeps some lumber moving to meet current 
aemanas, 

Notwithstanding the bargain prices that have been offered the last few months, 
that stocks in second hands are short of the normal for this seasen is pretty 
generally conceded, Manufacturers of lumber rely on this condition for a big im- 


provement in demand after about January 15, for with anything like a renewal 
of general trade dealers and consumers alike will be forced to buy to continue 
business, and this demand should be of character sufficient to bring the lumber 
business back to a normal basis. Possibly these expectations will be realized, 
although he would be a wise man who could predict positively what will happen 
next year. The size and urgency of next vear’s demand will depend upon several 
conditions; the marketing of foreign products, easier money, a determination of 
the railroads about buying new equipment, use of lumber and timber for con- 
struction and improvements and plans by the greater industries as to contracting 
for lumber for delivery during the year. What is needed to give the lumber 
business a start forward is an extraordinary demand from the consumers who use 
mill product on a large seale. The capacity of the sawmiils of the country is so 
large that mere rural retail demand added to that for ordinary building in the 
cities is sufficient so to absorb mill output as to cause an advance in prices. 





Northern and central western cities are absorbing fair quantities of vellow pine, 
but now that trade is on the verge of winter; especially in the more northerly 
parts, it can hardly be expected that the building activity will long continue at 
the present rate. In southwestern Louisiana, while the demand is most disap 
pointing and prices are still far out of line, an apparent undercurrent to the 
market 'eads sales managers to believe that after the first of the year quotations 
will gradually right themselves. The principal call at present is from the western 
markets, but the volume of material taken is limited. Many of the larger com 
panies that are in the habit of buying in big lots are satisfied with taking mixed 
cars. Inside material is getting the best call from the West. At Lake Charles 
the export business is said to be improved, there having been calls for dimension 
and heavy timbers the last week. Two shipments went to South Africa. The 
feature marked this week was the fact that calls for cars are becoming more 
frequent, which is an indication that orders are more numerous. Railroads are 
furnishing all the rolling stock necessary, so there is no trouble on that score. In 


REVIEW OF CURRENT LUMBER TRADE CONDITIONS. 


southeastern Mississippi dimension is still in good request, with price firm. Tho 
better grades in shed stock are in good demand at higher values than thirt days 
ago. Specials are still active. Car material shows considerable improv. ‘nent, 


Orders are received steadily for sills and the decking demand is good. Si. ve of 
the smaller mills are reported to have closed, preferring to have their uber 
standing than cutting it at present prices. The car situation is giving some 
trouble but is not expected to be really serious. In northwestern Louisia’. the 
market is about holding its own. The demand for dimension is greater thin the 
supply at some of the mills. No, 1 dimension still holds the dollar advan © and 
the demand for flooring has increased in the last week or two. Shiplap and | cards 
also show greater strength. On the southeast Atlantic coast much apath — stil] 
prevails among the manufacturers. Mills are operating, but wherever possible 
the production is said to be curtailed. At Mobile the outward moveny has 
been very small and improvement is looked for shortly. Manufacturers Nast 
Texas territory report a somewhat better tone to the market, this being esy. cially 
true in the demand for yard stock. That there is no stable or speculative | vying 
at present is proved by the fact that most of the orders placed are for mi ar 
loads, and as a rule mills are not in good shape to fill this kind of orde lhe 
corn crop failure in Kansas and Oklahoma has caused manufacturers to 1 sfer 
salesmen into Texas, with the result that a large amount of lumber has been 
shipped to the Texas yard trade, but at prices that have wiped out th: ofit 
margin of the manufacturer, 
a 

The mild and open weather of this fall has resulted in a good move: t of 
northern pine. October shipments as reported by forty-five mills of the Norther 
Pine Manufacturers’ Association show a total of 147,180,345 feet, a decrense of 
15.7 percent compared with the shipments for the corresponding month last vear, 
Fifty mills reported, however, that the production of the same mills for October 
was 150,856,715 feet, a decrease of 6,565,351 feet as compared with the same mth 
last vear. The total production for ten months shows an increase over last vear 
of 10,929,669 feet. In Minnesota mills are approaching inventory season, and owing 
to an uninterrupted sawing season they have normal stocks of well balanced 


assortments on hand. There is no surplus of low grade lumber. At Cloquet whik 
orders have not been placed in large numbers a fair volume of business is reported, 
Buyers, however, show a tendency to hold back on everything but lumber they 
want for immediate shipments. Building operations in South Dakota are extensive, 
Farmers are said to be doing much in the way of enlarging farm buildings and in 
erecting dwellings and other structures. 
‘ x 
Hemlock demand holds out well because its use in the form of dimension is well] 
defined wherever building goes on, in what is known as the hemlock territory 
During the last few weeks has been reported some weakening in prices, but as ; 


general thing hemlock, like northern pine, is held in strong hands, and that prices 
will suffer much by any recession is unlikely. Eastern buying is thoroughly well 


sustained and prices are unchanged. In Pittsburgh the quotations are about $2 
off list. The Boston hemlock market has been weakening for some time, this 
because of rather short competition from North Carolina roofers. In Columbus 
there is a better demand for all hemlock stocks owing to the continuance of 
building operations. 

’ * * * 

The notable feature of the Pacific coast market is the state of the foreign d 
mand. Shipments from Puget Sound for October totalled 30,700,000 feet offshore 
as against 29,875,000 feet in October last vear. At Tacoma the market shows 
considerable firmness, not so much in advance in prices as in the fact that manu 
facturers refuse to accept large orders from lineyards for next spring delivery on 
the present price basis, This has had a tendency to stiffen yard stock. Mill- 
men, however, are not expecting much change for thirty days. Logs are plentiful 
and none too strong. At Portland a fair volume of business is reported, but 
prices are unsatisfactory. Local demand is fair. At Seattle the expert side of 
the market shows more strength. More mills are closing down daily, and this is 
expected to have a strengthening effect on the market a little later. Grays Har- 
bor conditions are improving. Orders are a little more numerous, and while 
prices are low they are steadier than for some time. On Bellingham Bay more 
business was done in November than October. Australia is still a heavy con 
sumer of fir. In the Flathead Valley the volume of business has been increased, 
although there has been no noticeable improvement to the price situation. Manu 
facturers, however, believe that trade conditions in eastern Montana are on the 
uptrend. Dealers are extending little credit, owing to the tightness of money. 
Mills are rapidly closing for the season. The red cedar shingle situation is un 
changed. At Ballard the mills are closing down and a large percentage of the 
shingle mills of Washington are expected to be closed by the end of next week. 
Prices are still $1.55 to $1.85. At San Francisco trade continues along encour 
aging lines. The volume of business is fair and an upward tendency is shown 
in offshore freights. Inquiries are considered normal for the season. Tir still 
brings $10, except at the mills for offshore business. On domestie fir cargoes the 
price remains at about $11, San Francisco, and $11.50 at southern California ports. 
The sugar white pine mills are closing their season after most successful runs. 





Cypress manufacturers do not seem to be worried over present conditions, for 
while stocks at the mills are accumulating manufacturers are confident that early 
in the year will develop a good market that will care for any surpluses that may 
be piled in the vards. Cypress shingles and lath are ready movers. The lumber 
call is still largely for mixed cars. Shipments have been delayed by the car short 
age on the Texas & Pacifie and by the strike on the Southern Pacific. This has 
caused some congestion of the terminals that will probably be cleaned up shortly. 
In Kansas City there have been slight concessions of from 50 cents to a dollar 
to move stock. This weakness is not looked upon as permanent. The demand is 
light, and some of the smaller mills are making these concessions to try to force 
the market. In St. Louis there is a fairly good demand, with the bulk of the calls 
coming from the yards and factories. In the East cypress is moving in small 
quantities, but the general run of trade is buying for immediate needs only. 





While some North Carolina pine manufacturers are looking for a good business 
in the near future others are looking for the reverse. There seems to be little 
any talk of price cutting, which is a general rule when trade is not brisk. The 
orders placed bear instruction to rush shipment, which leads manufacturers to 
believe that buyers are disposed to wait for lower values. At Lynchburg roofers 
and dimension stock aré moving readily. Box boards are also said to he more 
active than two weeks ago. Inquiries are being received at current prices gd 
delivery next year. These orders are being turned down by the millmen. Re 
ports would indicate that many of the mills are curtailing their output and that 


few of them have closed down. At Buffalo the market is holding steady. Mills 
appear to be determined to get list prices or better. Edge box, whieh has been 
weak for some time, is much firmer and the roofer demand is reported better 


West Virginia spruee manufacturers report a slight improvement in t! general 
run of trade, but despite concessions to secure spruce orders are said to 
ing less except where stocks have accumulated. In the New England ates the 
spruce market is holding its own; prices are firm and in instances are better thas 
a few weeks ago. Pittsburgh reports a quiet tone to the market, ith som 
shading. Competition is more keen among the large producers. 
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BLESSINGS SEEM TO BE FORGOTTEN. 
| vesent unsatisfactory condition of business, if the existing situation can 
be described as ‘‘unsatisfactory,’’ appears to be due more to a spirit born 
nN pointment than anything else. It is largely psychological. 
for example, the railroads: The carriers have not been in a friendly mood. 
sin ied a 10 percent increase in freight rates in 1910. Since then they have 
ref to make betterments that they could have made, apparently because they 
> enied something that the Interstate Commerce Commission decided at the 
tin ey were not justified in asking. The eastern carriers are again before the 
co! sion with a new appeal—a proposed rate increase just half that asked 
th ears ago—and appear to be in the same petulant mood. 
interests Whose tariff protection was cut most heavily by the new revenue 
a or example, the steel and textile industries- though not harmed to the 
ext that they would like to have the country believe, are apparently holding 
alt om anything that would tend to promote trade expansion, They enact the 
role of the aggrieved. They want everyone to know they are martyrs. 
proposed new currency legislation now before Congress has so agitated the 
r uu interests of the country that a spirit of unkindliness prevails in financial 
Ci Even the country bankers are trying to look sullen. 
Other industries are entertaining real or imaginary grievances of one kind or 
anotl 
li appears that the whole nation is in a pouting mood. The country in a busi- 
ness way is acting much like the spoiled child that turns away from its large 
stack of toys at Christmas time because there is nothing around to play with. 
Business America should forget its trifling or imaginary troubles and think of 
its vreat blessings. Nothing is so seriously wrong with business but what it could 
be forgotten and the time spent in airing grievances be devoted to far better 
advantage in promotion of a spirit of good will. The country has much to be 
thankful for if it only thought so. 
It never pays to cultivate a ‘‘grouch.’’ Granted that there are real evils or 
burdens or injustices: Forget them, Cultivate a quiet mind, a cheerful temper and 
helptul spirit of good will. In that way the imaginary evils will disappear and 


the rent evils be easier borne. 





EASTERN WHOLESALERS AND PANAMA. 


No one certainly knows when the Panama Canal will be opened but the 
AMERICAN LUMBERMAN has always claimed and _ still believes that January 1, 
1915, will be substantially the date when it will be opened for commerce. “But 
even so the time is short within which to make plans and prepare facilities for 
new business, whether it be large or small. 

\mong those Jumbermen who have recently showed special interest in the canal 
are the wholesalers of the north Atlantic seaboard. They have their business 
established on well defined and permanent lines, and while they dread the 
derangement that may come from an influx of West Coast lumber by water they 
wish to take advantage of the new business and largely to control it so far as 
the northeastern part of the United States is concerned, as they have the output 
of vellow pine from the south Atlantic coast districts. 

Everyone is beginning to realize that there is not likely to be the enormous 
amount of lumber going through the canal right after it is opened that has been 


hoped tor on the one hand or feared on the other, yet that within another twelve 
months there will be vessel capacity for the transportation from West to East 
of approximately 250,000,000 feet a year is probable. The capacity may be very 
much greater than that, but the ability to move that amount of lumber seems 
assured. At present the rates via Tehuantepec are from $15 to $17 a thousand 
feet, carried by regular lines and involving two transfers. The rate is assumed 


to be profitable for the carriers, like the American-Hawaiian line, which is one 
of the chief factors in the business; yet it is only about two-thirds of the 
transcontinental rail rate. 

Robert Dollar estimated that in cargoes of 4,000,000 feet the cost of carrying 
lumber from Puget Sound to New York would be $11.32, which is less than half 


the rail rate. Yet many shipping people believe that Mr. Dollar has placed some 
of the cost elements too high and that actually the cost will not be more than 


$5 a thousand feet, while if a profitable return business were guaranteed it would 
drop much lower than that. At any rate, there will be a saving of at least $12 
a thous 





ud feet, which can be applied to handling and other expenses of doing 


business and carry the product a considerable distance westward from Atlantic 
ports to meet overland shipments. 

The West Coast manufacturers have already shown that they believe their 
proper policy is to own their own carriers—vessels built especially for the lumber 
business—that can handle lumber through the canal on to wharf at Atlantie 
seaboard at the lowest possible cost, taking their chance on return cargoes. The 
eastern dealers also recognize that this is the natural and probably inevitable 
meth of economical delivery. But this -introduces a new element into the 
eastern markets. 

It a taet that few of the eastern wholesalers are equipped to handle large 
lots of lumber, The wholesalers may buy heavily on the south Atlantic coast 
or the Gulf but the lumber comes forward in comparatively small lots, seldom 
ove 00,000 feet, and lots of this size they are ordinarily able to dispose of 
bet arrival to the larger yards or, if necessary, can split them into smaller 


parts to be distributed among several yards. But to take care of a solid cargo 
of 4 000 or 5,000,000 feet involves a reorganization of lumber receiving 


fa s at practically all of the eastern ports. No yard, so far as we are aware, 
now existence in that territory can conveniently and economically, if at all, 
tal 1,000,000 feet, especially if such cargoes are coming along frequently. 
Pur more, there are comparatively few available wharves of such capacity. 


| ese reasons the attention of many eastern wholesalers is being directed 


tow combining wharfage and storage facilities. In at least two instances 
the ojects are being coupled with vessel schemes. One New York dealer 
has chased dock property on the Hudson on deep water that, when improved, 
will e 25,000,000 feet of lumber. 

: bly the easterners are spurred to this activity because they realize that 
if + ‘lo not provide the facilities the West Coast producers will undoubtedly 
est h their own means of distribution. The system of wholesaling lumber in 
Ais h Atlantic coast markets and contiguous territory, which is different from 
on) ‘ng else found in the country, is facing a test of its resources. It must 
leet | 


‘ control the new situation or find itself subject to powerful competition 


that will force a reorganization. The latter is not wanted; hence the planning 
under way by some of the eastern wholesalers. They have the resourees in 
money and the eastern trade experience which they consider is invaluable t 


all who ship to that section, which entitle them, they feel, to the business: 
but they also recognize that the new trade will eventually be of such magnitude, 
or rather handled in such large bulk lots, that their machinery of distribution 
must be remodeled and enlarged accordingly. 

It is too early as yet to predict the outcome, though it looks.as though for 
the time being the West Coast business in the East will largely be done in 
comparatively small lots through the wholesalers; and that they will rise to 
the emergency and equip themselves to handle the bigger business that will 
develop. Yet there is always the possibility that the larger West Coast producers, 
individually or in groups, will conclude to become their. own wholesalers, and 
provide both the facilities of transportation and eastern distribution 





THE MOTOR TRUCK FOR LUMBER HAULING. 


[See Pages 69 to 89 Inclusive.) 
Anyone who has made any considerable study of the lumber hauling problem 
no longer doubts that the motor truck is a betterment over the horse. Its experi 
mental days are in the past and the motor truck as it is constructed today is pra 
tical and economical, apparently the only remaining drawback for its universal 
adoption being the initial cost. It was not long ago that the first motor truck 
entered the service of lumber hauling, and since it has proved such a success that 
today more than 400 lumber and allied dealers are using the truck to transport 
their products. These users have found that, though the initial truck cost is 
considerable, the difference in the truck’s first cost and the disposal price of 
their horse equipment is regained through lower operation and maintenance 
cost. Their business gain is the possession of a new equipment that does a much 
greater volume of work than a team of horses could possibly do and does it more 
quickly. Though some dealers may never be able to justify an investment i: 


motor trucks, due to conditions peculiar to their own yards and communities, gen- 
erally speaking it is expected that most lumber dealers will ultimately adopt the 
motor truck when they realize that an initial cost of admittedly considerable pro- 
portions is checked off by lower operating cost and greater efficiency in service. 

Since the motor truck made its first serious entry into the lumber hauling 
field the AMERICAN LUMBERMAN has had a motor truck department in which have 
been discussed the different makes of trucks best adapted to hauling lumber. 
Now that motor truck substitution for horse equipment has become a problem 
for such a large number of lumber dealers, the time is opportune for a compre 
hensive presentation of the subject. Such a presentation appears in this issue 
on pages 69 to 89, inclusive. In enlarging the motor truck department to twenty 
pages for this issue the predominating idea is to afford the non-truck owners a 
knowledge of the experiences of the lumber dealers who do own trucks. Many 
letters from lumber dealers who have tested the utility of the motor truck in 
every fair way that comparison might be had with horse hauling tell in this issue 
their views of the motor truck in operation. Truck efficiency or inefficiency, 
whichever it may be, is recited in a truthful and unexaggerated manner. Included 
in this issue are a complete list of lumber and allied dealers now using trucks and 
descriptive matter of makes of trucks best suitable for lumber hauling. As the 
traction engine is now a factor in logging and lumbering operations attention 
is given to that phase of motive power. 

Many more letters than those presented are in possession of the Motor Truck 
Department of the AMERICAN LUMBERMAN, but lack of space prevents their use 
in this issue. These will be given later in the department, which in the future 
is to be even more of a service bureau than heretofore. The purpose is to give 
readers all possible truck information and reliable assistance in solving individual 
haulage problems. The lumber dealer who is a prospective truck purchaser in 
deciding to change over from horses to truck is taking an important business 
step and can chance no mistakes. He is invited to communicate with the Motor 
Truck Bureau of the AMERICAN LUMBERMAN fer advice as to his own peculiar 
delivery problems and as to the reliability of thé particular type of truck he 
may be investigating. 


CREDITS SHOULD BE MORE CLOSELY SCRUTINIZED. 


During the last year or two a number of ‘‘successful failures’’ have been 
reported in the lumber trade of the United States that should not have been in 
any measure successful. They have been largely of concerns or individuals whose 
reputation or whose methods were bad; and either their reputation or their 
methods might have been known to their victims if ordinary precautions had 
been taken. 

At many lumber association meetings of late the subject of credit information 
has come up, and those in charge of the various credit agencies in the lumber 
business, whether regular rating books or bureaus of information, have insisted 
upon, first, hearty and frank cooperation of the trade in concentrating the infor- 
mation as to the personnel, financial methods and business practices of concerns 
seeking credit, and, second, of making use of this information when collected and 
distributed. 

Just now, in these times of dull business, a disposition is ghown by many 
operators to ignore unfavorable reports on people who wish to buy their lumber, 
and to look optimistically on the favorable reports and to give to the wouldbe 
buyer the benefit of the doubt. 

That is not a safe policy anywhere or at any time, especially under such condi 
tions as these. A little positive knowledge is better than any amount of ignorance, 
and if in regard to a business concern one agency makes an adverse report while 
a dozen others say nothing the one should outweigh all the others. But people 
are eager to sell and an order—especially if the price be attractive—looks 
mighty good to them. And so they take the chance, and too often the chance 
goes against them. 

There have been too many failures in the lumber business recently, and in too 
many cases the fact that liabilities mounted up high was due to pure carelessness 
on the part of lumber manufacturers and wholesalers, Of course there are failures 
of another class—people of real assets and worth become embarrassed. In regard 
to such cases sympathy and patience must be extended; but there is another class 
of institutions that have been making big and entirely unnecessary inroads into 
the capital of lumbermen all over the country. The latter should be looked for 
and carefully avoided. The margin of profit is too small just now to permit of 
running needless risk. 
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DOMESTIC. 


General. 

Taking of oral testimony in the investigation of the re 
ceivership of the St. Louis & San Francisco Railroad by 
the Interstate Commerce Commission closed at St. Louis 
November 20 with the filing by the St. Louis Union Trust 
Company of the names of the ninety-nine members of the 
syndicate that made a profit of $3,000,000 in the promotion 
of the St. Louis, Brownsville & Mexico Railroad and its 
sale to the Frisco. 

Swimming has been added to the curriculum of the Chi- 
cago public schools as a part of the regular course in 
physical training. 

Contract for the construction of the Missouri State capi 
tol at Jefferson City was awarded November 21. The build- 
ing will be constructed of Missouri limestone and will be 
437 feet in length by 200 in width with a dome 2382 fect 
high. The whole structure will cost $2,850,000. 

Silas Christofferson, in a biplane, swept over the United 
States cruiser South Dakota as it steamed in through the 
Golden Gate November 23 and dropped a sand “bomb” that 
struck the vessel squarely amidships 

Lieuts. Hugh M. Kelly and Eric L. Ellington, first divi- 
sion army aviation corps, were killed November 25 in a 
fall of SO feet in an aeroplane to the grounds of the army's 
school on North Island across the bay from San Diego, Cal. 

kx. M. Holland, aged 65, one of the best known actors on 
the American stage, died at Cleveland, Ohio, November 24. 

The Philippine commission November 22 passed the anti- 
slavery law adopted November 18 by the Philippine Na- 
tional Assembly. 

About 200 cities of the United States, Canada and other 
countries are participating in the City Planning Exhibition 
which opened at the public library, New York City, Novem- 
ber 24. This is the first general exhibition of its kind ever 
held. 

The municipal opera house ordinance, providing for the 
erection in the civic center of San Francisco of an opera 
house for which private citizens have subscribed $850,000, 
has been vetoed by Mayor Rolph. 

The total cost of the fusion campaign that resulted in 
the election of John Puroy Mitchell as mayor of New York 
City was $129,519, according to the report of Charles L. 
Bernheimer, treasurer of the citizens municipal committee, 
made public November 23. 

The postmaster at Philadelphia has just ordered 90,230,- 
000 stamps, valued at $1,696,000 for the Christmas rush, 
the largest single order ever made by a postmaster. 

Announcement was made at conferences of commercial 
and business interests at New Orleans November 22 that 
plans had been outlined for the Southern States Pan- 
American exposition to be opened at New Orleans Novem- 
ber 19, 1914, celebrating the opening of the Panama Canal. 
Committees have been named to solicit subscriptions to a 
$5,000,000 fund to defray expenses. 

The liability of Lloyds, of London, England, for shipping 
losses during the recent storms on the Great Lakes is esti- 
mated at $7,500,000. 

Charges that the Titanic was unseaworthy were pre- 
sented to the Federal district court at New York November 
21 in proceedings to determine the liability of the owners 
to the heirs of those who lost their lives in the disaster. 
These claims aggregate $17,000,000 and if the courts should 
determine that the liner was not properly constructed and 
equipped it was said there would be practically no limit to 
the damage that might be demanded. 

Reorganization of the New York, New Haven & Hartford 
Railway Company to meet the requirements of the Sher- 
man antitrust law November 21 was discussed by directors 
of the road at their monthly meeting at Boston. 

Testifying at New York City November 21 for the defense 
in the Government’s suit under the Sherman antitrust law 
against the so-called moving picture trust, J. A. Berst, head 
of the Pathé Company in America, denied that the General 
Film Company, one of the defendants, was organized for 
the purpose of restraining trade. 

The torpedo boat destroyer Parker November 21 returned 
to Philadelphia after a satisfactory builders’ test over the 
Delaware breakwater course. <A speed of 30.38 knots an 
hour was attained, while the Government requirements 
called for only 29% knots. 

Gov. Cole L. Blease, of South Carolina, November 25 
released 100 convicts at the State penitentiary and on chain 
gangs throughout the State. Since coming into executive 
office three years ago Governor Blease has granted nearly 900 
pardons, paroles and commutations. 

Contributions to the $4,000,000 fund being raised for the 
Young Men’s and Young Women's Christian Associations 
had reached a total of $3,773,502 November 25 at the end of 
the twelve days’ campaign. 

The convention of the Mississippi-to-Atlantic Inland 
Waterways Association opened at Palatka, Fla., November 18. 


Opposition to the plan for providing a State fund for 
widowed mothers was voiced at New York City November 24 
before the commission appointed by the New York Legisla- 
ture to investigate conditions with a view to recommending 
whether such a fund should be created. 
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Washington. 

The War Department has formulated the rules covering 
the collection of tolls on vesseis using the Panama Canal. 
Some of the features of the regulations were made public 
November 21. 

Attorney General McReynolds is considering an investi- 
gation of an alleged cold storage combination which he be 
lieves may be responsible for the high price of eggs and 
poultry. 

Congressman Bartholdt, of St. Louis, November 21 intro 
duced a resolution authorizing the House Committee on 
Education to make a thorough investigation as to the feasi- 
bility of establishing in Washington a great national uni- 
versity. 

A hearing was held November 21 by a subcommittee of 
the Senate Commerce Committee on a_ bill introduced by 
Senator Cummins authorizing the Intercity Bridge Company 
to build a bridge over the Mississippi River between Keokuk, 
Iowa, and Hamilton, 111. 

The usual New Year's reception at the White House will 
not be held this year as President Wilson plans to take a 
vacation during the holiday recess of Congress. 

President Wilson will reiterate his demand for the prompt 
enactment of a currency reform bill in his annual message 
to be read to the assembled Houses of Congress December 2. 

An investigation will be made by the Interstate Com- 
merce Commission into the report that thousands of passes 
are issued annually by the railroads and the Pullman Com- 
pany to members of the Illinois legislature, Illinois judges, 
State and county administrative officers, aldermen, mayors 
and other city officials. 

A committee of State food commissioners in collabora 
tion with the Federal Bureau of Chemistry is drafting an 
amendment to the Federal pure food law. 

To meet the cost of naval construction, Congressman 
Bailey, of Pennsylvania, November 20 proposed a super tax 
of 5 percent on all incomes of $20,000 or more, however 
derived, and collectible under the same regulations as the 
regular income tax. 

Congressman Crosser, of Ohio, November 21 introduced a 
resolution to have a House committee investigate the school 
system of Gary, Ind., which he believes is a model, with a 
view to furnishing information to the country. 

Assistant Secretary Roosevelt is expected to recommend 
the reopening of the New Orleans navy yard for the repair 
of the navy’s lighter draft vessels. 

The annual report of Col. George Goethals, chairman and 
chief engineer of the Panama Canal Commission, just sub- 
mitted to Secretary of War Garrison, shows that $20,524, 
705 has been paid for labor and $10,676,950 for fortifying 
the canal. No definite date for the official opening of the 
canal is set. 

Congressman Shackelford, of Missouri, chairman of the 
committee on roads, and Senator Hoke Smith, of Georgia, 
chairman of the committee on education and labor, Novem- 
ber 20 simultaneously introduced in the House and Senate 
a bill appropriating un aggregate of $25,000,000 annually 
for Federal aid to public highway improvement. 

The House naval committee December 2 will begin the 
consideration of the Hobson bill providing for a council of 
national defense. 

Figures made public November 25 by Congressman David 
J. Lewis, co-author of the parcel post law, show that the 
profits of the five leading express companies, which control 
ST percent of the express business of the country, during 
the twelve months of 1911-1912 were in round numbers 
$5,772,000 compared with $3,290,000 in 1912-1913. Last 
June when the parcel post system had entered fully into 
competition, express profits were wiped out and in one 
month a loss of $420,000 was sustained by the corpora- 
tions in conducting their transportation business, according 
to Mr. Lewis. 

Dr. Joseph A. Holmes. chief of the Federal bureau of 
mines, recently returned from a 14,000-mile tour of Alaska 
and is enthusiastic over mining prospects in that territory. 


For the thirteenth time in the lapse of a little more than 
a century, the White House was the scene of a wedding 
November 25 when Miss Jessie Woodrow Wilson, second 
daughter of President and Mrs. Wilson, became the bride of 
Francis Bowes Sayre in the presence of about 300 invited 
guests, 

William Wilson Finley, president of the Southern Railway 
and a leading figure in movements for the development of 
the South, died November 25 at Washington. 

The legality of the Dick law for the reorganization of the 
militia, challenged by the National Guard Association, was 
upheld in an opinion by Brig. Gen. Enoch H. Crowder, judge 
advocate general of the army, made public November 22 by 
Secretary Garrison. 

To help relieve congestion in post office lobbies during the 
holiday season, Postmaster General Burleson has requested 
citizens to procure in advance from their separate post offices 
the number of tags needed for insured and C. O. D. parcels, 
These can be filled out at home, according to instructions to 
be issued by local postmasters. 








FOREIGN. 

A Danish scientific expedition headed by Dr. Mo: 
left Copenhagen November 21 on a deep sea explorati 
biological and zotlogical investigations. 


ensen 
and 
I The expeditic: first 
will visit the Philippines and from there will Proceed to 
Japan, Australia, New Zealand, Hawaii and the © If of 
Panama and will return by way of the United Stat 
; In connection with the recent inauguration of Yun Shi 
Kai as president of the Chinese Republic, William | Cal- 
houn, retiring United States minister, received the honor of 
first class to the Order of Chia-Ho, or “The Excellent ¢ rop.” 
Lord Hardinge, viceroy of India, has decided to resign 
the first of the year, it is rumored. Lord Kitchene: pres- 
ent British ruler in Egypt, is mentioned as his su: 


COSSOr, 
It is announced that the Belgian Government has ¢ cided 
not to participate in the Panama-Pacific Internations] Ex- 


position at San Francisco in 1915 for reasons Similar to 
those which governed Germany and Great Britain and for 
the additional reason that the United States did not partici. 
pate officially in the expositions held at Brussels and Ghent, 
uthough Belzium was largely represented at St. Louis, 

It is rumored that Princess Eitel Friedrich, wife of the 
second son of Emperor Wilhelm, is planning to get a divorce 
from the Prince. 

A government commission composed of prominent jurists 
representing Denmark, Norway and Sweden, has taken 
the study of eugenics with the object of introducing 4 
tual law regulating marriages and family rights. 


up 
mu- 


Captain White has denied absolutely the charge printed 
in one of the Roman newspapers to the effect. that the 
American sailors were guilty of misconduct while on shore. 
He said he had investigated all the cases reported and 
found each to be merely a frolic. 

It is reported that E. H. Gary has bought the Gains. 
borough picture “The Market Cart,” 
for $100,000, 


which was sold at Paris 


Prince Keiki Tokugawa, the last of the shoguns, died at 
Tokio, Japan, November 22 at the age of 76 years 

The Russian Government has just placed a large order 
for war aeroplanes to be delivered within the next. three 
vears., 

Jules Vedrines, the French aviator, November 20 flew 
from Nancy across Germany without descending and landed 
near Prague, Austria, a distance of 400 miles. 

M. Corbon, the French aviator, was killed at Chantilly 
November 23 in a fall from his monoplane while he was 
trying to imitate Pegoud in describing loops in the air, 

The Academy of Science at Paris, France, has decided 
to offer a prize of $2,000 to the person who devises a 
means for domesticating the heron in order to obtain 
aigrets without killing the birds. 

Theodore Roosevelt November 22 addressed the Univer- 
sity of Chile at Santiago on “The Democratic Movement in 
a Republic.” 

An appeal, signed by several hundred prominent men and 
women of Germany, France and other countries, for Rus- 
sian political prisoners and exiles suffering from hunger, 
disease and ill treatment was published in many European 
newspapers November 24. 

A bill introducing woman suffrage in the elections for 
the commercial and industrial courts and the governmental 
chambers of commerce and trades organizations was adopted 
by the lower House of the Bavarian Diet November 20 by 
a large majority. 

The German imperial budget of 1914 provides for raising 
to the rank of full legations the minister residencies now 
credited to Guatemala, Venezuela and Peru. A German 
consulate is established at Panama and the German con- 
sulate at Montreal is raised to consulate general. 

The erection in the capitol of Rome November 21 of a 
bust of the late Giuseppe Verdi, the Italian composer, in 
commemoration of the hundredth anniversary of his birth, 
October 10, 1815, was made the occasion of a notable cere- 
mony. The monument was designed by Giuelmo Monte- 
verde, the most noted Italian sculptor. 


A statistician has estimated that tips paid daily in Paris 
to waiters, janitors, cabmen and others whose income is 
largely derived from this source, amount to $41,600. The 
srand total of all tips given in France is placed at $64, 
420,000 a year. 

In a recent engagement in Morocco between a Spanish 
column and Moors, the Spanish lost thirty-two killed and 
wounded, but succeeded in occupying a strategic position. 


The Russian dreadnought Hmpress Maria, the submarine 
Tjulen and the destroyers Bespokoiny and Gujeffny were 
Jaunched recently at Nikolaieff. 


Edmund Perreyon, holder of several altitude records, was 
killed November 25 when his monoplane was capsized while 
he was maneuvering over the aerodome at Buc, France. 


Minister of Foreign Affairs Guenadieff has proposed to the 
French charge d'affaires at Sofit that the differences betwee? 
sulgaria and Greece concerning prisoners of war be sub- 
mitted to arbitration by President Poincare of France. 
Bulgaria complains that Greece refuses to release Bulgarian 
prisoners contrary to international law. 
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Keonomists, financial experts, the great bankers of 
Europe and America, and all men of affairs who have 
to do with the greater business of the world have ar 
rived at the conclusion that the general recession of in- 
dustt activity and trade, now positively manifest, has 
as ‘ause the lack of available capital. That is, the 
volume of demand for capital has outrun the amount of 
credit and security that can be offered for it. This 


seems to indicate overexpansion under the stimulus of 
the world’s ambitions and activities in all directions, 
reaching into new fields and involving developments of 
once latent It also shows the effect of a 
syealt Variety of new inventions that have prompted new 
endeavors in a variety of directions. The peace that for 
vears has prevailed between the paramount industrial 
and commercial nations, such as Great Britain, Germany, 
France and the United States, and the inventive genius 
that has characterized the men of civilized nations with- 
in recent time, have developed a friendly rivalry and a 
degree of codperation that have conduced to enterprise 
in all directions where there has been any promise of 
Scientific have heen a_ powerful 
stimulus to many undertakings in the forward and ex 
pansive movemert, It has been a period of opportunity, 
ambition and achievement, and men have been driven 
forward by such incitements during the last few decades 
‘before. In the movement the tendency has 
been to interlock the interests of all civilized nations in 
respect to finance and commerce. Such rivalry as has 
prevailed has been of a peaceful character and promotive 
of expansion. There has. been a great development of 
corporate power, and immense issues of securities on the 
basis of credit, fostered and cared for by the vreat bank 
ers in Europe and America, This has been necessary to 
the energizing of expansion and the development of re 
Such expansion and development as have been 
twenty-five or thirty years could 
never have been without the powerful aid of the bank 
ing and credit system that has 
entifically perfected in Europe and America within the 
last half century, Such development has been necessary 
because of the building of railroads, the construction of 
steamships, the growth of great industries and the pro 
motion of such auxiliary influences and aids as the tele- 
graph, the telephone and the wireless system of com 
munication, All these aids to business capacity and 
have involved capital the media of which 
have been promises to pay, in the form of stocks and 
honds. Such media are handled by the great banks and 
syndicates and enter into the system of credits. 
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Probably while business is done under the favoring 
influences of the more recent past there will be expan 
sion and collapse, even without the intervention of wars 
aiid widespread calamities of other sorts, though such 
untoward influences often serve to precipitate a trouble 
that would otherwise be longer in the brewing. In 
fact, a long period of international peace, with other 
favoriag conditions, tends to prolong prosperity until 
the people come to regard it as a naturally perpetual 
condition, This leads to overconfidence, a venturesome 
disposition and ignoring of anything like breakers ahead. 

* * * 

At the present juncture the bankers of Europe and 
America have come to the conclusion that there must 
be a halt in expansion until earning capacity shall have 
caught up with expenditures that constantly call for new 
issues of credit instruments. The markets for securities 
have fallen into this mood, and henee we hear much 
about the necessity of ehecking expansion and of the 
time to digest the securities that already are on the mar- 
ket. This state of the credit market naturally has a re 
actionary effect on the great industries, the railroads as 
Well as the speculative markets of all kinds. Credit is 
refused to any undertaking that looks like expansion 
or the development of new and untried resources. Busi- 
Ness is restrained by the refusal of bankers to lend 
money and eredit for anything but the seasoned and 
tried business that is yielding fair returns. Money to 
move the crops and for trade therein, to handle dry 
clothing, footwear, household goods, and even 


WOOUS 
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Tor luxuries that have a turnover value that can be real- 
zed on, is plentiful, but secant accommodation is given 
to veutures in untried things and undertakings; for money 
and credit lenders feel that expansion has gone beyond 
the safety limit and that there must be a slower going 
intl ventures have been liquidated and over-issues of 
cajvial have been digested. This is the situation that 
'sconmant not only in this country but in Europe and 
the dependencies of. its governments. 
* x * 

course, there are culminating influences that are 
ace ituating the situation both at home and abroad. 
M ‘tary conditions in Europe are known to be much 
the same as in the United States and Canada. There is 
™ musual demand for reserves of gold. There is the 
lf 


nec-ssity for heavy Government and private financing 
in “rance, London is trying to hang on to its gold re- 
-e, for the Bank of England feels the responsibility 





for maintaining the discount rate and thus controlling 
the world’s gold movement and credit. Germany is ex- 
periencing a trade recession and the number of unem- 
ployed in that country of great industries is augment- 
ing, while the feeling is that continued liquidation will 
be necessary if the official rate of the Reichsbank is to 
be kept down. Even in England there is report of 
gradually decreasing trade, while there is a comparative 
decline in the foreign trade. But the hope is that the 
Knglish iron and steel manufacturers will profit by the 
readjustment of the American tariff. Despite the in- 
creased reserves of the Bank of England a money strain 
in that quarter of the financial field is acknowledged. 
A large degree of the money strain in Europe is attrib- 
uted to the French Government loan to rehabilitate and 
increase the strength of the army, and other loans for 
financing the Balkan war losses, altogether estimated at 
$750,000, 000. This vast aggregate will be sought 
wherever the funds can be obtained, and consequently 
is uv strain on the reserve strength of the Continental 
and English banks, and will have an influence on bank- 
ing resources in this country. The Bank of England 
is said to show remarkable strength for this time in the 
vear, and to be fortifying its measures to retain the 
gold it has on hand. A feature of the situation is that 
London bankers have strongly intimated to American’, 
bankers that it will be better to wait until after the 
beginning of the new year before taking gold from 
London, though a considerable and steady flow of the 
yellow metal to this country early in 1914 is confidently 
expected. In _rgspect to the volume of money needed 
in this country for payments in Europe, Sir George 
Paish, editor of the London Statist, lately in this coun- 
try, wrote to his journal that this country needs no 
more than $700,000,000 a year to cover its interest pay- 
ments in Kurbpe, its tourist expenditures, its gifts and 
other outgoings, and it is probable that by Christmas 
the United States will be in a position to import gold 
to the extent of many millions. At the same time Sir 
George expresses the hope that the bankers in this coun 
try will relend in Europe the balances due to this coun- 
try and will not seek gold from Europe or other coun- 
tries until the New Year shall have passed. He assumed 
that the balance money is not really needed in this coun 
try, though doubtless many of our people would not see 
the matter in that light. But Sir George admits that it 
is obvious that the amount of gold that will come into 
this country early in 1914 will be quite large, and that 
the probability is that money here next year will be 
abundant. On the basis of this view of the matter he 
remarks that this probable import of gold is of great 
importance to the bond and stock market on this side, 
as easy money would mean enlarged ability to purchase 
such instruments of credit, and hence should result in 
substantial recovery in prices of both stocks and bonds. 
That the wish of an Englishman is father to the thought 
may be natural, but Sir George’s wish may go glimmer- 
ing under the complexity of potential influences that now 
confront the United States in respect to results of the 
tariff, the currency proposition, the railroad rate ques 
tion, the demands of labor, to say nothing of the Mexi- 
can uncertainty. But whatever Americans may think of 
their own situation, Sir George Paish remarks that ‘‘ the 
United States is enjoying a large measure of solid pros- 
perity notwithstanding the relative failure of the corn 
crop, uneasiness as to the effect of the tariff on indus- 
try, the comparative scarcity of money and the difficulty 
of making new issues of capital.’’ He says that at 
present the paucity of business in New York, as in Lon- 
don, is confined to Well Street; that bankers in this 
country are doing a great business and are earning large 
profits. Although in a few directions factories are 
somewhat less active than they were, on the whole they 
are fairly busy and are giving good returns, while wages 
and consuming power were never higher or greater. Yet 
Sir George admits of signs that the activity of trade is 
becoming less pronounced, especially the new orders for 
iron and steel, locomotives and machinery. He might 
have added car equipment. 
* * « 

A late feature of the New York banking situation 
was heavy withdrawals of gold for shipment to Can- 
ada. Late last week withdrawals from the sub-treasury 
there totaled $2,500,000 in gold coin destined to Ca- 
nadian institutions. This gold movement resulted from 
the decline of New York exchange at Montreal, which 
brought gold to a shipping basis. A conclusion is that 
Canada is due to take considerable gold during current 
time on account of the extensive movement of grain for 
export, which product is going forward through Amer- 
ican ports. The selling of grain bills on the New York 
market against such exports has placed large balances 
to the credit of Canadian banks, and as the month 
closes a tendency is to realize on such eredits. 

* * * 


The mereantile agencies continue to make favorable 
reports concerning the distribution of dry goods and 
fabrics of the eastern looms. Activity in the holiday 
trade is also favorably commented on. These comments 
are mostly corroborated by the wholesale merchants. 





It is ad- 
mitted, however, that unseasonably warm weather has 
tended to the postponement of the demand for cold 
weather fabrics and other wearing apparel, footwear 
etc. Farmers are said to appear prosperous, though 


Trade in wool goods is favorably mentioned. 


that condition should be modified as to localities and 
regions of country. Stocks of goods are kept down to 
iow levels. Country banks report a rather heavy demand 
for loans. Reports from the crop experts, official and 
private, indicate an excellent condition of winter wheat 
and rye, and hope is expressed that the growth will go 
through the winter in fine condition. The outcome of the 
cotton crop promises better than earlier appearance in- 
dicated. A report from a well informed operator, lately 
touring Texas and Oklahoma, is to the effect that the 
crop in the two States will be above the average. Texas 
will possibly make 4,000,000 bales, while the result in 
Oklahoma will be more than was expected and will 
easily exceed 800,000 bales. But there is an immense 
amount of low-grade product, because, owing to high 
prices, planters have saved all the cotton that will go 
in the market. The wise ones declare that everything 
promises that this season’s cotton crop will have been 
picked the most rapidly, as well as ginned and marketed 
in the fastest time, of any on record. The crop was 
extremely early, especially in the Southwest, the cause 
for this having been the extreme drouth. Owing to 
conjectured market conditions and financial exigencies 
the crop has been sold rapidly, and sight receipts so far 
represent an unusually large proportion of the cotton 
actually ginned. Added to this, the early frost de- 
stroyed the top crop, and hence it is concluded that the 
ginning up to the middle of November must have been 
close to the largest percentage of the entire crop ever 
ginned up to that date. 


Probably the most pronounced feature of the present 
industrial condition, evidencing recession of industry as 
bearing on finance and general business, is the depressed 
state in iron and steel. Though there are some in- 
stances of fairly well sustained activity in special de- 
mands, the metal business is mainly a dead level of 
slackness. The rolling mills in the Pittsburgh district 
have been forced from lack of demand to reduce their 
working forces, and all the mills in that region are hay- 
ing a dull season. It is acknowledged that the German 
and Belgian manufacturers are bidding for a foothold 
in the American market, encouraged thereto by the new 
tariff on importations into this country. Buyers are 
hesitating about placing orders until they shall have 
obtained quotations from foreign manufacturers. At 
Sharon, Pa., and throughout the Shenandoah Valley the 
steel mills are cutting down their forces wherever possi- 
ble, several thousand men having been laid off within 
three or four weeks. The wire fence mills continue to 
run about full handed, as there is a good demand for 
fencing. The general plan is to run a few days each 
week. Despite the dullness, however, the United States 
Steel Corporation is pushing forward improvements on 
its Braddock, Rankin and East Pittsburgh plants. The 
MeClintic-Marshall Construction Company, at Rankin, is 
working overtime on Panama orders and structural steel, 
while the Rankin and Braddock plants of the American 
Steel & Wire Company are operating at normal capacity. 
The wire trade seems about the most prosperous of any. 
It is said that more finished work is being turned out by 
the Westinghouse Electric & Manufacturing Company 
than during last summer. At Columbus, Ohio, the Car- 
negie plant of the United States Steel Corporation has 
closed down, turning loose about 900 men. The cause 
of closing was announced to be the falling off of busi- 
ness. Foreign manufacturers are said to be growing 
more aggressive in their campatgn for export business 
to this country. German sales on this account are fa- 
cilitated by export bounties. Over the week end com- 
petent authority reported that the steel market was 
about as dull as possible. Operations were on a basis 
of 60 percent capacity and prediction was made that, 
barring a change for the better, operations will be down 
close to 50 percent before the close of the year. The 
heavy falling off in production and the decrease of 
prices were declared to have greatly reduced steel earn- 
ings. Few companies, it is declared, are expected to 
show dividends after the end of this month. The Jron 
Trade Review says that ‘‘steadily diminishing demand 
for iron and steel has resulted in further curtailment 
of production and many employers are compelled to re 
duce their working forces.’’ The recent wrecks on the 
upper lakes will compel the use of a good deal of steel 
in repairs and rebuilding that will help in that line of 
demand. 

* x * 

The copper market, which held up well after other 
metals used in manufacture had declined in demand 
and weakened in prices, has yielded to the general in- 
fluence of depression and the inability longer to hold up 
against weakeuing market tendencies. There is no sign 
of a change in the policy of hand-to-mouth buying, and 
since many find their stocks on hand considerably larger 
than was expected at this date some time may elapse be- 
fore they are again foreed into the market. 
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A Lumberjack’s Thanksgiving. 


(Dedicated to the Brotherhood of Too Much. ) 


[i 


To any who, though having Too Much are still aweary, 
this sketch of our autumnal holiday is inscribed—those 
who will eat Thanksgiving dinner to the accompaniment 
ot faultless, glittering table equipment and obsequious 
hired attendance, possibly with an appetite which, never 
feeling the wholesome whip and spur of true hunger, 
responds but feebly to the most alluring of gastronomic 
seductions, 

It is dawn in a lumber camp in northern Idaho. Con 
ditions, one might fancy, are like those of that far, first 
Thanksgiving day in Old New England. <A crisp frost 
crackles on the surface of the snow that covers the 
ground and rests here and there in plumy tufts on the 
green boughs of the firs. The sky is chilly gray except 
where the sun is breaking a rosy way through the morn 
ing murk, 

You are standing in a deep ravine or ‘‘coulee’’ as it 
is called in Idaho. The hillsides are thickly weoded. 
Through the bottom of the ravine winds the track of the 
logging road. On this track are the four cars which con- 
stitute the new type of logging camp housing all the 
activities of the men employed, and forming one of the 
units of the eight or ten logging outfits of the Potlatch 
Lumber Company—sleeping car, kitchen cars, sandwiched 
in between two dining cars, and lastly the Loggers’ 
Y. M. C. A. ear, which on this Thanksgiving morning 
is paying its regular visit of one week to camp, on its 
scheduled itinerary through the district. So long as 
it is in camp life takes on a different appearance. The 
interior, fitted up with all the equipment for games, cor- 
respondence, reading and music, is keenly appreciated 
by the men. Its decorative scheme is truly soothing to 
the eye with a sense of beauty and harmony. Mrs. 
Lansbury, the secretary’s wife, has made and hung win- 
dow curtains of soft, cream-colored scrim. The walls are 
decorated with well chosen pictures taken from magazine 
covers, self-framed by singeing the edges in the candle 
flame. 

Although there is much in the car to suggest social 
and mental activity there is also provided plenty of 
‘‘Jazy-back bench’’ room for those who would simply 
loaf and invite their souls, to use the oft-quoted phrase 
of Walt Whitman. 

But this was only a peek into the car; we are still 

standing outside and we sniff the smoke as it floats from 
the stove-pipe chimney of one of the kitchen cars, 
mingled with the woodsy odors of the forest and the 
aroma of coffee, not to say hot cakes and bacon. Per- 
haps you look at your watch and wonder that folks can 
be hungry at 6 o'clock in the morning but remember 
the men who will eat this early breakfast (camp meals 
are always on time) are hardy, rough-clad rough-and- 
tumble lumberjacks whose blood is on good terms with 
the pure oxygen of the air, hence their good digestion 
and keen appetites. It is men of this type who form the 
line which you see unwind from the sleeping car and 
head for the mess car. 
Breakfast is good and eaten with zest but talk of the 
big feed’’ of the evening seasons it. The men scatter 
when it is done, most of them to their Y. M. C. A. car 
to write home, play pool or other games, read or idle 
as the mood invites; but be sure every one of them 
will be shaved and don his gladdest rags before dinner 
time. 

Secretary Lansbury—readers of the AMERICAN LuM- 
BERMAN have perhaps heard about Jim Lansbury—is the 
incarnate spirit of the Y. M. C. A. in camp. He consoles 
the troubled, rejoices with the happy, teaches English 
to the homesick foreigner; gets up all sorts of entertain- 
ments and generally keeps things moving right along and 
moving right. 

The Great Event! Well, at last the night is here,— 
the night of the big feed; the night of big doings in the 
Y. M. C. A. car; the night which brings all that Thanks- 
giving night can bring! The camp has been decorated 
with autumn foliage and green boughs and bunting and 
everything has had an extra allowance of soap and water. 


y Lucius Willard. | 


Every dish, pot and pan are especially 
slick and shining tonight. The cook 
and his boys have hustled to get as 
fine a dinner as could be had any- 
where, for this is to be the greatest 
feast of the year and cooks have pro 
fessional pride no less than other ar 
tists. 

There it goes! the sweetest of all 
sounds—the Thanksgiving — dinner 
bell; and the bell, as you listen you 
feel is worthy of more than passing 
notice. It is a hand-wrought piece of 
iron in the form of a triangle which 
is struck by an iron rod about 10 
inches long. Wielded by a_ skilful 
hand, that bar is bringing from the 
triangle sweet, mellow tones that ring 
out musically on the clear air. 
There is a rythmie rise and fall to 
their cadences that quite captivates the 
listener and makes him resolve to have one in his dining 
room at home. But perhaps, without the craft of the 
logger-blacksmith who made it and the environment of 
Which it is a part, it might be found to lack something, 
so we will keep it sacred to the logging camp. 

The lumberjacks have spent no time mooning about 
that familiar sound. They have made a bee-line, every 
man tor his place at table. There are other folks in at 
dinner, too, some of those who are going to contribute 
to the ‘*show’’ in the Y. M. C. A. car after dinner. 
When all are seated and still, the secretary, after asking 
permission of the loggers, gives brief expression of 
thanks for blessings enjoyed. | 

For the next twenty minutes or so, spoons, knives and 
forks have the right of way. Oyster soup, turkey with 
all the ‘‘fixin’s,’’ followed by the proper dessert of 
pumpkin and mince pie, are thoroughly enjoyed, until at 
last with many a sigh of content or repletion as the 
case nay be, the boys leave the table, some to wish 
Thanksgiving came every day; others to thank goodness 
that it comes but once a year. 

The Evening.—After the turkey has had a little time 
to get itself stowed away so the jack is not in so much 
pain as he was right after dinner, everything is cleared 
up and put in shape for the program in the Y. M. C. A, 
car. And sure’s you live, here’s quite a crowd of folks 
come out from town—women with motherly, kind faces; 
young girls eagerly interested in the proceedings and 
children who couldn’t be left behind. 

While the decks are being cleared for action, some of 
the boys are enjoying the dinner in retrospect, discussing 
the amount. of turkey each one was able to surround. 
Many very personal remarks are heard along this line. 

Finally everything is ready. The audience—as many 
as can find seats—is seated and expectant. Then the 
entertainers are introduced by the secretary, each in 
turn. A piano solo by a lady is the first number on the 
program. This is followed with singing by a mixed quar- 
tette after which there is music by a tiny four-piece 
orchestra and then the secretary who is some singer, 
renders a solo and ‘‘actually gets away with it.’’ Each 
number receives hearty applause. A lawyer from town 
gives a little speech inventorying some of the many 
things we all have to be thankful for, not the least of 
which are the very common blessings included in bodily 
soundness—good eyes, keen ears, our own two legs to 
get about on and those trusty servants, our hands and 
arms. Then there is more singing, but this time it isn’t 
confined to the entertainers. Here and there through 
the room, a mellow tenor or a rumbling, melodious base 
or baritone joins in for many of the lumberjacks have 
fine voices. And now the house is flooded with the sweet, 
‘*Way Down Upon the Swanee Ribber,’’ mighty good 
to hear, bringing a catch in the throat and moisture to 
the eye. After this, ‘‘ Home, Sweet Home,’’ splendidly 
sung; but the outsider, listening, feels the pathos of it, 

—these men living in ears, 








EXTERIOR OF LOGGERS’ Y. M. C. A. CAR, POTLATCH CAMPS, IDAHO. 


singing of ‘‘Home, Sweet 
Home!’’ This closes Thanks- 
giving day in camp. The 
men file out of the Y. M. C. 
A. car and to bed, healthier 
and. perhaps far happier 
than those who squander 
money and that more pre- 
cious thing, life itself, along 
the Great White Way. 

Two things that must not 
be forgotten: An afternoon 
pie-eating contest in which 
six men took part, each con- 
testant having his hands 
held behind him by a trusted 
lumberjack, But the lynx 
eyes of Secretary Lansbury 
detected one of the guards 
giving way to his own appe- 
tite for pie and sharing the 
feast with the regularly del- 
egated pie-eater. Both were 
at once disqualified by the 
secretary and the honest 
winner rewarded by a pair 
of heavy German wool socks. 

Also a good deal of hu- 
man interest attached to a 
log-sawing contest in which 
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M. C. A.. SUNSET TIMBER CAMP, FIRDALE, WASH 


sixteen of the most expert sawyers in cainp took part, 
to the immense satisfaction of the ‘bull’? cook, or 
chore man, who enjoyed seeing sixteen good men and 
true doing some of his hardest work just for fun. 


~ 


But Thanksgiving celebrations differ in the Y. MM, ¢. 
A.’s of the different camps. For instance: In western 
Washington where the tall firs are bearded with moss 
adrip with ocean moisture, the Suiset Timber Company 
has a camp of 350 men on Mill Creek, near Firdale, 
It was here the very first Loggers’ Y. M. C. A. 
established in the Northwest. There they have their own 
special ideas of how to get their money’s worth out of 
this holiday. Last year the affair was turned over to the 
women folks to run, We men know very well that 
centuries of not carrying the purse have made the fair 
half of the race expert in doing little stunts to raise 
money for things, and so, given their way in the matter, 
the women of the little settlement of Firdale promoted 
a ‘*County Fair’’ idea as a Thanksgiving celebration 
at one Loggers’ Y. M,C, A. They had all sorts of help 
from Secretary Seeger, a jolly little Dutchman, formerly 
a journeyman machinist, whose long suit is getting up 
entertainments, 


Was 


The building (it’s a building there, not a car) was 
decorated by the women, Crepe paper, bunting, pennants, 
festoons of tissue paper, ete., were used and pretty 
hooths constructed where homemade delicacies tempted 
dimes and even dollars out of the generous lumber jack’s 
pocket. Also the men folks paid one dollar a cue for 
the use of the billiard table, all this county fair wealth 
being hoarded in a fund for a Sunday School building, 

In the evening there was a program in which the chil 
dren took the leading parts so the human trinity—man, 
woman and child—eame in for their full share of social 
recreation in this Y. M. C. A. elub house on the Pacific 
eoast, 

As a parting thought: Leave all the people in these 
two little industrial centers, totally deprived of. social 
activities, lacking the place and the means for them, 
and you will begin to see how really human, how intelli 
gently sane is the policy, unwritten but always to the 
fore, in these isolated Industrial Y. M. C. A.’s of giving 
to as many people as possible the stimulus of association, 
the chance for self-expression, which at the same time 
is a help to others. Isn’t that the leaven that. will 
heavenize all the world, some day, making every day 
Thanksgiving Day? , 





Hardwood Lumber Inspection. 


The National Hardwood Lumber Association in its No- 
vember Bulletin gives a statement of the Inspection Bu- 
reau’s work for October, 1913, showing .a total of 14, 
161,471 feet inspected, which is a slight decrease com- 
pared with figures for October, 1912. The work of the 
salaried inspectors was practically the same as_ that 
performed in October, 1912, but the fee inspectors at 
lake ports in Michigan did less than one year ago, which 
was due in part to unfavorable weather conditions. The 
total earnings of the bureau for the month were within 
$60 of the operating expenses. 

The locality and amount inspected by both salaried 
and fee inspectors follow: 
Salary Inspections. 

Feet Inspected. 
Chicago, Ill...... 1,424,066 


St. Louis, Mo... 1,071,262 
Memphis and 


Nashville; Tenn 
Baltimore, Md 
Pittsburgh, Pa 


178,803 
154,209 
96,941 


8,292,706 





Mobile ....... 808,523 Fee Inspections. 
Illinois and Menominee, Mich... 2,474,644 

Indiana . ......s- T06.853 Petoskey, Mich.... 101 
Cincinnati, O.... 409,847 Manistee, Mich.... 
Philadelphia, Pa.. 396,970 Grand Rapids, Mich 


New Orleans, La. 384,176 
Soston, Mass.... 9,636 
Detroit, Mich.... 329,031 
Chattanooga,Tenn. 314,962 
New York, N. Y.. 281,175 





Trout Lake, Mich.. 
Ludington, Mich... 
Traverse City, Mich 
Boyne City, Mich.. 
Cheboygan, Mich... 








punalo, N.Y..... 266,412 Pellston, Mich..... 
Minneapolis, Minn. 262,033 East Jordan, Mich. Bo,t 
Louisville, Ky.... 248,455 = —— 
TORE | ee 228.874 5,868,765 
Toronto, Ont..... 186,856 — 
Iluntington, W. Va 183,622 DOERT. 55.<.5.40:4/0 14,161,471 
Re-Inspections. 
If. A. Hoover, Chief Inspector 141,896 
ame PME 5 ion se) 4 vo 3 tb ge Tho oie vs 13,122 


" & 





68,767— 223,785 
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178,803 
154,209 
96,941 
8,292,706 
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LINES GIVEN COMMON CARRIER RIGHTS. 


Commerce Court Rules Their Status as to Proprietary Mills is Same as to Other Shippers — 
Nature of Service, Not Ownership of Freight, the Test. 


SHINGTON, D. C., Nov. 26.—In the case of the t: ap- 


lit oads affected adversely by the decision of the In- 
te te Commerce Commission some time ago, and which 
wis appealed to the Commerce Court by some of them, 
thy! court handed down its opinion November 26, whic h 
opinion is pub Jished in full herewith. The court in sub- 
st e held that a road that is an interstate commerce 
carpier in its service for certain shippers is also a com 
7 arrier when it performs identical services for an 
ot] hipper who may hold a proprietary relationship 
to and while it is, possible for a common earrier to 
je merely a plant facility in certain relationships to the 
DI ietury sawmill it can not be so considered when the 
service performed is identical with that which the In- 
ty ite Commerce Commission has held to be a trans- 
portation service when performed for other shippers. 
The court suggests that while it may be that such a re 
lation gives an Opportunity for incorrect practices it is 
the ity of the vommission directly to control and regu- 
1 


such evils instead of entirely cutting off the revenue. 
n another case the Butler County Railroad Company 
ognized as a common 


‘ 
| 
i 


Wis 1 rurrier as to outside ship- 
pers, but as to services performed for the proprietary 
inferest was allowed only a switching allowance of $1.50 
acar. The company appealed from this decision and in 
an opinion handed down at the same time the Commerce 
Court rules that the Interstate Commerce Commission in 
this case also exceeded its powers. 
UNITED STATES COMMERCE COURT, 
June Session, 1913. 
No. 90. 
SIANA & PACIFIC RAILWAY COMPANY 
et al., petitioners, 
vs. 
rie UNITED STATES OF AMERICA, et al., 
respondents. 
No. 91 
WOODWORTH & LOUISIANA CENTRAL RAILWAY COM 
PANY (LYTD.), et al, petitioners, 
Vs. 
rik UNITED STATES OF AMERICA, et al., 
respondents. 
No. 92 
\NSPLIELD tALLWAY «& TRANSPORTATION CoM 
PANY, et al., petitioners, 
VS. 
rik UNITED STATES OF AMERICA, respondent. 
No. 93 
CTORLA, PISHER & WESTERN RAILROAD COM 
PANY, et al., petitioners, 
Vs. 
Ih UNITED STATES OF AMERICA, respondent. 
INTERSTATE COMMERCE COMMISSION, RAILROAD COMMIS- 
SION OF LOUISIANA, ATCHISON, TorpeKA & SANTA FE RaIL- 


WAY COMPANY, AND GULF, COLORADO & SANTA Fe RAILWAY 
CoMPANY, interveners. 


On Final Hearing. 


(Por opinion of Interstate Commerce Commission see 23 
Ee 4 277, 540.) 
Luther M. Walter and H. M. Garwood, with whom W. R. 
Thurmond was on the brief, for the petitioners. 

sackburn Esterline, special assistant to the Attorney Gen- 


|, for the United States. 


Charles W. Needham for the Interstate Commerce Com- 
Inission 
_ Wylie M. Barrow for the Railroad Commission of Louis- 
Lianit 

dies LL, Coleman, with whom Robert Dunlap and T. J. 
Norton were on the brief, for intervening carriers. 

Before Knapp, presiding judge, and Hunt, Carland and 


Mack, Judge 


(November 26, 1913.) 
Wack, Judge: 








Following the supplemental report of the Interstate Com- 
merce Commission in Star Grain & Lumber ie ce vs. 
A. Tl. & S. FE. Railroad (14 I. C. C., 364; 17 1. C. C., 338), 


in which the commission, while entering no eat order, 
condemned the making of allowances and divisions to tap 
lines for the traffic of proprietary mills, the trunk lines 
filed with the commission cancellations of the tariffs which 
had provided for joint rates with the several petitioners 
herein. Thereupon the Mansfield Railway & Transportation 
Company and others filed complaints requesting that joint 





rites and through routes with the trunk lines be enforced. 
rhese complaints were made a_ part of investigation and 
suspension docket No. 11, under which the commission 
ent ed into a full and complete investigation of the  so- 
called tap-line situation in reference to lumbering operations 
in the Southwest, and more particularly in the States of 
Arkansas, Missouri, Louisiana and Texas. It had_ thereto- 
lore entered upon an extensive general examination of in- 
dustrial lines of all elasses, and it had also, on specific tom- 
plaints at an earlier period, considered the matter as it 
affectod this particular region. (See nee Yellow Vine 
Association vs. V. S. & P. R. R. Co., 10 I. C. C., 193; Cen- 
tral Yellow Pine Association vs. I. C. R. R. rs 2 i, C.¢., 





005: Kuul Lumber Co. vs. C. of G. Ry. Co., 20 I. C. C., 450.) 
Pending the investigation and final order of the com- 


mis ', the cancellation of the joint rates had from time 
to ti been suspended, withdrawn, refiled, and again sus- 
pened. On April 23, 1912, the commission filed its report 
in estigation and suspension docket No. 11, entitled 
et rapline case’ (23 1. C. C., 277), and on May 14, 1912, 
rod emental report (23 1. C. C., 549), findings, and 
ore 


I ind that any allowance or division with respect to 
th ducts of the so-called proprietary lumber companies 
ot ree number of tap lines, including all of the tap 
line it are petitioners herein, was unlawful. The order, 

. did not affirmatively, forbid the trunk lines to make 

8 or divisions, 





1 ons filed in this court by the petitioners herein 
Wel 1) motion dismissed for want of jurisdiction on the 
one ty of | sane & Gamble Company v. United States 
(<- Thereupon the Interstate Commerce Com- 
~ u to the request of these petitioners, 
ani | its original order, and on October 30, 1912, en- 
ter e order now sought to be annulled. While the com- 
Iniss adhered to the views theretofore expressed, it not 
aten ind as to each of the petitioners herein “that the 
cent nd equipment with respect to the industry of the 
fy }roprietary companies are plant facilities, and that 
Rint vice performed therewith for the respective pro- 
es lumber companies in moving the product of: the 
i the trunk lines is not a service of transportation 
plar ‘mon carrier railroad, but is a plant service by a 
the ilitv; and that any allowance or. divisions out of 
aie on account thereof are unlawful and result in un- 


‘nreasonable preferences and unjust discriminations, 








as found in said reports’; but in order to enable the peti- 
tioners herein to secure judicial review of the legality of 
its action, it also exp ordered the canta defend- 
ants “to cease and de and for a period of two years 
hereafter, or until otherwise ordered, to abstain from mak 
ing any such allowances to any of the above-named partic 
to the record in respect of any such above-described ser- 
vices. 

While thus forbidding allowances and divisions in respect 
to services in moving the logs to and the lumber from the 
proprietary mills, the commission further expressly ordered 
us to the tap lines that are petitioners in this court 

“That in case of the failure of the principal defendants 
(the trunk lines) to reéstablish, on or before January 1, 
1918, the through routes and joint rates in effect on April 
30, 1912, on traffic other than the products of the mills of 
the respective proprietary companies, the commission will, 
upon appropriate petition herein, enter an order requiring 
the establishment of such through routes and joint rates or 
enter upon an inquiry with respect thereto.’ 

The terms of the original order were followed in dismiss- 
ing, among others, the complaint of the Mansfield Railway 
& Transportation Company in so far as it related to rates 
on products of the mill of the proprietary company. The 
amended order, however, instead of merely authorizing, now 
directed the trunk lines to reéstablish through routes and 
joint rates with a number of tap lines not now before this 
court, provided that the rates from points on these lines 
should not exceed the junction point rates; and provided 
also that the divisions and allowances out of such joint 
rates on the products of the mills of their proprietary lum- 
ber companies should not exceed certain stated amounts. 

The findings in the amended order differed from those in 
the original order by adding thereto the specific findings 
hereinabove set forth in reference to plant service, plant 
facilities, undue and unreasonable preferences, and unjust 
discrimination. 

A careful consideration of the several reports and orders 
leads to the conclusion that the commission held: 

First. That each of the petitioning tap lines is a bona 
fide interstate common carrier. 

Second. That in respect to the services rendered by 
them for the nonproprietary mills they acted in this capacity. 

‘hird. That in respect to the services rendered by them 
for the proprietary companies they acted not in their 
capacity of common carriers but purely as a plant facility, 
and performed not a transportation but a plant service. 

Fourth. That in respect to the services performed for 
their proprietary companies, each of the other tap lines 
with which the trunk lines were directed to reestablish 
joint rates, although under a limitation as to the amount 
of the division or allowance to be paid, not merely per- 
formed a transportation service but also in so doing acted 
in its capacity of an interstate common carrier. 

The evidence before the commission tending to show that 
the petitioning tap lines were originally constructed as mere 
plant facilities to serve only the proprietary interests, that 
the latter owned or through common ownership in whole or 
ian large part controlled them, that the later incorporation 
was primarily in order to secure rebates, that the incorpora- 
tion of only a part of the logging road was a device to 
retain a monopoly, that the traffic other than that of the 
proprietary mills was negligible in quantity and merely 
incidental. that the trunk lines and their branches could 
be compelled to render such service and at such rates as 
would make it unnecessary to employ the tap lines as com- 
mon carriers, as well as the evidence of many other facts on 
which the commission in its report and counsel in argument 
and briefs lay much stress, might have justified the com- 
mission in finding that these tap lines were not in fact bona 
fide common carriers. We do not, however, consider this 
question as open, because, in our judgment, the commission 
impliedly, if not expressly, held them to be interstate com- 
mon carriers when it authorized and in effect directed the 
reéstablishment of through routes and joint rates as to the 
nonproprietary traffic, inasmuch as the commission is with- 
out authority to make such an order except as between 
interstate common carriers. 

For the same and similar reasons we say that the com- 
mission necessarily deemed the services rendered for pro- 
prietary companies by those tap lines not now before us 
with which the trunk lines were ordered to reéstablish joint 
rates as to all traffic, to be not merely transportation serv- 
ices rendered by or on behalf of the proprietary companies 
for which, under section 15 of the act, an allowance may be 
made, but transportation services rendered by the tap lines 
as interstate common carriers. Under the act a carrier may 
perform accessorial, non-transportation services to a shipper, 
provided this be done without unjust discrimination. It can 
not, however, be compelled to do so. It must, therefore, 
follow that, in the judgment of the commission, the services 
which it compels a carrier to perform are necessarily trans- 
portation services. Moreover, while under section 15 a car- 
rier may permit a shipper, directly or indirectly, to render a 
service connected with transportation, and may make a just 
and reasonable allowance therefor, it can not be compelled 
to permit such substituted performance of any of its own 
obligations. It follows, therefore, that when the commis- 
sion, instead of merely" fixing a maximum allowance to be 
paid to the tap lines or to the proprietary companies for 
switching and other services rendered with the consent of 
the trunk line in connection with through shipments, directs 
the establishment by the trunk lines of joint rates with such 
tap lines, and the payment of not exceeding a_ specified 
division out of such joint rate for such services, it neces- 
sarily holds such services to be not merely services connected 
with transportation but the services of an interstate common 
carrier engaged in — transportation. 

That a common carrier may, however, as to some of its 
—, act in a strictly private capacity is well settled 

TT: & S. F. Ry. vs. Grant Brothers, 228 U. S., 177) ; and 
iat it may as to onan shippers, and particularly as to a 
proprietary company, be a_ mere plant facility and perform 
merely plant or industrial services as distinguished from 
transportation services, has been held by this court in Crane 
Iron Works vs. U. S., No. 55, June 7, 1912. : 

Whether or not a payment provided for in the tariff for 
such a service would be per se illegal in the absence of an 
order by the commission forbidding it ar & A. Ry. vs. U. S., 
156 Fed., 8; Am. S. R. Co. vs. D. & W. ty., 207 Fed.. 
733. reversing S. C. 200 Fed., 652), it is clearly within the 
power = the commission to prohibit such payment (Am. S. 
R. Co. vs. D. L. & W. Ry., supra). 

If pemie the commission was justified in — that these 
interstate common carriers, the tabedartonee tap lines, were 
mere plant facilities as to ‘their propriet ary companies, and 
that the services rendered by them in hé auling logs to and 
lumber from the proprietary mills were merely the plant 
services of plant facilities. its order forbidding any division 
or allowance therefor would be valid and proper. 


Whether or not this is a justifiable finding of fact is to be 
determined, in the first instance, by the Interstate Commerce 
Commission. When, as in these cases, a full and fair hear- 
ing has been granted, the commission's findings of fact are 
subject to review in this court only upon an allegation that 
they are not sustained by any substantial qvidenee in the 
record before it, or are arbitrary in being based upon im- 
proper distinctions and considerations. ; 

No constitutional question can properly be involved in 
such a case, inasmuch as the tap lines, if they are in fact 
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acting only as plant facilites in respect to the proprietary 
companies, can have no constitutional right to that which 
is necessarily an illegal allowance, however much they may 
be injured financially by the denial thereof. P ; 

Nor can the commission be charged with such arbitrary 

action as would — an annulment of its orders in respect 
to the petitioning tap lines merely because of a different 
finding as to some other tap lines, whose history, physical 
conditions, and relations to and service for the proprietary 
companies are in many respects like, although necessarily 
not identical with, those of the petitioning tap lines and thelr 
proprietary companies; for though the orders are made in 
one es they are separate and distinct as to each of 
the tap lines, and are expressly based upon a careful inves- 
tigation of and separate findings in relation to each of 
the companies. Moreover, an erroneous conclusion by the 
commission as to the real nature of the services of one or 
more of the tap lines toward its or their proprietary com- 
panies would of itself be no justification for the annulment 
of the findings and the orders as to some other campanies 
on the ground of arbitrary action, if the latter are based 
upon substantial evidence. Arbitrary action can, however, 
be predicated on a disregard by the commission of the very 
criteria which it adopts to determine the ultimate questions 
of fact, or on the adoption of distinctions without real dif- 
ferences. The important questions, therefore, to be con- 
sidered by this court are: 
_ First—Whether the commission acted arbitrarily and on 
improper considerations in determining under what circum- 
stances a common carrier tap line would be deemed to be 
acting as a mere plant facility of and performing mere plant 
service for the proprietary companies ; or, 

Second—Whether in each of these cases there was sub 
stantial evidence to justify the ultimate findings and the 
consequent order of the commission; not whether this court 
would have drawn the same conclusion from conflicting evi- 
dence; not whether, in the judgment of this court, it is 
expedient or inexpedient to encourage the building of these 
tap lines by the large lumber interests of the Southwest, but 
solely whether in the evidence before it there can be found 
a substantial basis for the commission’s conclusions. 

sefore determining these questions, there are some sub- 
sidiary matters which require attention: 

1—It is urged upon us that the petitions herein should 
be dismissed on the ground either that, though affirmative 
in form, they are nevertheless negative in substance ,or that 
the petitioners in this court are not those against whom the 
order is directed. This motion must be denied. The 
amended order is clearly an affirmative order. It expressly 
forbids certain action because of its illegality. Disobedience 
would involve, not merely the penalties prescribed by the 
act for illegal transactions, but the other and heavier pen- 
alties therein prescribed for violation of the orders of the 
commission. 

Inasmuch as the petitioners herein, though not ~ parties 
commanded in the order to desist from the illegal action, 
are directly and financially affected by the orders in question, 
they — a standing as complainants in a court of equity, 
i Pe ag Diffenbaugh, 22 U. S., 42.) 

2 The. ‘pethiemens in ses Nos. 90 and 91 seek not only 
to have the order of the commission annulled, but pray also 
that the trunk lines may be ordered to perform certain con- 
tracts made with them. As this court is without jurisdiction 
to enforce such contracts, this additional prayer may be 
disregarded. Neither joining a cause of action over which 
this court has no jurisdiction with one over which the court 
has jurisdiction nor the joining of unnecessary parties defend- 
ant would, however, justify the dismissal of the petitions. 

3—The Interstate Commerce Commission has moved to 
stri out the testimony taken if this court on the ground 
that the only real issues in the case—viz., whether or not 
there was substantial evidence before the commission to 
support its order and whether or not it acted arbitrarily, 
not in the sense of denying a full and complete hearing, but 
in the sense of acting in utter disregard of the evidence or 
upon distinctions not based upon the evidence—must be 
determined exclusively by the record as made before the 
commission. In our judgment this motion must be granted. 

Under the law as it existed prior to the amendment of 
1906 the findings of the commission on the facts were 
expressly given only prima facie effect. For this reason the 
courts, while stating that the carriers ought not to withhold 
evidence from the commission and for the first time produce 
it before the court, nevertheless held that neither party was 
restricted in the courts to the evidence before the commis- 
sion on the question of reasonable rates, unjust discrimina- 
tions or dissimilarity of C.. re OO & te FP. 
Ry. va. I. C. C.,. 162 AL S.. 184; I. C. C. vs. Alabama Mid- 
land Ry. Co. 168 U. 114.) 

Under the pron d Ree He of 1906, however, the determina 
tion of the commission as to the facts is final and binding, 
subject to the qualification that it must be supported not by 
a mere scintilla of proof but by substantial evidence. (T. C 
Cc. vs. Union Pacific R. R., 222 U , 541, 548, 550.) What- 
ever may be the rule as to the admission of additional evi- 
dence when an order of the commission is attacked as making 
a rate that is confiscatory, we are of the opinion that when, 
as in these cases, the real basis of the complaint is that the 
findings of the commission are unsupported by substantial 
evidence or are arbitrary, as based upon distinctions shown 
by the evidence to be improper, the correctness of such alle 
gations can be tested only by the evidence that was before 
the commission. 

If, after the hearing by the commission and either before 
or after its order shall have been entered, new evidence 
should be discovered, or a change should have taken place 
such as should cause the commission to modify or reverse 
its findings and order. the proper remedy is to apply for a 
rehearing, to present a supplemental complaint, or to file a 
new complaint before the commission. Any and all evidence 
bearing upon the questions of fact involved in the matters 
adjudic ated. should, however, first come before the commis 
sion in order that it may be able to determine the ultimate 
facts in the case. 

We come, then, to a consideration of the main questions. 
Was there, as to each of these petitioning tap lines, sub- 
stantial evidence to justify the findings of the commission? 
Did the commission differentiate the several companies arbi- 
trarily on distinctions or differences not justifiable in law? 
While evidence was given as to each road separately and 
specifically, and while the — t deals with each road sepa- 
rately, a considerable mass of testimony and a considerable 
portion of the reports cover the entire situation. It is 
apparent therefrom that very real evils existed, evils de- 
manding correction. 

Tap lines in many instances were receiving amounts en- 
tirely disproportionate to the services rendered by them; 
amounts based not upon the cost or the value of the services 
rendered, if they were transportation services, but upon other 
and totally illegal considerations. Such payments were, in 
a large measure at least, secret rebates, and to that extent 
unlawful. Many tap lines received no allowances for work 
practically identical with that performed by other lines to 
which most liberal allowances were given. Moreover, while 
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prior to 1906 divisions and allowances, especially in the form 
of secret rebates, were made directly to the mills, after the 
amendment of 1906 the test of the right to receive them, 
as fixed by the trunk lines, was incorporation of the tap line 
as a common carrier, although it is clear that incorporation 











32 


AMERICAN LUMBERMA 











N 


NovemBer 29, 113, 





is not essential to the status of an interstate common 
carrier. 

The power of the commission to prevent such rebates and 
unjust discriminations is beyond question. It is to be 
accomplished, however, not by enjoining payments, which 
the law itself recognizes as legal, but by requiring equality 
of treatment and by regulating the sums to be paid, so that 
they will be fairly proportioned to the services rendered. 
That the commission is not authorized to forbid lawful 
payments merely because, in its judgment, unjust discrimi- 
nations result therefrom, or to declare that to be unjust 
discrimination which results only from a_ perfectly lawful 
payment is apparent from the case of I. C. C. vs. Diffen 
baugh (222 U. S., 42). The invalidity of the commission's 
finding, when unsupported by the evidence, that certain 
services are plant facility and not transportation services, is 
also attested by the same case. 

In the Diffenbaugh case the commission held that on 
grain passing through an elevator and mixed, treated, 
weighed, or inspected therein, no allowance for elevation 
might be made to the elevator owner if he had any interest 
in the grain itself. The basis of the order was its deter 
mination that the elevation under such circumstances was 
not transportation within the act, and that an unjust dis- 
crimination resulted in favor of the elevator owner, against 
other grain dealers who did not have clevators, even though 
the payment was an honest one, limited to the bare cost 
of elevation, inasmuch as he obtained undue advantages by 
being thereby enabled to perform other services in respect 
to the grain. But the courts held that unjust discrimina 
tion could not be based upon a lawful and proper payment 
and that such a service was in fact a transportation service. 
Mr. Justice Holmes says (p. 46): 

“The act of Congress in terms contemplates that if the 
carrier receives services from an owner of property trans 
ported * * * he shall pay for them.” 

“The only permissive element being that the commission 
may determine the i *“ to be paid. 

Judge Sanborn, writing the opinion of the Circuit Court 
en bane, said (176 Fed., 409, 418): 

“Reasonable compensation for transfer services may not 
be denied lawfully because there is a possibility that those 
who receive it may, at some future time, violate the law 
and secure rebates, or effect discrimination. There is no 
more power in the commission to forbid carriers from paying 
or allowing for elevation and transfer of grain in transit 
reasonable compensation because there is a possibility that 
a future violation of the law may arise out of such an 
allowance than there is to prohibit carriers from chargi 
and receiving reasonable rates for transportation 
property. because there would be less danger of future 
rebates and discriminations if they were compelled to con 
duct transportation without compensation.” 

Equally may it be said that a reasonable division out of 
joint rates can not be denied a common carrier for trans 
portation services because of any past or present derelictions, 
or even the fear of further violations of the law. The law 
itself fixes the method of punishment of such wrongs; it 
does not include therein a denial of proper compensation for 
proper services. 

Common ownership of a railroad and an industry facili- 
tates the making of discriminations and the covering up of 
rebates. For this reason Congress enacted the commodities 
clause, which forbids a_ railroad from transporting any 
commodity “manufactured, mined, or produced by it or 
under its authority, or which it may own in whole or in 
part or in which it may have an interest, direct or indirect, 
except such articles or commodities as may be necessar 
and intended for its use in the conduct of its business : 
common carrier.” 

But Congress at the same time expressly excepts “timber 
and the manufactured products thereof’ from this prohibi- 
tion. It has thereby made it manifest that, in its judg 
ment, the possible evils of secret rebates and unjust dis- 
criminations which might result from the common owner 
ship of a railroad and a lumber plant do not offset the 
advantages that may be derived therefrom. It is clear, too, 
as well from the report and the evidence before the com- 
mission, particularly the concurring opinion of Commissioner 
Vrouty, as from the position taken by the State of Louis 
iana in this court in support of the contentions of these 
petitioners that these advantages are not to be developed 
without branch or tap lines running from the great trunk 
lines into the woods themselves, near which sawmills are 
most advantageously to be located: and that in a large 
measure the capital for the construction of such branch or 
tap lines must be raised by those who control the forests 
and the mills. 

Common ownership or control of a lumber mill and a 
railroad can not, therefore, be prohibited by the commis 
sion or be made the basis of a denial to a railroad of rights 
accorded another road not so owned. 

Counsel for petitioners strenuously urge that this is the 
real basis for the action of the commission in classifying 
many of these tap lines. Despite some expressions in the 
report which would seem to support this conclusion we accept 
the commission’s express recognition of this limitation of its 
power and its disclaimer in this and in later cases (see 
McCloud Lumber Co. y. V. S. P. Co., 241 C. C., 89, 94), 
of the adoption of this test. 

What, if any, general rules did the commission formulate? 
While it is stated at page 295 of the report “that the ques- 
tion is not susceptible of solution on general grounds; that 
the only safe course is to ascertain and determine on the 
facts disclosed in each case what is the real relation between 
the tap line and the (proprietary) industry,” the commis- 
sion, nevertheless, further says: 

“It is apparently the practice of trunk lines, when no 
allowance Is made, to set the empty car at the mill and 
to receive the loaded car at the same point. * * In- 
deed, they do this in many cases even when an allowance is 
made to the tap line. But whenever this service is performed 
by the trunk line it is included in the lumber rate and is 
done without additional charge. * * * By this common 
practice the public carriers interpret the lumber rate as 
applying from mills in this territory apparently as far as 
three miles from their own lines. * * The transporta- 
tion (in such case) begins at the mill. If, therefore, a lum 
ber company having a mill within that distance of a trunk 
line undertakes by arrangement with the trunk line to use 
its own power to set the empty car at the mill and to 
deliver it when loaded to the trunk line it is doing for itself 
what the trunk line, under its tariffs, offers to do under 
that rate. In such a case the lumber company may there- 
fore fairly be said to furnish a facility of transportation for 
which it may be reasonably compensated under section 15, 
whether its tap line is incorporated or unincorporated. * * * 
It is not lawful when the lumber company refuses to permit 
the trunk line to do the work. No allowance, however, 
ought to be made by a trunk line to a lumber company when 
the mill is within, say, 1,000 feet of the trunk line. We 
should regard an allowance under such circumstances as a 
mere device to effect an unlawful payment. We should take 
the same view of an allowance where a short switch track to 
the mill has been torn out or is still available, but not used 
in order to give the appearance of a longer haul to the mill 
over a spur or switch track constructed by the lumber com- 
pany or by its tap line. 

“Where a mill is distant more than three miles from a 
trunk line and is connected with the latter by a tap line not 
recornized by this commission as a common carrier in respect 
of the service performed for its proprietary lumber company 
no allowance or division may lawfully be made by a_trunk 
line either to the lumber company or to its tap line. Such a 
lumber company, although using rails, stands in no better 
position under the law with respect to its lumber than 
does a lumber company that uses this means of delivering its 
lumber to a public carrier. But where a mill is more than 
three miles distant from a trunk line and is connected with 
it by a tap line organized as a common carrier and so recog- 
nized by this commission, the mill is to be regarded as a 
shipping point equally with all other mill points in the 
extensive rate group which the trunk lines have defined in 
this territory; and the lumber rate is to be regarded as in 
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effect from the mill, the tap line being entitled to a division 
thereof. a * ashi 

In a concurring opinion, Prouty, C., however, said (p. 
344): 

“I do not fully concur in the suggestion that main-line 
carriers May make to the owners of private railroads not 
common carriers allowances for the movement of lumber from 
the mill to the main line. I doubt whether this is a trans- 
portation service within the meaning of section 15.” 

In effect the commission holds : 

_ First—Switching service within three miles of a trunk 
line is by custom ineluded in the through rate. 

Second—-Such switching is a transportation service. 

Third—-For switching products of a proprietary mill lo- 
cated within the three-mile limit no division of the through 
rate May be made, but an allowance, under section 15, may 
be paid either to the industry or to its tap line if the 
trunk line prefers to permit the industry or tap line to do 
this work. 

Fourth—For switching products of a nonproprietary mill 
an allowance may iven, and, in the case of a common 
earrier tap line, a sion out of the through rate should 
be made. 

Fitth—But no such allowance or division shall be made if 
the proper switching distance is or should be less’ than 
1,000 feet. 

Sixth—The benefit of the blanket rate is to be extended 
beyond the three-mile switching limit for a mill on or con- 
nected by switch (presumably not over three miles long) 
with a common carrier tap line and through the latter with 
a trunk line, provided only that the mill be not a proprietary 
industry as to the tap line. Neither allowance nor division 
is to be given the tap line for switching the products of such 
a proprietary mill. 

In our judgment these distinctions are entirely arbitrary 
and without justification as a matter of law. In determining 
the proper boundaries of free switching or blanket-rate serv 
ice, the commission could, of course, take into consideration 
or even be guided by the practice of the roads as to the 
distances within which switching should be free. 

In view of its finding as to the custom, it could have 
limited the blanket rate to mills within three miles of a 
trunk line. This, however, it did not do. On the contrary, 
it expressly ordered that the blanket rate be extended to mills 
on (or probably within three miles of) a common carrier 
tap line that connected with a trunk line, irrespective of the 
distance of the mills from the trunk line, provided only 
that they were nonproprietary. The alleged custom was 
thereby disregarded. 

Moreover, a custom relating to the territorial extent of a 
blanket rate can not, in the nature of things, be determina- 
tive of the character of the service. If switching from 1,000 
feet to three miles from a proprietary mill to a trunk line 
by means of a tap line is a transportation service, as the 
commission (Prouty, C., doubting), in our judgment, cor- 
rectly held, then switching for a longer or a shorter distance 
under similar conditions can not be a plant service. The 
distinction between transportation and plant service can not 
be dependent upon the distance that the goods are moved. 

Inasmuch as the reports are specifically made a part of 
the order, and as the commission therein expressly permits 
payment of an allowance to a proprietary mill located within 
the three-mile limit (p. 603, Victoria, Fisher & Western 

t. R., No. 95), we do not interpret the finding in the original 
and amended orders that the service for the proprietary com- 
panies is a plant service and an allowance therefor illegal as 
intended to apply to a switching service from 1,000 feet to 
three miles. As we have already stated, the possibility, par 
ticularly in the case of short switches, of an abuse or illegal 
use by a railroad of the right granted to it by statute to 
make an allowance for services connected with transportation 
which, in its discretion, it permits the shipper to perform, 
does not vest the commission with power absolutely to for 
bid its exercise as an unjust discrimination. It may cut 
down the compensation if it be too high; it may enforce 
any reasonable regulation to prevent unjust discrimination, 
but it may not forbid such payments as unlawful because 
the service is relatively either small or great. 

Nor may the line be drawn on the basis of what is and 
what is not essential to the industry. Transportation would 
not flourish without manufacturing: manufacturing could 
not be successfully carried on without transportation; they 
are distinct activities ; but both are essential to the industry. 
Raw materials must be brought to and the finished product 
must be carried from the mill; whether any particular serv- 
ice involving an actual hauling of the goods is transporta- 
tion or industrial depends upon whether, on the one hand, 
it is an interindustry act, a step in the manufacturing pro 
cess, or, on the other hand, a movement of raw material 
from without to the mill or of finished product from the 
mill toward the market. * Every actual carrying of each 
part of the material or product is, of course, not a trans 
portation service; the Crane Iron Works case (supra) well 
illustrates this. In that case, as in other cases therein 
cited (General Electric Co. vs. N. Y. C. & HR. BR. R. Co., 
CS Oe eee bee Solvay Process Co. vs. D., L. & W. R. R. 
Co., 14 IL. Cc. C.. 246), it was held that the hauling be- 
tween buildings of an extensive plant was a part of the 
manufacturing, not of the transportation operations; that 
the transportation ended, as to raw materials, when the 
common carrier had performed all that it could have been 
required to perform and all that it did for nonproprietary 
mills—that is, when it made delivery at some point on the 
plant: that any further activity on the part of the tap 
line common carrier within the plant itself could not have 
been compelled and was not a transportation service for 
which the trunk line could pay either an allowance to the 
industry or a division of the joint rate to the tap line as 
2a common carrier. 

But the situation here is totally different. The actual 
service in transporting logs to or lumber from the _pro- 
prietary mills in no respect differs from that performed for 
independent mills; the carriage over the tap line ranges 
from a short switch to a many-mile haul; its purpose, so 
far as the lumber is concerned, is not to serve the indus- 
try in its internal operations, but directly to serve both the 
mill, as shipper, and the general consuming public, as con 
signees and purchasers. When these tap lines, which it 
must again be emphasized are not private carriers, but are 
admittedly for some purposes interstate common carriers, 
take the carloads of finished lumber at the mills for the 
purpose of either hauling or switching them to a trunk line 
so that they may reach their ultimate destination beyond 
the State, the interstate transportation has actually begun. 

As to the logs, the conditions, while not identical, are 
not dissimilar. The hauling, it is true, is primarily for the 
benefit of the mill: consignee and consignor are one. If the 
service had continued to be what it originally was in most 
of these cases, by a private carrier for the one industry 
alone or from the forests to the directly adjacent mills, for- 
est and mill being in fact one entire plant, so that the 
haul was interindustrial, it might well be held to be a 
plant-facility service (Kaul Lumber Co. vs. C. of G. Ry. 
Co.. 20 I. C. C., 450, 455) ; but as Prouty, C., says in that 
case : 



































fhe thing done is properly the function of a common 
carrier and not necessarily of a plant facility. Great quan 
tities of logs are transported to mills for manufacture by 
railroads as common carriers under published tariffs.” 

The commission might have limited the blanket rate to 
the number either directly or by forbidding milling in transit. 
This. however, was not done. On the contrary, the order 
directing reéstablishment of the old rates as to nonproprie- 
tary mills sanctioned the extension of the blanket rates not 
only to the mill but back to the forests with the milling 
in transit privilege. That applied to each of the petition- 
ing tap lines and is in itself a recognition of their status 
as interstate common carriers not only of lumber but also 
of logs. 

Again, it is immaterial that in an early stage of the in- 
dustry or in small plants logs are hauled to and lumber 
from the mills by horse and wagon and not by railroad. 
When this is the method of bringing the goods to the trunk- 
line the allowance may or should be forbidden not because 
of the nature of the service—clearly it is transportation 


— 





when performed by a common carrier expressman—but })- 
cause of the means used to perform it. The allowance to 


be made by a trunk line under section 15, and the yxy- 
ment of which can not be forbidden (1. C. C. vs. Dit on. 
baugh, supra), is only for a service that is a part of or 
for an instrumentality to be used in the = transportat on 
which the trunk line would otherwise be compelled to r 
form, not for a service which is neither part of nor dire: :jy 
connected with the trunk line’s transportation even tho: ei) 
it be transportation in its relation to the industry. 

The facts that these tap lines connect directly with je 
vivate logging roads of the proprietary mills; that — je 
atter alone run the forests; that the point at which © je 
common-carrier service begins is more or less arbitra: jly 
determined solely in the interest of the proprietary mj is’: 
that other mills must haul their logs by team to the ip 
line or must purchase them in the open market, and that 
thereby these proprietary mills have great commercial 
vantages over their competitors, do not in any manner 
affect the matters now before us. As the Supreme Court 
has said in the Diffenbaugh case (supra) : 

“The law does not attempt to equatize fortune, op) or- 
tunities, or abilities.” 

As the actual service rendered by the tap line from ;)e 
time it takes tht logs until it delivers the finished prodict 
to the trunk line is the same for proprietary and jon. 
proprietary mills, and as this is held to be a transportation 
service by an interstate common carrier as to the latt it 
must be held to be a similar service as to the former 

In view of our conclusions as to the arbitrary ch: 
of the distinctions on which the order of the commission 
based, it becomes unnecessary for us to consider the «yj 
dence as to each petitioni tap line separately. 
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It follows, therefore, that the commission was not cily 
without power to forbid any allowance whatsoever to he 
made by a trunk line to the petitioning proprietary indus 
tries for switching either less than 1,000 feet or more than 


8 miles, but it was also without power to prohibit the 
making of joint rates by the trunk lines and the petitioning 
tap lines and the payment by the former to .the latter ot 
some division thereof for its services in hauling logs to and 
lumber from the petitioning proprietary mills, and its order 
must to this extent and to these petitioners be annulled 

The commission is, of course, tully empowered to regu- 
late the amount of allowances and divisions so as to pre 
vent rebates and unjust discriminations. In this way. as 
well as by the prohibition of or prosecution for certain 
illegal practices mentioned in the report, whereby proprie 
tary mills obtain undue advantages. most of the evils which 
the commission has sought by its order to prevent will be 
checked. But such as are inherent in the common owner 
ship of industrial and common-earrier transportation facilj- 
ties do not constitute legal wrongs and must remain unless 
and until Congress shall extend the scope of the commodi 
ties clause. 

In so far as the order of the commission is negative, in 
dismissing the complaint filed to secure an order compelling 
the reéstablishment of through routes and joint rates, we 
are without jurisdiction to determine its validity. 

A decree will be entered in accordance with the views 
herein expressed, and it is so ordered. 





In an allied case the following opinion was handed 
down at the same time: 


United States Commerce Court. 
No. 89.-—February Session, 1913. 
BUTLER COUNTY RAILROAD COMPANY, petitioner, 


Vs. 
UNITED STATES OF AMERICA, respondent; INTERSTATE CoM 
MERCE COMMISSION, intervener, 


On Final Hearing. 


William A. Glasgow, jr., with whom James A. Beck was 
on the brief for the petition. 

Blackburn Esterline, special assistant to the Attorney 
General, for the United States. 

Charles W. Needham, for the Interstate Commerce Com 
mission. 

Before Knapp, presiding judge, and Hunt, Carland, and 
Mack, judges 

(November 26, 1913.) 
Wack, Judge: 

Complaints filed by this petitioner against several trunk 
lines, requesting that joint rates and through routes there 
tofore in force be reéstablished, were made a part of the 
Interstate Commerce Commission's investigation «and sus- 
i docket No. 11. The reports and orders of the com- 

s in those proceedings are fully considered in our 
opinion filed this day in cases Nos. 90 to 93. The finding 
in those orders that certain tap lines were plant facilities 
did not include this petitioner. 

As to it, as well as to a number of other tap lines not 
now before us, the order was as follows: 

“Seven. It is ordered that the said principal defendants 
(the trunk lines) be and they are hereby required, on or be- 
fore January 1, 1913, to reéstablish, and for a period of two 
years to maintain. with (Butler County Railroad Company) 
the through interstate routes and joint rates in effect in 
accordance with their respective tariffs filed with this com 
mission on April 30, 1912 

“Eight. Provided that the rates on yellow pine lumber 
and articles taking the same rates from points on the lines 
of the (Butler County Railroad Company) shall not exceed 
the current rates in effect from the junction point ; and 

“Nine. Provided further that the allowances or divisions 
out of such joint rates to be paid by said principal defend- 
ants, respectively, to the said (Butler County Railroad Com- 
pany) on the products of the mills (of its proprietary com- 
pany) shall not exceed the divisions or allowances specified 
in the aforesaid supplemental report of the commission, 
which are hereby fixed as maximum divisions or allowances 
thereon until further order, the commission finding upon 
the record that any allowances or divisions in excess thereof 
result in undue preferences and unjust discrimination, and 
are unlawful.” 

At page 629 of the supplemental report the commission 
says: “For its service in moving the products of the Cooper- 
age Company’s (the proprietary) mill to the Iron Mountain 
and to the Frisco, a distance of less than one mile, this 
tapline may lawfully receive out of the rate nothing beyond 
a reasonable switching charge, which we fix at $1.50 a car.” 

This is the only provision for any allowance or division 
in respect to the traffic of the proprietary company. 

The effect of the order of the commission is to find that 
this tapline is a common carrier both of logs and of lumber, 
but while it may receive a division out of the joint rate for 
both the log and the lumber traffic of nonproprietary com- 
panies, it may receive neither a division nor an allowance 
for the log traffic and only an allowance but no division for 
the lumber traffic of the proprietary mill. 

For the reasons stated in the opinion filed this day in 
cases Nos. 90 to 98 we are of the opinion that the distine- 
tions here made are arbitrary and that the order is, in this 
respect, beyond the power of the commission. 

When the commission permits the reéstablishment of 4 
joint rate which was applicable both to the logs and the 
lumber, including the milling-in-transit privilege, thereby 
recognizing the tapline as a common carrier both of logs 
and lumber, it is without power to forbid the payment by 
the trunk line to the tap fi 
























ine of a reasonable division for 
its services both in hauling the logs to a mill, proprietary 
or nonproprietary, and in hauling or switching the lumber 
from such a mill to a trunk line. It is in such case equally 
without power to limit the payment in respect to the traffic 
of the proprietary mill to a mere allowance for switching 
the lumber. The proviso contained in paragraph No. 9 of 
the order must. therefore, be annulled. 

If the divisions theretofore in force were so excessive a8 
to produce an unjust discrimination, or to amount to @ 
secret rebate, the commission may reduce them to a reason 
able sum, and nothing herein stated is intended in any 
manner to limit the power of the commission in this respect. 

A decree will be entered accordingly, and it is so ordered. 
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TRANSPORTATION NEWS INTERESTING LUMBERMEN. 





Railroads Present Statistical Data and Arguments to Influence the Interstate Commerce Commission to Grant 
Proposed Income in Class and Commodity Rates. 


LUMBER DOCKET OF THE COMMISSION. 

DECEMBER 3.—-Louisville, Ky., before Special Hxam- 
ine? Gibson: f ? 

surth Section Application No. 1952. 
surth Seetion Application No, 1548. 

DECEMBER 3.—Indianapolis, Ind., before Special Ex- 
aminer Henderson: : . © 

ourth Section Application No. 2045. 

DECEMBER 5.—Washington, D. C., before Special 
Examiner Carmalt: 

| & S. 269—Lumber rates from southern railway points 
to eastern points. 

DECEMBER 6.—Argument at Washington, D. C.: 

‘wo2—Michigan Manufacturers’ Association et al vs. 
bere Marquette Railroad Company et al. 

DECEMBER 8.—Washington, D. C., before Special 
examiner Pitt: : 

fourth Section Application Nos, 639, 2176 and 1952. 

DECEMBER 9.—Des Moines, lowa, before Special Ex- 
uminer Henderson: 

sus9-—Wheeler Lumber, Bridge & Supply Company et al 
vs. Atchison, Topeka & Santa Fe Railway Company et al. 

DECEMBER 10.—Argument at Washington, D. C.: 

1. & S. 282—Lumber rates from points in Arkansas, 
Louisiana, Missouri, Oklahoma, Texas and also Memphis, 
Tenn., to points in lowa and other States. 

DECEMBER 10.—Spartanburg, 3S. C., 
Examiner Gibson: 

Fourth Section Application No. 1547. 

DECEMBER 16.—Alexandria, La., before Special Exam- 
iner Butler: 

Fourth Section Application No, 3515. 

DECEMBER 16.—Shreveport, La., before Special Exam- 
iner Butler: 

Fourth Section Application No. 620. 

DECEMBER 16.—Shreveport, La., before Special Exam- 
iner Butler: 

Fourth Section Application No, 1952. 

DECEMBER 16.—Louisville, Ky., before Special Exam- 
iner Gaddess: 

Fourth Section Application 1055, 

DECEMBER 18.—Birmingham, Ala., before Special Ex- 
aminer Gaddess: 

Fourth Section Application No. 1952. 

DECEMBER 19.—Little Rock, Ark., before Special 
Examiner Butler: 

Fourth Section Application No. 1548. 

DECEMBER 20.—-Kansas City, Mo., before Special Ex- 
aminer Henderson: 

Fourth Section Application No. 2045. 


before Special 


SEEK TO FORCE 5 PERCENT ADVANCE. 
[By ODELL.} 

WASHINGTON, D. C., Nov. 26.—By the presentation of 
statistical data and arguments the railroad companies in 
Official Classification territory sought to influence the 
Interstate Commerce Commission to grant the proposed 
increase of class and commodity rates on all railroads 
in the territory lying east of the Mississippi and north 
of the Ohio and Potomac Rivers. The rates filed with 
the commission propose an increase of 5 percent. 

Daniel Willard, president of the Baltimore & Ohio; 
Frederic Delano, president of the Wabash; George M. 
Shriver, second vice president of the Baltimore & Ohio, 
presented the recommendations on behalf of the railroads. 
Testimony was taken from W. C. Wishart, a statistician 
on the New York Central Lines, C. M. Bunting, comp- 
troller of the Pennsylvania Railroad, and others regard- 
ing the expenditures and earnings during the last three 
years or since the commission decided adversely upon the 
application of these same roads for an increase or rates. 

The roads were given three days in which to present 
their case without interruption and the rebuttal testi- 
mony to be introduced by manufacturers and shippers 
and by Louis D, Brandeis, acting as special counsel be 
fore the commission on behalf of the people, will not be 
introduced for several weeks, it is believed. 

In his opening argument on Monday morning Mr. 
Willard declared that the immediate and all-important 
question is, How shall these roads obtain the new capital 
necessary if they are to provide the needed facilities and 
furnish the high-class service which the public demands 
and to which the public is properly entitled. He as- 
serted that during the last three years the railroads in 
the territory affected had expended about $600,000,000 
in property investment, or at the rate of $200,000,000 a 
year, Nevertheless, because of the fact that operating 
expenses have increased these railroads earned in the 
year ended June 30, 1913, less by $16,000,000 than for 
the year ended June 30, 1910. Citing particularly the 
Pennsylvania, the New York Central and the Baltimore 
& Ohio systems, Mr. Willard declared that their increase 
'n property investment during the last three years has 
exceeded $422,000,000, while their combined gross earn- 
ings have inereased $109,000,000, the net operating in- 
come was $8,500,000 less in 1913 than in 1910 notwith- 
standing the vast expenditures for betterments, additional 
eqiipment, ete. ‘‘In brief,’’ said Mr. Willard, 

3 ‘ppears that the new capital invested in railroads in 
** pre yarn ued territory during the last three years 
arned little or no return. In fact, the properties 


Seuerally are actually earning less net after paying operat- 
ins expenses, taxes, than they were earning at the beginning 
ol ‘he period and before the $600,000,000 had been spent. 
he result, as might be expected, of this constant tendency 
‘toward diminishing net returns has been seriously to check 
A i altogether stop the normal developments of railroad 


Ty lies in the territory affected during the ten-year period. 
ant railroads found it necessary to increase their property 
se iments approximately $2,000,000,000, an average of 
rf ' $200,000,000 a year, and it is certain that an equal 
tt sreater amount per annum will be necessary to meet 


th requirements of the future. While the carriers fully 
Tet e and acknowledge their obligations to the public and 
. i've to the responsibilities so imposed, they are helpless 
fill these obligations unless the financial result of 
capi 


‘tion is such as to inspire the confidence of private 
‘| and encourage the support of private enterprise, and 











the result of operation during the last three years is not 
such as to inspire or encourage either. 

Mr. Willard called attention to the fact that since 1910 
wage payments by the railroads affected had greatly in 
creased, largely as a result of mediation and arbitration 
proceedings and the award that, it is announced by the 
arbitrators, would give the conductors and trainmen 
$6,000,000 a year additional. The effect of the so-called 
full-crew laws alone has been to increase the expenses of 
certain carriers more than $4,000,000 a year. Taxes paid 
by these railroads that are affected by this proposed in- 
crease amount to over $54,000,000, and it is claimed that 
the taxes for 1913 will exceed those for 1910 by $11,500,- 
000. The three largest railroad systems paid in taxes 
$31,000,000 in 1913, or an excess of $7,800,000 over 1910. 

‘“*The railroads have felt the burden of the increased 
cost of living like all other enterprises or individuals, but 
unlike all others have not been permitted so far to raise 
their prices or adjust their charges in recognition of that 
burden,’’ said Mr. Willard. In concluding he said that 
he thought the answer to the question of how the rail- 
roads were to obtain the new capital necessary was to 
be found in these words of the report of the Commission 
in 1910, which he quoted: 

We should allow such rates which will yield to this capital 
as large a rate as it could have obtained from other invest- 
menis of the same class. As rates formerly in effect have 
become insufficient, then higher rates should be permitted. 
Commerce and industry can not afford to wait on transpor- 
tation facilities. 


Middle Western Situation. 


Mr. Delano, who spoke for the railroads west of Pitts- 
burgh and east of the Mississippi River, followed Mr. 
Willard and made the contention that the situation in 
the Middle West is the fair measure of the reasonableness 
of rates in that territory and calls for a very substantial 
increase in rates. Drawing particular attention to the 
case of a group of railroads with an aggregate of 23,167 
niles, among which were embraced the Big Four, the 
Vandalia, the Nickel Plate, the Chicago & Eastern Illi- 
nois, the Grand Trunk Western, the Grand Rapids & In- 
diana, the Pere Marquette, the Chicago, Hamilton & Day- 
ton, the Illinois Central, the Chicago & Alton, and the 
Wabash, he said: ‘‘If this mileage is not influential in 
determining the reasonableness of rates the prosperity, 
commerce and development of the whole territory will be 
placed in jeopardy.’’ Mr. Delano pointed out that a 
great many differences in conditions prevail respectively 
in New England and the territory between New York 
and Buffalo as compared with the Middle West. Whereas 
in New England, including New York City, there are 
1,389 people for each mile of railroad and 889 for the 
territory east of Pittsburgh, there are in the Middle West 
only 506. The rural population in the Middle West was 
46 percent as compared to 17 percent in New England. 

‘‘Tt is a well known fact that in the development of 
middle western territory water competition has always 
been an important factor, and the railroads have pro- 
moted the growth of population and industrial develop- 
ments by low rates,’’ said Mr. Delano. ‘‘ Again railroad 
building at times has been in excess of the growth of 
the country and has caused abnormal competition result- 
ing in lower rates. This great network of railroads dur- 
ing the year ended June 30, 1910, sarned $239,000,000, 
and during the year ended June 30, 1913, $275,000,000 
a year, a gross increase of about $36,000,000; but in 
the former year the operating expenses and taxes were 
$182,000,000, in the latter year, $227,000,000, or an in- 
crease in expenses of about $45,000,000, resulting in the 
decrease of the net revenues, after payment of taxes, of 
over $9,000,000, and net corporate revenue more than 
$16,000,000.’? 

Mr. Delano painted a black picture of the future and 
asserted that the figures for the first two months of the 
present fiscal year are even less encouraging. The roads, 
too, are confronted with the necessity of spending mil- 
lions of dollars in the near future in the mere separation 
of grades in the various cities, upon which they will re- 
ceive no adequate returns. 

“<It will be obvious from the evidence,’’ concluded Mr. 
Delano, ‘‘that a 5 percent increase in rates will not be 
sufficient to meet the demands of the territory. As I 
have said, the returns in that territory, both freight and 
passenger, are the lowest rates prevailing in the United 
States and the interests of the people of that rapidly 
growing and developing section of the country, to say 
nothing of the railroad companies, require in the near 
future a real adjustment of the rates both freight and 
passenger on a basis that will enable that territory to 
have good railroads and the people to have efficient and 
adequate service and to progress measurably with the 
other sections of the country.’’ 

Individual statements showing gross revenues, operat- 
ing expenses, interest paid on borrowed capital, net earn- 
ings, dividends, were offered on behalf of the Pennsyl- 
vania system, New York Central system, Baltimore & 
Ohio system, and a combined statement from the roads 
in Central Freight Association territory also was pre- 
sented. A combined statement was presented of thirty- 
five roads and systems with a mileage of about 80 per- 
cent of the entire mileage in Official Classification terri- 
tory, which included also a considerable mileage that ex- 
tends beyond this immediate territory. According to 
figures presented by Mr. Shriver, the combined property 
investment of the roads affected, having a mileage of 








58,275 miles of operated lines on June 30, 1913, .was 
$6,280,571,000, or approximately $117,000 a mile of line 
and $58,000 a mile of tracks. Between 1903 and 1913 
these roads added to their property investment $1,980, 
093,000 or an increase of 46.4 percent. The operating 
revenue, which in 1903 was $870,783,000, rose to $1,425, 
119,000 in 1913, an inerease of over $554,000,000 or 
63.54 percent. Operating expenses, including taxes, hire 
of equipment and rents, increased $464,154,000 in 1913 
over 1903, or 77.15 percent, so that the net operating in 
come increased only $85,317,000 or 33.93 percent. Com 
paring 1913 and 1910, the combined property investment 
increased $659,862,000, while operating revenue increased 
$186,775,000. Expenses increased more than $203,000,- 
000, so that the net operating income decreased $16,- 
000,000 or nearly 5 percent. 

‘*In other words,’’ said Mr. Shriver, ‘‘after increas- 
ing investments 11.75 percent and gross revenues 15.09 
percent, there was no resultant increase in net income. 
On the contrary, $16,000,000 less net was realized than 
was earned before over $650,000,000 was added to the 
property investment.’ 

Total Increase in Expenditures, 

Mr. Shriver declared that in view of the widely scat- 
tered mileage and great divergence in conditions in this 
section of the country and during the various periods, 
it is realized that no close deductions can be made from 
the combined figures of these roads. But, it was clearly 
evident, however, that there has been a persistent nar- 
rowing ot the margin of incoming and outgoing. 

The total increase in expenses in 1913 over 1903 is 
distributed through the several accounts as follows: 


{mountof Percent of 
Increase. Increase. 





Maintenance of way..............%8 65,149,000 56.46 
Maintenance of equipment......... 125,901.000 104.12 
Transportation and traffic......... 207,827,000 64.59 
SG ee tyncss sei cans ew anes 38,490,000 144.59 
RES cosh. wand Srna aud a Bara eeleacee 28,721,000 111.44 

Totals .....-..seceeeeeeee se + -$466,088,000 76.35 


Mr. Shriver showed that the total combined capital ob 
ligations of the New York Central system, Pennsylvania 
system, the Baltimore & Ohio system, outstanding in the 
hands of the public, rose in round figures from $2,058,- 
000,000 in 1903 to more than $3,116,000,000 in 1913. Com- 
paring 1913 and 1903, the increase in capital obligations 
is 51.40 percent and the increase in property investment 
51.60 per cent. The net corporate income plus interest 
on funded debt that is the total fund available to pay 
interest and dividends on excess capital, to furnish a 
margin of safety for that capital and a basis of credit 
for raising new capital, was in 1903 equal to 6.76 per 
cent on its capital obligations; in 1910, 6.88 percent and 
in 1913, 6.15 percent. The average rate of dividends on 
the capital stock outstanding was in 1903 5.07 percent, 
in 1910 6.25 percent and in 1913, 5.56 percent. 

‘*The decreased return on property -investment and 
capital obligations is shown to be due principally to the 
increasing cost of operation, although lower returns for 
freight and passenger units have also contributed,’’ said 
Mr. Shriver. 

In reporting the figures for the New York Central 
Lines, Mr. Wishart said that since June 30, 1910, about 
$1,000,000 a week has been added to the property invest- 
ment of those lines, while the net corporate income in 
1913 was less by $63,000 a week than in 1910, indicating 
that expansion of business has caused a net loss to the 
stockholders. He said: 

The road has been extended less than 60 miles and only 
about $16,000,000 of the amount expended has gone into the 
Grand Central Terminal during these three years. The 
money has been spent for improvements and additional 
facilities required to render adequate public service and the 
additional facilities have been necessary to enable the road 
to handle the enormous increase in traffic. In the freight 
service alone this increase represents the addition of 67 
tons or 14 percent to the load of every train and the run- 
ning of 24,711 more freight trains than in 1910. And yet 
there is left to show for this service $9,000 a day less than 
there was in 1910. 

The statement of the New York Central Lines in- 
cludes the New York Central & Hudson River, the Mich 
igan Central, the Lake Shore, the Pittsburg & Lake Erie, 
the Big Four, the Nickel Plate, the Lake Erie & West- 
ern, the Chicago & Indiana Southern, the Toledo & Ohio 
Central, and other operating companies together with 
their leased and operated lines, 

Mr. Wishart said that while the average revenue per 
ton mile and per passenger mile has remained at prac- 
tically the same level, passenger miles have increased 53 
percent and ton miles 66 percent. To take care of this 
growth in traffic it has been necessary to increase the 
investment 52 percent. This indicates a great utiliza- 
tion of capital. But capital costs a great deal more than 
it did in the first years of the period. As an indication 
or the increased cost of living as applied to railroads, 
Mr. Wishart quoted prices for the best type of passen- 
ger locomotives in 1903 at $23,770, as against $25,050 
in 1912. Freight locomotives increased in cost from 
$19,243 to $27,350 each, in the same time. In 1903 pas- 
senger cars cost $10,860 and today they cost $17,050. 
The new ones are of steel but carry no more passengers. 
A box car costs $872, as compared to $841 ten years ago, 
and a coal car costs $876 as compared with $779 in the 
last decade. Continuing, he said: 


In 1908 the New York Central was able to borrow money 
with which to make improvements at the rate of a little 
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more than 314 percent; today that road is paying nearly 
5 pereent upon the borrowed money. At this rate a new 
passenger ¢ar in 1903 required an annual outlay of about 
$400 for interest, whereas today the road must find nearly 
$850 a year for a car of the same capacity. Freight loco- 
motives have increased 1.4 tons, or 3 percent in tractive 
power, but require an annual outlay of $1,567 for interest 
as against $692 in 1903. The ten-year statement shows the 
great increase in the plant and the traffic, the rise in 
expenses, taxes, and fixed charges, and that increased busi- 
ness brings no greater returns. It does not influence the 
problems immediately ahead of the manager, such as finding 
revenues to enlarge the plant to take care of greater busi- 
ness and providing facilities of the character that the people 
will require. 


Change in ‘‘Balance of Power.’’ 





Instead of having seven members of the Interstate 
Commerce Commission to pass on the proposed 5 percent 
increase of freight rates, it is probable that there will 
be only four. This fact may have an important bearing 
on the outcome, as three ot those four who are certain 
to decide the issues between the railroads and the public 
have always shown a disposition to be lenient with the 
railroads in rate matters whenever it was possible to do 
so. 
If the hearings are hurried, so that the commission 
can reach a decision before the first of the year, it is 
possible that there may be six members of the com- 
inission to pass judgment, but Louis Brandeis, who has 
been retained by the commission as special attorney to 
conduct the hearings on the part of the people, has 
planned such an exhaustive inquiry into the financial 
side of the question, and purposes to probe so deeply 
into the relation of actual physical value and capitaliza- 
tion, with side excursions into the field of high finance, 
that it is considered extremely doubtful if the case can 
be closed in time to permit the commission to reach a 
decision before January 1. An adjournment was taken 
until December 10, which is believed will give sufficient 
time for the commission and attorneys to analyze the 
mass of testimony. 

The death of John H. Marble has reduced the number 
of the commission from seven to six. Of these six 
Charles A. Prouty has tendered his resignation, in order 
that he may become the directing head of the physical 
valuation department, and the term of Judson C. 
Clements will expire January 1. The other members 
of the commission, who are certain to participate in 

hing final judgment in the case, are: Chairman 
E. Clark, James 8. Harlan, Charles C. McChord 
and Balthasar H. Meyer. 

President Wilson has not yet accepted Commissioner 
Prouty’s resignation from the commission, but it is 
known that he has only been waiting to find the ‘‘right 
man’’ to take his place. In the meantime Mr. Prouty 
has been devoting most of his time to physical valuation 
work, in which he is deeply interested, and has prac 
tically laid out the whole plan for this huge undertak 
ing. Unless he is to give up that work it would be 
almost impossible for him to give much attention to the 
‘‘rate’’ hearings, or to give the time and study to the 
tremendous amount of statistical data that will be 
introduced that would enable him to reach a conclusion. 

It may be that the sudden and untimely death of 
Mr. Marble may force Mr. Prouty to change his plans 
and to give up for the time being all thought of re- 
signing or of devoting himself to physical valuation 
work. It would be a disappointment to him if he be 
obliged to do this, but it is not unlikely that the Presi- 
dent will ask him to withdraw his resignation rather than 
have the commission crippled at this important time. 

Mr. Clements’ term has so nearly expired that, in the 
very nature of things, it will be impossible for him to 
participate in the decision, unless he is reappointed. 
Although President Wilson has absolutely refused to 
commit himself on the question of a successor to Mr. 
Clements, there has been a report current in congres 
sional circles for some time that he will reappoint him. 
Judge Clements is a Democrat and a southerner, his 
native State being Georgia, and both Senator Hoke Smith 
and Senator Bacon have indorsed him for reappointment. 

He has been a member of the commission for twenty- 
one years and is serving out the last month of his third 
term, and the only thing that is said to militate against 
his reappointment is his age. He is 67 years old, and 
it has been understood that the President’s desire is to 
put young men on the commission, owing to the enor- 
mous amount of work that comes before it every year, 

Every member of the commission feels that through 
the death of Mr. Marble he has lost one of the most 
valuable members of the commission, particularly at 
this juncture. While he had been a member of the 
commission only since Mareh 5, when President Wilson 
appointed him to fill out the unexpired term of Secretary 
Franklin K. Lane, his service of several years as cre- 
tary of the commission, and before that as prosecutor 
of criminal cases, rendered him absolutely familiar with 
all of the details of its work, and his thorough grasp 
of big questions was proved conclusively when he took 
up the work on the express rate matter where it had 
been left by Mr. Lane and in a few months wrote the 
decision in that case, which will shortly become the law 
of the land governing express charges. 

It has been noted that in recent decisions on big 
cases, Commissioners Marble and Clements have dissented 
from the opinions of the other members and have taken 
more radical stand than the other members were will- 
ing to take. They both dissented from the decision 
if the commission to take up the proposed advance in 
rates for the eastern lines on its own initiative, and 
before the new rates had been filed. They both held 
that the commission had no authority to consider merely 
a general proposition to advance rates, but must wait 
until such rates had actually been filed, when it might 
yrder their suspension pending an investigation. Since 
then the railroads have filed their rates and the pro- 
cedure will be along the lines Iaid down in the dissent- 
ing opinion. 








RETAIL METHODS CONTEST. 





Association Work Helps—Treating Competitor Right Pays—Clean Yard and 
Good Stock Splendid Assets—Showing Interest in the Farmer. 


STAND WELL WITH COMPETITORS. 


GARDEN GROVE, CAL. 

| think the first consideration in a retail lumber busi 
ness is to stand well with your competitors. Always be 
square with them and do as you say you will about any 
bill that is submitted for figures. I have two small 
yards in small towns, but I have twelve competitors with 
in 6 miles. I try to visit all of my competitors often 
and | am friendly with every one of them—lI mean in a 
social as well as a business way. This friendly inter 
course makes it a great deal more pleasant to do busi 
ness than it was where I used to be in Oklahoma. 

I am also a great believer in association work, and this 
work is coming along in nice shape here in California. 
First L-belong to the Orange County Dealers’ Association, 
Which has about twenty members, all of us in close com 
petition. Then I ama member of the Southern California 
Retail Lumber Dealers’ Association, which has about 180 
members, all in southern California, and I am also a 
member of the Western Retail Lumber Dealers’ Asso- 
ciation. The association spirit is, of course, for the 
general good of us all and helps us maintain friendly 
relations with the wholesalers and jobbers. For the last 
vear 1 have devoted about four days a month to asso 
ation work, and expect to do this for the remaining 
time I am in business. 





( 


As to my methods in my private business, | can not 
speak too highly of the pocket planing mill as a money 
maker. My mili cost me $1,250, and consists of a 6 
by 24 planer, a jointer, used for planing the edges of 
wide boards, a 16-inch rip saw, a 20-inch cut-off saw 
and a 10-inch jointer which I do not use mueh. My 
average use of the mill is probably 4 hours a day, and 
you have no idea of the various things your customers 
will ask you to rip, cut or plane for them when they 
See you are fixed to do it. I also have a band saw 
just a small Crescent. <All of this millwork pays a 
nice profit, and your trade does not kick, for they get 
what they want; if you are short of 2 by 3 or 2 by 4, 
you can rip from wider stock. , 

I try to be very careful in filling bills that there is 
no shortage, and if a eustomer comes in and says he 
was short a piece I give it to him and do not argue. I 
also think it pays to advertise, although my yards are 
in one-vard towns. I advertise heavily in the local 
papers, give away carpenter aprons, rules, calendars 
ete., donate to churches, Y. M. C. A,, 
for my heme town. 





and always boost 


Southern California is a pleasant place to conduct a 
Jumber yard, for we have no snows or cold weather and 
not much wind, and usually the rains are very gentle. 
The trade is more uniform the year around here than 
n the East. I have my office covered with climbing 
roses and geraniums all about the boundaries. I think 
it pays to have a nice yard, and I try to keep the lumber 
piled neatly and rake the whole yard as often as I 
can. We are only 30 miles from Los Angeles, where 
the competition is very keen at all times, but I manage 
to get all of the building business that belongs in my 
territory. I carry a big stock for the amount of. busi 
ness that I do, but it pays, and people don’t have to 
wait for what they want. 

Collections are really the most important part of the 
business and also the most disagreeable part. I attend 
to all the collecting myself and my methods, of course, 
vary with the different people, though I usually give 
the rancher his own time about paying his bills, as I 
keep watch on his crops and know when they move. If 
he does not pay when he markets his crop I find out why. 
The town builder and small contractors are the ones 
who will bear closest watching. 

I have alwavs been in business 


in small towns since 
becoming a retailer, where I become personally intimate 


with my trade. After one is acquainted with o: «’s 
trade, one does not need to lose much in bad ace. ts. 
Of course, there are always some people who 
very hard luck, such as illness or death, and you ean sot 


press claims in such cases. The part that makes ‘le 
retail lumber business pleasant is the maintenance. of 
friendly relations with one’s close competitors; if hey 
make money, you will. One does not feel like di ug 
anything that is not fair to a competitor if one a 
friend of his, and, of course, the associations are ‘he 
great factor in getting you acquainted with your I. 
petitors, H. A. LAKE, 


Garden Grove Lumber & Cement Compa: 


PERSONALITY AND FRIENDS. 
DUKE, OKI 
When you drop into a store to do some trading \ou 
like the clerk to show you some personal attention 
like to be shown that same courtesy every time, 
rule, When you stop at a place to make a small purcliase 
if some personal attention is paid you, without a doubt 
the next time you need something in that line you | 
drop in and see if thes have it. 
how gets in its work. 


That personality s 


Now suppose you try your customer out on that s 


basis, 


Regardless of the amount he purchases, treat him 


ws though he bought a car load. He may buy something 
else some time, and the little things now may mean x 
whole lot later on, for every man who trades with vou 


has some friends and to make a friend of him me 
some one else in the future. 

A mighty good asset are friends! 
What you make it. 


“ 


Your personality is 

Besides being chummy with 
customers, be firm, and above all things, keep 
word. 


“a 


Never make a promise that you can not fulfill 
Let them know that such is your policy, and that vou 
expect them to keep theirs, 

Sunday evenings spent riding out in the country 
stopping with the farmers is not time lost—for when 
they find out that you think of them occasionally, bx 
sides wanting their money, you have gained something 
Farmers are just human beings, and like to be flattered 
as well as some town people. If they drive a good team, 
tell them so, and their farms, if good, vou never Jose 
anything by boosting some. , 

The retail dealer, as a rule, needs only a small stock 
a well assorted stock, Let it be known that anything in 
your line can be found at your yard. And it pays to 
keep the best, also a cheaper grade for the man who is 
not so particular, When a man wants good lumber, 
give him what he calls for. You may be able to get 
something else off on him once, but as a rule, vou lose 
out the next time—for when he finds it out you have a 
hard time convincing that man how it happened. 

Keep the yard looking clean and inviting, people like 
to go where things look clean. ‘‘A place for everything, 
and everything in its place’’ is a pretty good slogan. 
And above all things, it pays to satisfy. Your part of 
the deal is not finished till your man is satisfied. Of 
course you must take this for what it is worth, and use 
exceptions some men can’t be satisfied wouldn't be 
if they knew they were going to be hanged. One should 
keep abreast of the times; see what is going on around 
you (but don’t wait till the other fellow sells the bill 
and then go look at the job). Be a booster—be a live 
Wire in your town. Keep the interest of others at heart 
and have some real sand in you when things come to a 
crisis. Don’t be a moral coward—stand and face the 
issue. Let people know your policy, and let that policy 
be a speaking resemblance of you. Be frank, obliging, 
courteous, fairminded and above all things, be honest! 

O. L. Patrick, 
Rounds & Porter Lumber Company. 
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A. H. KLUMB, WEST BEND, WIS ; 
A Recent Contest Prize Winner. 





What have you devised in your yard to save money, labor 
or worry, or to overcome difficulty ? 
LUMBERMAN «@ letter and tell about it. 


letters published in December Twenty Dollars will be paid. 

For the next best letter Ten Dollars will be paid. 

And for the third best Five Dollars. 

These prizes will be awarded by a committee of retail 
luinbervard owners, who know a retailer’s troubles and can 
spot a good idea when they see it. 

The letters that win will be the letters that show a better 


way to do something that now constitutes a problem. 


In addition to the three prizes mentioned above, THE 


published during December $2.50 ‘each. 
Choose your own subject. 


Write Tut AMERICAN 


most helpful idea or method described in the 


LUMBERMAN will pay also for six other letters 
Write a lelter 
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TRAINING THE YOUTH OF AMERICA FOR CITIZENSHIP. 


it are the rural communities and the smaller cities of the United States doing 


7 u their young people for the duties, responsibilities and opportunities of citizen- 
ship. for the broader relationships of life?) We have had for many decades the problem 
of cducating our immigrants; have we done as much for our own native born? 


nigrants of the more intelligent class, corresponding perhaps to the average of 
itive-born Americans, soon after their arrival have learned more about our gov 

‘ ent than is known by native citizens of the same relative position in life. Know 
at they are going into a new country, they often make special efforts to inform 
mselves regarding their new duties as citizens. But as much can not be said of 
native born who have just reached their majority. Of course they have learned 

wd are familiar with some of the more superficial details regarding elections, legis 
latures and courts. They may claim and think they have a deeply-rooted reverence for 
\merican institutions when they are assailed by the foreigner, but they rarely have 
a sufliciently detailed knowledge of those institutions to defend them against attack, 
whether the attack be made by the demagog, the anarchist or the well-intentioned 


student of political institutions. 


Misleading Doctrines. 


The result of this ignorance is that even the best-intentioned citizen often is misled 
into the acceptance of views and doctrines that strike at the foundations of orderly 
representative government. Being ignorant alike of the virtues and defects of his 
own government and of the principles on which it jis founded, he either opposes all 
change because it is change, or novelty attracts him and he accepts every proposed 
hinge beeause it is new and plausible. 

During the past little attention has been given by the public schools to the subject 
of civics bevond a short course in the elements of government. The shortness of the 
‘ourse and broadness of the subject admit of only the most superficial study and 
atteution, Hence the period of study allotted to civies is given almost wholly to the 

iinery of legislation, while the history of the struggle for liberty and the develop 
ment of self-government is given scarcely a passing thought, and the morality of 


tizenship is hardly even mentioned. 


Life’s Broader Relationships. 

When we speak of citizenship we do not of course have in mind only the duties and 
privileges of participating in governmental affairs. We would include all the duties 
of citizens in all their relations with one another. 

Nowadays all the professions are open to all, and while it is true that before being 


udmitted to the practice of the law and of medicine, for ex 


the basic elements of permanent success; and to the extent that misrepresentation is 
a part of a concern’s business policy it is a defect and a liability that threatens the 


concern’s existence. 


Honesty as a Policy. 

Great merchants have been wise and farsighted enough to see that ‘‘honesty is,’’ 
indeed, ‘‘the best policy,’’ and for purely selfish reasons they have insisted upon 
moderation and truthfulness in all statements regarding their goods. 

3ut society as a whole is vitally interested in this question of morality as related 
to commercial transactions, and it must therefore in due course undertake to educate 
coming generations to a proper appreciation of honesty in all the relations of life. 
The young man and the young woman must be so firmly grounded in the principles 
of morality that when they have entered upon a mercantile career they will not do for 
another what their conscience would forbid them to do for themselves. 

This teaching must be performed before they have entered business and should be 
of so broad a character as to influence and indeed determine their conduct in all 
relations of life, whether they adopt a professional, a mercantile or a politica) career. 

There have been a number of notable attempts at education of this kind made by 
communities as units. Young people have been organized into independent clubs, 
and they have been taken into membership of business men’s organizations as 
branches or subdivisions of the main bodies. Schools have been organized as self- 
governing bodies and the students taught practical self-government; also the pupils 
of the schools have been organized on an independent basis to participate in a prac- 
tical way in all movements designed to improve social and moral conditions in their 
communities. 


Successful Experiments. 


This work now has gone so far and proved so conclusively its worth that no com 
munity should be without its young people’s civic organization. Such an organiza 
tion not only will afford a field for activities that might otherwise be manifested in 
undesirable ways, but will unite the young folks in movements that will work the 
moral regeneration of their communities at the same time that it develops in them 
moral fibers of a strength to meet and resist the stress and strain of any career they 
may pursue in their mature years. 


Some rural newspapers are performing a valuable service for their communities 
in publishing in every issue the names of the various town and county officials. An 
excellent addition to this work would be to tell in consid- 





ample, applicants must present to the examining board so-called 
‘vertificates of good moral character,’’ we know that this re 
quirement is largely a mere form, and thousands of lawyers 
wid doctors are unscrupulous, conscienceless shysters and quacks. 
From the viewpoint of society, hovrever, the morality of the 
lawyer and of the physician is hardly Jess important than his 


knowledge of law and of medicine, 


Morality in Merchandising. 

\ll the criticism is not, however, to be directed against the 
professions, There are always some men in every line of busi 
ness Who openly or covertly disregard the plainest dictates of 
conscience and of right, while their conduct is looked upon with 


fa or disfavor by other business men accordingly as thei 





erable detail what each of them is doing to earn his salary 
or in fulfillment of preélection promises. 
* * * 

Secretary Houston, of the Department of Agriculture, said 
a few days ago that hardly 40 percent of the arable land in 
the United States is being cultivated and that but 12 percent 
is producing maximum returns. These statements come as 
quite a shock in view of our boasted superiority in all things 
industrial. 


Social starvation is a new disease recently discovered in 
New York City. Hardly what one would expect since it is the 
monotony and lack of social interests and amusements that 
are said to drive young folks from the country to the city. 


? = r, o ne > P > ttropolis are saic » 66 — org)? 
personal interests are affected or not thereby. Now S$ The Time To Toung poeple of the metropelis: are‘snld: to be * pay Benge 


In no field is this tendency to step aside or disre 


The fact is that nowadays almost nobody accepts in full 


ard wholly 
e path of rectitude more pronounced than in that of adver Turn Over New Leaf 


and plans are forming to supply the necessary recreation. 


Locking the door may not help to recover the horse already 


fo statements made in the advertising of mail-order and and get started on the road to stolen, but it may serve to make less easy the stealing of his 


in-house concerns. Substantially every one of their adver 


statements is accepted with liberal allowances for e#ag 


a new prosperity and a truer 


happiness. Where's the money 


mates. Merchants who have lost part of their trade to out- 


of-town concerns may properly and profitably seek and close 


geritions, evasions, concealments and downright misstatements, : the door through which the marauders entered. 
e result has been that exaggeration in these statements has you spent this year for rent ? 
! . i ; pea ware ee me . , er oe P ine: eames’ ae 
ased and spread to other fields in direct ratio to the in- By building your own home, Just as the mill is not run by the water that has passed, so 


and spread of incredulity among readers. There has been 


ch screaming for attention that in the continuous roar 


next New Years you'll know 


the community’s educational, charitable, political and other 
machinery is not operated by money sent to out-of-town mail 


‘im tones of the truthful advertiser are not heard or be Where it is. Say the word and order houses. 
The question often is not who has the best goods, but we'll fix up the plan for you 
an most exaggerate and overestimate their qualities. and tell you the cost of put- An Arkansas farmer’s daughter made $222 on one-tenth 


erybody of course knows that no reputable merchant will, . . 
. . 5 ; ting It up. 
face to face with his customer or prospective purchaser, 
‘i positive misstatement of fact regarding the article of 
indise that is the subject of barter, but in these days of 
rous publicity he must have exercised great care Jest the 


ner be attracted to his counter by exaggerations that in 





io not differ essentially from misstatements. 


Come in. 


(Name and Address) 


of an acre by raising garden truck according to instructions 
furnished her free of charge by the State department of agri 
culture and she sold all her produce in her home town. This 
suggests the wisdom of concentrating educational work 
upon the young people of the farms. 








Somebody has the audacity to assert that the farm that 


may say, without the least qualification, that all perma Sample Ad from Quarterly Series Furnished boasts of hay forks, self-binders, pumping engines and corn 
; ‘ : ‘ ‘ i Free to American Lumberman Subscribers. en ‘ ‘ 
usihess suceess is built on confidence and that confidence is Electrotype Plates of the Complete Ads, harvesters should supply the housewife with vacuum cleaners, 
led upon honesty. ence a business that is built up by of the Illustrations Only or Just the cleetrie light and power driven machinery for doing the work 





i é ; : ; Proofs are Furnished; Cost Only Being 
everation and misrepresentation leaves out of consideration Charged for the Cuts. 


of the household. 




































AMERICAN LUMBERMAN 


NOVEMBER 29, 1813, 





° — 


REALM OF THE RETAILER. 
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Where the Retailer Is in Clover—Tact as an Asset—The Small Mill’s Value in Yard Trade—Trail of the Fault Finder 
—Influence of the Building and Loan Association. 


A DELECTABLE RETAIL CENTER. 


The Pacific coast man says, ‘‘Just wait until we get 
the eanal!’’ That stands, in his mind, for the horn of 
plenty, the fountain of youth, the mortgage lifter, the 
everlasting cabaret, the golden age, or some other super- 
lative thing, depending on the slant of his mind and the 
manner and direction of his secret adorations. I knew 
a banker who felt a farmer’s muscle and fell straight- 
way into profound envy of the farmer’s mode of living. 
A bricklayer fell ill of toothache and was deftly sep- 
arated from about $40 by a skilled tooth artist, where- 
upon he decided that dentistry must be just one long 
dream of figuring up interest and locking the safe at 
night. A farmer neighbor heard about sugar beets in 
the West and decided that fortune smiled only upon 
irrigation. But you will notice that while there is 
truth in all these views, they are really more or less 
guesses by the men who hold them. Now, in southern 
Michigan the dealers have a pet guess of this same 
order, save that it is founded on more accurate knowl- 
edge of the nature and attendant circumstances of the 
case than those named above. A dealer would say. 
‘*Yes, competition is pretty fierce here. We don’t have 
it as nice as they do in Jackson.’* Another would say: 
‘*Just wait until you get to Jackson if you want to 
see good business. Pretty soft, I call that.’’ <A third 
would pipe up: ‘* Well, things have 
largely gone to smash in the lumber line. 





Central location may mean out on the edge of town, 
for the yard may attract farmers from that direction. 
So a Jackson yard might succeed out on the edge of 
town. Without knowing about the environment of the 
place, T would guess that it would fail, because farmers, 
as a general thing, will go to a small town rather than 
a large one. Perhaps this paragraph has not added 
much to the sum total of human knowledge, but it has 
served to set down the principle that the way to do it 
is to do it. Rubenstein once told a pupil to play a 
certain run on the piano with his nose if he wanted to 
and found it easier, but in some way or other to play it. 
TACT AND ITS OPPOSITE. 

The first place of business I visited was that belonging 
to Henry J. Adams, and here I found the outer office 
running under the eye of the manager’s son, young 
Arthur Adams. There is another case where the second 
generation has passed the business of the first genera- 
tion under inspection and found it good. An old man 
was just ahead of me, and he asked about buying a 
door. Evidently his errand was just an impulse of the 
moment, for he didn’t know what size he wanted. He 
was there just for the purpose of finding out the price 
to see if he could afford to buy the thing. It was just 
a door, you know; he didn’t know how big, but probably 
about so wide—measuring with his hands. Well, young 
Adams went tactfully to work to dis 
cover just what the man did want. 





Still, there’s Jackson.’’ This town was 
cited as the exception to all rules of 
calamity as the place where the lumber- 
man’s eyes stand out with fatness and 
he has more than heart could wish. 

Of a truth, I grew curious to see this 
place, for from reports it might be 
classed as a modern Utopia or a platonic 
republic where philosophers govern and 
contractors are honest and nobody asks 
for credit. But while truth compels me 
to say that I saw no wreath-crowned 
wise men or children discoursing learn- 
edly in the market place, and while the 
Jackson merchants seemed much sur- 
prised when I told them of the reputa- 
tion they had, there remains much 
foundation for the general opinion that 
this town is the exception to the rule 
that lumber retailers are born to trouble 
as expenses fly upward. 

It would be nothing short of an ink- 
slinger scandal to suggest that the place 
is not ali its neighbors say it is. Every 
fellow is entitled to his dream of perfec- 
tion, and if he can’t make it himself 
he ought to be able to take a chastened 
and austere joy in thinking some other 
fellow managed to make the riffle. Also, 
what man has done may be done again; 
so who knows? 

A Town’s Exceptional Advantages. 

But to get back to Jackson. The 
chief reason that other retailers point 
with pride or with envy—depending on 
the man—to this town is because, with 
a population of about 50,000, there are only four lumber 
yards. Let me see. That makes 12,500 to a yard, 
doesn’t it? Think of it, you men in towns of 12,500 
population. Suppose you had the whole thing to your- 
self. Suppose it was your own special melon, 100 per 
cent your own! Well, you’d feel good, wouldn’t you? 
Then add to that the fact that a town of 50,000 usually 
has more than four times as much wealth and industry 
as a place of 12,500, and the prize visibly swells. So 
this is the first difference. Others might be named, 
such as the fact that it seems scarcely likely that a 
fifth man will make the attempt to break in. He would 
have to be a brave man if he did try, for there are no 
switching sites in the town itself, so he’d have to go 
clear out on the edge. Then trying to horn in where 
so much capital is already invested would be no small 
task. 

There generally is much diversity of opinion among 
men who ought to know as to the best part of town 
for locating a yard. Probably on no other subject are 
there so many different and opposite views. Locating 
a yard is like getting married or hiring a cook—a very 
solemn oceasion when definite rules will not help and 
when common sense often totters on her throne. The 
hapless party of the first part relies on his feelings, 
whether they are reliable or not, and at the last shuts 
his eyes and jumps. Beyond a few general directions 

—we are speaking about Jumber yards now—a man has 
to rely mostly on his feelings. He ought to get on a 
railroad or arrange for a siding to ke run to his yard, 
and because this can not be done in Jackson the dealers 
feel pretty secure. He ought generally to be on or near 
a main traveled road if he expects country trade. But 
most of the other considerations are so varied and 
conflicting that they can’t be set down with their rela 
tive values opposite. In some places farmer trade 
constitutes the cream of the business; in others it would 
not be valued as a free gift. 
and centrally located on 





Being close to a railroad 
good streets is about the story. 





ARTHUR 
Jackson, Mich 


Asked him where it was to go, how good 
quality it was to be, and other questions 
that might shed light on the subject. 
Under this kindly questioning the old 
man lost his embarrassment, and Adams 
could make a fair guess as to what was 
desired. He then quoted prices for sizes 
and qualities that would probably fill 
the bill. I mention this incident because 
it shows, to my notion, that this young 
dealer has had the right training, added 
to a naturally courteous slant. 





Not long ago I was in another office 
when an old fellow came in to get prices 
for stuff about which he knew as little 
as Mr. Adams’ customer. The desk man 
was in a furious hurry, and the timid and 
uncertain specifications of the old man 
seemed to irritate him more than the 
case warranted. His snappy demands 
flustered the customer still more, and 
while this was apparent to the order 
taker he did nothing to reassure the old 
gentleman or to help him along. Now, I 
think if I owned that yard I would fire 
that desk man out of hand. Not because 
he lost that particular order, for it wasn’t 
worth much anyway, but because it is the 
virtue of a capable desk man never to 
be in such a hurry that he shows it. 
Customers like to be humored in these 
things. In fact, they are going to be 
humored in them; if not in one yard 
they will be in some other. Some cus 
tomers are explosion proof. You can’t 
puncture them with boorishness any more 
than a bad man could puncture the armor plate of the 
Oklahoma with his pocket artillery. But most of us are 
not so bullet proof. I’ve gone into a postoffice in tune 
with the drowsiness of the weather outside only to be 
confronted by a general delivery clerk carrying about 
200 pounds of steam, with his grouch valve whistling, 
and been so flustered by the sight of the foaming crea- 
ture that I forgot my own name and had to look at my 
identification card to see whose mail to ask for! 


Boorishness in Its Place. 


ADAMS, 


Sometimes there is virtue in haste, and even the driver 
who puts things across by virtue of bull strength and 
harshness of voice has his place. But that place is not 
behind an order desk, or on the navigator’s bridge of 4 
fish pole, or in any other place where attraction and 
not propulsion is desired. I would be much reassured 
to see him standing on the stage of a burning theater, 
directing the exit of the crowd with the muzzle of a 
six-shooter for a baton. His harsh voice would be music 
under those circumstances. But if I were a coy and 
only half-decided prospective buyer my purchasing de- 
sires would disappear before that voice like Hallowe’en 
gate lifters when a cop swings ’round the corner. Prob- 
ably an Ethiopian can not change his skin. At least I 
have never seen it done, and it stands to reason that 
if it could be accomplished the vaudeville world would 
he enriched by a new stunt. So also a loud voice prob- 
ably can not come down to the timbre of diplomacy, 
but its owner can be sent out to boss wops on the 
railroad instead of kept in an oftice as a trade scarecrow, 
Little things of this kind are not rated at their trne 
value by some dealers. Perhaps they think that the 
heavy buyers, such as contractors, are not going to be 
influenced by shortness of speech. To a certain extent 
that is true. But the floating trade, while small, is 
not to be despised, and even a contractor does not 
enjoy being spoken to as though he were a breachy mule 
stealing corn out of a fodder shock. On this point 


the ex-salesmen never. sin. They learned the art of 
tempting a glutted appetite before taking over aor ail 
business of their own. 

Well! Arthur Adams’ courtesy has sent me far afield, 
but it seems to me that in our business boorishness ov ht 
to take rank with senseless and destructive competit on, 
The ancient Temanite might have been referring to the 
local lumber dealers in Edom when he remarked ¢ at 
wrath killeth the foolish man, and envy slayeth the 
silly one, 


A Busy Yard Mill. 


The Adams mill has grown beyond vest pocket dinmen- 
sions. In fact, it is of overcoat pocket size; but in site 
of its bigness Mr, Adams said it was simply swamped 
with work. All moldings are made in this mill, and 
when I was there the stock was all shot to pieces simply 
because the men had not found time to run a_ fresh 
supply. That is something like. We have a_ resect 
for this mill such as we would have for the industry of 
a darky who worked so hard and so long that he would 
let a watermelon spoil. But there can’t be a darky who 
would work that hard, and I could see for myself that 
the statement about the mill was true; so the two are not 
parallel cases. This department can have no quarrel 
with a mill that can be kept busy from rosy dawn to 
dewy eve. Given the trade, the other embarrassments 
of machines can be overcome. But without trade a 
mill is like an auto without gasoline stranded eleven 
miles from the garage. Its mechanism may be all right, 
it may be the best car in the world; but until the juice 
is brought it will be as impotent as the smell of last 
year’s cheese box—an irritation and nothing more. Mill- 
ing will be done to the end of time or to the end of 
the lumber supply. But more about this later, when we 
get around to one of the other Jackson dealers, who 
had some very definite ideas on the subject. 

An odd thing about this mill is that all its output 
is used loeally. Many factories in the town need mill 
work, so this furnishes no small amount of trade. The 
output is as varied as you ever see it and ineludes all 
things made of wood by machines. I saw a workman 
making a mirror closet door by the simple and obvious 
process of setting a molding around the glass on an 
ordinary panel door. The mirror covered the panels 
on one side, and the other still retained the original 
effect. In connection with the work done for local 
factories should be mentioned pattern work, in making 
whieh a considerable amount of white pine is used. 


Yard Abilities and Disabilities. 

A large amount of lumber is piled in the open yard, 
spite of the big shed area, and these piles are big fellows. 
In hight they make one think of a wholesale plant 
rather than a retail yard, where it may be necessary 
to get down three 2x 4’s for Bill Jones’ trellis. Prob- 
ably these big piles are an indication that large amounts 
of lumber are sold off from them. 

Young Adams found pretty severe fault with the 
railroad facilities of the place. There are several trunk 
roads, but the switching is poor. According to his state 
ment, the greatest grandfather of all loeomotives is 
employed as switch engine, and in consequence the 
movement of cars has to wait on the rheums and ills 
of the old kettle. Perhaps it is as well that the Jackson 
dealers have some difficulties just to remind them that 
atter all they are mortal like the rest of us; though I 
have no doubt that if they put their minds to it they 
could find troubles enough of their own to rival the list 
of diseases every sovereign remedy is guaranteed to 
cure, 

One of the ills that happened a few years ugo was a 
fire that took a large part of the stock and sheds of the 
Adams yard and of the Corwin yard, which is right next 
door. 


THE CYNICAL ‘‘KNOCKER.”’’ 


H. H. Corwin is the mainspring in the Corwin Lumber 
Company and he is a member of the Corwin family of 
Pontiac, where I visited a short time ago. Mr. Corwin 
is a graduate of Ann Arbor and once a pedagog—of 
one year’s experience. I didn’t ask him how much 
good his practice of teaching the young idea how to 
shoot has done him in retailing forest products. Prob 
ably it has been of some definite and much general 
advantage, for human experiences seem to be so linked 
together that any kind of information or ability is 
likely to be of use sooner or later. Mr. Corwin is a 
positive, progressive, creative sort of chap. What is 
meant by that is that he is so busy doing things and 
working with men that he doesn’t have time to say 
things can’t be done or that all men are crooks. That 
sort of cynicism is painful and tiring. In reading the 
greatest of all essayists the other day I found a bit 
that hits the case exactly. Macaulay speaks of sneering 
at everybody, putting on every act the worst construction 
it will bear, spelling every man backward, as a vulgar 
art that obtains for those who practice it a reputation 
for great insight with most people. While the world’s 
series was on I heard a brazen-voiced hotel clerk telling 
half a dozen men that the whole thing was framed up. 
‘Every man’s got his price,’’ quoth this Solomon. 
‘*You’ve got yours, I’ve got mine. T bought « man 
for 50 cents yesterday. Te asked for a loan, but when 
I gave him the money I knew I was buying him, and 
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he knew it, too.’? Of course, it did not change his 
opi:.on in the least when the man came in shortly after- 
war} and repaid the money. There is no answering this 
ki of talk. If a person tries it he is branded as an 


en mark, a guileless lamb wholly lacking in worldly 
wisdom. Anybody with any experience in the world will 
sus that a person who maintains that there is no crook- 
ediuess at all is a fool. But he is no bigger fool than 
the one who says there is nothing but crookedness. This 
list is Your negative man who never does anything him- 
st ind who catches at the faintest surmise of evil and 
publishes it as established fact. ‘‘In this way,’’ Ma- 


ciuilay says, ‘fany man may, with little sagacity and 

little trouble, be considered by those whose good opinion 

is not worth having as a great judge of character.’’ 
Beauty and Utility Combined. 

When in the elegant new offices of the company I 
ouessed that the fire had swept things clean and made 
1 new start necessary, but Mr. Corwin told) me = such 
was not the case. Since the present firm took over the 
yard, ten years ago, every shed has been rebuilt. The 
juilding where the offices are now located is a_ brick 
structure. The rooms themselves are as handsome as 
often are seen. The walls are ‘‘done’’ in oak panels 
and furnished with the newest and most refined office 
furniture. 

‘*We don’t intend to go out of business right away,’’ 
Mr. Corwin said, with a grin, when I mentioned the 
appearance of the place. ‘‘We have a stockholder who 
likes to see things look right, and he has been favoring 
a new office for a long time. J like it. I like to work 
in a place of this kind.’’ 

Up over the office is a warm room where flooring is 
regularly stored and where doors that don’t seem entirely 
dry may be placed until they are in proper condition. 
Where an extensive dry kiln is not maintained—and in 
those yards with small mills or none at all the dry kiln 
may be left out of account—the best place for a warm 
room is in the office building. There are two or three 
reasons for this, all obvious. The office building usually 
is built with tighter walls than any other building, and 
it is kept heated in cool and bad weather. The furnace 
that warms the office will warm the 


to have it. Of course, in that case it does make us 
money, because we can’t compare business in these days 
with what it used to be under entirely different condi- 


tions. We’ve got to count the conditions as they actually 
are. If a man can do business up to the capacity of 
his yard with a mill and can do only half that much 
without a mill, the machines obviously are making him 
money regardless of the fact that the volume of business 
may not be greater now than it was ten years ago, when 
he ran without any machines at all. Unfortunately, we 
can’t go back to ten-year-old conditions.’ ’ 


A Foe to Mail Order Business. 


One fact about the town that Mr. Corwin told me 
may help explain why more mail order lumber is not 
shipped in. Jackson and Grand Rapids do the largest 
amount of building on building and loan money of any 
of the cities of the State. I have a copy of the Jackson 
Patriot, issue of August 31, 1913, in which appears an 
article under the heading, ‘‘Half of Jackson’s Homes 
Built with the Assistance of Building and Loan Asso- 
ciations.’’ From this article I find that there are six 
associations in the town holding $2,700,000 worth of 
mortgages as security for loans on real estate worth 
approximately $5,000,000. This gives plausibility to 
the further statement in the Patriot that a large majority 
of the citizens of Jackson own their own homes. 

There are many apparent advantages in a scheme of 
this kind and in conditions in the city of Jackson. <A 
prosperous building and Joan association makes it pos 
sible for a working man to quit being a renter. With 
some object for which to save, thrift becomes an easier 
virtue to practice. Money saved—not hoarded—means 
money available to be made to work and accumulate 
more money; while if it is squandered no one is really 
henefited. Naturally, property owners are much more 
alive to their responsibilities than are renters. A prop- 
erty owner is not the bung-eyed fanatic who is ready to 
give his vote to any old thing since he pays no tax. But 
everybody knows that a city of home owners is more 
stable and a better place to live in than is a city of 
renters, so why drag up perfectly obvious reasons? 

Naturally, this condition puts a crimp in catalog busi 





handed man, and likewise the sympathy of his fellows 
is with him. If he wants to carry insurance—and what 
man does not?—the companies will give him a better 
rate. Mr. Mather gets his insurance cheaper because that 
alley runs through his yard. 

Taking a chance is all right and is a sign of courage 
if there is no other way out. Sometimes men are com- 
pelled to take the most desperate chances or else lie 
down and quit. More than one dealer has found it neces 
sary to stake his business life on one throw. But where 
a man takes a chance out of sheer laziness or simon pure 
mulishness, why, that is a different story. I knew of 
a miser who let some rather valuable houses fall down 
just because he couldn’t bear to make an expenditure 
in fixing them up. I have seen mills housed in shacks 
that wouldn’t keep the snow off the machines, and still 
the owners, with every intention of staying in business 
all their lives, paid full wages to men who couldn’t do 
more than from 60 to SO percent of what they could 
have done under normal conditions. It is good to be 
cautious in making expenditures, but such caution should 
be tempered with brains. I was interested to know that 
the Corwin yard lost nothing by its fire. That was one 
that came in spite of measures of safety. But that 
company did not quit with doing what it could to make 
a fire impossible. It had a blanket policy that fully 
covered its entire loss. The Central yard is also covered 
by a blanket policy. 


Typical Michigan Yards. 

Most of the lumber in this yard can be unloaded 
directly from the cars on to the piles. The little old 
office where business was begun in the early days of the 
company is used as a glazing room. Some of those dingy 
little buildings don’t look as though they ever shedded 
anything more valuable than sand or rats, when, in fact, 
more money has changed hands in them than some of the 
dapper new office suits ever dreamed of there being in 
the world. They are something like the old men who used 
to do business in them. Only the other day a lumberman 
told about an old lumber baron who went to a hotel 
looking so generally like 200 miles on the bumpers that 
the clerk made him pay for his room in advance. He 

was a millionaire, but he didn’t look it. 





flooring and finish. Then if it is in the 
office building it will be on the second 
floor, where in summer it will not only 
be hot, but it will insulate the office 
itself from the heat of the sun. The 
summer I spent as editor, pressman and 
devil on a country newspaper I worked 
in a one-story brick building that had a 
tin roof. | used to think it would be 
cooler if the roof was taken clear off the 
thing. So you ean’t tell me much about 
the summer temperature of single-story 
buildings. A second story on the office 
is not to be ridiculed on this count alone. 

Just across the alley from the office 
is a little room used for receiving sash. 
All the sash go through this room. 
They may be piled here rapidly when a 
being unloaded and afterward 
may be taken out and put in the regular 


places, 


ear IS 


Peculiar Shed Construction. 


There is one unusual arrangement in 
that the office building is bridged over to the next build- 
ing with an odd-looking shed that makes the string of 
buildings continuous. This shed looks much like the 
pictures in the books I used to read in my youth that 
described houses built in jungles and places so_ that 
they stood up on legs like a Shanghai rooster. There 
was the reof and the second story just the same as in 
any orthodox shed. The second floor was sided up, but 
the first floor forgot to grow. The lumber is just piled 
under there among the legs of the upper part. The first 
thing I thought of was fire. It looked to me like a 
temptation of Providence to string that along in such 
a peculiar manner, but Mr. Corwin promptly and _ flatly 
denied that any such thing was true. In fact, he brought 
forward evidence to prove the contrary. 

‘‘When the fire happened here,’’ he said, ‘*it came 
up to this point and began burning this shed. The 
fireman couldn’t do anything with it before, but the 
posts burned off and this end of the shed fell down so 
tat it presented its fireproof roof to the flames. The 
vest Was easy, and the fire boys stopped the thing right 
here, I’ve had men tell me that this made a fire risk, 
bridging buildings together this way, but the actual fire 
inaide them change their minds.’’ 

Everything in this big yard, except a few roofing 
hoards, is under cover. 


Value of the Small Mill. 
Mr. Corwin said, ‘‘but it is 
any larger than we can help. However, there is one 
xy T want to say about milling: It may not always 
money-getter and it may be a nuisance, but the 
ailers of lumber are not going to get away from it. 
t can’t be done. In these days people have money 
they have good judgment about the building of 
es. I don’t think anybody denies that house building 
‘proving all the time. So in these days men want 
put their own ideas into their houses; they’ve got 
money to pay for them, so most dwellings in these 
s ure designed by architects. That means that no 
it umount of stock stuff is going to be used; at 
not so much that odd sizes can be disregarded. 
huild one of these modern houses designed by an 
hitect, with original ideas that the owner has thought 
ineans that whoever furnishes the stuff has got to 
ible to furnish it. He can’t depend on the machines 
he big cities, because they are too slow. We may not 
it 


t, and it may not make us money, but we’ve got 


‘*Yes, we have a mill,’’ 


} 
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ness, for the catalogs prudently demand the money first, 
which most building and loan associations do not approve 
of. But aside from this, Mr. Corwin said he had re- 
peatedly beaten the catalog prices and was not afraid 
of the worst they could do. 


A PLANT THAT SPREAD. 

The Central Lumber Company has another big yard 
in charge of a real manager, Frank H. Mather by name. 
Mr. Corwin took me over to the Central in his locally 
made auto—for uo Michigan town feels that it has 
fully outgrown its crib and teething ring until it has 
an auto factory. The Wolverine State can not claim all 
the buzz-wagen shops. In fact, the Hoosier State, where 
I am as this is being written, claims a large number of 
such factories, which seems to convict the Indianans of 
being grabby. Seems as though any commonwealth ought 
to be satisfied with producing politics, poetry and kitchen 
cabinets, but verily human avarice hath no limits. Elect 
a man road boss and he has his eye on the governorship 
forthwith as the next logical step in his political career. 

Ignoring the Fire Menace. 

The Central yard lies on both sides of an alley. In 
earlier days, when the place had a modest beginning, 
all the sticks found sufficient room on one side. Then 
when the place grew and took in the other side, Mr. 
Mather tried for a time to have the alley closed, but 
in this he failed. Now he is glad. That roadway serves 
several useful purposes, one being that it acts as a kind 
of rib to keep the place in shape, dividing the sheep 
from the goats. It furnishes as convenient a roadway 
through the yard as could be devised, and chiefly it 
reduces fire risk. Whenever we talk about the diffi- 
culties and dangers of carrying on our kind of business, 
even if we do not mention it, there is always the fire 
demon lurking in the background. It is as present and 
as insidious as the mediaeval knights used to believe 
their pet evil spirits were; and there is no doubt in the 
world but that our kind of evil spirit is a very real one 
that delivers the goods and has the punch. Some dealers 
seem to think the fire spirit will pass them by. They 
make no preparation for fighting the destroyer, put in 
no fire plugs, observe no separation in placing their 
piles. make no effort to keep trash cleaned up. Some 
of these men wax rich and old and fat without ever 
being burned out. Sometimes the most careful prepara 
tions do no good, and the yard is swept clean in spite 
of them. But the chances are in favor of the fore 


‘*We buy all our sash in the knock- 
down,’’ said Mr. Mather. ‘‘That beats 
making them all to pieces. We don’t 
make much stuff—not any doors at all, ex 
cept for cupboards. Our mill is capable 
of turning out almost anything, but we 
have made it a point to keep the thing 
small enough so that any time it becomes 
necessary we can shut it down and still not 
be crippled by the loss of the amount in- 
vested. I am considering new delivery 
machinery. If I can be convinced that one 
light truck will take the place of three 
light wagons Ill make the change. There 
is no reason for our changing over to a 
heavy truck. Such a machine would be an 
elephant on our hands. The streets are 
not paved far enough to make its use 
profitable, and we don’t 
heavy loads.** 

The Central seems to be the big timber 
yard of the town. In a city the size of 
Jackson there ought to be one yard with 
a complete stock of heavy timbers. The 
demand is so limited that there is a profit for only 
about one stock. If one man carries this stock, the 
other dealers can get it at short notice, so everybody 
is made happy. 

The Hartwick & Woodfield yard is perhaps the largest 
in town. If not the largest, it comes close to the mark, 
as may be judged by the fact that the yard and mill 
together employ about eighty men the year round. Any 
concern that employs such a number of men is entitled 
to respectful consideration. Mr. Woodfield insisted that 
the mill did not amount to much, but I reckon he was 
comparing it with those concerns that devote all their 
time and energy to the manufacture of interior trim of 
various kinds. It makes a lot of difference what a thing 
is compared with. If a man is touted as a great orator, 
we want to know whether he is great beside Daniel 
Webster or Finnigan, the ward boss. The Hartwick & 
Woodfield mill loomed pretty large, in my opinion, 
because I’ve been thinking in terms of the pocket planer. 





carry enough 





A TEST CASE. 


SHREVEPORT, La., Nov. 24.—A court decision of gen 
eral interest to lumbermen and timber owners in Louis 
iana was rendered at Shreveport last week by District 
Judge T. F. Bell in the suit of the State of Louisiana, 
by Sheriff and Tax Collector J. P. Flournoy, against 
W. P. Stiles, who is a large land owner and big royalty 
receiver in the oil and gas field. It was a suit testing 
that provision of the State conservation license tax law 
applying to royalty owners and land owners, and al 
though only oil and gas were mentioned specifically in 
this particular case, the decision, it is announced, will 
cover all the other natural resources, including timber, 
as the State law refers to them all, 

The sheriff and tax collector claimed that Mr. Stiles 
owed the license tax on royalties he received from oi) 
and gas, at the rate of one-half of 2 percent of his 
gross revenues. Mr. Stiles contended that this law did 
not apply to royalty and land. The court held that the 
provision in question was unconstitutional heeause noth 
ing was said about it in the title of the act. He also 
held that a person could not be taxed for royalties un- 
less he was engaged in the business of severing, or pro 
dueing, the natural resource from the soil in addition 
to receiving the royalties. An appeal will be taken, for 
a decision by the supreme court. 
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LUMBERMEN OF CHICAGO IN CONFERENCE. 


Monthly Meeting of the Big Local Association—Address on “Organization” by a National Authority the Feat 
of the Occasion—An Appeal for Charity—Progress on the Proposed Lumbermen’s Exchange. 
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tell ose men who are anxious to do the right thing down 
there What you believe to be right; what you know to 


be t results of certain operations, and how business 
and ‘he people at large can come together for the people’s 
pent | Applause. ] 

', Jl. Brown expressed the appreciation of the asso- 
ciation for Mr, Wheeler’s address, his remarks being 
greeted With applause, following which a vote of 
thar was formerly and unanimously tendered Mr. 
Wheeler. 

Py sident MacLeod announced that at the last meet- 
ing of the directors of the association it considered 
an invitation sent through Mr. Wheeler from the Cham- 
ber of Commerce of the United States to become affili- 


ated with that organization. The proposal was put 
into {he form of a motion and the association unani- 
mous!y voted to become affiliated with the Chamber of 
Commerce of the United States of America, 


Practical Charity. 


President MaeLeod, after referring briefly to the 
purpose of the United Charities of Chicago, introduced 
Protessor C. R. Henderson, of the University of Chi- 
cavo, president of the United Charities. Mr, Hender- 
son outlined the purposes of his organization and ap- 


pealed eloquently for assistance in carrying them out. 
F. T. Boles indorsed the remarks of Professor Hen- 
derson and asked that the lumbermen of Chicago be 
well represented in the work of the United Charities, 
concluding: ‘‘In order to facilitate matters so that 
this fund may be best and most economically handled 
I move that our president be authorized to appoint a 
committee of five to handle the collection and deal 
with this fund.’’ H. H. Hettler seconded the motion 
and E, A. Thornton suggested that the committee be 
made of chairmen of the various divisions of the asso- 
ciation. In that form the motion passed and the Chair 
appointed the chairman of each division and asked that 
the committee meet for action in the office of the asso- 
ciation on Wednesday afternoon of this week. 
Building Plans. 

The Chair called for the report of the committee 
on building. Chairman Thornton stated that the mat- 
ter of the lumbermen’s exchange business had been 
progressing, adding: 

We are not without hope that the building will be put 
up for us on the diagonally opposite corner from this 
hall. All that the Chicago lumbermen have to do to 
assure that is to rent space in the building. There is no 


corner in Chicago located to better advantage—near to 
street cars, elevated and railroad service and for banking 
facilities, which are the lumberman’s need, [Laughter. ] 
A letter was sent out yesterday from the association with 
the request that the lumbermen of Chicago who have 
promised to take space in the building will sign their 
names to the declaration as to the amount of space they 
will agree to take. That is not binding as to exact loca- 
tion or floor—that will be settled by you individually with 
the agent of the building -but it does mean that if you 
sign it is your intention to take space in the building at 
approximately the rate and space that you designate. I 
hope that they will be ready for the use of the committee 
to take before the McCormick Estate by Friday next, as 
then the leases will have to be cancelled that are now 
in existence in order to proceed with the erection of the 
building. It is necessary that you give this immediate 
attention. 

In response to the Chair’s request Chairman West- 
cott of the committee on membership stated that he 
had several applications with him and hoped for 
further signatures and that the association had now 
193 members and he requested early action by pros 
pective members. 

The Chair suggested that remarks from anyone pres 
ent who had anything to say or questions to ask were 
in order and a member moved adjournment, which was 
taken at 2:23 p. m. 
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Retailers. 

December 6—-North Central Missouri Retail Lumber Deal- 
ers’ Association, Moberly, Mo. Annual meeting. 

January 14-16—Nebraska Lumber Dealers’ Association, Lin- 
coln, Neb. Annual meeting. 

January 14, 15—Southern Illinois Retail Lumber Dealers’ 
Association, Centralia, Ill Annual meeting. 

January 20, 21—Retail Lumber Dealers’ Association of In- 
diana, Hotel Severin, Indianapolis, Ind. Annual meeting. 

January 20-22—Colorado & Wyoming Lumber Dealers’ As- 
sociation, Brown Palace Hotel, Denver, Colo. Annual meeting. 

January 20-22—Northwestern Lumbermen’s§ Association, 
Minneapolis, Minn. Annual meeting. 

January 28, 29—Pennsylvania Lumbermen’s Association 
(Inc.), Philadelphia, Pa. Annual meeting. 

January 28-30—Southwestern Lumbermen’s 
Kansas City, Mo. Annual meeting. 

January 30, 31—Retail Lumber Dealers’ Association of the 
State of New York, Ten Eyck Hotel, Albany, N. Y. Annual 
meeting. 

February 8, 4—-Michigan Retail Lumber Dealers’ Associa- 
ion. Elks’ Temple and Post Tavern, Battle Creek, Mich. An- 
nual meeting. 

February 3-5—Ohio Association of Retail Lumber Dealers, 
Cincinnati, Ohio. Annual meeting. 

February 10-12—Illinois Lumber & Builders’ Supply Deal- 
ers’ Association, Hotel LaSalle, Chicago. Annual meeting. 

February 11, 12—Retail Lumber Dealers’ Association of 
Pennsylvania, Monongahela House, Pittsburgh, Pa. Annual 
meeting 

February 12-14—Western Retail Lumbermen’s Association, 
Salt Lake City, Utah. Annual meeting. 

April 7-9—Lumbermen’'s Association of Texas, San Antonio, 
Tex Annual meeting. 

Manufacturers and Wholesalers. 

December 2—Northwestern Hardwood Lumbermen’s Asso- 
ciation, Minneapolis, Minn. Annual meeting. 

December 3—Southern Cypress Manufacturers’ Association, 
Hotel Grunewald, New Orleans, La. Semiannual meeting. 

December 83—Welfare Committee Yellow Pine Manufactur- 
ers’) Association, Grunewald Hotel, New Orleans, La.; 
December 5, Hotel Bentley, Alexandria, La.; December 9, 
Hotel Marion, Little Rock, Ark, 

December 8, 9—Nortaowestern Association of Box Manufac- 
turers, Hotel Oregon, Portland, Ore. Annual Meeting. 

December 9, 10—National Veneer & Panel Manufacturers’ 
Association, Auditorium Hotel, Chicago, Ill. 

January 12—Western Red Cedar Association, Peyton Block, 
Spokane, Wash. 

January 14—Indiana Hardwood Lumbermen’s Association 
Hotel Dennison, Indianapolis, Ind Annual meeting 

January 16—Pacific Coast Shippers’ Association, Raths- 
keller banquet hall, Seattle, Wash. Annual meeting. 

January 22—North Carolina Pine Association (Inc.), Nor- 
folk, Va. Monthiy meeting. 

January 22, 23—National Lumber Exporters’ Association, 
Hotel Sherman, Chicago, I}. Annual meeting. 

February 8—Canadian Lumbermen’s Association, Ottawa, 
Ont. Annual meeting, 

February 10-12—Yellow Pine Manufacturers’ Association 
Grunewald Hotel, New Orleans, La. Annual meeting. 


Forestry and Conservation. 


December 15, 16—Pacific coast forest fire organizations, 
Vancouver, B. C. 


Association, 








Salesmen. 

February 3-5—Union Association of Lumber & Sash and 
Door Salesmen, Cincinnati, Ohio. Annual meeting. 

January 26—Southwestern Associated Lumber Salesmen, 
Kansas City, Mo. Annual meeting. 

Fy bruary 3, 4—Michigan Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Post Tavern, Battie Creex, 
Mich Annual meeting. 
yruary 11—Central Association Lumber, Sash and Door 











Salesmen, Hotel La Salle, Chicago, Ill. Annual meeting. 
Lumbermen’s Clubs. 

D mber 1—Baltimore lumber Exchange, Merchants’.Club, 
Baltiinore, Md. Annual meeting. 

December 9—Arkansas Lumbermen’s Club, Hotel Marion, 
Little Rock, Ark, Annual meeting. 

D mber %—Lumbermen’s Club of St. Louis, Mercantile 
Chu “t. Louis, Mo. Annual meeting. 

Icember 10—Saw Dust Club, Union League Club, Phila- 
del) Pa. Annual meeting. 

Jvacuary 17—San Joaquin Valley Lumbermen’s Club, Fresno, 
Cal \nnual meeting. 


‘ 21—Denver Knot Hole Club, Denver Colo. An- 
au tertainment, 





Miscellaneous. 
Wi. mber 6—Northern logging superintendents, Green Bay, 


Nee ry 21-23- —National Building Trades and Employers’ 
As jon, Seelbach Hotel, Louisville, Ky. Annual meeting. 





Pa 20-22—American Wood Preservers’ Association, 
Nev ‘rieans, La, Annual meeting. 

Pe ‘ary 11-13—-Chamber of Commerce of the United States 
ae “Tica, New Willard Hotel, Washington, D. C. Annual 


,\ts| 80-May 9—Forest Products Exposition, Coliseum, Chi- 
1 


ee *1-30—Forest Products Exposition, Grand Central Pal- 
ce ew York City, 





TEXAS LUMBERMEN’S ANNUAL. 


iy bs 8 and 9, 1914, have been chosen as the dates 
Sitios pe 7 annual meeting of the Lumbermen s Asso- 
ag Vexas. The convention will be held in San 

“NO, according to advices from the association’s 


headquarters at Houston, and presumably details of the 
program for the meeting will be announced in the not 
distant future. 


ANNUAL OF INDIANA HARDWOOD MANU- 
FACTUREBRS,. 


The annual meeting of the Indiana Hardwood Lumber- 
men’s Association will be held at Indianapolis, Ind., 
January 14, 1914. Headquarters will be at the Hotel 
Dennison. Secretary C. H. Kramer advises the AMERICAN 
LUMBERMAN: ‘‘The committees in charge will plan for 
the usual good time, as we desire to make this an annual 
home-coming affair.’’ 


NATIONAL BUILDERS’ ANNUAL CONFERENCE. 

Secretary J. M. Vollmer, of the Builders’ Exchange 
of Louisville, Ky., which body presumably will act as 
host to the National Building Trades & Employers’ Asso- 
ciation at the latter’s annual convention in Louisville, 
January 21, 22 and 23, in announcing some details of the 
coming meeting ndvises the AMERICAN LUMBERMAN 
that— 

The growth of the National body has been phenomenal 
in the last year, due to the proposition for standardizing 
plans and specifications that it has been promulgating in the 
interest of the contractors at large. This proposition has 
created great interest and has been exploited extensively 
through the various trade magazines. 

The officers of the National Building Trades & Em- 
ployers’ Association are Herbert J. West, of Baltimore, 
Md., president; H. L. Lewman, Louisville, Ky., vice 
president; George C. Schroeder, Grand Rapids, Mich., 
treasurer; I. H. Seates, Baltimore, Md., secretary. These 
officers, together with John Adkinson, of Philadelphia, 
Pa., former president, constitute the National associa- 
tion’s board of control. 











PENNSYLVANIA RETAILERS TO MEET. 
PITTSBURGH, PA., Nov. 25.—The Retail Lumber Deal- 
ers’ Association of Pennsylvania will hold its annual 
convention in the Monongahela House in Pittsburgh, 
Wednesday and Thursday, February 11 and 12, of next 
year. The committee that has had the matter under 
advisement is composed of Frank E. Lillo, president of 
the association; George N. Glass, G. P. Texter, C. P. 
Mayer, E. M. Hill and H. V. S. Lord, the secretary. 
While the program has not been fully mapped out it 
has in a measure been decided upon. The convention 
will open at 9:30 Wednesday morning, February 11, and 
after the usual formalities of the initial session the meet- 
ing will be thrown open to wholesalers who wish to ad- 
dress the trade. The remainder of the first day will be 
given over to a joint conference of the two interests and 
to such forms of entertainment as may be planned. 
Business will be taken up in an active manner at the 
opening of the second and last day’s session. It will be 
conducted somewhat differently from in the past. Lead- 
ers will be appointed to take up important subjects and 
discuss them, and then the whole matter will be left 
open for a general discussion and, according to Secre- 
tary Lord, a large number of topics of unusual import- 
ance to the association will be considered. The annual 
election will take place in the afternoon. The annual 
banquet will be held in the evening. 





A TRIO OF WELFARE CONFERENCES. 
Norman C, Sehlichter, of Charlotte, N. C., field secre- 
tary of the International Committee of Young Men’s 
Christian Association, announces the programs of the 
three conferences on welfare work to be held in Decem- 
ber; one at New Orleans, one at Alexandria, La., and 
one at Little Rock, Ark. They follow: 
GRUNEWALD HOTEL, NEW ORLEANS, LA., DECEMBER 38, 1913. 
Morning Session, 10:30 o'clock. 
J. Lewis Thompson, presiding. 
Opening Address—J. Lewis Thompson, Houston, Tex., Chair- 
man Welfare Committee. ‘ 2 
Community Hygiene—Dr. Oscar Dowling, President State 
Board of Health, New Orleans, La. 
Emergency Work—Dr. H. C. Cole, Bogalusa, La. Discussion. 
Afternoon Session, 2:30 o'clock. 
George K. Smith, St. Louis, Mo., presiding. 
Wider Use of the Public School in Lumber Communities 
Prof. W. H. Smith, State Rural School Supervisor, Jack- 
son, Miss. 





Welfare Work in Logging Camps—Philip S. Gardiner, E: 
man, Gardiner & Co, Laurel, Miss. 

Progress of Welfare Work in the Nation—Charles R. Tow- 
son, of New York, Secretary Industrial Department Inter- 
national Committee of Y. M. C. A.’s. 

Reports of Welfare Work Being Done at Southern Mills. 
Discussion. 


st- 


Evening Session, 7:30 o'clock. 
S. J. Carpenter, Jacksonville, Fla.. presiding. 

The Machine and the Man—J. R. McWane, vice President 
American Cast Iron Pipe Company, Birmingham, Ala. 
Environment and Industrial Efficiency—Charles R. Towson, 
Safety and Accident Prevention (Illustrated by Motion 
Pictures )—Representative National Association of Manu- 

facturers, New York City. 

HOTEL BENTLEY, ALEXANDRIA, LA., DECEMBER 5, 1913. 
Morning Session, 11:30 o'clock. 

J. Lewis Thompson, presiding. 

Opening Address—J. Lewis Thompson, Houston, Tex., Chair- 
man Welfare Committee. 

Community Hygiene—Dr. Oscar Dowling, 
Board of Health, New Orleans, La. 

Emergency Work in Mill and Hospital—Dr. J. FE. 
Crossett, Ark. Discussion. 

Afternoon Session, 8 o’¢lock. 
George K. Smith, presiding. 

Welfare Work in Logging Camps—J. B. Baker, President 
Southern Logging Association, Hodge, La. 

Service of the Sunday School in Lumber Communities— 
H. L. Baker, Plattenville, La. 

Progress of Welfare Work in the Nation—Charles R. Towson, 
Secretary Industrial Department International Committee 
ae y. mC. 2. F. 

Reports of Welfare Work Being Tone at Southern Mills. 
Discussion. 


President State 


Sparks, 





Evening Session, 7:30 o'clock. 
8S. J. Carpenter, Jacksonville, Fla., presiding. 

Wider Use of the Public School as a Social Agency—Prof. 
C. B. Brown, State Supervisor Rural Schools, Baton 
Rouge, La. 

Environment and Industrial Efficiencv—Chas. R. Towson. 
Safety and Accident Prevention (Illustrated by Motion 
Pictures)—Representative National Association of Manu- 
facturers, New York. 

HOTEL MARION, LITTLE ROCK, DECEMBER 9, 1913 
Morning Session, 10:30 o'clock. 
J. Lewis Thompson, Presiding. 

Opening Remarks—J. Lewis Thompson, Houston, Chairman 
Welfare Committee. 

Community Hygiene in Sawmill Towns and Logging Camps 
and its Relation to Preventive Medicine—Dr. Morgan 
Smith, Little Rock, President State Board of Health. 

Emergency Work in Mill and Hospital—Dr. J. E. Sparks, 
Crossett, Ark. 

Safety and Accident Prevention—Representative National 
Association of Manufacturers, New York City. Discussion. 
Afternoon Session, 2:50 o'clock. 

Charles R. Towson, presiding. 

Promotion of Savings and Thrift—C. A. Buchner, Millville. 

The Employer's Interest in the Public School—Prof. George 
B. Cook, Little Rock, State Superintendent of Public Edu- 
cation. 

Welfare Work in the Logging Camp—Levi Wilcoxon, Cros- 
sett, Ark. 

Brief Reports on Welfare Work Being Done. Discussion. 

Evening Session, 7:30 o'clock. 
H. H. Foster, presiding. 
The Church in the Mill Town and Logging Camp—Rey. 
J. M. Workman, Malvern, Ark. 

Progress of Welfare Work in the Nation—Charles R. Towson, 
New York, Secretary Industrial Department International 
Committee of Y. M. C. A.’s. 


~ 


MEMPHIS TO BE HEADQUARTERS OF GUM 
ASSOCIATION. 

MEMPHIS, TENN., Nov. 24.—The committee designated 
by the Gum Lumber Manufacturers’ Association to select 
headquarters for that organization has chosen Memphis. 
J. W. MeClure, of the Belgrade Lumber Company, and 
first vice president of the new association, was chairman 
of that committee while Frank B. Robertson, of the 
Anderson-Tully Company, and M. B. Cooper, of the 
Three States Lumber Company, were alsd members 
thereof. Memphis has been regarded from the start as 
the city entitled above all others to the honor of being 
headquarters not only because this point is the home of 
so.many concerns engaged in the manufacture of gum 
lumber but because it is the geographical center of the 
section that -has more gum stumpage than any other 
in the entire country. It only remains now for the new 
association to select an active secretary to make it ready 
for business. It is expected that this choice will be an- 
nounced in a short time and that a publicity campaign 
in behalf of red gum, unparalleled in the history of the 
hardwood lumber industry, will be launched about the 
first of the new year. 
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National Forest Timber 
For Sale, 


Buyers of National Forest stumpage have no 
heavy interest charges to pay on bond issues; 
they do not have to bond the timber since the 
stumpage is paid for as it is cut. Doing away 
with this burdensome overhead load permits of 
curtailment when market conditions warrant 
minimum production. Is this feature of a Forest 


Service contract not worth while looking into? 


You can contract for a supply of National 
Forest timber to stock a mill for from one to 
twenty years or even for a longer period. Your 
total investment will be solely in a milling plant 
and necessary improvements. Interest charges 
on timber on a long time operation are elimi- 
nated by buying National Forest timber. 


Detailed information on available tracts will 
be furnished you by any of the following offices 
of the 


Forest Service 


Washington, D.C. 
Missoula, Mont. 
Denver, Colo. 
Albuquerque, N. M. 


Ogden, Utah. 
San Francisco, Calif. 

Portland, Ore. 

Chicago, Ill. 











( ») 
Mutual 
Fire Insurance 


INCREASING IN FAVOR 


Why? 


Because the Ratio of Net Cash 
Assets to Insurance in 
Force Indicates Sure 
Indemnity. 


A Representative from — 


LUMBER MUTUAL FIRE INSURANCE CO. 
of Boston, Mass. 
PENN. LUMBERMENS MUTUAL FIRE INSURANCE CO. 
of Philadelphia, Pa. 
LUMBERMENS MUTUAL INSURANCE CO. 
of Mansfield, Ohio. 
INDIANA LUMBERMENS MUTUAL INSURANCE CO. 
of Indianapolis, Ind. 
CENTRAL MANUFACTURERS MUTUAL INSURANCE CO. 
of Van Wert, Ohio. 


Will Call Anywhere at Any Time. 














S J 
WM. S. KELTON & COMPANY 


Public Appraisers. 
Appraisals for Insurance and Financial Purposes 


HENRY BLDG. SEATTLE, WASH. 

















TIMBER 
INVESTMENTS 


W.P. Ketcham 


1014 Trust and Savings Bldg. 
LOS ANGELES, CAL. 


California, Oregon, Washing- 
ton and British Columbia. ‘ 








WEST COAST MANUFACTURERS MEET. 





Plans of National Advertising Campaign Set Forth — Traffic Bureau Do‘ng 
Good Work — Cut and Shipments Reported. 





Tacoma, WasuH., Noy. 21.—The regular monthly 
meeting of the West Coast Lumber Manufacturers’ As- 
sociation was held in the Commercial Club rooms, this 
city, today. The board of trustees held a meeting dur- 
ing the morning and its recommendations were brought 
up at the general meeting in the afternoon. 

The meeting was poorly attended, there being only 
one representative from the Oregon district; namely, 
President W. B. Mackay. The principal subjects 
brought up for discussion were the changes regarding 
grades, particularly of common boards, dimension and 
cedar lumber. The subject of advertising was in a gen- 
eral way discussed by the chairman of the advertising 
committee and the secretary, who read a letter which 
brought out the principles of the campaign, which the 
advertising agents will wage for fir lumber. 

The meeting was called to order at 2 p. m. by Presi- 
dent W. B. Mackay, and as usual the reading of the min- 
utes of the preceding meeting was dispensed with. The 
secretary remarked that E. G. Ames was absent from 
the meeting, probably the first time since the organiza- 
tion of the West Coast Lumber Manufacturers’ Asso- 
ciation. 

Advertising Campaign Plans. 

The secretary reported on the business that had come 
up through his office during the last month and stated 
that most of his time had been devoted to the associa- 
tion’s advertising campaign. He said that one of the 
members of the association had objected to the spend- 
ing of any of the funds for advertising in lumber trade 
journals, saying that he considered such money wasted, 
and he would like to know why the advertising experts 
expected to spend money in that way. This subject was 
referred to the advertising men who have the campaign 
in charge and they were asked to explain their ideas of 
such advertising. The following letter, addressed to 
the members of the association, is their explanation and 
was read to the members of the association, as it gives 
a very clear explanation of the kind of campaign that 
will be waged, and pointed out the importance of con 
verting the retail dealer and showing him that the asso- 
ciation’s advertising to the consumer is for his benefit: 


Principles of Distribution Laid Down. 


It gives us a great deal of pleasure to write you with 
regard to the reason for the use of space in certain of the 
lumber trade papers in connection with the West Coast 
Lumber Manufacturers’ Association’s campaign, not only be 
cause we have been requested to do so by Mr. Thorpe Bab- 
cock, but also because it gives us a great deal of pleasure to 
discuss at any time any advertising problems with interested 
lumber manufacturers. 

The lumber manufacturing business is no different from 
any other manufacturing business so far as it is naturally 
divided into two interdependent factors. First, it must 
manufacture the product; second, it must sell that product; 
and while, as we have said, in a growing business these 
two factors are dependent on each other, they are vitally 
different. As you well know, each of these departments of 
the business is subdivided into many lines of activity, and 
the successful selling of the product must naturally include 
the process of distribution. 

This process of distribution is one of the most vitally 
important factors in the selling department, because it is 
manifestly useless to produce a demand for any product if 
means are not found by which that demand can be satisfied. 
And the casier it is made for the buyer to obtain what he 
wants or may want, or may be made to want, the more 
certain he is to buy it. 

It is at this point in the lumber industry that the func- 
tions of the retail lumber dealer become manifest. 

The retail dealer is the delivery wagon of the industry. 

He does not create demand: he does sometimes influence 
demand, and he is the logical instrument for the satisfaction 
of demand. 

Now, while he does not create demand, his buying atti- 
tude toward any product—that is, his willingness to stock it 
and supply it—is a tremendous factor in the building up 
of a business after the demand is created. 

Like any other merchant, he does not, as a rule, handle 
any product until it is demonstrated to his satisfaction that 
it is to his interest to buy and sell that product. 

Consequently, one of the most vital factors in the West 
Coast Lumber Manufacturers’ Association’s campaign is to 
convince the retail dealers of the country that it is to their 
interest to buy and sell the West Coast products, because 
West Coast products are going to be presented to the dealers’ 
own customers in such an attractive manner that the cus- 
tomer will demand these products, and that it is easier and 
more profitable for the dealer to sell what his customer 
wants than it is for him to exert selling effort and conse- 
quently expense to sell something which his customer thinks 
he does not want. 

So far as possible it is advisable to educate the dealer to 
this point of view in advance of the demand, so that he 
will be ready to supply it when he gets his demand, and 
thereby cash in on the maximum value on the demand pro- 
duced, without waste or loss of time. 


Retailers Must Be Convinced. 

It is therefore manifest that to make a success of the 
West Coast gtgpere campaign the lumber dealers of the 
country must be convinced as rapidly as possible that it is 
to their interest to stock the West Coast products so that 
they will be in position to supply the demand which the 
West Coast campaign will produce on them for these prod- 
ucts. Now comes the question, How can that conviction be 
brought home to the dealers’ minds most efficiently with the 
least loss of time and the least expenditure of money. 

It is, of course, manifest that the salesmen of the manu- 
facturers of West Coast products will preach this doctrine 
to all the dealers upon whom they call, but there are many 
places which these salesmen do not cover, and even if they 
did 50 percent of this kind of missionary work can be done 
more cheaply by advertising than it can by salesmen. In 
other words, the dealer can be 50 percent convinced by 
advertising and it only remains for the salesman to cash in 
on this already half produced value. 

In addition to the salesmen there are three other methods 
of getting the attention of the retail trade. One is the 
advertising in the general consumer mediums such as national 
magazines which retail lumber dealers as well as consumers 
of all kinds read. The second is the circular matter sent 
by mail directed individually to each dealer, and the third 
is the journals of the industry in which the dealer does 
business and makes his living; in other words, the lumber 
trade papers. 

All of these methods, of course, have a definite value. 


Few Convinced by General Advertising. 

It would, however, be an enormous waste of space t. put 
arguments intended for dealers alone in national cons mer 
magazines, and while some dealers will understand and 
appreciate without its being pointed out to them the © alue 
to them of such advertising, the vast majority of ther, are 
not merchants enough to see it until it is shown to ‘hem 
from their own individual standpoint. Consequently (here 
will be only a few dealers convinced to the proper poi) by 
the consumer advertising itself, 

The second method, that of mailing matter with a cirect 
appeal to the dealers, is very effective and, by compa” son, 
extremely expensive. The dealer is like any other h man 
being. He does not, on the average, act on the first surges. 
tion he gets, but that suggestion in one form or an: ther 
must be repeated until it becomes a conviction with him, 
and as a general proposition he will have to be told sub- 
stantially the same thing a number of times befor: he 
accepts that statement as correct. 

Now, when you figure that there are in the neighborhood 
of 40,000 retail lumber dealers in the United States and 
that you can not carry on an effective circular campaign 
on such a list of names for less than about 5 cents per 
name, at a conservative estimate, you will readily see that 
it would cost about $24,000 a year to circularize such « list 
even as infrequently as once a month. 


Trade Paper Best and Cheapest Medium. 

On the other hand, there are few of these dealers whio do 
not subscribe for and read with some degree of care at least 
one of the leading trade papers in his line, and it is possible 
to get the attention of several thousand such dealers at one 
time in one of these papers with an expenditure of 
about $50. 

The degree of action you can produce on the part of the 
dealer naturally largely depends on what you say to him 
when you have his attention and how you say it and the 
strength of the facts which you have to present. 

There is, however, absolutely no doubt that the use of 
the best lumber papers in the West Coast campaign will 
reach more dealers in less time and for less money than the 
same result can possibly be accomplished in any other way, 

It will, of course, take time and effort and money to 
educate the lumber dealers of this country to the profit to 
them in handling the West Coast products and to the 
extent to which the West Coast consumer advertising is 
making business for them—the dealers. The faster they are 
educated to these facts, however, the better, and there is no 
more expeditious or economical way to do this than to 
properly use space in the papers of their trade which they 
read and where you can talk to them from their own stand- 
point without waste of space, which you can not do in 
consumers’ papers. 


Typical Experience Cited. 


To illustrate in another line the factors here presented, 
the writer would like to refer to a recent personal expe- 
rience of his own which clearly shows the condition that is 
entirely familiar to competent advertising men. TI refer to 
this particular experience because it is recent and exactly 
fits your conditions. 

I have a Victrola in my home. During a period of five 
months I have noticed several times in the magazines an 
advertisement of an attachment which the advertiser claimed 
would improve the quality of music produced in a Victrola. 
After seeing this advertisement several times I was finally 
brought to the point of action. I went to one of the largest 
distributers of Victrolas and accessories in Chicago and 
asked for the device. The clerk knew nothing of it. I got 
hold of the department manager and he produced a musical 
trade paper journal and opened it to an advertisement of 
the device I referred to. He asked me if that was the thing 
I meant and I replied “Yes.” He said that they did not 
have any of these in stock and that the manufacturer of 
the device had never called on them, never sent them a 
sample, and they knew nothing of it except that he had 
noticed this advertisement in the musical trade papers and 
had had from his customers over fifty calls for the device. 

The department manager said he had not noticed the 
advertisements in the general magazines, but had assumed 
that they were being advertised there by reason of the calls 
he had had for them. 


Failed to Provide for Distribution. 


Now imagine the situation. Ilere was an advertiser 
spending a lot of money among consumers to produce a 
demand for a given article, and the advertising was fully 
doing its work——sending customers to dealers to get the 
article advertised, ready to buy. But by reason of the 
advertiser's failure to provide proper distribution among 
such dealers a great part of this demand which he was 
paying to get was being temporarily if not permanently lost. 

Furthermore, it is a perfectly safe statement to say that 
if the distributer I went to had over fifty calls, as he stated 
he’ had, there probably is not a dealer in the country who 
had not had a number of calls. ; 

And still furthermore, if this advertised commodity had 
not been a patented device and a novelty, but had been a 
product where the dealer was already carrying a competitive 
product, as would be the case in lumber, then in that case 
the dealer would naturally use his best endeavors to sell the 
customer what he had in stock, and in that event the ad- 
vertiser would in some measure be simply building up a 
market for competing goods, the extent of this being de- 
pendent upon the skill with which his advertising was done. 

This is a pretty long letter, but it is a pretty big ques- 
tion and one which is a tremendous factor in all advertising 
and selling efforts. : 

If the dealer to whom I went had not seen the advertise- 
ment in the musical trade journal he would not have known 
what his customers were talking about when they asked for 
the device, because, as stated above, he had not noticed or 
given any attention to the advertising in the consumers 
papers. f ; F 

American Lumberman Editorial Quoted. 

At the conclusion of the reading of the letter KE. R. 
Hogg, of the Atlas Lumber Company, Seattle, requested 
the secretary to read before the meeting an editorial 
which appeared. in the AMERICAN LUMBERMAN, entitled, 
‘*Successful Lumber Advertising and Dealer Coopera- 
tion.’’ This editorial, Mr. Hogg stated, was along 
similar lines, but gave a different side of the issue, oF 
rather raised points not touched upon in the above let- 
ter. The secretary read the editorial, which may be 
found on page 25 of the November 15 issue ot the 
AMERICAN LUMBERMAN. 

The secretary then read a letter from Fred H, Gilman, 
of the AMERICAN LUMBERMAN staff, written from San 
Francisco, in which Mr. Gilman informed him of the 
organization of a new fir association at San Francisco. 
Mr. Gilman’s letter also contained some encouragimg 
news from California markets. ; 

The secretary also spoke of the proposed advance r 
eastern freight rates, which had been suspended, an 
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discus. the interpretation of the 8-hour law for Gov- 
ernme:! contracts as applying to the operation of saw- 
mills ‘hich have taken contracts to furnish lumber to 
the (i vernment. 


Resolutions of Sympathy Adopted. 


Two very prominent and popular members of the 
associ. ion have recently passed away and the obituary 
comm ‘ce offered the following resolutions, which were, 
at th president’s request, voted on, with all members 
standi:z, and were adopted: 


Franklin Christian Schoemaker, 

Wurceas, In His infinite wisdom, the Creator called our 
good fricnd and fellow lumberman, Franklin Christian Schoe- 
maker, 2 man of character, of principle and of power, whose 
entire |ife was based on the highest of human ideals; be it 

Resolved, That the West Coast Lumber Manufacturers’ 
Associntion extend its condolence to members of the bereaved 
family in this their deepest sorrow ; and be it further 

Resolved, That a copy of these resolutions be presented the 
members of our deceased brother’s family; and that a sim- 
jlar copy be spread upon the records of this association. 


Cyrus Walker. 


Wueneas, In His infinite wisdom the Creator has called 
from a long, useful and honorable life, that sterling pioneer 
of Paciiie Northwest lumbering, Cyrus Walker, a great and 


good man, whose life might well be emulated by those ambi- 
tious in right living and honorable business success ; and 

Wiueneas, In Cyrus Walker's death the lumber industry of 
this country suffers an irreparable loss, be it 

Resolved, That the West Coast Lumber Manufacturers’ 
Association attest its appreciation of Mr. Walker's life, his 
character and the results he accomplished for those that 
were to follow him in the developing of the Pacific Northwest 
Jumber industry ; and be it further 

Resolved, That a copy of these resolutions be presented the 
members of the family of Mr. Walker, and that a copy of the 
same be made a part of the records of this association. 


Report of Cut and Shipments. 
The following report of cut and shipments was read 
by Manager W. C. Miles: 


86 mills cut in October, 1913...............4.. 
86 mills shipped in October, 1913............. 


Excess cut over shipments. .......6..000. 





83 identical mills cut in October, 1912........ 
x3 identical mills cut in October, 1913........ 

October, 1912, cut exceeds October, 19138.. 17,283,598 
&3 identical mills shipped in October, 1912.. 196,613,016 
s3 identical mills shipped in October, 1913. 191,455,771 


October, 1912, shipments exceed October, 





OE AGERE RR SAg are Rare cep teem uonrar are eee 7,157,245 
Gut-——Hirst fen: WONtS Gl TOUS: 2.2 0656 6 ccs wc ces | 75,688,285 
Cut—First ten months of 1912............04- 1,941,896,350 

Mccees TOES CRE as crocs Ceca seaeesscenes 238,791,935 
Shipments—First ten months of 19138......... 2,085,102,151 


Shipments—-First ten months of 1912.........2,077,884,535 


77,117,616 

The manager also told of his effort to get reports of 
stocks on hand at the mills and of his failure to get a 
report from enough mills to make his statistics of any 
value. He also reported it very hard work to get any- 
where near the total of the cut and shipment of all the 
members of the association. It was decided that it is 
practically impossible to get these reports by mail, as 
too many manufacturers pay no attention to them. 
However, after some discussion, the manager promised 
to make one more effort to get these reports in com- 
plete, and he was instructed to work out some system 
of utilizing the services of the grading bureau in- 
spectors to get the reports that do not come in by 
mail, 


Excess, 1913, shipments............eee0- 


Grading Rules Interpreted. 


In the grading rules on common dimension hemlock 

2 by 4 and 2 by 6 may be included, at the option of the 
shipper, but no limit is fixed on the percentage to which 
the dimension may run hemlock. This section was 
brought up for discussion because of a complaint re- 
ceived from a buyer that ordered dimension, expecting 
to get fir and had received a straight car of hemlock 
2 by 4. The association was asked to put an interpre- 
tation on the clause regarding the including of hemlock 
in small dimensions and as to what percentage of hem- 
lock might be included. The subject has been referred 
by the manager of the association to members of the 
grading committee at the time the rule was made. Two 
members of that committee had replied. One of them, 
J. H. Bloedel, replying that it was never intended by the 
grading committee that a shipper might substitute an 
entire shipment of hemlock when fir dimension was or- 
dered, but the rule was made for mills that get a small 
amount of hemlock, though not enough to accumulate a 
stock, 
_ The other member of the committee replying to the 
inquiry was F.C. Young, of Portland. Mr. Young ex- 
plained that he had been opposed to including any hem- 
lock at the time the rule was made and that he believed 
that the committee did not intend that a larger propor- 
tion than JO pereent should be included. 

Presilont Mackay stated that it seemed that some 
action should be taken by the association in order to 
clear the matter up. 


J. G. Dickson, of the Pacifie States Lumber Company, 
and of the Mineral Lake Lumber Company, which prob- 
ably sh) more hemlock than any other concern on the 


Coast, s 


‘ed that in their experience over a great many 
years t 


had found only one territory where there was 


any com laint on hemlock 2 by 4, viz., Denver, and that 
‘omplai:* had come only within the last six months. He 
Was inciiued to believe that the complaint came only 
beeaus. ©ome shippers had offered to supply hemlock at 
4 lower | vice than fir in the Denver market. 

i It was the opinion of everyone present that hemlock 
° by ++ .d 2 by 6 were just as desirable as any other, 
ye C.*. Bronson moved that in an order for 2 by 4 or 
rN Y & «mloeck could be substituted in any percentage 
‘0 suit \c shipper. It was shown that some shippers 
Fa ra small percentage of hemlock mixed in with 
a &, rustic and ceiling as well as in the small 

Sy 


This, however, was not generally the case, 


and many shippers thought that hemlock should not be 
substituted for fir in uppers. 

Many different opinions were expressed, among them 
that of H. G. Foster, of the St. Paul & Tacoma Lumber 
Company, who said that his company did not believe in 
mixing fir and hemlock at all. He said they had been 
successful in introducing hemlock and could sell it very 
readily, and that hemlock boards brought more money 
than fir, and he did not believe it was a good idea to 
mix hemlock with fir, because the time was coming when 
the hemlock would for many uses be more desirable than 
fir and bring better prices. However, at the close of the 
discussion Mr, Bronson’s motion prevailed that at the 
shipper’s option hemlock could be included to any per- 
centage in an order for 2 by 4 and 2 by 6. 

Report of Traffic Bureau. 

F. G. Donaldson, of the traffic department, submitted 
the following report: 

Rate Book. 

Since last report about 200 pages of the rate book have 
been reissued up to date and reissued sheets will be distribu- 
ted within a few days. It was expected to send these out 
before November 15 but early in the month eastern lines filed 
tariffs advancing all the rates on forest gear ge 5 percent, 
and pending advice of suspension we could not put out our 
reissued pages because practically all the Eastern States 
were affected. If these advances went into effect we would 
have to check them in in these reissued pages because the 
advances were scheduled to become effective on November 15. 
Fortunately all the advances have been suspended by the 
commission until March 14, 1914. In this connection this 
department filed with the commission a_ blanket protest 
against all of these advances as authorized by the trustees 
at the last meeting. Mr. Teal will be in Washington, D. C., 
in a few days and will look after the association's interests 
in this matter. 

Claim Work. 

Amount of claims collected from October 15 to November 
15, $2,040.20. Amount of commissions on same, $130.06. 
Seems certain now that operation of claim department for 
fiscal year ending December 31, 1913, will show a profit. 

C. C. Bronson, chairman of the grading committee, 
was asked if his committee had anything to report, and 
stated that at the present time there was no regular 
report to be made, but the subject of grading common 
boards had been brought before the committee and was 
being considered by it. He said, according to the 
bylaws of the association, the grading rules could be 
changed only once a year. The time for revising these 
rules will be next July. In the meantime the commit- 
tee will be very glad to receive suggestions from the 
members as to what changes should be made. One sub- 
ject that it is hoped will receive a good deal of atten 
tion will be grading rules for cedar lumber. 

Mr. Bronson was also chairman of the advertising 
committee, which he said had not met since the last 
association meeting, but had been busy getting funds 
for the advertising campaign. He said the advertising 
will begin in the December issues of some of the maga- 
zines. 

Secretary Babcock reported that he had taken the 
matter up at a meeting of loggers and had received a 
great deal of encouragement among the loggers, as all 
present at the meeting had willingly signed for their 
proportion of the expenses of the advertising campaign. 

Suggested Changes in Grades. 

It was pointed out by S. L. Johnson that there were 
some very impertant changes which should be made in the 
grading rules, and particularly that grading rules should 
be revised for shiplap and boards and that cedar lumber 
should receive a good deal of attention. 
out that there was a good deal of trouble in marketing 
boards and shiplap in competitive territory because com- 
mon lumber out here is not separated into enough grades 
to give as good a No. 1 common grade as pine manu- 
facturers give. It was suggested that red cedar lumber 
should receive a great deal more attention in order to 
establish weight, grade and probably a change in the 
freight rate for cedar lumber thicker than siding and 
shingles. It was pointed out that the time is soon com- 
ing when lumber manufacturers will have to look for 
another outlet for common cedar than in the manufac. 
ture of shingles. It is thought that all cedar thicker 
than shingles and siding should take fir rate. The 
secretary was asked to circularize the members with a 
request for suggestions as to changes in the grading 
rules. 

There were requests from members for information 
as to the amount of stock on hand at the mills; the 
amount of curtailment going on, and information of a 
statistical nature which would make it possible to analyze 
the market situation. It was shown that it was im- 
possible to give even a good guess as to such conditions 
because of the apathy of manufacturers and their neg- 
lect to reply to the requests of the officers of the asso- 
ciation. The importance of such information was very 
apparent to members present and the president prom- 
ised that a new attempt would be made to secure statis- 
tics regarding cut, shipment and stocks, and that the 
trustées in the different districts would be asked to re: 
port for their separate districts. 

The condition of the log market was discussed and it 
was shown that logs on Columbia River were plentiful 
and that apparently the same conditions existed on 
Gray’s Harbor and Willapa Harbor, due largely to the 
indifferent demand, but that on Puget Sound there was 
not a large surplus, and logging camps on the Sound 
will most of them close down about December 1 for at 
least sixty days. It is the firm intention of loggers 
not to resume operations until better prices prevail. 

The meeting adjourned at 4 o’clock. 





A recent consular report from Apia, Samoa, states 
that the water supply of that section is derived from 
rain tanks in connection with each house. Round 
corrugated galvanized iron is the most common ma- 
terial, but redwood tanks have been introduced and 
are cheaper and are not affected by salt air at coast 
points, which corrodes iron, 


It was pointed - 
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Keepa Weather 
Fye on Timber 


That calm which many 
times has pre- 


ceded 


A Storm of Timber 
Buying 


today envelopes the 
timber market. 


We can afford to 
wait, as we have waited 
many times in the past, 
for this change. | 

Can youP 

Anticipate next 
year’s bulge in prices 
by buying now. Those 
who have acted on that 
advice never have had 


reason to regret the 
action. 


Current conditions 
favor the buyer; soon 
they may change to 
conditions which favor 
the seller. Let the 
logic of today guide 
you. 


James D. Lacey & Co. 


TIMBER LAND FACTORS 


Chicago, Ill., 1750 McCormick Building 
Portland, Ore., 1107 Spalding Building 
Seattle, Wash., 1009 White Building 
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FINANCIAL - 
TIMBER LOANS 


Here is a business- 
record of significance 





For the past ten years this organization has devoted its entire time and 
attention to the making of loans on timber lands, being the originators and 
acknowledged authorities in this highly specialized field of finance. Follow- 
ing is a brief record covering these ten years: 

Number of loans made - - - - - - - 
Number of issues matured and paid or called 

in prior to maturity ata premium - - - - - 13 
Capital and surplus of companies bonded - $180,738,495.36 
Total amount of bonds issued - - - - 76,930,500.00 
Amounts of bonds retired - - - - - 21,062,500.00 


There has not occurred a single instance of loss or default in the payment 
of principal or interest on any of these bonds—an evidence of our thorough 
understanding of this highly specialized field of finance. 

We should be glad to advise with you if you are considering the matter of 
bonding your timber or if youare desirous of informing yourself regarding the 
Opportunities for safe investment in this field of steadily increasing security. 


Crark fd Poote & Co. 


Bank Floor, Westminster Bldg., 755-756 Mills Building, 
CHICAGO, ILLINOIS SAN FRANCISCO, CAL. 


iE ort Dearborn National Ba | 


Chicago, Illinois 
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United States Depositary 


Capital - - $ 2,000,000 
Surplus and Profits 700,000 
Deposits - - 31,000,000 





WM. A. TILDEN, President 
J. FLETCHER FARRELL 


NELSON N. LAMPERT 
i HENRY R. KENT, Vice-Prest. 


Vice-Prest. Vice-Prest. 
GEORGE H. WILSON CHARLES FERNALD THOMAS E. NEWCOMER 
Cashier Ass’t Cashier Ass’t Cashier 


WM. W. Le GROS, Ass’t Cashier. H. LAWTON, Mgr. Foreign Dept. 


Fort Dearborn Trust & Savings Bank 


WILLIAM A. TILDEN, Prest. CHARLES A. TILDEN, - Ass’t Cashier 
NELSON N. LAMPERT, V. Prest. E.C. GLENNY, Secy and Trust Officer 
JOHN E. SHEA, Cashier STANLEY G. MILLER, Mgr. Bond Dept 
F. A. MYREN, Mgr., Real Estate Loan Dept. 
HERBERT C, ROER, Manager Safe Deposit Vaults, 


\ Safe Deposit Vaults, Monroe and Clark Streets J 








Lumbermen 


If you want to 


Buy More Timber 

Build Mills and Railroads 
Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Y our Working Capital 


Please take notice that we purchase 
outright timber bond issues of first-class 
quality, in amounts from $100,000 to 
$5,000,000. 


For quick action, 
address usdirect - 


Peabody, 
Houghteling & Co. 


(Established 1865 ) 


Chicago, Ill. 


Otis Building, 
10 South LaSalle Street, 




















Left 


Walden, of the Sabine Tram Company, and a Bunch of 


Tom Temple, jr., of Pineland, Took a Turn on the Trombone Just to 


Right— “. E, 


Prove That He Could Do It. 
! Landing Ahead of the Croy,d, 


Cats Arrived at the Boat 


BEAUMONT LUMBERMEN ARE HOSTS. 


BEAUMONT, TEX., Nov. 21.—Acting as host to the 
lumbermen of Texas and western Louisiana for the third 
time within a year, the lumber fraternity of this city 
yesterday sustained its high reputation for hospitality, 
good fellowship and providing entertainment in straight 
car lots. Incidental to the Southeast Texas Fair, which 
is an annual occurrence in Beaumont, lasting an entire 
week, Lumbermen’s Day has become a regular feature 
ot these fall festivities, Thursday, November 20, being 
the day selected this year. 

While a few visitors arrived the night before, the 
larger part of the crowd came in on the early morning 
trains. Houston was well represented, and a big dele- 
gation from many of the mill towns north of Beaumont 
arrived shortly after 10 o’clock headed by a brass band. 
From that hour until noon the time was spent in regis 
tering visitors at the booth in the Crosby Hotel, as well 
as rounding up a class of kittens which were offered up as 
living sacrifices to the Great Black Cat at the concatena- 
tion held last night. A troop of Hawaiian musicians 
and dancers entertained the crowd during the morning 
with an assortment of South Sea Island ‘‘airs’’ duly 
seasoned with several familiar tango tunes. 

Shortly before noon, the members of the local lumber- 
men’s club conducted the entire delegation to the foot 
of Pearl Street where a big barge and tug lay waiting to 
take the crowd for a short trip down the Neches River. 
Be it said in passing, for the benefit of those absent yes- 
terday but who took the same trip at the time of the 
Texas convention last April, that the gentle shower which 
fell on that memorable day did not ‘‘come back’? this 
time. On the contrary, the weather was all that could 
be asked for. Luncheon was served on board the barge 
as soon as the excursion got under way and for the next 
two hours the crowd ate, sang, listened to the band, and 
held an impromptu stag dance on the upper deck, Of 
course no Beaumont soireé would be complete without a 
few stunts by the famous Marcus Aurelius Milch, and 
during the river trip he conferred the ‘‘S. 8.’’ 
on a large number of unsuspecting victims, with 
success, not to say furore. 


degree 


great 


s 


The Lumbermen’s Parade. 


Returning to the boat landing at 2 o’clock the visitors 
were taken back to the hotel and left to themselves until 
the formation of the lumbermen’s parade, which was 


the big feature of the afternoon’s program. After a 
short time, twenty-eight automobiles were filled to ea- 


pacity and run to the starting point of the parade to 
await the starting gun. Each car was decorated with 
a banner on which was painted the name of the concern 
supplying it. Preceding the automobiles were eleven 
floats, designed and entered by the local retail and manu- 
facturing companies. At the head of the pageant, for 
such it was, marched the local Ad League Band. Next 
came a motor car in which rode the officers of the 
George W. Smyth Lumber Company, whose famous model 
retail yard has previously been described in these col 


umns. Following the car marched fifty men employed 
by the company, who in turn were followed by a big 
motor truck exhibiting a load of sash, doors, fence 
pickets ete., from the Smyth stock. Next in line came 


a double float representing a tug towing a sand barge. 





This too was a Smyth entry indicating that company’s 
activities in this commodity, as was the following float 
which exhibited products from its woodworking depart 
ment, including columns, panel work ete. An effective 
touch was added to this exhibit, which was entirely in 
white, by a boy and four little girls dressed in white, 
who rode upon the float. 

Two floats entered by the Turnbow Lumber Company, 
retailer, came next, both showing the various lines 
handled by that concern, Then followed floats of the 


Gates Handle Company, Beaumont Shingle & Lumber 
Company, Seaport Lumber & Wood Company, Inter- 


national Lumber & Creosoting Company, Bettis Manu- 
facturing Company, and three entries of the Kirby Lum- 
ber Company, showing in regular order, the saw log, 
squared timbers and a load of inch finish. 

The parade made a circuit of the principal down- 
town streets after which the automobile section broke 
up at the fair grounds where for two hours the visitors 
were at liberty to take in the concessions, United States 
Cavalry maneuvers, aeroplane flights and lumber ex- 
hibits, of which there were several by the same con- 
cerns that exhibited floats in the parade. The Nona 
Mills Company, in addition to a display of yellow pine 
timbers ete., also exhibited some of the products of. its 
experimental farm, This display was an effective one 
and gave tangible proof of what Texas cut-over lands 
will produce. 


Hoo-Hoo Takes Charge. 


As is usual with all Texas lumber activities of this 
sort, Hoo-Hoo took complete charge in the evening at 
the hour of 8.09 when the big parade of cats and kittens 
formed in the rear of the Crosby Hotel with many a 
scratch, yowl and hoot. Heading the procession, imme- 
diately behind the police escort and band, was the log 
float of the Kirby Lumber Company, drawn by a team 
of mules, driven by John Henry Kirby, president of 
that concern and Snark of the Universe. He sat astride 
the log. On each side of the float marched the thirty- 
eight kittens holding rope ends that were attached to the 
log. Over a hundred full grown cats came next carrying 
red fire torches which had the desired preliminary effect 
on the terrified kittens and, as a fitting climax to these 
gruesome suggestions, the parade was concluded with the 
Beaumont County attorney and a leading judge of the 
city, safely corraled in the patrol wagon. 

The line of march concluded at the Kyle Theatre 
Building where the black-furred infants were marched 
up eight flights of stairs to the Elk Club rooms, there 
to undergo the tortures already prepared for them. 

Vicegerent W. A. Nichols, of the Keith Lumber Com- 
pany, presided, assisted by W. A. Priddie, Senior Hoo- 
Hoo, H. A. Stone, Junior, C. T. Willis, Bojum, R. J. 
Morton, Serivenoter, J. V. Jack, Jabberwock, H. D. 
Evans, Custoeatian, W. H. Bettis, Areanoper and H. D. 
Fletcher, Gurdon, The initiates were: 


IL. L. Ryder, Voth. I’. L. Rose, Voth. 
J. BB. Birdwell, Beaumont. John Davidson, Voth. 
W. M. Clapp, Beaumont. Ss. J. Smith, Beaumont. 








I. F. Newsum, Beaumont. J. W. Maxey, Beaumont. 

Jack Hough, Beaumont. J. H. Burnaman, Beaumont. 
C. K. Kelley, Voth. Hi. A. MeDonald, Beaumont. 
©. C. Davis, Chicago. Ek. P. Sturnenberg, Beaumont. 
Join Hf. Boyd, Beaumont. Ek. If. MeGill, Kansas City. 
R. EK. Hawkins, Beaumont. hk. Hl. Brooks, New Orleans. 























Left 


“Charley” Crane Reports to Houston by 


Wireless Telephone. 


Right—The “Slims” Weigh in Before Lunch. 
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soaumont. 


M. | aubian, Deweyville. KF. A. Kelley, 
*. EK. Meyers, Groveton. 


(iar! Malzacker, Leesville. C. K. 


George Rose, Beaumont. J. W. Higman, Orange. 
A, Dooley, Beaumont. I. J. Duff, Merryville. 
OAC. ohnson, Beaumont. Ray Wilder, Beaumont. 
s T. !ugram, Doucette. Ki. EK. Boehne, Galveston. 
ip }), “anders, Doucette. A. J. Miller, Houston. 


E.G. Edson, Beaumont. 

Life membership in the Order was taken by J. W. 
Hign, of Orange, and Colonel Duff, of Merryville, 
who took that means of expressing their appreciation 
of the good fellowship and mutual help that emanates 
from ‘ie gatherings of Hoo-Hoo. 

Wii the conclusion of the ritual, a brisk ‘‘elimi- 
nation contest’? was staged to select the first kitten for 


—_— 


slaughter. After his skin ‘‘adorned the cabin door,’? 
fifteen others were led to the torture chamber in groups 
of three and four and for two hours their antics amused 
the older cats. A feature of the ‘‘second degree’’ work 
was a little joke sprung on Hubert Oxford, of the Turn- 
how Lumber Company. Brother Oxford joined Hoo-Hoo 
last April but by a ruse escaped taking ‘‘the work.’’ 
It is a matter of record, however, that ‘‘ Hube’s Goat’’ 
now dangles at the belt of the local cats. 

A session on the roof closed the day, during which 
impromptu talks were made by several, including a 
characteristic speech by John Henry Kirby, which drew 
many a laugh, 





URGE WORKMEN’S COMPENSATION BILL IN LOUISIANA’ 





Employers’ Liability Commission Holds First Public Hearing — Safe, Sane and Fair 
Legislation Expected to Result. 


[special telegram to AMERICAN LUMBERMAN. J] 

New OrLEANS, La., Nov, 25.—The employers’ liability 
commission today heard Attorneys M. L. Lemann, for the 
cypress people and a group of local manufacturers, L. C. 
Boyle, for the Yellow Pine Manufacturers’ Association, 
and W. B. Williamson, representing a group of lumber 
concerns in the Caleasieu district. Mr. Lemann led off, 
presenting the views he had outlined in the lumbermen’s 
conference Monday and urging a compulsory compensa- 
tion bill, providing for payments direct from employer 
to employee, with means for prompt and inexpensive ar- 
bitration of adjustment of disputes. Mr. Boyle agreed 
with Mr. Lemann in the main, but stressed the impor- 
tance of compensation schedules which ought, he argued, 
to be based upon industrial conditions and the character 
of labor in Louisiana. He urged that the law be made 
plain and specific, to reduce the possibility of wrangles 
and litigation. Mr. Williamson took much the same line, 
opposing the creation of a State adjustment board and 
proposing that disputes be referred to the local courts 
for swift adjudication, A State body, he said, would 
add to the expense and delays of settlement without 
serving the interests of either side. 

The lumber industry’s spokesmen made it clear that 
its principals heartily favored a workmen’s compensa 
tion law, and desired only that it be fair in its provi- 
sions, inexpensive and easy of operation, ‘* My firm,’’ 
said Mr. Williamson, ‘‘represents a number of lumber 
companies in Caleasieu, Vernon, Beauregard and Allen 
Parishes and without a single exception all favor the 
enactment of a sound and fair workmen’s compensation 
bill.’? 

Several representatives of organized labor spoke, and it 
appeared that some differences of opinion existed among 
them regarding the terms of the bill, though all favored 
the underlying principle. Speaking for the railways, 
Attorney Walker B. Spencer urged that the provisions of 
the State law applying to railway employees be made 
uniform with the Federal bill soon to be passed. Most 
of the railway employees, he explained, would go under 
the Federal Act, and the few coming under the State 
law ought, in fairness, to be placed on the same footing. 
A representative of a railway organization agreed with 
him but opposed the terms of the Federal bill pending. 

The commission is sitting tonight and will close its 
hearing if possible. But if others remain to be heard 
it will meet here again tomorrow. 

The committee named by the yellow piners’ conference 
yesterday met the committee of local manufacturers this 
morning and agreed upon a method of codperation. The 
yellow pine committee of five, with a cypress committee 
of five, to be named tomorrow, will be added to the New 
Orleans committee of miscellaneous manufacturers and 
will work with them. 

While there are some differences among counsel as to 
detail, it is understood that the group will stand to- 
gether in urging safe, sane and fair legislation upon 
the lines presented to the commission by their spokesmen 
at today’s hearing, 


The Opening Session. 

New Orueans, La., Nov. 24.—The Louisiana Employ- 
ers’ Liability Commission began its first public hearing 
here this morning. With the commission sit the citizens 
appointed to serve in an advisory capacity—H. B. Hewes, 
of the Jeanerette Lumber & Shingle Company, and E. J. 
Gay, a prominent sugar planter, for the employers’ in- 
terest ; Oscar Bush, of Shreveport, and Robert E. Lee, of 
New Orleans, as representatives of organized labor. 

The first speaker today—Thos, F. Hart, representing 
the Central Trades Council of Lake Charles—favored 
competitive insurance under State regulation, rather than 
State insurance, and said the compensation should be 
fixed «1 60 percent of the wages of the injured employee, 
With gradations according to the nature of the injury. 
He proposed that a State accident board be created under 
the act. 

Joba F. Breen, for the State federation of labor, pre- 
Sented the recommendations of its law committee, which 
indorsed the Kern bill pending in Congress; declared for 
Com) u'sory instead of optional provision and for the 


elimination of the fellow-servants’ doctrine and other 
like di fenses. J. D. Keegan, for the longshoremen, also 
Wanteu these defenses wiped out and submitted a list of 
laboreys injured on the public wharves, with the amounts 
they }:.d received in damages, 


B. +. Bowen, for the Brotherhood of Railway Train- 
Men, vanted the right of appeal reserved to employees 


dissii: fied with the award under the law, and urged 
that ‘borers drawing small pay should be allowed a 





larger percentage of their salaries than the better paid. 
Also he urged that the age limit of minors entitled to 
benefit be fixed at 18 instead of 16 years. 

J. I. Carter, of the association of commerce, described 
the provisions of a bill that had been drawn in Texas. 

S. Odenheimer, of the Lane Cotton Mills, favored a 
‘*broad and definite’’ act, which he said would benefit 
employers and employees alike, damage suit lawyers being 
the only sufferers. He said the law should even include 
domestics, that employers should be required to give 
bond to insure or otherwise guarantee the payment of 
compensation; and urged the elimination of the contribu- 
tory negligence defense. Also he favored a State board 
to adjust damages in case of dispute, and believed the 
injured employee should have the right to elect whether 
he would take the compensation in a lump sum or in 
weekly payments. 

John D. Miller, an attorney, said the law should pro- 
vide a penalty for ‘‘faking’’ injuries or malingering; 
also he declared compensation should be refused to per- 
sons injured by their disobedience or through their own 
fault. 

Henry Rightor, a prominent local insurance man, urged 
that specific indemnities be provided for specific injuries. 
If the commission prepared a definite schedule of indem- 
nities, the insurance companies, he explained, could fur- 
nish definite schedules of rates. He said that as little 
should be left for debate or dispute as possible. 


Manufacturers Confer. 


While the commission was sitting, yellow pine and 
cypress manufacturers went into conference at the St. 
Charles Hotel to map out their own line of action. W. 
W. Whittington, jr., of Alexandria, was named chairman 
of the meeting, with George E. Watson as secretary. It 
was explained that the cypress folk had codperated with 
an association of local manufacturers and had retained 
Attorney M. M. Lemann to make a thorough study of 
existing workmen’s compensation laws and to collect 
data regarding their workings. 

Mr. Lemann addressed the meeting at length, deserib- 
ing the various systems in effect elsewhere, with their 
advantages and disadvantages. He favored the com- 
pulsory rather than the elective system, for under the 
latter the employers would be working on an unequal 
footing and would find it difficult to ‘‘keep books’’ with 
those of their employees who accepted the plan and those 
who elected to stay out. Also he believed that the com- 
pensation should be paid direct from employer to em- 
ployee, rather than through a state board or state insur- 
ance; and that the employer should be left free to insure 
his risks in whatever responsible company he saw fit to 
select. In case of dispute between employer and em- 
ployee regarding extent of injury and of compensation, 
he proposed a local arbitration, from which either party 
would have the right of appeal to the local court, where 
the quarrel could be adjusted promptly and inexpensively. 
The details as to compensation schedules could be worked 
out later, but Mr. Lemann declared that the employers 
should stand together upon the broad principles of the 
bill. 


L. C. Boyle, a prominent Kansas City lawyer, also 
discussed the matter, agreeing with Mr. Lemann’s views 
in most part, but suggesting certain modifications. He 
urged that due attention be centered upon the compen- 
sation schedules and that due account be taken of the 
conditions of employment and the character of employees. 
Conditions in Louisiana, he pointed out, were radically 
different from those in Washington, for example, and 
the schedules should be framed to fit Louisiana condi- 
tions. 


Attorney Williamson, of Lake Charles, also spoke, and 
Judge Robert R. Reid, of Amite. It was apparent that 
the views of counsel regarding the salient provisions of 
the bills were not far apart. Messrs. Fetty, Sullivan, 
Krause, Hallowell, Walden, Frost, Woodring and others 
among the lumbermen participated in the discussion, A 
motion offered by Judge Reid prevailed, declaring it to 
be the sense of the meeting that the yellow pine lumber- 
men cooperate in supporting and securing sound and fair 
legislation. Later a motion was offered by Mr. Frost 
that the chair appoint a committee of five to take up the 
question of procedure and methods of codperation. This 
was carried, and the chair appointed E. A. Frost, S. T. 
Woodring, W. H. Sullivan, I. H. Fetty and R. H. Hal- 
lowell. 

H. O. Penick, chairman of the local manufacturers’ 
committee, with which the cypress folk are codperating, 
addressed the gathering. 
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High grade accessible stand- 
ing timber owned by estab- 
lished, going lumber com- 
panies in any amount from 


$200,000 up. 


Correspondence and Personal 
Interviews Invited. 


Devitt, Tremble & Co. 
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This House Engages Exclusively in 


FINANCING LUMBERMEN 


Our booklet, ‘‘ The F. A. 
Brewer & Company Plan of 
Financing Lumber and Tim- 
ber Companies’’, will be 
furnished upon request. 


F, A. BREWER & CO. 
TIMBER LAND BONDS 


Commercial Nat’! Bank Bldg. 
CHICAGO 


PORTLAND OFFICE, SEATTLE OFFICE, 
405 Concord Bldg. 1107 American Bank Bldg. 
WELLS GILBERT, Representative. E. T. CLARK, Representative, 
Oregon and California. Washington and British Columbia, 























Assets Realization 
Company 


CAPITAL AND SURPLUS $11,000,000 
Finances established 
enterprises handicapped 
by inadequate capital. 


Cerrespondence Invited 


NEW YORK PHILADELPHIA 

25 Broad St. Lafayette Bldg. 
CHICAGO 

37 First National Bank Building 
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A, 


Audits 
Investigations 
Systems 


By a corps of experienced 
lumber accountants. Ac- 
curate, intelligent work at 
reasonable cost. For par- 
ticulars address, 


The Michigan Trust Company 
Public Accounting Department 
\ GRAND RAPIDS, MICHIGAN. 
ee 
“THE COST OF GROWING TIMBER” 
By R. S. Kellogg and E. A. Ziegler, is an exposition of facts 


and figures that will interest timber owners. Twenty-five 
cents : copy. AMERICAN LUMBERMAN, Chicago. 
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Loans on 


Timber Lands 


For Long Periods of Time in 
Amounts from $100,000 up. 


We have been in the lumber business for 
over thirty years. 

We now control and operateanumberof mills. 
We have been loaning money to lumbermen 
for many years. 

These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


LYON, GARY & CO. 


140 South Dearborn Street 
CHICAGO 
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We inbite correspondence with 
Lumbermen wanting Loans on 


Timber Lands. 
C. H. MOORE & CO, 


New York Life Bldg., 
CHICAGO, ILL. 








Loans on Timber 


We are in a position to make loans 
of $200,000 or over secured by first 
mortgages on high grade standing 
timber of accessibility and owned 
by lumber companies that are well 
established. We would be glad to 
get into touch with your needs. 


W.G. Souders & Co. 


BANKERS 
809 - 812 Westminster Building, 
CHICAGO 
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Monroe and Dearborn Sts., 
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The American- Credit 
Indemnity Company 
OF NEW YORK 


Insures Wholesale Lumbermen 
against excessive loss through 
insolvency of customers. 

The stupendous amount of an- 
nual loss by bad debts makes 
Credit Insurance necessary. 


Loss Payments to Policy Holders 
over $8,400,000.00. 


302 Broadway, Marquette Bldg., 415 Locust St., 
NEW YORK CHICAGO ST. LOUIS 
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Wa. W. THOMPSON & Co. 


2 ° ‘ e - meen 
Oertified Public Accountants 
Suite 929-931 Chicago Stock Exchange Bldg. 
Established 1894 CHICAGO Phone Franklin 1013 


PERIODICAL AUDITS A SPECIALTY 














NORTH CAROLINA MANUFACTURERS IN CONFERENCE, 


NoRFOLK, VA., Nov. 21.—The regular monthly meet- 
ing of the North Carolina Pine Association was held 
here today in the Monticello Hotel. While the attend- 
ance was not as large as was expected, this was more 
than offset by the business-like manner in which the mat- 
ters coming up for action were handled. ‘This was the 
last meeting of the year, as it was decided not to hold 
a meeting in December. The following members and 
guests were present when President Horton Corwin, jr., 
called the meeting to order: 


Those Present. 


Horton Corwin, jr., Branning Mfg. Co., Edenton, N. C. 
‘ re A Blades, Foreman-Blades Lumber Co., Elizabeth City. 


Frank Buell, Buell-Crocker Lumber Co., Burgaw, N. C. 

J. C. Causey, Surry Lumber Co., Wallaceton, Va. 

John M. Gibbs, Fosburgh Lumber Co., Norfolk, Va. 

R. A. Parsley, Hilton Lumber Co., Wilmington, N. C. 

Cc. P. Brown, Dare Lumber Co., Elizabeth City, N. C. 

J. J. Cherry, North State Lumber Co., Charleston, S. C. 
W. F. Harrison, Greenleaf Johnson Lumber Co., Baltimore, 

Md. 

P. Db. Dix, jr., Surry Lumber Co., Baltimore, Md. 

George W. Roper, Norfolk, Va. 

J. H. Foreman, Foreman-Blades Lumber Co., Elizabeth City, 
ae ws 

x E. Major, Major & Toomis Co., Hertford, N. C. 

. B. Wright, Butters Lumber Co., Boardman, N. C. _ 

*.. H. Turner, East Carolina Lumber Co., New Bern, N. C. 

t. J. Camp, Camp Mfg. Co., Franklin, Va. 

H. Hayman, E. H. Hayman & Son, Brodnax, Va. 

. D. Taylor, Shaw Land & Timber Co., Iver, Va. 

4 D. Tanner, Montgomery Lumber Co., Suffolk, Va. 

‘. I. Millard, John L. Roper Lumber Co., Norfolk, Va. 
Theophilus Tunis, Tunis Lumber Co., Norfolk, Va. 

George W. Jones, Camp Mfg. Co., New York, N. Y. 

S. D. Scott, Richmond Cedar Works, Norfolk, Va. 

N. Bundy, Fosburgh Lumber Co., Norfolk, Va. 

J. T. Deal, Kinston Mfg. Co., Norfolk, Va. 

A. M. Cooke, John L. Roper Lumber Co., Norfolk, Va. i 
S. W. Clarke, Roanoke Railroad & Lumber Co., Norfolk, Va. 
W. B. Roper, secretary-treasurer, Norfolk, Va. 

R. H. Morris, chief inspector, Norfolk, Va. 

Thomas C. Flynn, chief clerk, Norfolk, Va. 7 os 
W. H. Edgecombe, the Emerson Company, New York, N. Y. 
B. R. Roquemore, of American Hoist & Derrick Co., St. Paul, 

Minn. 

The president first called for the report of the chair- 
man of the inspection committee, George W. Roper. Mr. 
Roper stated that nothing had been reported to his com- 
mittee for action but that one matter had been talked of 
of interest to the membership and the trade—proper 
grading of Nos. 1 and 2 bark strips. Much complaint 
had been made regarding the inspection made in New 
England and the suggestion was made that the rule 
be modified or certain additions made to cover the com- 
plaints regarding waney boards, bark, the %-inch of 
wood, ete. This brought forth a lengthy discussion, 
the result of which was that the matter was left with 
the inspection committee to handle and incorporate in 
the present rules, reporting to the next meeting. 

The other standing committees had no reports to make. 
The report of the Forest Products Exposition committee 
was submitted by W. B. Roper in the absence of the 
chairman, Mr. Turnbull. Mr. Roper stated that the 
committee was working on an exhibit for the exposition 
but that nothing definite had been decided upon as two 
or three propositions were being considered. He gave an 
appropriate cost of the exhibit at $3,000. 

The president called attention to the surplus stock lists 


and urged the members to give this move a fai» ang 
thorough trial. 

The secretary then read a letter from the Na ional 
Lumber Manufacturers’ Association regarding the 1 iatter 
of the recent freight rate advances and asking jor ap 
expression from the members of the Pine associat 


n on 
this matter. It was the general opinion that the rai roads 
were entitled to this small advance in all justice ti them 


if it was made on all commodities universally w thout 
discriminating against certain sections. 
Cut and Shipment Statistics. 

A communication was next read from the secretary 
of the National association asking the members (> gay 
whether in their opinion it was advisable to contin e the 
monthly compilation of cut and shipments. Very high 
compliments were paid these statistical data and scvera| 
considered them one of the most valuable reports re. eived 


and that the money was well spent. The association went 
on record as favoring the continuation of this niu nthly 


compilation, 

Several routine matters were then disposed of, after 
which President Corwin introduced W. H. Edgeconihe, of 
the Emerson Company, efficiency engineer, New York, 
N. Y., and asked for a short talk. Mr. Edgecombe vave gq 
brief outline of the efficiency work his company had done 
for a certain southern lumber concern, which was very 
interesting. f 

The president asked Z. W. Whitehead for a report 
of the proceedings of the recent National Conservation 
Congress. According to Mr. Whitehead this was one 
of the best conventions that he had ever attended and 
instead of the people there being rainbow chasers, as 
many believed, they were hardheaded business men who 
handled important and mighty subjects for the good of 
the country in a highly intelligent manner. 

President Corwin then made a personal request of the 
members. He stated that he had given a rough outline 
of manufacturing costs at the recent semiannual meet- 
ing in Charleston but that he wanted every member to 
ascertain his costs and send the data to the office of the 
association so that he could round up the campaign 
which he had waged for the collection of data covering 
costs in time to be presented at the next annual meeting, 
to be held in March. 

The next discussion was regarding the time and place 
for holding the next meeting. It was finally decided not 
to have a meeting in December but to hold a meeting in 
Norfolk, Va., on Thursday, January 22, 1914, 

The president very fittingly referred to the death of 
A. ©. Tuxbury, who has been identified with the North 
Carolina pine interests for many years, and called on 
Mr. Whitehead for a few remarks. Mr. Whitehead out- 
lined briefly the character and good traits of the de. 
ceased member. The meeting ordered that a committee 
of three be appointed to get up suitable resolutions of 
regret and esteem to be presented to Mr. Tuxbury’s 
family and to have the resolutions engrossed. The fol- 
lowing gentlemen were appointed on that committee: 
Z. W. Whitehead, C. I. Millard, G. J. Cherry. 

Following adjournment at 1:30 p. m. a delightful 
luncheon was served the members and guests in one of 
the private dining rooms, 








LUMBERMEN’S CLUBS 








PREPARING FOR CHRISTMAS DINNER AND 
ENTERTAINMENT. 

PITTSBURGH, PA., Nov. 24.—Plans for the Christmas 
dinner and entertainment by the Pittsburgh Lumbermen’s 
Clab at the German Club on December 3 are maturing 
rapidly, and the committee in charge reported this week 
that the prospects are bright for one of the most en- 
joyable as well as one of the largest gatherings of lum- 
bermen and their families that have ever taken place in 
the Pittsburgh district. 





LUMBERMEN’S CLUB OF COLUMBUS. 

CoLuMBUS, Miss., Noy. 24.—Brief advices published 
in the AMERICAN LUMBERMAN last week told of the 
recent forming here of the Lumbermen’s Club. The 
club has been fully launched under the title the Lum- 
bermen’s Club of Columbus and with officers as follows: 
President, D. F. McCullough, manager of the Columbus 
Lumber Company; vice president, Thomas Robertson, 
general superintendent of the Lucas E. Moore Stave 
Company; vice president, G. M. Flynn, a hardwood 
lumberman of Columbus; treasurer, W. T. Sunley, secre- 
tary of the Columbus Lumber Company; secretary, C. H. 
Hale, a leading local attorney, a timber owner, and for- 
merly actively connected with the lumber business; 
directors, R. E. Cheatham, retail lumber dealer, and 
R. G. Jones, head of the R. G. Jones Lumber Company, 
with mills at Coal Fire, Ala. 
Hale: 

The objects of the club were declared to be the promoting 
by all legitimate methods of the lumber and timber interests 


of this section; the opening and maintaining of club rooms 
for the usc of members and guests; the meeting of the club 


for informal discussion of matters of general interest each 


week, and at stated times for hearing and discussing papers 


on special subjects of importance to lumbermen generally, 


such as the utilization and disposal of cutover lands, mar- 
kets for stock now wasted, freight rates and the like. Those 
eligible are timber land owners, owners and operators of 
saw, stave and planing mills, superintendents of such mills 


and of logging operations, manufacturers of wooden articles, 
and the office forces of corporations and individuals engaged 
in the trade. 

The club has engaged club rooms in the Columbus In- 
surance & Banking Company’s Building and will fit them 
up as meeting, reading, and conference rooms, 


According to Secretary 


LOUISVILLE HARDWOOD CLUB. 


LOUISVILLE, Ky., Nov. 26.—The Louisville Hardwood 
Club is making plans for an active winter’s work, and 
has several projects in course of development. One is to 
have a series of talks by business men in other lines on 
topics of interest to lumbermen. A representative law- 
yer, banker, railroad man, underwriter, ete., will be in- 
vited to address the club on such subjects as the income 
tax, the currency bill, transportation problems and com- 
pensation legislation. 

The entertainment committee is considering putting on 
a ladies’ night, to be held some time during the holiday 
season. Several times heretofore ladies have been the 
guests of honor at club meetings, and have invariably 
added a great deal to the enjoyment of the oceasion. The 
exact date for the event now in mind will be announced 
shortly. 

The Hardwood Club has extended a vote of thanks to 
the Memphis Lumbermen’s Club following the trip to 
Memphis recently, when local hardwood men were enter 
tained by the Tennessee organization. 





ST. LOUIS CLUB’S SLATE. 


Sr. Lours, Mo., Nov. 25.—At the next annual meeting 
of the Lumbermen’s Club of St. Louis, to be held at the 
Mercantile Club on the evening of December 9, officers 
for the ensuing year will be elected. Committees S¢ 
lected to bring in two slates of nominations have selected 
for president J. H. Reheiss, of the St. Louis Lumber 
Company. Mr. Reheiss is regarded as a man of capabil- 
ity, and it requires a man of this caliber to make 4 
showing after the remarkable pace that has been set 
by the retiring president, Thomas C. Whitmarsh, of the 
W. T. Ferguson Lumber Company. 

The nominating committee—Hendrik Folonie, Guy 
Fulton and G. P. Sheehan—met this afternoon and placed 
the following in nomination: President, J, H. Rehelss; 
first vice president, Thomas Frye; second vice president, 
C. G. Schilling; treasurer, R. A. Putnam. P. !'. Cook, 
C. M. Jennings and George Hogg placed the following 
slate in nomination: President, J. H. Reheiss;, fitt 
vice president, Thomas Frye; second vice president, 
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Fran Goepel; treasurer, W. W. Dings. Both committees 
also: zreed to retain Secretary O. M. Pier, 

y}, annual meeting next month will be an elaborate 
affai It will be ladies’ night. Dinner, at which a 
cabui t entertainment will be given, will be followed 
by deueing. 


CLEVELAND LUMBER CLUB ANNUAL. 


().)\ELAND, OHIO, Noy, 24.—The annual meeting of the 
Clevoiind Lumber Club last week was one of the most 





pleassat events the club has ever enjoyed. After the 
usual! banquet the club elected the following officers: 
George T. Barner, president; George W. Meyers, vice 


president; EL, Southern, treasurer, and F. T. Peiteh, 
secreviury. The club voted to pay the secretary and treas- 
urer siall salaries and made their usual Christmas dona- 
tion to charities. 


Before the close of the meeting George E. Meyers 
brought formal charges of unbecoming conduct against 
J. V. O’Brien, secretary of the Cleveland Board of Lum- 
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ber Dealers. As he proceeded to explain his motives it 


became apparent that the charges were unfounded and 


to make good and show the appreciation of his many f 4 








friends in the local lumber market, Mr. Meyers, on behalf 
of the club, presented Mr. O’Brien with a beautiful 


p f ee js 66 ° 99 
leather rocking chair. Mr. O’Brien expressed his thanks A G ] Edg 
for the gift and surprise at its presentation. 1 t e nvestment 
The newly elected president appointed the following 


committees: _ | Opportunity in Timber 


Membership—George 8S. Gynn, D. W. Miller and F. T. 
Peters; entertainment—George N. Comfort, R. C. Klumph 
and Harry Sherman, 


The club will probably hold a ladies’ Christmas enter- , . er : ; 
ideation Party of recognized responsibility with faith 


in the future possibilities of West Coast 











Open for Experiences, What Would You Know? timber, can open purchasing negotiations 
Ideas, Questions U RY AND COMM What Do You Know? direct with the owner of several large tim- ° 
and Opinions Write Us About It. 





ber tracts of different varieties on the West 





ee 


Previous Inquiries Still Open. 


The following inquiries were recently published and 
further replies are invited: 
Inquiry No: 
4—-Wants spruce and other piano lumber; export. 
58—Wants planing mill plans; information on piecework 
wage system and cost systems for planing mills. 
62 Wants oak hogshead shooks; export. 
63—Wants hackmatack boat knees. 
65—-Wants red cedar for chests and pencil slats. 
66—Offers red cedar. 
69— Wants yellow pine box shooks; Nashville. 
71—-Offers dogwood shuttle block stock. 
74-Wants short edgings from inch basswood; uses 300,000 
feet yearly. 
76—Offers walnut crotches and stumps. 
77—Wants tanning extract machinery. 
s0--Wants maple dowels. 
S1.—Wants knock-down window and door frames. 
82—-Wants wood for hoisting engine friction blocks. 
83—Wants Balm of Gilead lumber. 


If you can fill any of these requirements, please men- 


tion the inquiry number in writing the AMERICAN LuM- 
BERMAN. 





Keeping a Perpetual Inventory. 

Will you kindly let us know if there is a book gotten up 
by any person called a yard book? This yard book, as we 
understand it, shows at a glance just what is in stock at 
any time. All lumber bought is entered and when sold is 
also entered and the difference is stock on hand. 

If there is a book of this kind out and is so arranged 
that no great amount of extra work is required to make the 
entries, it ought to serve well to detect errors in loading 
out und if there should be any theft or if lumber gets away 
without being charged. 

|The AMERICAN LUMBERMAN is glad to note that an- 
other retailer has become awakened to the importance 
of keeping an adequate stock record, or a perpetual in- 
ventory. The best method of doing this which has yet 
appeared was contributed to the AMERICAN LUMBER- 
MAN'S Retail Bookkeeping Contest by S. Shaw, of Dres- 
den, Ont., and appears in the reprint of these articles 
which is stocked and sold by the AMERICAN LUMBERMAN 
at 35 cents a copy. The article and illustrations appear 
on pages 37 to 40 inclusive. The system used by the 
Lesher Lumber & Supply Company (Inc.) is also ade- 
quate and several others are described in the booklet. 
A standard loose-leaf stock sheet is on the market which 
may be used in connection with any of these systems 
for keeping the separate stock ledger account of each 
item and a sample has been furnished to the inquirer. 
The sheets cost only 30 cents a hundred and constitute 
a convenient stock record.—EDITOR. | 





A Woman Wants to Know. 


Am writing to you for a bit of information and trust you 
are net too busy to reply. To explain what I want will 
say some time ago I built a house. I accepted and paid 
for it and after living in it awhile I found the floors were 
not the kind I should have had. My contract called for B 
or better edge grain floors but at the time I didn’t know 
much about floors or I could have seen this. After I started 
to scrub my floors (especially the kitchen) certain parts 
would ruff up, sliver and peel off. Different carpenters told 
ine my floors were not strictly edge grain or they wouldn't 
sliver and shell this way. I spoke to the man who built 
ly house once about it and he told me that the Yellow 
Vine Grading Association allowed 15 percent flat or cross 
train in the edge grain stock. In_ other words, that 15 
percent of a B edge grain floor could be flat grain and still 
he classified as edge grain. I let it go at that, still I 
didn't believe him. I have asked different lumber dealers 
dround here and they don’t seem to know anything about 
this 15 pereent. One of them gave me your address and 
told me to write to you. The reason I wish to know is 
this | am figuring on building another house and I want 

know something about floors myself so I can’t get fooled 

by just taking a contractor's word for it. I don't 





want these miserable slivery floors in my new house. I was 
told that B edge grain makes a very good floor (if you get 
Stritiy B edge grain and not mixed with flat grain) al- 


loch not as clear as the grade A edge grain. Could you 
please tell me this: Is it true that the Yellow Pine Grad- 
Ie Association allows 15 percent of flat grain in the edge 
friin flooring or was that just a make-up of my contractor ? 
‘her words, if I call for a B edge grain floor, can that 
have 15 percent or more of flat grain floor in it and 
classed as an edge grain floor? Somehow I don’t 
it can, but I may be mistaken, therefore, I ask this 
ation of you which, if given, will help me in the 
4 to get what I want and pay for, as only a person 
W tikes care of the floors knows how annoying it is 


wl scrubbing to get slivers in one’s hands ete. If you 
Wi indly favor me with a reply it will greatly oblige as 
i . assist me in future dealings. If not too much trou- 
un — me the difference between edge grain and flat 

above letter is from a woman who puts very 
clk and at some length the problem which is troubling 
h “ndoubtedly it is not an isolated case and for that 
nm is given space that otherwise would not be justi- 
fie Yellow pine flooring and other excellent lumber 
" ‘s often suffer in this way. An honest lumber 
pro -«l is made the seapegoat for someone’s dishonesty. 
e on 26 of the Yellow Pine Manufacturers’ Associa- 
wt ses the following language, which admits of no 


ustruetion: 


: i racts make them 
Edge giain stock is especially desirable for flooring and Coast The one of the acts 


admits no piece in which the angle of the grain exceeds 45 i i r 

degrees from vertical at any point. particularly desirable to party . la Be 
The above provision applies to both A grade and B means. The quality and location will stand 

grade flooring. The only difference is that the B grade rigid investigation. Owner controls prop- 

admits certain defects, the same which are admitted in : ’ 

B grade of flat flooring. A piece of flooring manufac- erty absolutely and will ee only 

tured from a strip 1 by 4 inches and 12 feet long will with parties who can furnish references 

take 15 percent of sap stain or one standard knot, or 3 x - 

pin knots, or an equivalent of certain other defects such showing they command necessary capital to 

as small seasoning checks, worm holes ete. purchase if property is as represented. 


If this particular home maker in her second building 
experience will specify edge grain flooring and depend 


upon a reliable lumberman to see that the contractor Address “Owner” 

does not defraud her she will get a floor that for all - rman 
practical purposes is the equal of hardwood. Edge grain Care of American Lumbe 

or vertical grain flooring is sq called because the annual a y, 





rings run in a direction vertical to the face of the floor. 
These rings are composed of alternate layers of very 
hard face and winter wood and of softer and more 

rapidly grown spring and summer wood. The hard a ° i‘ 
streaks upon the face of the floor, therefore, take the Pl M ll 
brunt of ths wear and such a floor is both beautiful and Saw and aning l S 
enduring. Obviously the insertion of pieces of flat grain 
flooring in such a floor would mar the whole and manu- 

facturers do not make the mistake of including such FOR SALE 


pieces in the edge grain grades.—EDITOR. | 











Having exhausted our timber supply at this place we now 


Bookkeeping Disposition of Overrun. offer our mills for sale, wi 
What is the general practice among modern millmen in Saw mill equipment consists of three (3) 8’ Band Mills: 
the Northern and Southern States in “Aiaposing of the mill one 42” Gang and one 6’ Slab Resaw, together with Lath and 
overrun ? Picket Mill machinery and all necessary equipment for 
Is this credit from the overrun distributed between the operating same. J 
logging and milling departments or is it treated as a bonus This mill has a steam plant of 1000 H.P. and had a capacity 
in reducing the average total manufacturing cost? of 250 M ft. in ten hours. 


What do you consider the best method of disposing of it? Planing Mill equipment consists of four (4) Matchers, one 


: : wae i ~ Band Resaw, Moulder, 
[The problem that arises is merely that incidental to (1) Double Sizer, one Daas Serene, : 
. > ; : pe eye , With ample power for the 
any form of manufacturing in which raw material is used eng See Rie ses OS Oe sews wea 


: > Bh: . : operation of same. me 
as the basis of production of an entirely new product, This equipment is all in good condition and we invite cor- 


The fact that logs happen to be measured in much the respondence from prospective mill builders. 
same way as resulting lumber should not cloud the fact 

: : z = : g parti ddress 
that they are the raw material of which lumber is the Fotemagnmannes , 


eventual product. e s L b C 
As to the matter of practical handling of the costs White River um er Oo. 
of logging and transportation, all the costs that are 
applied to the logs before their conversion are based a MASON, WISCONSIN. 
upon their log scale measurement. Their treatment into 
the pond and through the sawmill upon the monthly or 
periodical cost sheet is as here shown: 
IN OUT 
Number M Log M Log Cost Unit 
Logs. Neale. Seale, Total. Cost M. 


Logs into pond cur- 

rent month ...... 51,017 6,000 -+e- $42,800 $7.05 
In pond first of 

month 8.510 1,000 ein 7.DD 

















where tere. i ecaig tel 7.550 1.e 
7.000 ---- $49,850 $7.12 
To sawmi 2% 5,000 35,6 7.12 : 
rill aecnacia 000 88.600 712 1 The Lumber Business Was In Its 
Ral. in pond end . —. 
of month .... 17,002 .... 2,000 $14,250 $7.12 Infancy—So was this Association. 
M Lumber 
pil geen alata 00 Scale. ‘ or 
sogs received ...... 2.525 5,00¢ ee. $35,600 $7.12 H 
ri cll ACR eo as Taken 
Lumber delivered.... ..... oces Gtee 35,600 6.02 The Lumber Trade . . 


Sawmill cost ... 


sees ness eee BAZ 95 Wonderful Strides — We Have 
or mill thas SM eests dias’ BESO S4012 $697 Kept Apace. 
The meaning of the foregoing figures will probably be 
clear. A sawmill takes 5,000,000 feet, log scale, from y Lumber 
the pond, on which costs of $35,600 have accumulated. Collections Ratings 
From this amount of logs it manufactures 5,750,000 feet 
of lumber and applies the accumulated cost of $35,600 
and also the pe cost of $5,412, making the cost of THE LUMBERMEN’S CREDIT ASS’N 
lumber per thousand at the mill $6.97. Est. 1876 
The foregoing illustrates another point often neglected CHICAGO NEW YORK 
in sawmill cost accounting. It will be noted that the 
logs put into the pond during this period have cost only 
$7.05, but the logs already in the pond carried over from 
the previous period cost $7.55. The foregoing statement 
shows an average cost of $7.12 for logs taken out. Many 


a e a 
cost statements disregard the balance on hand and as- S M ll D d d B ] 
sume that if logs are put into the log pond at $7 they aw 1S esigne an ul t 














may be also taken out at the same rate, entirely disre- Plans and Specifications prepared. Construction supervised. 
garding the discrepancy in quantities. This same prin- Vinh cine henry atnteetvesh, Butive piaatocurvered. Me- 


D : : chinery for complete mills. Fire loss adjustments. Practical ‘ 
ciple applies to every department of the operation in ill engineer. Can save you money. Highest testimonials, 


5A 
which quantities on hand are carried over from one P.O. ° 
period into another one.—EDITOoR. | Cc. M. STEINMET. Box 83 Washington, D.C. 
BBB I II IF ION 
One mine in the Black Hill district annually uses 24,- na a 
000 bushels of charcoal in assay work which is burned CLIMAX TALLY BOOK 


at Merritt, S. D., by open pit process. Only the best yes basiuoed lumbermen. we ages, size cose d po za 
P s ; * rails ches. nger straps to hold k open when ying. 
—_ sor yr body wood is available for the grade of One copy 75c, six $4, twelve $7.50. 

coal used. AMERICAN LUMBERMAN, Chicago. 
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SASH AND DOOR TRADE 


The sash and door trade of the country seems to be 
tapering down, although it is reported that a fair busi- 
ness is being done. The estimating departments are 
active and inquiries and orders are steady for all kinds 
of odd work. In the northern and western territories 
the demand for storm sash and doors continues good. 
There is a fair demand through Illinois, Indiana and 
Ohio, but the waning season has reduced it quite largely 
to small bills of odd work and storm sash. The con- 
tinuance of open weather in many parts of the country 
has been the principal factor in keeping up the demand 
for sash, doors and millwork. Buildings are constantly 
going up and are being rushed forward to completion 
before the coming of severe winter weather. The big 
manufacturers report that stock goods are slow. Wis- 
consin Valley factories are fairly busy on odd work and 
actively so on storm, sash and other cold weather items. 
A good supply of stock goods is on hand in the factory 
warehouses but it is hoped that there will be a large 
movement after the first of the year which will more 
than take care of the reserve supply on the regular sizes 
held. 

Chicago jobbers report the call as slow for stock goods. 
Estimates for odd work, however, are plentiful. The 
extremely favorable weather prevailing during October 
and November contributed to this demand. Local deal- 
ers catering to the city trade express confidence in the 
continuing of the present activity throughout the entire 
winter. 

The open weather in Minnesota has favored building 
and the Minneapolis and St. Paul factories are rushed to 
get out special orders which are on their books. The 
fall volume of building is good. There is not much eall 
from the retail yards as they have already taken care of 
their fall trade and are preparing to take inventory. 
The situation is considered satisfactory to the manu- 
facturers, although it is felt that prices should be higher 
in’ view of the mill situation. 

A gratifying amount of work is in the hands of the 
Baltimore sash, door and blind manufacturers and some 
of the establishments report that they are really rushed. 
Most of the orders are from out-of-town, but the volume 
of city business is also encouraging and a more hopeful 
feeling prevails in the trade. A liberal proportion of 
the orders is for standard sizes that can be supplied 
from the stocks of the factories and these orders are, 
therefore, taken on a narrow margin. 

The door mills at Buffalo, N. Y., have been doing an 
average amount of business this month, although build- 
ing is not so active as a month ago. The prospect for 
the next few weeks is uncertain and trade will be gov- 
erned very much by the weather. It is unlikely that there 
will be any rush from now on but the mill owners expect 
to have a comfortable amount of business for a number 
of weeks at least. There is the usual complaint of sharp 
competition and prices being unsatisfactory. 

Manufacturers in Columbus and central Ohio report 
a fairly good business when the season is taken into con- 
sideration. Prices are fair but more liberal concessions 
have been reported on certain items. 

The St. Louis sash and door factories are having a 
fair run of business both for local as well as outside 
account. Sash and door orders from the country trade 
are also coming in fairly well. The larger factories 
have plenty of orders on hand and if the present pleas- 
ant weather continues there will be many more orders 
placed, as outdoor building operations can be carried 
on for some time. 

Good weather continues in Cincinnati and likewise 
building operations the volume of which is very en- 
couraging to millwork dealers who are making up for 
time lost earlier in the year. The call is largely for 
special work and is increasing, putting dealers in a 
better position to get better prices than at any other 
time this year. Prices obtainable are still not the best, 
but recent increases are more than acceptable. Stock 
sizes are in good demand also and supplies of this class 
of material are pretty well cut down, which is very en- 
couraging, as it certainly looked as though retailers 
were bound to be caught with so much on hand that 
it would not be possible to work it off. 

The week has been rather a dull one at Kansas City 
so far as actual trade is concerned. It is the eve of the 
season for heavy contracting and while there is a good 
volume of inquiries the orders are coming rather spar- 
ingly. Manufacturers, however, are not expecting a 
very brisk trade at this season and hence are not show- 
ing any disappointment with conditions. The prospects 
are for a comparatively light run of business until the 
first of the year, but all indications are for a good trade 
beginning then, : 

According to Tacoma (Wash.) manufacturers the fir 
door trade is not showing much change. Door prices are 
lower this fall than they have ever been. The majority 
of the factories continue running light, consequently 
the door output is comparatively small and interior finish 
and special millwork are taking a larger part of the 
attention cf the factories, 

San Francisco sash and door manufacturing condi- 
tions are unchanged, with prospects of reduced produe- 
tion during the remainder of the year. This has been 
a busy season in the white pine belt and ample stocks 
of doors and open sash are on hand. The greater num- 
ber of the white pine mills have closed for the season 
and the door factories will thereafter operate on a 
reduced scale. 

Considerable improvement in demand for window glass 
last week is reported. Most of the orders placed were 
accompanied by the request to hurry delivery, showing 
that jobbers are still adhering to the hand-to-mouth 





Pa 





policy. 
tion that they will be firmly held for some time. Fac- 
tories are now operating regularly, producing an excel- 
lent quality of glass, 


Prices are well maintained, with every indica- 





ADDITIONAL BRIEF FILED. 


The National Classification Committee of Lumber, 
Wooden Boxes and Allied Interests, through its coun- 
sel, M. F. Gallagher, filed a petition with the Interstate 
Commerce Commission last week for the entry of an 
order requiring that within fifteen days the carriers, 
which were made defendants in the brief filed last 
July, instruct their agents at all stations for the re- 
cept of freight to show, during a specified period, by 
proper notations on all outbound billings of less-than- 
carload freight contained in wooden boxes of a gross 
weight of ninety pounds or less, or contained in cor- 
rugated strawboard and fibreboard boxes, the kind of 
container used and with regard to all corrugated straw- 
board and fibreboard boxes to show whether or not 
they are reinforced and if so, in what manner and 
whether with or without wooden frames. 

The petition also asks that the defendant carriers, 
within fifteen days, begin to keep true and complete 
over, short and damage reports of damaged packages 
on inbound less-than-carload freight in all classes of 
containers. It also asks that the defendant carriers 
keep a record of the total number of wooden boxes of 
a gross weight of ninety pounds and the total number 
of substitute containers showing the number repaired 
or recoopered by the carriers, classifying such repair 
work as between wood and fibre. 

The petitioners ask that records be made to cover 
a period of ninety days, beginning whenever the Inter- 
state Commerce Commission shall elect, and that on or 
before thirty days after the expiration of the fixed 
period the defendant carriers keeping such records pre- 
pare them in convenient and proper form for filing and 
to file with the commission, for consideration in the 
fibre-wood-box controversy, tabulated statements show- 
ing the records kept, separating the loss breakage and 
damage in connection with wooden boxes of 90 pounds 
or under from loss, breakage and damage in connection 
with shipments in substitute containers and also show- 
ing the total number of each kind of container re- 
coopered or repaired. The petitioners also asked that 
such tabulated statements show the period covered 
and at what station and by whom the records were 
kept. 

According to the petition only such defendant car- 
riers as maintain one or more freight stations in one 
or more of the cities or points enumerated in the brief 
shall be required to comply with this order. In such 
cities as Chicago, New York and other cities where 
there are a number of freight stations maintained by 
individual earriers, such carriers shall select the more 
important and representative stations as the places for 
keeping of records. 

The complaint in this case asks that the commission 
determine what articles, if any, may be shipped in 
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THE MOON. 


Last night the moon above the mill 
Hung like a lantern in the sky; 
And, when I went a-walking, still 
I had the moon to travel by. 
She followed me across the square, 
She followed me across the town, 
And, over ev’ry housetop, there 
Was Mrs. Moon a-smiling down. 


O Mrs. Moon, O Mother Moon, 
You must get very tired at times. 
(In Winter’s March, in Summer’s June, 
Each night the lofty sky she climbs). 
And are you never weary of 
The task God gives you year by year— 
To mother all the stars above 
And all the little children here? 











— 
fibreboard and corrugated strawboard packages and 
that a maximum weight of thirty pounds be fixe: for 
shipments in such packages —that a just and reason. 
able differential in freight charges be established jy 
favor ot articles when packed in wooden boxes.  {t js 
also set forth that aside from the question as t. the 
preferred handling given to fibreboard and corru ated 
strawboard packages the fundamental and important 
question of fact is the one of risk. Attorney Gall: cher 
in his brief points out that the evidence requestod ig 
relevant and material to the solving of the fibre-\ood- 
box controversy and is the best possible evidence», jn. 
asmuch as its collection is practicable. In his 0) ‘nion 
the complete figures can be adduced only by) the 
method suggested. 
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NEW TIDEWATER MIL. 


An interesting project now well under way is that of 
the Carpenter-O’Brien Company. This company is a 
Delaware corporation with a capital stock of $1! 000, 
000, which owns a large body of timberland in ‘| iylor 
and Lafayette Counties, Florida, and is planning to 
manufacture the timber at tidewater near Jacksonville, 
The timber was acquired largely during the last year, 
much of it during the last few months. The president 
is S. J. Carpenter, who has been identified with the Tre 
mont Lumber Company, of Tremont, La., and is_presi- 
dent of the Yellow Pine Manufacturers’ Associ:tion; 
William O’Brien, of Duluth, Minn., a well known tim. 
berman and capitalist, is vice president; C. F. Stephen- 
son is treasurer, and R. H. Paul, of Jacksonville, jis 
secretary, 

The company owns 1,000 acres of land on the St. 
Johns River where it will erect mills, an industrial town 
and construct railroad terminals and docks. This new 
town will be called Eastport. The log haul is a some- 
what long one, but the advantages of locating the mills 
on tidewater outweighed in the minds of the company 
any disadvantage lying in the railroad log haul whieh, 
after all, is not longer than is frequently found among 
mills elsewhere. 

It is understood that the timber holdings of the com. 
pany consist chiefly of pine, but in addition it has a 
considerable quantity of cypress of excellent quality. 
The cypress will be manufactured by a company organ- 
ized for that purpose—the Burton & Swartz Cypress 
Company of Florida—a Florida corporation with a 
capital stock of $1,200,000. Its board of directors will 
consist of W. L. Burton, E. G. Swartz, M. L. Rhodes, 
S. J. Carpenter and William O’Brien. The Burton & 
Swartz Cypress Company of Florida will erect a double 
band mill at Eastport, while the Carpenter-O’Brien Com. 
pany will prepare plans for two mills to manufacture 
pine. One of them will be a double band mill of the 
ordinary type, and the other will contain a_ vertical 
band, a twin band, a horizontal band and a gang. Really 
the most interesting and novel feature in the plans of the 
company is its method of marketing. The company pur- 
poses to transport its lumber, or the major part of it, in 
boats especially built for the purpose, handled in unit 
packages, to a distributing yard at a north Atlantie 
port, or perhaps to two such yards. The output of the 
company’s mills is planned to be about 300,000,000 feet 
a year, and by special dock equipment both at the 
shipping and receiving ends and with especially con- 
structed vessels of large capacity it believes it can effect 
large economies in transportation in northern markets, 
The lumber going to north Atlantie coast ports from 
Savannah, Jacksonville ete., is now chiefly carried as 
deckloads by the regular liners or in comparatively small 
cargoes by sailing craft, many of which are only mod- 
erate-sized schoonets. A cargo of over a million feet is 
now a subject of comment. 

The Carpenter-O’Brien Company believes that it can 
build vessels having a capacity of about 5,000,000 feet 
which can be loaded or unloaded under the unit system 
and, with proper handling facilities, inside of a single 
working day. Thus the company expects to cut the trans- 
portation charge, which is now ordinarily from $5 to $6 
a thousand feet, squarely in two, or perhaps better. 

To handle lumber in this way, however, requires the 
establishment of a yard or yards in the North which 
will carry a large amount of lumber and be as thoroughly 
equipped as the shipping docks at Eastport. Such a 
business as this would be an innovation on the east 
Atlantic coast. There are other manufacturing enter- 
prises aggregating as large a product, but none handled 
in any such fashion. 











DECISION IN SOUTHWESTERN LUMBER RATE 
CASE. 

WASHINGTON, Nov. 26.—The Interstate Commerce 
Commission has rendered a decision .in the matter of 
lumber rates from Texas, Louisiana and Arkansas to 
Oklahoma and Missouri which has been under invest! 
gation for several months. The commission finds that 
the proposed increase in rates on lumber from points on 
connecting lines of the Santa Fe in Texas, Louisiana and 
Arkansas to Santa Fe destinations in eastern Kansas and 
extreme western Missouri and northern Oklahoma were 
not justified, and the proposed cancelation of joint rates 
on lumber from points on the Cotton Belt to Santa Fe 
destinations in Missouri and on cypress and yellow pine 
from points on the Missouri Pacific to Santa I’e desti- 
nations in Oklahoma were also found not to have beet 
justified. The commission holds that a carrier should 
not be permitted to retain to itself the lumber market 
at points on its line for the benefit of producing points 
on its line to the exclusion of producing points on other 
lines. 
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AMONG THE SALESMEN 











P}/iLILADELPHIA WHOLESALERS ENTERTAIN 
THEIR SALESMEN. 


PiilLADELPHIA, Pa., Nov. 21.—The members of the 
Philidelphia Wholesale Lumber Dealers’ Association en- 
tert;.ued their salesmen tonight with a banquet at Kug- 
ler’s, followed by some speaking ‘that should result in 
many salary raises that will be profitable to the em- 
ployers, if the thoughts that were planted fell on good 
ort a. 
~ President Owen M. Bruner opened the meeting by 
introducing 8, Ashton Souder, of E. A. Souder & Co., 
chairman of the entertainment committee, who stated 
that the objects of the meeting were to give the men 
and the employers a chance to get better acquainted, 
and to hear an expert on efficiency. He said that the 
experiences of those who sold lumber were such that. it 
was hard to think of their competitors as perfect, but 
that analysis would show that all had some good quali- 
ties und were not such bad fellows after all. He ¢laimed 
that principals as well as men were all salesmen, or 
near salesmen, and told some interesting sales experi- 
ences, 

Salesmen, he said, should take a reasonable pride in 
their houses—if they could—and should be loyal, even if 
they could not be proud. He advised against establish- 
ing 4 reputation for liberality—at the expense of the 
house. On the other hand, he said that good salesmen 
should be appreciated and told so. They should be con- 
sulted and backed up. He believed such meetings would 
result in much good and hoped this was the first of many 
more to come, 


Efficiency of a Selling Force. 


President Bruner then introduced Herbert N. Casson, 
of New York, who was to make the main address of the 
evening, on the subject of ‘‘Selling Efficiency,’’ a sub- 
ject that he is a master of. Mr. Casson spoke in sub 
stunce as follows: 

Here we have salesmen, and there we have principals, but 
there is but one kind of men here—lumbermen. Some day 
the positions may be reversed. The employed may force 
their way to the top and become employers, and there is no 
guaranty that the employer may not méet with reverses and 
become the employed. To anything there are always two 
distinct points of view, and the other fellow’s must be con- 
sidered to make the right view. <All the truth, the whole 
truth and nothing but the truth are not in any one living 
min, 

Character Essential. 

In regard to selling lumber, I never talked to as unique 
a bunch of salesmen, for they are the only ones who sell 
actual merchandise without ever having seen it, and carry- 
ing no samples. This is hard to do, and takes some imagina- 
tion, but you should be careful not to use too much. More 
than in other lines a man sells on his record of past per- 
formances, or that of his house. The whole thing is, Does 
the buyer like you and believe you? The necessity for cbar- 
acter and personality is greater than in any other line. In 
36 years of selling experience I have never found one line 
so entirely dependent on the personality, character, wisdom 
and honor of the men. Tuis makes for the best Kind of a 
business when built up. 

Speaking of those who precede the salesmen, there are 
two kinds, the inventor, and the manufacturer. The 1n- 
ventor creates, but can not sell. He thinks alone, con- 
centrates on one idea, and finally produces something that 
is good, but needs help to make it most useful. To illus- 


trate, a hen could lay an egg, but she couldn't make 
an omelet. Then comes the manufacturer, who takes the 
Invention, and produces from the inventor's idea. He 


cuts cost of production, he is a sticker, he holds on when 
other classes would let go. He is not a good salesman; he 
tad Bot Gare talk, so he just grunts, and produces at mini- 
hum cost, 

Then comes the salesman. He can not concentrate, he 
can not think of himself, because he must always think of 
the other fellow. He is a good mixer, but he can not, and 
does not want to cut costs; that is up to the house. He 
must know people. He is just as important as the inventor 
or the manufacturer. The salesman who becomes a manu- 
facturer fails, because it is not in him to study and reduce 
costs. In some lines of endeavor mistakes do not amount 
to much, but a salesman’s mistake comes hurrying back 
as a direct money loss to the house. y 

Salesmanship is very elastic, and there is no salesman 
who can not increase his sales from 10 percent to several 
hundred by application and study. The old idea was purely 
a display of energy and bluster, but the modern idea of 
efficient salesmanship is to use as little energy as possible. 
Land your man with one volt instead of ten. Get your 
order in three minutes, not a half-hour. Have everything 
just right, no lost motion. Walk up and down in front of 
his door, and never talk to a man without having planned 
your campaign, 

Building a Sale. 


The salesman’s job can be built, like a house. Always 








ha working blueprint in your mind before you enter 
the _Salesmanship is the meeting of two minds. It is 
the art of handling men, one of the greatest professions. 
Man, the greatest machine known, has all his works inside, 


and no directions on the label to tell how to work him. 
he salesman must operate this complex machine without 
dit ctions, Watch their eyes, listen; talking spoils sales. 
Listening is the hardest, but the best. Ears are the help, 


the tongue is the hurt. Do not argue, or if you do, always 
lose the argument—but win the sale. All men have more 
Ail ss of a grouch. Let thé buyer empty out what has 
tie im up, so you can fill him with what you have for 


is well for the salesman to get the wife’s point of 


Wi She always agrees with him, whether he is wrong or 
rr |. and when she is not handy let him tell it to you. 
Us his way first, and then imperceptibly turn him your 
Wis. but do not go at him head on. Do not talk at him, 
‘o him. Get close to him. Do not have a desk or 
hie between you. 
h ‘| Ten are in a measure alike. All men have one of two 
Paar pride,” or “profit”; the better class have the 
Ree the others the latter. Take the handle that turns 
de most easily. Some men are mortally offended by a 
or, Pronunciation of their name. It shows your lack 
hi vrest in them. Find out what your man thinks of 
', and then agree with him. Men are our raw mate- 
. \ and must be handled and refined. The eye follows 
“= , and many salesmen do well by keeping their goods 
tl *, glving them life. You can not sell lumber through 
bl ‘S aS applied to the goods. Carry a pad and a big 
> neil, Make a sketch of his locality during the con- 
Mf on, and put the buyer's place in the middle. Every 
Reeanee the centre of a little world of his own, and he will 
ii ised to see that you have a viewpoint similar to his. 
nh think you are wise. Do not talk lumber at first, 
tel t on to the subject in such a way that he can not 


afterward how it got into #he conversation. Insur- 


ance men are great salesmen, and most interesting, because 
they talk you and your family—never themselves. 

The old idea that the law of supply and demand regulated 
business is a fallacy, and a money loser for the man who 
depends on it. ‘The demand is created by salesmanship. Do 
not be a man who simply carries a head to feed by. Sell- 
ing is handling men, changing their minds and points of 
view. Show them what they want, tell them why they 
want it, and explain to them what they are to do with it 
when they get it. 

Development Possible Everywhere. 

No territory can become saturated. The Bell company 
through New York was saturated with phones when it had 
installed 40,000, but now there are 540,000. No prospect 
is “impossible.” Very often he is just waiting to be asked. 
Philadelphia spent 42 millions of dollars in buildings last 
year, mostly smaller properties. There is no limit to the 
lumber that can be used in this and surrounding territory, 
with good salesmanship. 

But men must not get stale on their jobs, get a lingo, 
and settle into a rut, contenting themselves with the one 
trick by which they earn their living. When this happens, 
selling loses its adventure, and the salesman must take a 
new hold or send for an undertaker. Do not go to your job 
unless you like it. $e a person, not a habit. Study your 
job, so you can like it. Use your eyes, and make them send 
more raw material to your brain. Each day’s work may 
become an interesting problem to be worked out. Old, 
starvation farms covered the vast fortunes of the oil fields, 
and the value in our jobs can not be found unless we dig 
into them and get under the surface. 

Mr. Cummer, of Jacksonville, has said he liked to walk 
around the mill and just see how things looked. He picked 
up a handful of sawdust, and concluded it was too thick. 
He got thinner saws, and this one item of scratching under 
the surface turned out to be a $50,000 idea. In selling the 
smallest idea may grow into a fortune maker. 


Talking Up Wood. 

It is common now to talk down wood. Some fire officials 
are starting foolish scares about wooden structures, and 
calling wooden shingles ‘‘criminal.”” You must talk wood 
up while others run it down. Keep in touch with progress. 
Make interesting talk on the subject. A Frenchman has re- 
cently perfected a process of electrically seasoning and treat- 
ing wood in a few hours. Wood is perfect and beautiful in 
houses thousands of years old in older countries. Wood is 
not a temporary material, as some would have us believe. 
The salesmen must be able to talk interestingly on wood and 
lumber, and also be prepared to answer all the foolish argu- 
ments that are being put up about wood. They can thus 
educate the public. 

Salesmen should study to reduce the cost of selling. One 
of the hardest things for the salesman to get into his head 
is “net.” temember that if you do not earn three times as 
much as you are paid, the employer can not afford to keep 
you. When you start out in the morning, you work two or 
three hours to pay for the material you are selling, then 
you work two or three hours to pay the overhead, and, 
along about 4 o'clock in the afternoon, if you have not quit 
by that time, you begin to earn some net profit for the 
house. You can see that it is hard for the business man to 
tell whether he has an income or not. 

Lumber prices began in October to have an upward tend- 
ency. ‘There is a law against setting prices, but there is 
none against reducing cost of selling. There can be no law 
against trying to steady the market and prevent fluctuations 
of values. There can be no law against efficiency, but there 
will be one tried as soon as someone thinks of it in these 
days when it is popular to tear down the substantial busi- 
ness things. The public is captious, and likes to see things 
fall. Out of a thousand men, there is only one who has 
ability as a builder of things, while the other 999 like to 
zrin and see them torn down. The public is to you what 
the sea is to the fisherman—it gives him his living, but at 
any time it may give him his death. 

Associations as Constructive Agencies. 

Lumber associations can help greatly against the tendency 
to tear down. In selling, keep away from price as much as 
vossible. Educate people to want the goods and price will 
iairdly enter into the matter. The question is how to get 
the price of lumber to such a point that a good | yore may 
be made and the employer live well and pay good wages so 
that the employed may live well. Do not be too dignified, 
for no matter how old we are, we never know much. If any 
of us had to choose between what we know and what we do 
not know, you know which we would choose. Always keep 
learning. Keep human, do not get starched. The biggest 
men have no false dignity, and are always ready to learn 
from anyone they come in contact with. 

The employer is the body, and the salesmen are the 
fingers. The fingers are used to feel the public, but unless 
care is used the fingers may scratch the public. The main 
thing is to get results, and the salesman must be a_ booster 
and an optimist, even under adverse conditions. No man 
who feels bad buys. He must be cheered first. Show the 
bright side, and argue that things are getting better. Do 
not put a limit on your efforts, for you do not know what 
can be done until it is tried. Nothing is impossible, and 
strength comes with the effort. The survival of the fittest 
is true. “The meek shall inherit the earth’—but not now. 
Business is there, but it will not come to us; we must go 
get it. Do not always keep off because a sign says to. The 
better a safe is guarded, the more money there must be in 
it. Easy selling is not the kind of work that pays the best. 

Make a fad of the subject of wood. Get crazy on the 
subject, and make your trade so. No man in this room 
knows 10 percent of what there is to know about wood. Do 
not only boost your own trade, but boost the business as a 
whole. When the salesman makes good, the house should 
codéperate with him; raise his wages and treat him as a 
business man, creating greater loyalty thereby. When sales- 
men share the profits they feel like partners, and partners 
are sure to work for the interest of the house. I will ask 
for statistics on the sales of the month a month from today, 
and I hope that the applied —— of good salesman- 
ship will show good results. Go to it. 


Vote of Thanks Extended. 


On motion of J. Randall Williams, jr., of J. R. Wil- 
liams & Co., a rising and unanimous vote of thanks was 
extended to Mr. Casson, and on motion of Joseph P. 
Comegys, of the Barker-Bond Lumber Company, a vote 
of thanks was extended to Mr. Bruner and the publicity 
committee. 

Mr. Williams then said that evidently they had started 
something, as was shown by the enthusiasm, and he 
hoped that good would come of it. He believed such 
dinners would be beneficial and he hoped there would 
be many of them. 

John J. Guiniven, of the Producers’ Lumber Com- 
pany, who having started as an office boy had worked to 
the top, was called on and delivered an Irish-tinted 
address that produced roars of laughter. He pointed 
out some of the objectionable features of the wholesale 
business as now conducted, illustrating his points with 
stories. 

Thomas B. Hammer, of the,Hammer Lumber Com- 
pany, told some incidents illustrating the strong and 
weak points in lumber salesmanship. 

















The Logical Location for 
Woodworking Factories 


@. With the scarcity of timber in your locality and the ever 
increasing demand for higher wages among employees, 
doubtless you find it difficult in your present location to re- 
alize the profits you once made. 

@, If you are manufacturing furniture, carriages, automobile 
parts, barrels and boxes, crates or any product that requires 
any variety of woods, the Southeastern States of Virginia, 
North and South Carolina, Georgia, Florida, Alabama, 
Mississippi, Tennessee or Kentucky you will find numerous 
excellent openings for any of these lines of business. ‘The 
greatest supply of oak, gum, ash, walnut, hickory, pine and 
other timbers are obtainable in nearly every section of the 
Southeast. 

, Power is furnished at very reasonable rates while labor is 
plentiful at a very favorable wage-scale. Labor troubles are 
practically unknown in the South. 

@ Along the Southern Ry., Mobile & Ohio R.R.and Georgia 
Southern & Florida Ry. are many cities and towns offering lib- 
eral inducements for the location of new industries. We can 
put you in touch with these parties if you will express a desire. 














M. V. RICHARDS, Land and Industrial Agent 
Room 352, SOUTHERN RAILWAY, Washington, D. C. 


SE 
LOUISIANA 


C. L. CROSS, neo cyrress 


812-813 Monadnock Blidg,, Chicago. A. J. Cross. 








FOREIGN BROKERS 











(fred H. Clement & Co.) 


1109 Hennen Bidg., NEW ORLEANS, LA. 


Freight Brokers and 
Forwarding Agents 




















Through rates quoted and through Bills of Lading to all parts of 
its world. Special facilities for handling export shipments. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents Marine Insurance 
NEW YORK, ProduceExchange 12 Great St., Helens, LONDON, ENG- 
Unexcelled facilities for negotiating ocean freight contracts and tinting 


quickest dispatch from seaboard. e handle all classes of cargo an 
have Special Department handling Export Lumber Shipments. 














PAGE & JONES 
Ship Brokers and Steamship Agents 


Cable Address “PAJONES”, MOBILE 
MOBILE, - - ALABAMA 











TIMBER ESTIMATORS 





UUUEUGASOUGOUOAONOOOUALOAEOUOUEOLTAAUOAEEOUUOAELGOUUGEOU OULU ANALOGUES 


| LATIN AMERICA 


We report on timber, agricultural 
and grazing resources. 


VITALE & ROTHERY 


FOREST ENGINEERS 
Harriman National Bank Bldg.. NEW YORK 
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WASHINGTON FIR LUMBER 
Fir Timbers, Railroad and Bridge Material 


Mills, Aberdeen, Wash. Annual Capacity, 100,000,000 Feet. 
Address all correspondence to 


SAN FRANCISCO OFFICE - NEWHALL BUILDING 
Branch Sales Office, LOS ANGELES, CALIF. 























California White Pine 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET 


Room 716 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILLINOIS 




















PACIFIC COAST 








SECT 


FERRY-BAKER LUMBER CO. 
EVERETT, WASH. 


We Talk Quality 


because we are sure of our ground. 
For 15 years we have been catering 
to the Eastern Trade and from our 
observations know positively our 


Fir and Cedar 


Lumber Products set a pace for quality 
that makes it hard for a lot of manufactur- 
ers to equal. You'll agree with us too, 
once you try a mixed car of ‘*Electric 
Brand’”’ products. Positively we ship only 
our own production. 


Ferry-Baker Lumber Co. 


General Office and Mills, 


| ie VAN PELT, Eastern Mér. EVERETT WASH 
~~ 








1029 Lumber Exch., Minneapolis. 











The Polleys Lumber Company 


MISSOULA, MONTANA 





Manufacturers and Wholesalers 


Idaho White Pine 














SEND US YOUR INQUIRIES 

















ORDER OUR 


“Big Stick Brand” of Red Cedar Shingles 


and avoid shingle trouble. 


MILLER BROS. LUMBER CO., Bellingham, Wash. 














Robert G. Kay, of the Kay Lumber Company, ap- 
proved such dinners, hoped there would be more and 
that the relationship between principals and salesmen 
might become closer, but he reminded them that. re- 
sults were what the wholesaleis were after. 

A. J. Leyy, of the Forest Lumber Company, and 
Thomas Philip Hammer, of the Hammer Lumber Com- 
pany, spoke briefly. 

Mr. Carson closed the meeting by saying that even 
an Irishman could not do everything alone, but that 
the association if properly used could do a great deal 
io correct any objectionable features there might be in 
the trade. The trouble with Philadelphia was that it 
was suffering from low water. ‘To illustrate this he 
spoke of his boyhood in a lumbering town where all 
were dependent on the drive for the year’s prosperity, 
Every spring the tension was great, and if the water 
did not rise to driving point everyone was grouchy and 
faultfinding and everything went wrong. Each blamed 
the other. In Philadelphia, he said, the lumber trade 
did not need more firms but it did need more business 
for the firms it already has, so that overhead and selling 
costs might be modified to reasonable proportions and 
profits increased. 

About one hundred persons were present at this meet- 
ing, and the wholesalers are preparing for another meet- 
ing in the near future, at which they will entertain the 
retailers. 


THE TEXAS FIELD. 


Better Tone to Market Reported By Some 
Sales Managers—Market Unsettled. 











Houston, TEx., Nov. 24.—The condition of the lum- 
ber market in this territory seems to be a matter of 
individual opinion almost entirely, for every manufac- 
turer is apparently following his own line of reasoning 
as to the market. Some manufacturers hold out firmly 
for prices based on dimension at $9.50 off; others are 
perfectly willing to let their material go on the basis 
of $10 dimension, while still others have booked orders 
on the basis of dimension at $10.50, and so it goes. The 
market is in a more chaotic condition apparently than 
at any other time this year. Some manufacturers three 
weeks ago determined to bring the market out of the 
slough of despond into which it had settled, made an 
earnest effort to advance prices, and reduced their con- 
cessions and stood firm for the raise. Immediately their 
sales began to fall off and they were advised by buyers 
that they would have to meet competition if they ex- 
pected to get the business. Still believing that general 
conditions would justify an advance, they held on, but 
the business did not come and in more than one instance 
the effort to advance the market failed signally and 
those who were brave enough to attempt it were forced 
finally to suecumb to competition and prices have slipped 
back again to the low point formerly reached. Wherever 
stocks are low and assortments broken, of course, prices 
are stiffer, but the buyer who comes into the market 
with a schedule calling for straight cars can just about 
name his own price, down to a certain point below which 
manufacturers have yet been willing to do. The near 
est approach to opening the bag altogether was the 
instructions recently issued by a manufacturer to his 
salesmen to ‘‘meet competition.’’ That is a pretty 
broad order and very elastic, leaving it altogether to 
the salesman to be the judge of how low he must go in 
order to meet competition and get the business. 


Yard Trade and Mill Stocks. 


Some sales managers report a better tone to the 
market and they believe that No. 1 dimension is firmer 
and that there is a firmer tone also on some items on the 
left hand side of the list, principally flooring and ceiling, 
but other sales managers report no improvement whatever on 
either side of the list. Hence the statement that the condi- 
tion of the market is largely a matter of individual opinion. 
That demand is somewhat better for yard stock shrdlu nnn 
That demand for yard stock is somewhat better all agree, 
and that demand from the Northwest is better than from 
Texas seems also to be a fact. The principal trouble with 
the present demand, however, seems to be that practically 
all orders are for mixed car lots and, as a rule, mills are 
not in good shape to fill mixed car orders, owing to the 
badly broken assortments on the yards. One sales manager, 
referring to this condition, said: ‘‘We may have a million 
feet of one item for which an order calls, while for another 
item on the same order we will have absolutely nothing, 
hence the whole order is lost.’”’ Some mills. of course, report 
normal stocks on hand and are in good shape to handle 
mixed car orders, but this does not apply as a rule. When 
the record is made up it will probably show that more 
lumber has been sold in Texas this year than in any other 
single year within a decade, but there has been keener com- 
petition than for some time, also. The failure of crops in 
Oklahoma, Kansas and elsewhere caused manufacturers to 
transfer salesmen from that territory into Texas, and more 
traveling lumber salesmen have been calling on the trade in 
Texas this fall than ever known before. An enormous 
amount of lumber has been shipped and the Texas yard trade 
has responded nobly to the demands made upon it, but the 
response has been made at a sacrifice of values by the 
manufacturer. 


Railroad and Export Prospects. 


As has been said before, the only way to restore the 
lumber market and place values to their proper position 
lies in a revival of the demand for railroad and export 
material. The railroads signally failed to meet the expecta- 
tions of the lumber manufacturers during the first five 
months of the present fiscal year, and it does not appear now 
that they will do any extensive buying until the latter half 
of the fiscal year, and this buying will not begin until 
toward early spring. Of course. scattering orders are placed 
here and there for railroad material, but they are a mere 
drop in the bucket, and the material bought is sold to. the 
railroads at a fearful reduction from the prices that pre- 
vailed earlier in the year. For example, stringers sold 
recently in this market at $26 would have commanded earlier 
in the year $32 and will without doubt bring that price 
again when the railroads come into the market for their 
usual annual requirements, for that is a class of material 
that commands top prices when there is any demand, as high 
grade timber is required for its manufacture. 


The export market is still deadly dull. Exporters who 


—— 
have been circulating among the manufacturers recently have 
not tried to buy new material so much as they have tri d to 
beg off on contracts previously made and that have not been 


completed, To be sure, an occasional order for export rate. 
rial is placed, but it is not of size to attract more han 
ordinary attention, and the price paid is not so attr: ctiye 
for the manufacturer who books the order that he ha any 
overweening desire to shout it from the housetops. 

Manufacturers are deriving considerable encourag. vent 
from a noticeable improvement from two sources in the 
demand for car material. Both the Rock Island an: the 
Santa Fe lines have been making extensive requisition for 
car siding, decking, roofing and sills, and are evi -ntly 
planning extensive additions to their rolling before ai. they 
rush season comes upon them. The car foundries, hoy yer 
are not Making any extensive demands upon the mills vet 
and it is not thought that they will come into the m irket 
very heavily until next spring. 

Coastwise Trade and Northern Demand. 

Some choice schedules of coastwise material have een 
offered to yellow pine mills recently, but as the buyers want 
to place the orders on the present market, with deli: cries 
held up until April or May next, manufacturers do nu’ fee| 
inclined to give them a very patient hearing. There is ‘ot q 
manufacturer in this territory who caters to that trad that 
would not be glad to book the orders for early deliver. and 
make an attractive price to land the business, but no: of 
them are willing to book a big schedule on the p Sent 
market and wait until next spring to make delivery. for 
without exception, manufacturers look forward to next 
spring as a season of active demand at prices much higher 
than those now ruling. 

Active demand for lumber is expected during the next 
three weeks from northern and northwestern markets, where 
many large buyers have been withholding their schiodules 
until the latter part of the year, in order that deliveries 
might not be made until after the new year had been |orp, 
Some unusually large schedules are looked for durin: the 
next thirty days and the placing of these big schediios jg 
confidently regarded as the beginning of a new era of |etter 
prices and the end of the unsettled conditions of the last 
few months. 

Car Supply. 

Many of the mills in the Texas-Louisiana yellow pine 
district report trouble in securing the necessary cars jn 
which to ship lumber after it is sold. During the four days 
that the Southern Pacific lines were tied up by the strike of 
the trainmen and conductors it was impossible for mills 
depending upon that line to secure any cars, and after the 
strike was declared off and traffic was resumed several days 
were required in which to relieve the congestion at terminal 
points and get the traffic to moving smoothly again. The 
shortage of cars, however, is by no means limited to one 
road. On the other hand, mills from all sections of the 
manufacturing district, regardless of the road that supplies 
them, complain of inadequate car facilities. Tad the lumber 
business attained its usual proportions at this season the 
mills, no doubt, would be facing the worst car shortage jn 
their history. 

General and Personal. 

Manager John Adams, of the Temple Lumber Company, 
Pineland, Tex., advises that the plant of that company, 
which has been onerating both a day and night shift for 
several months, will close down entirely this week to remain 
idle until January 15. Mr. Adams states that the company 
was compelled to operate the plant on a double shift in 
order to save as much as nossible of its timber that was 
blown down in a cyclone that swept that section several 
months ago, but now that the down timber has all been 
sawed that can be saved the company expects to do its share 
of curtailing and will not operate the plant for the next 
cight weeks. While the plant is down some extensive repairs 
will be made to buildings and machinery. The plans of the 
new owners to colonize the cut-over pine lands recently pur- 
chased from the Temple Lumber Company at Pineland are 
progressing successfully and a number of families have 
arrived and taken possession of the 50-acre farm tracts. 

Col. Sam R. MeNeelev, manager of the hewn tie and piling 
department of the Kirby Lumber Company. with head. 
quarters at Silshee. a Houston visitor a few days ago, said 
that weather conditions during the late summer and early 
fall have been much against the successful oneration of his 
department and a great deal of trouble and inconvenience 
has been caused by the difficultv of operating in the woods 
that were so wet and boggy. For the last few weeks, how- 
ever, weather conditions have been much improved and he 
expects to make a better report of operations soon. 

George K. Smith, secretary of the Yellow Pine Manufae- 
turers’ Association. has been in Houston recently on one of 
his periodical visits to the yellow pine lumber manufac- 
turers in this section. 

George R. Hicks, secretary-treasurer of the Bowman-Hicks 
Lumber Company. of Kansas City, after making a trip of 
inspection to the company’s mill at Oakdale, La., spent a 
couple of days in Houston on business. Like practically all 
the yellow pine people, Mr. Hicks is looking forward to the 
new year as the beginning of better times for the lumber 
trade. 

Henry S. Boykin. sales manager of the Chicago Lumber & 
Coal Company of Texas, accompanied by his wife. has gone 
to Marlin. Tex., for a short stay for the benefit of his 
health. During his absence the sales department is being 
managed by Lorenzo J. Boykin, vice president and general 
manager of the company. 

John Henry Kirby. C. P. Mver. Harry Kendall. Robert A. 
Myer. George W. Barrow, Charles D. Crane, Lorenzo J. 
Boykin and Jerome Swinford were among the Houston 
lumbermen who journeyed over to Beaumont last Thursday 
to attend the Lumbermen's Day celebration at the Southeast 
Texas Fair and take part in the big Hoo Hoo concatenation 
at night. All report a big time and a fine concatenation. 

The British schooner Roseiway cleared and_ sailed from 
Sabine Pass last week with 270.000 feet of yellow pine 
lumber destined for Laguna and Frontera, Mexico, furnished 
by the Luteher & Moore Lumber Company, of Orange. 

“The Southern Pacific has completed the laying of a spur 
track from the main line into the lumber manufacturing 
plant of the Terry Lumber Company. a short distance west 
of Orange, and that plant will begin operation as soon as 
installing a new battery of boilers is completed. 


A BIG EAST TEXAS MILL POINT. d 
BEAUMONT, TEX., Nov. 25.—The lumber market 15 
steadily improving and conditions in the interior market 
are especially good. Within the last few days demand 
has increased notably for No. 1 dimensions and finish, 
with a resultant firmer price tone, according to whole- 
salers. Prices of No. 1 show an advance of from $1 to 
$1.50, due supposedly to increased buying by retailers, 
who are rapidly stocking up. 

Railroad and export buying continues quiet. Coast: 
wise business tends to improve and inquiries locally 
have been numerous the last few days. Wholesalers, com. 
plain of car shortage, and the outlook in this respect 1S n 
considered bright. 

Among the visitors on Lumbermen’s Day who looked upd 
the situation from an optimistic standpoint were seard, 
Scott, president of the Sunset-Centra! lines; T. G. cen 
general freight agent of the Texas & New Orleans, aud T. : 
L. Temple, jd., persident of the Temple Lumber Com 
Pineland. Mr. Temple headed a delegation of about 00 oon’ 
bermen from the Pineland community. who came to Ii eo 
on a special train. In the delegation was the cele Sat 
Pineland band, composed of employees of the Temple um 
Company. rf denial 

When the prize-winners in the agricultural deparin ths 
the fair were announced, the Nona Mills Compan) hes 
the list for general agricultural displays. 
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TROUBLE AND LITIGATION 








ees 
= 
Receiver for a Big Michigan Enterprise. 

( vp Rapvips, Micu., Noy. 24.—In accordance with peti- 
tio! led last week in the United States District Court, the 
Mi an Trust Company, of this city, has been appointed 
re y for the W. Il. White Company, of Boyne City, 
Mi and the Boyne City, Gaylord & Alpena Railroad, a 
W! company subsidiary enterprise with headquarters and 
ter al at Boyne City. The receivership was granted for 
the mservation of the company’s large assets and the 
bett security of its creditors. The total liabilities are 
est ied at approximately $2,000,000. The assets, it is 
stated. will show a value largely in excess of the liabilities. 
Business conditions are such that the assets can not be 
eas and quickly realized upon, and the receivership was 


asked that they might not be dissipated. 

The W. TL White Company is one of the largest lumber- 
ing and manufacturing concerns in northern Michigan, with 
hendgnarters at Boyne City. The annual output of the 
concern is 30,000,000 to 35,000,000 feet and the firm is 
able to do a profitable business and has valuable assets, but 
its money and credit are very largely invested in outside 
enterprises, Which at present are decidedly unproductive 
and directly responsible for the financial embarrassment. 


The company owns 40,000 acres of rich hardwood timber- 
lands in Antrim, Charlevoix, Otsego and Montmorency Coun- 
ties, and large tracts of cut-over lands, also shingle, saw, 


planing and other mills and buildings at Boyne City, and 
the railroad running eastward from Boyne City to Gaylord, 
on the line of the Michigan Central Railroad, and 20 miles 
beyond, 

Yhe timberlands are bonded to the amount of $750,000 
and the railroad for $175,000, and these are included in the 
totul indebtedness. The bonded indebtedness is amply se- 
cured by assets covered by the mortgages and will be paid 
in full, principal and interest. The other indebtedness is 
held mostly by banks, and it is stated that the bank creditors 
hold collateral to such an extent as to make them secure. 
The bond issue on lumber and mills was made in 1908 to 
the Michigan Trust Company. 

The company has large timber holdings in Washington, 
Oregon and Vancouver, and it is stated that payments 
coming due on some of these as well as the maturing of 
some of the outstanding bonds are the cause of the present 


The receivership will make no difference in the company’s 
operations at Boyne City, as the work in the mills and 
woods will go on as usual under the direction of the Michi- 
gin Trust Company. The W. H. White Company is made 
up chiefly of the three brothers, William H., Thomas and 
James White, who from small operators in northern Michi- 
gan have, by their energy and enterprise, become one of 
the greatest institutions in that part of the State. The 
soyne City Lumber Company, in which Grand Rapids capital 
ists are interested, is an entirely independent enterprise and 
is not affected by the receivership, although the Whites have 
its active management. 

Following is a table of the financial status of the com- 
pany as compiled on November 1 of this year: 

Assets. 
Cash — weerete ere i hee eee eae oe 
Bills and accounts receivable. . 
Due from the Boyne City, 

Railroad Company Sis ue Si naters ee arr 
Sinking funds in the hands of the Michig: 

Company . 
White Bros.’ 

value of $919,725, which, with carrying charges, 

BAS ‘COML Tie COMMR OG oo c-55 0 0 bo 04 0's 6559. voce-erw pane 
Tillamook Yellow Fir Company stock of the par 

value of $308,200 which, with carrying charges, 

Ram COSC TiO COMMIT « <0 5. cc sts swe ss S000 wae 
Stocks in sundry other corporations............ “ 
Timberlands in Lane and Douglas counties, Oregon 
Timberlands in Michigan........ 
Cut-over lands in Michigan... 
HECHT GUAT 20h) SAIN ORO ca oes vis ove ates Cals, Oia 0 50's 
Farm and personal property connected therewith 

in Antrim County, Michigan. . 

Mill sites and plants........... NE Mn Sea tren teres 
Camp buildings and logging equipment 
Teams pare 





Gaylord & ‘Alpena 
270,695.13 


33,637.18 


,241,0380. 21 


436,346.8 
26,869. 






58,120.45 
32,153.62 


44,219.79 
256,923.45 
10,000.00 
26,000.00 


Merchandise ... Le ee eee ee eee 
Lumber, lath, shingles, etc.... 
Miscellaneous Pace 





Total pease re . 
The liabilities were substantially : 
Amount of eutstanding bonds secured by mort- 
gages on timberlands and other assets 
Accrued interest on same. . 
Bills payable ee Oe 
ACCOUNTS: DAVAO 64.000 sce ves es 
Due William H. White 
Due James A, | UOSOACIRAR aaia pee 
DET BHO CAIND PAGHOUS «65.6665 te ois.s eiccesiniee vie's « 


MURR, vcisiaesaKases 4c 


Breisiaretaos piesa saisarh eiycb ice me cle etal bnger el oa $1,326, 195.58 
rhe interest of the W. H. White Company in the White 
sros.” Lumber Company is worth at least $1,800,000 and 
much can be realized therefrom if the White brothers can 
hold their lands until their true value can be secured upon 
sale It is impossible for the White brothers to sell timber 
at the present time at anvwhere near its actual value. The 
interest of the W. H. White Company in the Tillamook 
Yellow Fir Company amounts to at least $600,000. The 
lillamook Yellow Fir Company owns about 20,000 acres of 
land in Oregon upon which it is estimated there is 
1,600,000,000 feet of merchantable timber. By reason of 
depree iation in the market the Tillamook company can not 
sell its timber at anything like its fair value at present. 
The lands in Lane and Douglas Counties, Oregon, which 
have cost the White company more than $67,000, are heavily 
timbered, and according to the estimate which the W. H. 
White Company has they should sell for at least $225,000, 
of which the White company’s interest would be $150,000. 
lhe Jands will not at the present time bring anywhere near 
normal price and if sold would be sacrificed. 
rie Boyne City, Gaylord & Alpena Railroad Company 
owes the W. H. White Company $270,695.13. The railroad 
runs largely through the lands of: the White company and 
Was built mostly for the purpose of getting at the logs of 
the White company. From time to time the White company 
lis advanced money to the railroad to make extensions and 
facilitate itself—these advancements being necessarily drawn 
Trom the Jumbering assets—and now the railroad has no 
present means of replacing the loans. 
the bills and accounts of the W. H. White Company, 


Veounting to $134,975.79, a considerable amount can not be 
collected in the near future. Part of the amount consists of 
the sales of lands, which are payable in installments and on 
Jon time, Another portion of the bills and accounts receiv- 
al for various reasons, while probably ultimately collect- 


can not be taken in promptly, and so it is expected that 
the White company or the receiver will have to carry a 


( lerable amount for some time. 

| other various items mentioned in the petition have 
p cally the same setback and it may be considerable 
ui cfore the company has again been set on its feet. 
. ' following extracts are from a letter of the W. H. 


; Company, written on November 24, over the personal 
Sly ive of W. H. White. From this and other information 


ty Apparent that this receivership is not a failure or a 
4 iptey, but merely a temporary inability to liquidate 
th sets because of present conditions in the bond market : 
have been trying all year to float bonds on the rail- 
a ‘ found it impossible without exorbitant expense. We 
: en constructing new road between Boyne City: and 





Alpena which has taken a large sum out of W. H. White 
Company, and this together with its bond payments, which 
had to be met, was more than the company could stand, 
therefore it was thought advisable to ask for a receiver until 
the business of the country is in shape so bonds can be sold 
at a reasonable price. 

Under the policy outlined for working the proposition out 
we should be able to get out from under the load at an early 
date. The Michigan Trust Company is working very har- 
moniously with us to line everything up in good shape and 
work out our plans as far as it is possible to do so. We feel 
it was the best way to handle the matter at this time. 
Everybody will receive 100 cents on the dollar and we hope 
to have a good surplus left unless something comes up which 
we can not anticipate at present. 





In Bankruptcy. 

Burra.o, N. Y., Nov. 25.—The Blue Grass Lumber Com- 
pany and the Empire State Hardwood Lumber Company 
have filed voluntarily petitions in bankruptcy here and At- 
torneys Roland Crankle and Frank Gibbons have been made 
receivers of the two companies respectively. The Blue Grass 
company is the parent organization and was located in Buf- 
falo three or four years ago, and the Empire State company 
is an auxiliary company organized less than a year ago for 
the purpose of handling hardwoods in connection, the man- 
agement and interests in the two being the same. 

The Blue Grass company was transferred to Buffalo from 
Louisville, Ky. An eastern branch in Bridgeport, Conn., was 
discontinued not long afterward on account of the death of 
one of the officers. The president of the companies is Floyd 
Day, of Lexington, Ky., who has taken no active part in the 
management, so far as is known in Buffalo, and was seldom 
here, The active manager was G. S. Edmonson, vice presi- 
dent of the company, associated with C. S. Creelman, secre- 
tary and treasurer. The offices were in the new Marine Bank 
suilding, having recently been removed from the Fidelity 
Building. ; 

The first meeting in bankruptcy was held Monday and 
something of a statement of accounts was placed on file in 
the court. Liabilities of the Blue Grass Lumber Company 
are given at $125,579.14; assets, $101.78. Empire State 
Company's Ilabilities are stated to be $31,347.69; assets, 
$43.200.63. Affairs are tangled so it is hard to furnish an 
opinion as to actual assets and liabilities. What they do 
say is that there is a large amount of bad debts and that 
business was poor. It is recalled that the company was a 
creditor in the failure of the Joseph Metz & Sons Company 
to the amount of several thousand dollars. Mr. Edmonson 
said last week that he did not expect to get anything out of 
the Metz Estate. 

The Blue Grass company has maintained no yard in Buf- 
falo and has never become very well known to the other lum- 
bermen here, seeming to prefer to follow a line of business 
that did not bring it into very close contact with the local 
trade, It dealt in yellow pine and Pacific coast lumber. 


The Blue Grass Lumber Company was originally started at 
Louisville, Ky.. by Frank Creelman (the elder of the two 
sons of F. E. Greelman, whose failure in business in 1904 is 
still fresh in the memory of lumbermen in Chicago and the 
South). His younger brother, Charles S. Creelman, became 
associated with him and later they induced Floyd Day, a well 
known Kentucky lumberman, to become interested with them. 
Information in Chicago lumbering circles is to the effect that 
this company first removed from Louisville to Waterbury, 
Conn., and did not open its office in Buffalo until later. 
The Connecticut business was closed soon after the death of 
Frank Creelman, the elder brother. 

The Blue Grass Lumber Company has appeared as a 
creditor in a number of eastern failures this year. among 
others those of the W. C. Haugaard Company, Richmond 
Hills, N. Y.; H. G. Porter & Son Company, Norwich. Conn., 
and the Metz failure referred to by the Buffalo correspondent. 
This might be considered merely ill luck. but information at 
hand is to the effect that its business policy in the handling 
of Idaho lumber has been chiefly to wait until a car was 
en route from the West and instead of finding a purchaser 
to consign it to someone who, in its judgment, might use it. 
Naturally it had to make many sacrifices of values to make 
good this method of salesmanship and could do business only 
with the poorer class of customers on this line. The assets 
are reported to be largely tied up as collateral to a local 
bank and also to a credit guaranty of Baltimore, Md. These 
assets consist almost entirely of cars of lumber in transit or 
at destination and accounts and bills receivable. : 

A meeting of the creditors was held at Buffalo November 
21 at which over 75 percent of claims was represented and. 
this meeting passed a resolution favoring a voluntary petition 
of bankruptcy for both of the concerns. At this creditors’ 
meeting, it is understood, C. M. Clark, of Cincinnati, was 
asked to allow his name to be presented to the court for 
appointment as receiver, but declined. 














Sues for Damages Due to Spreading Fire. 

ASHEVILLE, N. C., Nov. 24.—Whether a lumber company is 
responsible for damages caused by fires that spread to ad- 
jacent lands from its property is a question involved in a suit 
filed against the W. M. Ritter Lumber Company, of Asheville. 
The case was transferred from the superior court of Avery 
County to the United States district court here and _ will 
come up for hearing at the next session. The plaintiff, Noah 
P. Webb, asks for $12,800 damages, claiming that in burning 
brush employees of the Ritter company were careless, and 
the forest being in a dry condition the fire spread to his 
lands, damaging shrubbery and timber to the value of the 
damages asked. Lumber and timbermen are much interested, 
as the whole section is heavily timbered. The plaintiff is a 
resident of North Carolina and as the defendant company 
is chartered under the laws of West Virginia. it was on this 
ground that the transfer from the State court to the United 
States court was obtained. 


CRrRANDON, Wis., Nov. 25.—A citizens’ committee has been 
appointed he.e to raise funds for the purpose of reorgan- 
izing the Wisconsin Fruit Package Company. Efforts are 
being made to induce the creditors to accept in stock the 
amount of their claims, so that the plant may be operated. 
In the event that the creditors agree to this arrangement. 
the stockholders have agreed to wipe out and give receipts 
in full for the $20.000, the amount of claims against the 
company. If the plans succeed a new organization will be 
perfected under new management. 


FAYETTEVILLE, ArRK., Nov. 26.—The plant of the Fayette- 
ville Wagon Works & Lumber Company, which went into 
the hands of a receiver several years ago, has been ordered 
sold by United States Judge F. A. Youmans, the sale to be 
made by W. W. Keys, trustee. The company was capitalized 
at $40,000. The order for the sale was opposed by the Haw- 
ley Company, of Omaha, Neb., holder of $40,000 worth of the 
company’s bonds. 


Pautsporo, N. J., Nov. 25.—David O. Watkins has been 
appointed receiver for the New York & Philadelphia Package 
Company, manufacturer of barrels, boxes and packages, this 
city. The company’s assets are given as $9,400 and liabili- 
ties $36,000. 

CAROLINA Spur, TEX., Nov. 25.—A receiver has been ap- 
pointed for the Gebhart-Williams-Fenet Company. 

CAMDEN, N. J., Nov. 24.—J. H. Dialogue & Son have 
filed an involuntary petition in bankruptcy. 











Freedman Bros. & Co., of Chicago, have filed an involun- 
tary petition in bankruptcy. 





PACIFIC COAST 





Anybody who uses them knows how 
they stand up to hard service. A 
door for natural finish surpassed by 
none. 


We also manufacture Frames, Mouldings, 
Finish, Shingles, Columns—in fact pretty 
much everything a yard carries in stock. 


The Wheeler, Osgood Co 


TACOMA, WASH. 
New York and New Enzland Representative, 
HARRY L. FULLER, - - - ~~ 18 Tremont Street, Boston, Mass. 
Pennsylvania and New Jersey Representative, 
W. C. ASHENFELTER, - ~- Builders’ Exchange, Philadelphia, Pa. 
Middle West Representative, 








H. S. OSGOOD, - - 847 Security Bank Bldg.;Minneapolis, Minn. 





Important Announcement to Shingle Buyers 


A At the urgent request of many Retail Dealers and Sales- 
men, we have decided to apply our “3 GRADES IN 1 THICK- 
NESS” rules to the 6 to 2 shingles in addition to the other 
grades we have been manufacturing. 


OUR SPECIAL GRADES ARE:— 


Ast grades—l6 inch 6toe 2 EXTRA CLEARS; 16 inch 5 to2 EXTRA CLEARS; 
18 inch 5to 2 EUREKAS and 18 inch 5 to 2% PERFECTIONS. 
(To be strictly clear, 4 inches and wider, 90% vertical grain.) 
2nd grades—l6 inch 6 to 2EXTRA *A*; 16 inch 5 to 2 EXTRA *A*; 
18 inch 5 to 2 EXTRA *A* and 18 inch 5 to 2%4 PUGET A. 
(To be strictly 10 inch clear butts and better not passable to 
first grades, 3 inches and wider.) 
3rd grades—‘‘6 inch CLEAR & BETTER’’— being the 3rd grades from 6 to 2 
CLEARS, 5 to 2 CLEARS, 5 to 2 EUREKAS and 5 to 244 PER- 
FECTIONS. (To be strictly 6 inch clear butts and better not 
passable to 2nd grades, 2 inches and wider.) 


Write for prices or ask our salesmen. All our stock manufactured 
full thickness when green; the shrinkage in kilo drying is only slight. 


COMMERCIAL SHINGLE COMPANY 
BELLINGHAM, WASHINGTON 
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Direct From Mill to Dealer 


WE WANT ORDERS FOR 


elect Common 


Railroad and Bridge Timbers 
Barge and Car Building Material 


Johnson Creek Lumber Co. 


Sales Office: 1023 White Bldg., 
SEATTLE, WASH. 


y Mill: RAINIER, WASH. 


a =) Shipments via C. M. & St. P., 
= O. W.R. & N., G. N. and N. P. 
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Washington Fir California Redwood 
Cedar and Spruce Red Cedar Shingles 
H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 


Complete Stock of above for Coast Shipment 
or from our Minnesota Transfer Warehouse 














Eureka Cedar Lumber & Shingle Co., #90U/A™. 
Our Specialty— 
RED CEDAR BEVEL 
SIDING and SHINGLES 


We also manufacture FIR LUMBER of every description. 











AMERICAN LUMBERMAN 


NovEMBER 29, 113, 











The Bungalow Book 








AVE you had a copy? It’s worth sending for. Contains 
photographs and floor plans of twenty-four Bungalows, 


Cottages and two-story residences. It tells too, why Red 
Cedar Shingles make the best roof, how to lay them to stay 
and other interesting things regarding 


“The Roof of Ages” 


Write for it today, also for our prices. They are right. [f 
you want Shingles quick we have them in transit and can 
deliver promptly. 


Red Cedar Shingle Manufacturers’ 


Association 
511-514 White Building - SEATTLE, WASH. 














Service That Makes Friends 


The kind of service that 
brings repeat orders— 


That’s the kind of service 
you get when you buy 
lumber from us. 


Let us convince you — 








We'll do so on the very 
FIRST order you send us. 


GEORGE M.BUTCHER Co. 
SEATTLE. 




















PACIFIC COAST 


o 
Stock up 


mS 
Now with Western Cedar 


Posts 


bought right direct from the pro- 
ducer and show your trade how 





real live cedar posts, cut from green 
logs will defy decay. 


We have them Axe-Split or Round 


; a Tri-State Cedar Co. 


954 Security Bank Bldg. 
MINNEAPOLIS, MINN. 








~ COEUR-D’ALENE, IDAHO 


f 





Pacific Lumber Co. 


WHOLESALE 


LUMBER and SHINGLES 


CENTRALIA, WASH. 








LAKE ERIE PORTS 


FROM WESTERN NEW YORK. 

BurraLto, N. Y., Noy, 24.—The newly incorporated 
City Lumber Company has taken an office at 1154 Seneca 
Street and will deal in all kinds of lumber, with oak 
flooring a speciaity, Charles H. Shepard, who has been 
some time in the retail trade, is manager, and says that 
a good sized stock has already been put into the yard, 
and more is coming. Fred E. Peitch, of Cleveland, a 
tormer Buffalo lumberman, will be an active member of 
the company. A wholesale and retail business will be 
done. 

The Jerseyfield Lumber Company, which is owned by 
the Goodyears, is developing its tract in Herkimer 
County and forty men are building a lumber railroad. The 
force will be augmented in the spring and the railroad, mill 
and logging operations will give work to 500 men. The hold- 
ings are north of Dolgeville and cover several thousand acres. 
It is expected to cut 10,000,000 feet a year for fifteen years. 

Receipts of lumber by lake for the last week were 2,612,000 
feet. ‘Two vessels brought white pine and spruce to Hurd 
Bros., and the Scotia delivered a cargo of low-grade lumber 
to the Lackawanna Steel Plant. 

Luilding permits for the week amounted to $155,700, num- 
bering seventy, with thirty-four frame dwellings. I. N. 
Stewart is erecting a double house on Pries Avenue, South 
Buffalo. 














FROM THE FOREST CITY. 

CLEVELAND, OHIO, Nov. 24.—Business is without fea- 
ture. The markets are remaining about stationary and 
the dealers look for little else until after the first of the 
year. Approaching inventory time seems to be showing 
its first effeets and only a seasonable amount of stock 
is being ordered. The sash and door house§ are having 
a fair run of business, as are also the woodworking 
mills. There has been a good volume of high-class 
building started this summer, which is now nearing 
completion. 

Navigation will close in about a week and the local 
market will have a good amount of stock on dock before 
that time. Most of the local fleet of lumber carriers are 
either loading at the upper ports or are bound down. In all 
about 8,000,000 feet of stock is now headed this way, most 
of the stock being for the Mills-Carleton Company, Saginaw 
jay Company, Potter, Teare & Co., the Fisher-Wilson Com- 
pany and the Prasse Lumber Company. 





TRADE AT TOLEDO. 

ToLeDo, OHIO, Nov. 25.—The usual pre-winter report 
of diminishing stocks and rather dull business from the 
retail lumber dealers is current here. Reports from 
many of the wholesalers, however, are very favorable, 
especially from those catering to the wants of the manu- 
facturers. 

The number of building operations under way and 
the large number that have been completed during the 
season speak well for the city’s rapid growth and inei- 
dentally for the business of the lumbermen. 

Approximately twenty-five of the dealers of the city 
were present at the noon day luncheon of the Toledo 
Commerce Club last Monday, when ex-Governor William 
Sulzer, of New York, delivered an address on the trade 
and commerce of the Nation. A plea for a merchant 
marine looked good to dealers handling the products 
of the Central and South American countries. 

EF. W. Detwiler, president of the local lumber company 
bearing his name, has been making a combined business 
and pleasure trip through western Canada and Cali- 
fornia for the last montlr and will return to the city 
about December 1. 

Cc. M. Ambrose, of W. D. Young & Co., Bay City, 
Mich., was in the city on Monday. 

S. M. Stamatz, local sales agent for the Long-Bell 
Lumber Company, recently moved his household effects 
to Ann Arbor, Mich. Mr. Stamatz will continue in his 
present position. 

The eighth annual banquet of the Toledo Transporta- 
tion Club was held at the Hotel Secor Tuesday evening. 
Governor James Cox, John M. Fitzgerald, president of 
the Western Maryland Railroad, and a number of others 
prominent in the world of transportation were the 
speakers. A meeting of the traffic managers of various 
railroads was held previous to the banquet, about fifty 
being in attendance. 





THE KEYSTONE STATE 











AT THE HEAD OF THE OHIO RIVER. 


Curtailment of Production of Iron and Steel Reaches 
Acute Stage—Building Operations Active Though 
Competition is Keen. 

PirrsBpurGH, Pa., Noy. 24.—Curtailment in the pro- 
duction of iron and steel in the Pittsburgh district has 
reached a more acute stage than for years. Blast fur- 
naces have been steadily blowing out in the valleys and 
others are contemplating such a move; if not because of a 
lack of business it is because there is no profit left in 
the pig iron prices. The Carnegie Steel Company sus- 
pended operations at its plant in Columbus, Ohio, after 
an extended run, beeause of slack business, and 900 men 
were left idle as a result. Railroads are cutting down 
to some extent in their forces and retrenching for the 
winter, while in the Pittsburgh mills the curtailment 
has been confined to a large extent to three and four- 
day runs each week in order that all workmen could 
secure some wages. 

This situation looks rather unfavorable for general 
trade, yet it is hoped that with the turn of the year 


matters will brighten up and trade become more normal. In 
the meantime, conditions are being watched with much in- 





— 


terest. Mercantile lines continue to show activity and : j0q 
volume. Coke and coal trades are fairly active. Cok jg 
merely subsiding to meet the furnace and foundry dema ids 
but coal is in demand in excess of the supply. ‘ 

One of the important building operations announced for 
the week in Pittsburgh proper is the construction «©; g 
terminal freight warehouse by the Pennsylvania Railroad 
under its subsidiary, the Duquesne Warehouse Compan. at 
The Point. ‘The new building will be 900 feet long anv 59 
feet wide and represents an outlay of approximately $2.09. 
000, Building contractors generally, however, say lat 
building operations while large are not numerous and i: ere 
is so much competition that it is difficult to meet exis ing 
conditions and make any money. ‘There is, howevi a 
notable improvement in dwelling house projects, and © stj- 
mites are being made for a large number of these in b) ckg 
of from 380 to 100. 

The Nicola Lumber Company notes a decided imp: ye. 
ment in inquiries for lumber, with evidence of a dey: ‘op. 
ment in speculative building of the kind helpful to the um. 
ber industry. 





QUAKER CITY NEWS. 


Most of the Buying for Present Needs—Some Bet er. 
ment in the Hardwood Market—Active Week in 
Building. 


PHILADELPHIA, Pa., Noy. 24.—Most concerns rejort 
that the last week showed a satisfactory volume of |jusi- 
ness in the wholesale line, but buying still lacks confi- 
dence, and the business that is being done is all for 
present use. A few orders for stock are reported, amd it 
is hoped that more liberal buying will be done soon, as 
prices have probably gone as low as they will and the 
tendency in some items has been slightly upward. 

The hardwood market has shown a slight variation, 
several concerns reporting that the demand for quartered 
oak has diminished a little, while ash has strengthened. The 
better grades of chestnut and poplar are also reported less 
active. Plain oak, birch, beech, mapie, gum, cherry and the 
fancy woods are all in good demand, and prices are tirm 
Hardwood flooring is moving well, but is no longer as scarce 
as it was, and consequently is not bringing the premium 
prices that it did for a while. White pine moves steadily 
with an upward tendency to prices, especially in the lower 
and middle grades. Spruce is in good demand, and prices are 
firm. Hemlock is steady, and not very active. Cypress ig 
selling well, at steady prices, with shingles still scarce and 
high. Yellow pine prices ave reported as tightening a little 
ut some mills because they say they are getting more orders, 
but this will not apply to the local market, where this item 
is plentifully offered, little selling, and prices rather soft, 
especially on timbers. Most of the dealers in North Caro- 
lina pine seem to feel that there is a tendency to betterment 
in their line, but it can not be said to have made a marked 
impression on this market, the weakest items being box, 
roofers and flooring. Cedar shingles are steady, and lath 
are in good demand, with prices firm. 

Considerable work is going on in the building line owing 
to a very unusual week of almost summer weather, but it is 
largely small jobs, and the completing of old work. During 
the week 179 permits were issued for 200 operations, the 
value of which is estimated at $830,605. 

In general trade, conditions have been spotty, some lines 
showing satisfactory activity, while others report dullness, 
The holiday business is beginning to be felt in the retail trade. 
The stock market had one of the dullest weeks in years, and 
collections are generally reported as slow. 

Two big port improvements have just been put into opera- 
tion. The Pennsylvania Railroad has just completed its 
$1,000,000 grain elevator, at Girard Point. This is said to 
be the fastest handling grain plant in the country, with a 
capacity of 1,100,000 bushels. The same road has also just 
completed a coal loading pier, where the cars are lifted bodily 
and swung up so their entire contents can be dumped aboard 
a vessel in three minutes. The new and wonderful Municipal 
pier at Dock street is just about finished, and the Reading 
Railway has just opened a large And modern steel pier, 
equipped with appliances for rapid handling of all kinds of 
freight. 

Shipbuilding concerns here are busy estimating on_ lots 
of work, but few contracts have been let. Cramps have 
just received the contract for the largest ocean ferry-boat 
in the world, which is to run from Key West to Havana, 
It will have capacity for thirty passenger or freight cars, 
will have a speed of 16 knots, and cost $500,000. 





NORTH ATLANTIC COAST 











NEW ENGLAND TRADE NOTES. 

Boston, Mass., Nov. 24.—Harrington T,. Anthony, 
treasurer of the Anthony Coal & Lumber Company, 
Riverside, R. I., has been elected a member of the town 
council of Barington, R. I., Mr. Anthony’s native town. 

I, W. Ayer, sr., of Bangor, Me., was in Boston last 
week studying market conditions. 

Fire at Hampton Beach, N. H., November 19, de- 
stroyed the summer home of Edwin Janvrin, retail 
lumberman of Hampton Falls, N. HL, causing a loss of 
$5,000. The fire, of incendiary origin, started in a_ hotel, 
the estimated loss to which is $25,000. 

Carl E. Milliken, prominent lumberman of Augusta and 
Island Falls, Me., is being boomed for the governorship of 
the Pine Tree State. Mr. Milliken is now president of the 
Maine Senate. 

Jasper R. Pope, of J. F. Pope & Son, retailers at Beverly, 
is enjoying a much needed rest at Rangley Lake, Me. 

E. 'D. Sawyer Lumber Company, of East Cambridge, Mass., 
has been awarded a contract for the lumber to be used in 
the erection of the new Institute of Technology Building. 

The Leatherbee Company, wholesaler, has been receiving 
some sizable orders for Boston & Maine railroad construction 
at Rotterdam Junction, N. Y., and Boston and Fitchburg, 
Mass. 





THE PENOBSCOT RIVER DISTRICT. 
3ANGOR, ME., Nov. 24.—Rafting operations at Bangor 
boom were completed for the season Thursday and the 
crew of 100 rafters and drivers was laid off. Carlin 
Bros., contractors for the rafting and driving of the 
log supplies to the sawmills in and below Bangor, report 
that about 745,000 pieces have been handled this year, 
aggregating 54,500,000 feet, the average being thirteen 
logs to the thousand feet. Last year 687,000 logs made 
a seale of 57,000,000 feet, at an average of twelve pieces 
to the thousand. The logs have been diminishing in $126 
for many years, it being recalled that not many seasons 
ago eight or nine logs made a thousand feet. Rafting 
began this year May 11, and would have been completed 
two weeks ago but for heavy rains that raised the river 
almost to freshet pitch on several occasions. 
It is estimated that the winter log cut on Kennebet 
River will amount to 150,000,000 feet, or 12,000,000 feet 
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more ‘ian last winter. While the camps have not yet se- 
cured ‘heir full complement, operations have been in_ pro- 





eyess several weeks and considerable lumber already is on 
the » rds. Crews will be going in until December. On the 
peno! vot the cut will be about of an average, or 225,000,- 
goo tot. Operations have been under way since September in 
most | cilities, and the only difficulty so far experienced has 
peen the transportation of supplies to points far from the 
railrovds, the three weeks’ rain of October having made 
mat yf the roads impassable. 

St Labor Commissioner John EF. Connelly, of Bangor, 
nays his annual report, about to be issued, that there are 
em) d oon an average'in the pulp and paper-making in- 
dustiies of Maine 11,282. persons. No other industry in 
Main. has made such ri ipid progress in the last twenty years 
as thit of pulp and paper manufacture, 

Janes W. Sewall and O. W. Madden, of Old Town, Me., 
have returned from cruising a large area of timberland in 
Washington and Tfancock Counties, Maine. They report a 
warm. wet fall with exceptionally high water in the streams 


and rivers 


| THE EMPIRE STATE 


FROM THE METROPOLITAN DISTRICT. 














Trade Developing Slowly, Dealers Preferring to Buy 
Later—Building Situation Dull—Lumbermen Protest 
Proposed Building Code. 

New York, Noy. 25.—Trade develops slowly and yards 
will buy nothing beyond current requirements. In view 
of the dull building situation, prospects for future de- 
mand are not bright and the yards prefer moving slowly, 
taking their chances on what they will have to pay for 
later business. Stocks among distributers are light and 
this gives the main cause for encouragement. It is cer- 
tain that when business picks up to any extent buyers and 
retailers will have to scurry around for stocks in order 
to place their assortments in any kind of a_ position 
where they can take care of the business. It has been 
a long while since stocks were as low as they are today. 

Wholesalers are not bidding very eagerly on future 
husiness—that is, the price situation is so uncertain that 
wholesalers are in the same position as the retailers, neither 
one wishes to commit himself for any considerable period 
ahead. The buyers certainly are getting advantage of low 
price on quick shipments, and as mills are in position to 
ship their stocks quickly, vard managers feel that they can 
well take the risk of holding off to the last possible moment. 

The building situation is dull, not only {n the immediate 
city districts but all through the outlying centers. However, 
competition is keen on all business and the margin of profit 
continues to be unusually light. Lath are strong and have 
advanced 25 cents the last few weeks. This is the only 
redeeming feature in the price situation, and elsewhere 
buyers about control the market. 

Six permits were issued in Manhattan last week at a 
cost of $1,010,000, as compared with 10 permits and $2,812,- 
700; in Bronx 9 permits were issued, costing $11,500, as 
compared with 22 permits and $546,600; in Brooklyn 115 
permits were issued, costing $879,320, as compared with 
i ind $446,600 > in Queens S81 permits were issued, 

127, as compared with S4 permits and $634,430 ; 
in Richmond 9 permits were issued, costing $12,175, as 
compared with 18 permits and $29,550. 








Action by the board of aldermen has been postponed from 
week to week, and Alderman Herbst, chairman of the build- 
ing committee of the board of aldermen, has been unable to 
obtain the signatures of a majority of the members of the 
committee to the amended code, and for that reason there 
has been a delay in submitting a report. Eleven aldermen 
constitute the committee and it is necessary to get one more 
signature in order to make up the necessary sixth to place 
the code on its final passage next week. On behalf of the 
lumber interests a protest has been carefully prepared and 
mailed to each alderman. 





THE TONAWANDAS. 

NortH TONAWANDA, N. Y., Nov. 25.—Shipments of 
lumber from the Tonawandas over the Erie Canal for the 
season ended with the departure today of three boats for 
Rochester, two carrying stock loaded at A. Weston & 
Son’s dock, and the other carrying a consignment from 
James Gillespie's dock. The last shipments for tidewater 
points cleared a week ago, although the canal will not close 
until the end of the present month, The report of the 
local canal collector shows that a total of over 83,000,000 
fect of stock left the Tonawandas over the canal this season, 
an increase of 987,995 feet over the shipments for 1912. 
rhis year’s business was the largest since 1907. With the 
exception of ISS84 and 1895 the shipments from the Tona- 
wandis over the Erie Canal since 1873 follow: 





meer. Feet. 





701 
-746 


ISS5 
ISSt) 
ISS7 
INAS 
ISS0) 
1890 
189] 
Iso 
189);} 





Ne dealers at the Tonawandas have received their 
last k of the season by vessel. The Eastern Lumber 
Com is unloading its last vessel, the barge W. K. Moore 
> ing 900,000 feet of white pine at the company’s 

CK 
S) Fassett & Co. have arranged to bring forward five 
mor signments of lumber by vessel before the close of 
navi i ‘he stock is being londed at upper lake ports 
and all clear before the end of November, thereby being 
abl ure insurance, 


LAPP LIL ILL I 


MANUFACTURERS’ NOTES. 


- 
Ti nkenheimer Company, of Cincinnati, Ohio, has 
are en out a booklet on its regrind’ng valves. con: 
aini 


much valuable information for users of its 
prod A copy of the booklet will be sent upon re- 
quest Advertisement. | 
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CREAM CITY TRADE NOTES. 


Favorable Weather Makes Possible Considerable Build- 
ing Activity—Orders Being Received from Retailers 
Are of an Urgent Character. 

MILWAUKEE, WIs., Nov. 24.—Building operations dur- 
ing November up to Friday showed an increase over the 
corresponding period in 1912, according to figures in the 
office of the building inspector. Building permits to the 
number of 212 were issued, representing an investment 
of $635,705, while during the first three weeks of No- 
vember a year ago there were issued 199 permits for 
buildings to cost $610,185. The last week showed a 
slight decrease in operations. [Fifty-eight permits were 
granted for structures to cost $150,600, while during 
the corresponding period a year ago there were 73 per- 
mits taken out for buildings costing $175,925. One of 
the most interesting developments in the local building 
field last week was the announcement by the Milwau- 
kee Athletic Club that it has finally decided to erect a 
$500,000 club building, after a year’s agitation. Per- 
mits are being taken out for an unusually large number 
of residences and apartments and flats. 

The bulk of the orders being received from retail 
Jumbermen about the State are urgent in nature, fairly 
sure proof that most dealers are buying only enough to meet 
their present wants. The favorable weather all over Wiscon- 
sin is making it possible for builders to carry out consider- 
able construction work that has been planned. Wholesalers 
are inclined to believe that stocks in dealers’ hands are light 
and that the building activity is bound to result in good 
orders being placed soon after the — ning of the new year. 
Milwaukee retailers are also buying carefully. 

While local sash and door and interior finishing concerns 
are buying only to satisfy their present wants. the activity 
in * building circles is keeping these plants fairly busy and 
wholesalers report some good orders from this source. De- 
mand is especially good for hardwood flooring and maple is 
selling well. Birch is holding firm. Stocks of all northern 
hardwoods = light and this fact tends to keep up prices. 
despite the easier demand. Plain oak is in fair demand 
and there is  cueniabat in some quarters concerning the de- 
livery of southern hardwood stocks. 

The Wilbur Lumber Company, of Milwaukee, Waukesha 
and other points, has purchased the interest of the Waukesha 
Ice Company in its icehouse and equipment in Waukesha. 
The Wilbur concern has also purchased the big silo, formerly 
owned by the defunct Waukesha Canning Company and will 
convert it into an icehouse,. using the new method of stor- 
ing the ice without packing. 

The Kneeland-McLurg Lumber Company, of Phillips, is 
completing preparations for operating its mill on a day and 
night shift. A new electric lighting system has been in- 
stalled. 

The Government sawmill at Neopit has been compelled to 
close down during the deer hunting season, in order to 
allow its cmployees to go into the woods and get their quota 
of deer. Necessary repairs will be made at the plant during 
the close down. 

M. J. Bell, of the Bell Lumber Company, of Minneapolis, 
was in Phillips recently and made arrangements to open a 
cedar yard in that city. The Bell interests have concluded 
arrangements with the Kneeland-McLurg Lumber Company, 
of Phillips, for the entire cedar output of the latter con- 
cern. 











ON THE MENOMINEE. 

MARINETTE, WIs., Nov. 25.—Continued mild weather 
gives promise of keeping the lumber trade active to with- 
in a week or two of the holiday season. Orders hold up 
well considering the general condition of the market for 
the last few months and millmen have hopes of a good 
improvement in the spring trade. Marine shipping is 
dwindling as the close of navigation draws near, but 
some big cargoes are being taken to eastern ports as 
final or semi-final trips of the bigger carriers. Small 
orders continue to come in. Prices do not fluctuate 
muck, Some wholesalers in this district are reported to 
have dropped the price of hemlock $2 a thousand be- 
cause of competition from southern hemlock, but most 
of those holding hemlock stocks say it is just a question 
of how much hemlock the market will absorb with yellow 
pine in the market at cheaper prices, and not a question 
of the price of hemlock. Despite the fact that hemlock 
has not moved well for some time there is a real scarcity 
of some grades. Hemlock lath have been in good demand 
but can not always be had. Some of the grades of hem- 
lock are now searee because of the lessened cut due to 
market conditions. The surplus southern pine that is not 
absorbed in the South is still competing with hemlock 
in the northern market, and as long as that condition 
maintains millmen do not look for much improvement in 
hemlock. 

Loggers would hail some stiffer weather. Most camps 
are now established and timber is being cut, but hauling 
will not be general until there is a heavy freeze-up. While 
many of the biggest companies maintain they will follow 
retrenchment policies in woods operations this winter the 
sum total of lumber cut will probably not fall far below the 
cut of last year. 

_ The I. Stephenson Company, of Wells, Mich., probably the 

biggest lumber company now operating in this district, is 
employing 3.500 men About 100,000,000 feet of lumber 
was sawed last year and a large part of this was worked 
up at the Wells plant, including the flooring that now goes 
to all parts of the civilized world. Canada alone gets 
10,000,000 feet of lumber each year from this plant. The 
company owns 400,000 acres of land and the company is 
promoting agriculture and settlement on all of it that is not 
being logged. Sesides the lumber plant, the Mashek Chem- 
ical & Iron Company, connected with the other company. 
uses 150 cords of wood daily, turning out 1,500 gallons of 
alcohol and 8,000 pounds of acetate of lime. 
_ The Wolf River Improvement Company, which is project- 
ing the mammoth dam to control the flow of water down 
the Wolf and Fox Rivers and to develop the water power 
on the Wolf, has started operation. A camp has_ been 
established at Post Lake and a crew of engineers and sur- 
veyors is doing preliminary work. 

Ek. Burns, who recently moved to, Wausaukee from 
Bluffton, Ohio, has moved a portable sawmill to that town 
and will saw this winter on the site of the former Bird & 
Wells Lumber Company's plant. Mr. Burns has purchased 
320 acres of land and will cut the timber on it as well as 
doing custom sawing. 

J. W. Wells, the well known Menominee lumberman, will 
spend most of the winter in Florida and Cuba with members 































































































































From our 
end of the 
line the 
making of 
quick ship- . 
ments has been 
' assured by the | <== 

fact that we | = 
control the out- 
put of 14 of 
the most 
modern mills 
onthe Coast <=, 
manufacturing @ 


daily 


1,500,000 = 


Feet of 


FMR 


and 


CEDAR 


Lumber 


Red Cedar 
Shingles 
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We can ship by rail or 
water. Rail shipments over 
any transcontinental railroad. 





SALES OFFICES: 


Kk. F. HEISSER, 

Sales Agent for North Dakota. 
R. G. CHESBRO, 

Sales Agent for South Dakota. 
H. A. GIFFEN, 

Sales Agent for Nebraska. : . 

RED RIVER LUMBER CO., 

Minneapolis, Minn., 


Representative for Wisconsin, : 
Minnesota and Illinois. 
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NORTHERN PINE 


Pe @eacaease @€ FF 
hite Pine | 


We must move at once 








1 car 4" and 3 cars 6" “‘D”’ Select 

2 cars each 8" & 10" “D”’ Select 

2 cars each 5-4 and 6-4 No. 2 Shop 
5 cars each 8" & 10" No. 2 Common 
3 cars 5-4 x 12" No. 2 Common 


Rust-Owen Lumber Co. 


Drummond, Wisconsin 
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THE QUALITY AND SERVICE 

— OF — 


Northland’s Pine 


CANNOT BE EQUALLED 


With an annual production of 725,000,000 
Feet, we always have plenty of Stock on 
hand to fill your orders at once, and it is 
always of the Highest Quality. 


NORTHLAND PINE COMPANY 
MINNEAPOLIS, MINN. 

















Northern 
Forest Products 


For quick shipment I offer 
the following Dry Stock: 


1 car 4” and Wider, No.3 Pine rough 


l car 4” and Wider, No.2 & 3 Pine rgh. 
or worked. 


1 car 6” & Wdr. No.1 & 2 Tamarack rgh. 
1 car 4” & Wdr. No. 1 & 2 Hemlock rgh. 
3 cars 8-4 No. 3 Hemlock rough or worked 
Also complete stock of No. 1 & 2 Hemlock. 


No trouble to answer inquiries. 


A. C. WILCOX 


Wilner Bldg., GREEN BAY, WIS. 


of his family and friends. His ocean-going steam yacht 
was recently sent to New York from Menominee for over- 
hauling and will then cruise down the coast to Florida, 
where it will be boarded by Mr. Wells and his party for a 
winter cruise. 


WISCONSIN VALLEY NOTES. 

MERRILL, WIs., Noy. 26.—The Kaul hub factory, which 
had been closed for repairs, started up last week. A 
bull slide has been built and many other improvements 
have been made. 

The Merrill Woodenware Company is building a dry 
kiln. This will give an additional drying capacity 
equal to thirty-five truckloads. 

The work of remodeling the planing mill of the Toma- 
hawk Lumber Company by the Tomahawk Veneer & Box 
Company is being rushed to completion. Dry kilns are 
being built and machinery installed. This is the company 
that R. and Max Meyer, former Merrill business men, are 
heavily interested in. 

_The Lee Handle & Dowel Works has doubled the capacity 
of its plant and will erect a sawmill this winter. 

The weather is exceptionally mild for this time of year 
and the loggers are anxiously waiting for colder weather, 


CANADIAN TRADE NEWS 





























IN SOUTHWESTERN BRITISH COLUMBIA. 





Cost of Producing Lumber in British Columbia Com. 
pared to That in Washington and Oregon—Proposed 
Woodworking Mill. 


VANCOUVER, B. C., Nov. 24.—Manufacturers in Wash- 
ington and Oregon are making comparison between the 
charges paid by them and those paid by millmen in 
British Columbia under the new tariff law. They point 
out that the annual rental required of those who hold 
licenses to cut timber in British Columbia at $115 a 
square mile in the interior and $140 per square mile on 
the Coast, amounts to from 18 cents to 22 cents an 
acre. In other words, the annual rental is somewhat less 
than 3 cents a thousand feet on the timber, and it is 
thought it would run even lower than that. Compared 
with the two States immediately to the south, the charges 
there are from 10 to 12 cents a thousand feet. Timber 
oyuers in Washington and Oregon pay more for fire 
protection than do license holders in British Columbia. 
Exeept for the rental charge, all the British Columbian 
manufacturer has to pay for timber is the 50-cent roy- 
alty, it is claimed. The argument is advanced that the 
carrying charges south of the line being much heavier 
than in British Columbia, they form a considerable fae- 
tor in competition resulting from putting lumber on the 
free list. 

Lumbermen here, however, counter argue that their 
cost of production is heavier because of the duty exacted 
on everything the manufacturer uses, and which in most 
instances is imported from the United States. Even if it 
is not imported, the fact that there is a protective duty 
makes the cost greater for a Canadian manufactured ar- 
ticle. Moreover, the 59 cents royalty is to be increased. 
This increase may not take effect for two years, but it has 
been decided by the Government to make_ the increase. 
Timber, too, is rapidly advancing in pric More than one 
timberman has remarked that the day of $2 timber is past. 
and during the last season as high as $3 a thousand was 
paid. 

Expropriation proceedings are being carried on by the 
Dominion Government, which is constructing public works 
on Burrard Inlet. The Canadian Pacific Lumber Company 
and the Hastings Shingle Manufacturing Company are both 
concerned, since it is proposed to take a 44-foot strip off 
the water front of both these properties. The companies 
contend that the Government should take all or nothing, 
for if the 44 feet are taken, the property would be value- 
less for mill purposes. Incidentally, it came out in evi- 
dence that the Canadian Pacific Lumber Company showed 
a profit of $53,000 for last year’s operations. The cases 
are proceeding before the exchequer court. 

The Brooks-Scanlon Lumber Company, of Vancouver, has 
in view the purchase of 10 acres on the north arm of the 
Fraser River at Eburne, if it can get exemption from taxa- 
tion. It is doubtful if the rate payers will pass such 
exemption as they have declared against it in the past. 
In view of present conditions, though, it is not improbable, 
The Brooks-Scanlon company intends to erect a woodwork- 
ing mill on the proposed site. 








IN SOUTHEASTERN CANADA. 


MONTREAL, QUE., Nov. 24.~—The exceedingly mild 
weather during the fall has been advantageous to the 
lumbering. Building operations are being carried on 
later than usual, while the favorable weather permitted 
lumbermen to get their men into the woods. Indications 
are that a much larger cut will be made this year than 
heretofore owing to the improved demand from American 
sources for lumber. 

A group of American capitalists from New York, 
Philadelphia and Chicago passed through Montreal this 
week on their way to Gaspe, where they were looking over 
property -of the St. Lawrence Pulp & Paper Corporation. 
The company owns valuable limits in the counties of Bon- 
aventure and Gaspe, comprising over 400,000 acres of choice 
timber. The company plans to erect pulp and paper mills 
on its property and also cut lumber for export. It ig said 
it will spend about $2,000,000 in the erection of its various 
plants. nenpt . 

The report of the provincial treasurer for the year ended 
June, 1913, has just been made public, showing that the 
receipts from the Lands and Forests Department last year 
amounted to $1,750,466. The total receipts of the Province 
including subsidies from the Dominion Government amounted 
to $13,488,427. : 

Evidences of the economic changes to be wrought by the 
Panama Canal are beginning to manifest themselves. Last 
week R. Stanley Dollar, of San Francisco, visited the harbor 
commissioners in Montreal for the purpose of finding out 
what arrangements could be made for the shipment of lumber 
from San Francisco by water to Toronto via Montreal. Mr. 
Dollar said that he had tendered for the supply of 35,000,000 
feet of timber for the new harbor works at Toronto which 
has to be delivered in 1915. His plan is to load ocean vessels 
at San Francisco, bring them through the Panama Canal, up 
the Atlantic coast and up the St. Lawrence to Montreal. 
Ilere he will transfer his cargo from ocean-going to lake 
boats, which will carry it to Yoronto. While here, he con- 
cluded satisfactory arrangements with the harbor commis- 





— 


sioners for docking facilities and also made arrangements for 
the securing of boats to carry his lumber from Montrea: to 
Toronto. Mr. Dollar has previously been forced to send hig 
lumber around Cape Horn. Shipping by Panama Canal \i]| 
mean a big saving. 


AT ONTARIO’S METROPOLIS. 

Toronto, ONnt., Nov., 24.—Market conditions |}, ye 
considerably improved during the last two weeks. TT! ‘re 
has been an active demand for the better grades of 
white pine, and some large sales were reported. he 
common and dressing grades of white pine are mo) ng 
more freely, and prices are stiffening in view of a p: \b- 
able shortage in the cut. Some of the large cone: ng 
are not operating this winter, and others will cur aij] 
their output. 

Hemlock is in fair demand, but buyers look for }) ice 
concessions to meet the competition of southern pine, 
Export trade shows increased activity, shipments to (he 
United States being heavier than has been the case for ne 
time. Open weather has been favorable to building op. ra- 
tions, which are being actively pushed. Lath is decide ily 
searce at firm prices. : 

Great damage to the standing timber of the forest dis- 
tricts of northern Ontario has been caused by the recont 
windstorms., ; 

Statements having been made as to the insanitary «nd 
unsatisfactory conditions prevailing in some of the lumver 
camps in Ontario and Quebee, T. W. Crothers, Canadian 
minister of labor, has undertaken an investigation. 

The new regulations for Dominion forest reserves mike 
provision for the grazing of live stock on such reserves as 
frequently contain considerable acres of grass land. he 
method to be followed is similar to that in successful opera 
tion in the national forests of the United States. 


MICHIGAN 














THE SAGINAW VALLEY. 


Bay Ciry AND SAGINAW, MIcH., Nov. 24.—Roy Rich. 
ardson, manager of the Richardson Lumber Company’s 
mill in Bay City, who has been ill for some time, has so 
far recovered as to go to Alabama for a month or so 
for his health. 

J. Page is operating a cedar camp 4 miles north of 
Black River, Alcona County, and working forty men 
getting out tamarack ties on S00 acres of land. 

Yuill Bros., of Vanderbilt, have bought 640 acres of land 
near that place and will take the timber off and manufacture 
it at their sawmill at Logan. 

Walter D. Young & Co. last week closed contracts whereby 
the firm is to manufacture houses built on the knock-down 
plan. To carry out this contract Mr. Young will erect a 
plant equipped with machinery for this work, located on the 
same site as that occupied by the sawmill and flooring plant 
of Young & Co. The main building on the new factory will 
be 115x400 feet In addition to the new manufacturing 
plant Young & Co. will erect a large warehouse for carry- 
ing in stock doors, window sash, frames etc. 

The Hanson-Ward veneer plant at Bay City was damaged 
by fire Friday night, fire getting into the dry kiln, which 
contained 100,000 feet of hardwood lumber. The fire was 
confined to the kiln. The damage amounts to $10,000, fully 
covered by insurance. 

The old stave and heading plant at Pinconning, 20 miles 
north of Bay City, was recently taken over by J. 'T. Wylie 
& Co., of Saginaw. It is to be dismantled and the machinery 
removed and sold. 

The Kneeland-Bigelow Company is operating six lumber 
camps in Otsego and Montmorency Counties, cutting logs for 
the company’s two mills in Bay City. The concern reports 
an improvement in the hardwood lumber trade the last two 
weeks. Maple, beech, birch and basswood are in good de- 
mand, and stocks in manufacturers’ hands continue low. 

Three cargoes of pine lumber arrived during the week con- 
signed to local dealers. The box trade holds up fairly well, 
prices for lumber used in that department, as well as for sash 
und doors, being steady and demand moderate. A couple of 
weeks more will close the importation of lumber from outside 
points by boat for the season and the quantity brought in 
probably will be somewhat less than last year. It is expected 
that considerable lumber will he bronght here during the 
winter from Canada and Upper Michigan by rail. 

At a meeting of the Jackson & Church Machinery Com- 
yany last Saturday W. L. Miles, formerly secretary of Wickes 
sros., was elected a director and vice president of the Jack- 
son & Church Company. Mr. Miles was connected with the 
Wickes people nineteen years, for the greater part of the 
time as manager of works and sales, and secretary of the 
company. 


NORTHERN MICHIGAN NOTES. 

MANISTIQUE, Micu., Nov. 24.—The reduction in wages 
among woodsmen has caused considerable movement 
among the men, many of whom have quit work. It is 
announced that wages will run from $26 to $82 this 
winter, whereas they have run as high as $40 and aver- 
aged over $30. It is asserted that as low as $22 is 
offered in some camps for certain classes of labor. 

The steamer James H. Prentice has taken a cargo of 
lumber to Chicago. The steamer Susie Chipman took 
lumber to Milwaukee and the schooner Belle. Brown took 
posts. The steamer Kalkaska took lumber to Chicago. The 
schooner Fearless took lumber from this city to Racine, 
Wis., but lost half its cargo in a storm on the way down. 
The Soper Lumber Company, of Chicago, is preparing to dis- 
pose of the wrecked barge Halstead on Washington Island 
if it can not be released. The steamer Niko and the con- 
sorts Helvetia and S. J. Tilden were recent lumber. cargoes 
taken to Chicago. The schooner Oscar Newhouse has laid 
up at Manitowoc, Wis., for the winter. , , 

The B. Heinemann Lumber Company has closed its mill 
at Wausau, Wis., for a month for a general overhauling. — 

William Marik has purchased a site at Sturgeon Bay, 
Wis., part of the old site of the Pankratz Lumber Company, 
and will convert a part of the plant into a factory to manu- 
facture woodenware articles and furniture. An addition to 
the building will probably be built this winter. ; 

Frank Graass, the Sturgeon Bay, Wis., Christmas tree 
shipper, has started a new industry in gilding pine cones 
and shipping for use as Christmas tree ornaments. 





BABB BLIP I III 
AN ORDER OF GOETHALS. 

The following appeared in the Canal Record ot No- 
vember 12, Culebra, C. Z., November 11, 1913, Circular 
No. 426D: 

‘‘No work or service will hereafter be performed for 
the Chicago House Wrecking Company except upon 
written request from that company authorizing charge 
for same. 

‘¢GrorGE W. GOETHALS, 
‘¢Chairman and Chief Engineer.’’ 
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f NEWS FROM THE HARDWOOD FIELD 








WITH THE MEMPHIS TRADE. 





Satis’ ctory Progress Being Made in Woods Work— 
Car Shortage Becoming Acute in Mississippi and 
Ark usas. 

Mr. cus, TENN., Noy, 24.—Weather conditions con- 
tinue sory favorable for work in the woods and this is 
maki satisfactory progress. Owners of timberlands 
appresiite the fact that winter is very close at hand 
and ty are redoubling their energies in order that they 
may ire a plentiful supply of timber before conditions 
become such that it is impossible to get out more logs. 
The |.unb-Fish Lumber Company is doubling its force 
in the woods and some other large manufacturers are 
going slead with logging on as big a scale as possible 


Manufacturing operations are still large and it is recog- 


nized all sides that extra efforts will be required to 

prevent some shortage of timber during the next few 

months. 4 re: 
Car shortage has become rather more acute in Missis- 


sippi and Arkansas during the last fortnight, largely 


as a result of the record-breaking movement of cotton. 
Receipts of the latter at Memphis for the week just ended 
were the largest ever recorded and the capacity of the 
railroads is being taxed to an unusual degree, with the 
result that there are many complaints from manufacturers 
of Jumber regarding inability to secure cars and to get 
these moved promptly after they have been loaded. So far 


as Memphis proper is concerned, there has been no trouble 
of consequence experienced in securing efficient service. 

The Fk. TL. Dooley Lumber Company is establishing yards 
on the site formerly occupied by the Dooley-Stern Lumber 


Company, in which Mr. Dooley was a partner before its 
affairs were wound up. The concern is also building an 


office in connection with the yards and when this 1s com- 
pleted will remove from the Randolph Building. This firm 
is engaged in the wholesale handling of hardwood lumber. 

R. J. Darnell, of R. J. Darnell (Inc.) and president of the 
Darnell: Love Lumber Company, Leland, Miss., has been 
awarded a verdict for $11,000 in the United States District 
Court of New York in his suit against the Long Island Rail- 
road Company for $35,000. His daughter, Miss Pauline, has 
likewise received a verdict for $10,000 in a similar action. 
The litigation grew out of the accident which occurred at Free- 
port, L. 1., when the automobile in which Mrs. Darnell and her 
two daughters, Misses Beatrice and Pauline, was struck by 
a train operated by the defendant company. Mrs. Darnell 
and her elder daughter were both instantly killed and Miss 
Pauline received severe injuries. - 

Officials of the Rock Island system who spent some time in 
Memphis last week announced that that road would spend 
about $1,000,000 to improve its roadbed between Memphis, 
Little Rock and Hot Springs. This is in addition to the big 
expenditures here in connection with the new bridge across 
the Mississippi and the big terminals being constructed in 
West Memphis. The Rock Island is an important factor in 
the lumber industry of this city and section and lumbermen 
are much pleased with the more satisfactory facilities that 
will result from these extensive improvements. 

big delegation will leave Memphis Sunday 
November 30, for Washington to appear before Congress 
December 2 to urge Federal control of the levees. soth the 
Illinois Central and the Southern Railway will run_ special 
trains for the accommodation and convenience of the dele- 
gates and, as the iailroads are interestcd in this movement, 
reduced rates will be given. Representatives will go from 
almost every point in the Mississippi Valley States and the 
number will be very large. All of the commercial organiza- 
tions of Memphis will be represented, including the Lumber- 
men's Club of Memphis. Federal control of the levees, as 
advocated in the Ransdell-Humphreys Dill, is strongly ap- 
proved by the lumbermen who have large interests through- 
out Mississippi, Arkansas, Louisiana, West Tennessee and 
Missouri, and representatives of the lumber industry will 
move on Washington in force. 

J. H. Townshend, general manager of the Southern Hard- 
wood Traffic Bureau, is in receipt of advices from the Intcr- 
State Commerce Commission at Washington to the effect that 
the hearing now being held in connection with the proposed 
5 percent advance in freight rates north of the Ohio and 
east of the Mississippi is for the purpose of giving the rail- 
roads an opportunity of presenting their side of the contro- 
versy. The communication further stated that a date would 
be arranged for shippers to appear and that the bureau 
would be properly notified in advance. J. H. Townshend is 
preparing evidence to be submitted in behalf of lumber ship- 
pers and there is to be another representative of that organi- 
zation, who will be designated by George D. Burgess, the 
chairman thereof. This matter is considered of vital in- 
terest to lumber shippers and it is certain that, when the 
time comes for such action, the shippers’ side of the contro- 
versy, especially as affecting lumber, will be ably and vigor- 
ously presented to the commission. 

J, ‘I. Willingham, president of the Tennessee Manufactur- 
evs’ Association, and C. C. Gilbert, secretary, will represent 
that organization at the big meeting of manufacturers of the 
Mississippi Valley to be held in Chicago December 3 under the 
auspices of the Illinois Manufacturers’ Association. A num- 
ber of lumber manufacturing firms here are identified with 
the Tennessee Manufacturers’ Association and they are much 
interested in the movement of the latter looking to the em- 
ployment of a seeretary or agent to look exclusively after 
export business, with a view to creating larger foreign outlets. 


evening, 

















THE CUMBERLAND RIVER DISTRICT. 
NASHVILLE, TENN., Nov. 


25.—Lumber trade in the 
Nashville market is quiet. 


Building activities are slack- 











ing up, and this curtails the volume of, retail business. 
Weather lias been favorable throughout the fall for log- 
ging operations, and reports are that liberal stocks of 
logs lave been brought to the railroads throughout 
middle ‘‘ennessee. Those operations will result in in- 
(Tease stocks of lumber. Prices of lumber show no 
mater hange, 

™ ree -. - fs “i .s 

The ishville Veneer Company is a new Nashville 
Corporss'.on, with authorized capital stock of $15,000. A. 
> Ra of John B. Ransom & Co., will be president, and 
V. K ukard, of Indianapolis, Ind., an expert in the 
Vener s, will be active manager. The company will 
Start 1t in West Nashville at once, with two saws. 
th water Lumber Company, with offices at Cooke- 
a : has just been incorporated. The authorized capi- 
‘ St $25,000. J. C. MeDearman, J. A. Lambert, John 
Tho. it. Morgan and S. A. Morgan are incor vorators. 
ened pi will do a general business of buying, selling and 

in 


Cookeville is surrounded by large areas of 
naking raw material available for large business. 
eville Chair Company, at Greeneville, Tenn., 
en operating under receivership, has closed. It 


18 exp that the plant will be sold soon and a new com- 
ved : d to operate it. The old company employed 


John C. Keplinger, one of the oldest lumbermen of Law- 
rence County, met with an awful accident at his sawmill 
near Lawrenceburg. While he was filing the saw the 
machinery was accidentally started, sawing off one leg and 
mutilating another. 


KENTUCKY HARDWOOD NOTES. 


LOUISVILLE, Ky., Nov. 26.—The Lanham Hardwood 
Flooring Company has completed the construction of a 
warehouse. It expects to add considerably to its capacity 
in the near future, and will install a line of new 
machinery. 

The Wood-Mosaie Company, of New Albany, Ind., a 
local suburb, is about ready to begin operation at its 
new plant, which replaces that destroyed by fire several 
months ago. The sawmill will begin operating the latter 
part of December, and the flooring factory about the first of 
the year. The veneer mill will start shortly thereafter, 
the concrete foundations for the saws having already been 
laid. The mill buildings are of brick and concrete. W. A. 
McLean is president of the company. 

Demand sa thick poplar has been a pleasant surprise for 
many local lumbermen, who report that inquiries have been 
coming in in good volume of late. Some substantial sales 
at satisfactory prices have been made. 

Ivemand from interior finish manufacturers is helping the 
mahogany trade, manufacturers of this wood report, and 
some large contracts for lumber to be delivered in 1914 
have been closed recently. The interior trim business appears 
to be in much better condition than it was a year ago, 

The New Albany (Ind.) Box & Basket Company, whose 
Louisville plant, operated as the Louisville Box & Basket 
Company, was burned several months ago, will rebuild, a 
permit having been taken out. It is expected that the 
plant will resume operations in time to handle 1914 berry 
box business. 

Marvin Katterjohn has been elected secretary and Richard 
H{enderson Soaper president of the Anderson Box & Basket 
Company, of Henderson, Ky., the Anderson and Dallam in- 
terests having disposed of their holdings. Lee Oberdorfer, 
salesman for the company, has also acquired a block of stock. 
Enlargement of operations is planned. 








‘*POINT’’ RECLAMATION PLAN. 


LOUISVILLE, Ky., Nov. 26.—The Engineers’ & Archi- 
tects’ Club of Louisville has submitted to Mayor Busche- 
meyer a plan for the reclamation of the ‘‘point,’’ an 
industrial section in the northeastern part of the city 
which contains many lumber yards, sawmills, veneer mill, 
ete. 

Owing to the fact that the ‘‘point’’ is more exposed 
to flood danger than any other section of the city, a plan 
to relieve it of this danger has been proposed, and the 
city is seriously considering adopting it. Codperation 
with property owners and with the Federal Government 
is proposed. 

The plan of the engineers is to fill in the district with 
material pumped from Sand Island, which is in the 
Ohio River a short distance from the ‘‘point.’’ This 
would be an easy and economical method of obtaining 
deposits. It would of course necessitate raising all of 
the buildings on the ‘‘point,’’ but this would not be 
difficult. The cost would be close to $10,000,000, but the 
resulting benefits would be far in excess of that. 





FROM EASTERN WEST VIRGINIA. 


ELKINS, W. VA., Nov. 25.—While contrasted with 
other periods, the lumber business in West Virginia 
may seem to have been more generally satisfactory, yet 
iittle complaint or grumbling is heard as to conditions. 
The tonnage of lumber shipped is being maintained at a 
steady average. Although prices have been higher, the 
margin of profit at present is sufficient to keep all the 
mills in operation, and the manufacturer and the whole- 
raler seem to have no difficulty in disposing of their 
product. Loading continues under favorable weather 
conditions and the small operator finds his product as 
much in demand as the manufacturer does on a more 
extensive scale. Oak, both plain and quartered, has 
had a ready sale at unvarying prices for some time, and 
sound wormy chestnut is much in demand. Furniture 
dealers consume much of this wood and the necessity 
for a steady supply has had much to do with main- 
taining the average of demand. 

Although inclement weather has to some extent re- 
tarded construction work, the Mountain State Lumber 
Company is progressing on the building of its road up 
Chenoweth’s Creek. which connects with the Western Mary- 
land Railway at Ward's Siding in Randolph County. The 
development of the Chenoweth’s Creek section has been fol- 
lowed by the construction of a number of houses adjacent 
to the line of the railroad now in course of construction. 

William C. Bond, of Thomas, who was acquitted of arson 
after a trial at Keyser, Mineral County, several months ago, 
has instituted suits against various insurance companies for 
the recovery of money due on insurance policies held by him, 
for loss by fire. Bond is interested in various lumber opera- 
tions throughout the State. 

In sustaining the demurrer to the bill of complaint in the 
suit of Simeon Jarrell’s heirs against J. A. Cole, of Peru. 
Ind., and Clinton Crane, of Cincinnati, Judge Keller, in the 
United States District Court at Charleston, settled a case 
which had been in that court since 1873, involving the 
yossession of timberlands in Boone County. The Jarrell 
1eirs alleged that the property was obtained from Simeon 
Jarrell in 1870 through fraud. The property, which origin- 
ally sold for $400, is valued now at $100,000. 

Ground is being broken for a large extract plant at Cass. 
It is generally understood that the West Virginia Spruce 
Lumber Company is behind this undertaking. 





AT THE HOOSIER METROPOLIS. 


INDIANAPOLIS, IND., Nov. 24.—In keeping with a 
promise made fire insurance interests when a reduction 
in fire insurance rates was made eighteen months ago, the 
eity council has passed a new building code. This is 
the joint effort of T. A. Winterrowd, city building in- 
spector, and E. R. Townsend, hydraulic engineer and 
expert for the fire insurance companies. The code is 
regarded as unusually severe on architects, contractors, 


Retail 
Profits 


G. W. JONES LUMBER CO. 
Appleton, Wis. 


NORTH WESTERN LUMBER CO., 


Eau Claire, Wis. 
RIB LAKE LUMBER CO., 
Rib Lake, Wis. 


WILLOW RIVER LUMBER CO., 


New Richmond, Wis. 

I. STEPHENSON CO., 
Wells, Mich. 
SAWYER GOODMAN CO., 
Marinette, Wis. 


GOODMAN LUMBER CO., 


Goodman, Wis. 


BUSWELL LBR. & MFG. CO., 


Wausau, Wis. 





these days depend a good deal 
on the volume of business done 
and that undoubtedly explains 
the retail lumberman’s ten- 
dency to the handling of sub- 
stitutes for lumber. But 
in your anxiety to get all 
the business you can from 
your community, you 
should see to it first that 
you let no lumber busi- 
ness escape you. 


A Good 
Field 
Open to 


Dealers 


now, brought about bythe 
present day homebuilder 
looking more to artistic 
effects, is that of speciali- 
zing in Finish. Here is 
a line where you can 
make your experience 
and knowledge cash in 
a nice profit for you:— 


Birch 


The Peer of 
Woods for 
Interior — 
Finish 


The manufacturers of this 
wood have perfected their me- 
thods of manufacturing so that 
their products meet the most 
critical demands of builders. 
They have experimented with 
birch in every conceivable way 
to determine the uses forwhich 
it is best suited—and when 
they tell you to push it for 
interior finish they have good 
reasons. Ask any of the firms 
shown below to tell you their 
reasons and to send you the 
10 Birch Panels — showing 
different finishes it takes to 
perfection. 


. JOHN OELHAFEN, 
Tomahawk, Wis, 


DIAMOND LUMBER CO., 
Green Bay, Wis. 
FLANNER-STEGER LAND & 
LUMBER CO., 

Chicago, Ill. 
FOSTER-LATIMER LUMBER CO., 
Mellen, Wis. 

C. A. GOODYEAR LUMBER CO., 
Tomah, Wis. 
WORCESTER LUMBER CO., Ltd., 
Chassell, Mich. 
HACKLEY-PHELPS-BONNELI CO., 
Grand Rapids, Mich. 
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PITTSBURGH 
Relayer Rails 


we have the following first-class relayer 
rails at Ashtola, Pa., on the South Fork 
Branch of the P. R. R. which we will sell 
at attractive prices:— 
6 tons 20 lbs. 
i256 * 45 “ 
295 (Ty 50 6e 
5 pieces 45 “ frogs. 
if oe 50 66 66 
3 “ 45 * points. 
6 66 50 66 66 


INQUIRIES SOLICITED 


Babcock Lumber Co. 


PITTSBURGH, PA. 











( ) 
American Lumber & Mfg. Co. 


General Offices—PITTSBURGH, PA. 
—$$=$ = MANUFACTURERS 


Silver White Pine 


Areal Cork Pine Substitute for Planing Mill 
and Pattern Work. 


Idaho White Pine 
Northern Soft Cork White Pine 


—also — 


Yellow Pine and Hardwoods 











We want High Class Commission Salesmen in each City 
East of the Mississippi River. 
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White Pine Specials 


1x12 No. 1 Common. 
1x12 No. 2 Common. 
4-4°" 5-4”° 6-4” 8-4”’ D Selects. 


Good Dry Stock—Special Prices For 30 Days. 
Wm. Schuette & Co., Inc., Pittsburgh, Pa. 
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West Penn Lumber Co. 


Wholesaie Lumber 


WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 
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HARD MAPLE 
Dry Stock 1” to 4” Thick 


We also have a complete stock of High 
Grade White Pine, Spruce and Hemlock. ) 
Q 


Seeer@op 


Inquiries Solicited. 


B. W. CROSS LUMBER CO. 


940-941 Oliver Bidg., PITTSBURGH, PA. é 


68O 1006 > ee 























““CHAPIN’S LUMBER RECKONER“* 


Reduces to board measure lumber, scantling, square timber 
and saw logs. 
you sample pages. 


Morocco $3, cloth $2, postpaid. Let us send 
AMERICAN LUMBERMAN, Chicago, 


investors and lumber interests, because the cost of the 
better class of buildings will be made almost prohibitive 
without materially affecting the safety of the structure. 
One of the most objectionable features requires the use 
of metal doors, trim and sash in fireproof construe- 
tion and all buildings more than 90 feet high and all 
apartment houses, school buildings and hospitals three 
stories or more must be of fireproof construction. In 
the down-town district structures must be of fireproof 
or mill construction. It is also required that where 
smoke preventive devices are not used, some non-bitu- 
minous fuel, such as gas coke or anthracite coal, must 
be used in the down-town district. 

After a four weeks’ suspension the plant of the Udell 
Works in North Indianapolis has been reopened and the 
full force of 200 men has returned to work. The plant closed 
for. repairs and new boilers have been installed and the plant 
overhauled. The company manufactures ladders and furni- 
ture, together with other specialties. 

The Brannum-Keene Relief Association has been organized 
by employees of the Brannum-Keene Lumber Company, of this 
city, and will pay sick benefits. The association has been 
incorporated, but has no capital stock, the charter being 
granted under the voluntary association act. It will be sup- 
ported on the assessment plan. 

Teamsters of the city have organized and will submit their 
demands to their employers at once. <A general strike of 
teamsters, beginning December 1, is expected. Truck drivers 
and draymen will ask from $13 a week for a one-horse wagon 
to $18 a week for a four-horse wagon, six days of ten hours 
each to constitute a week’s work with time and one-half for 
overtime. Drivers of two large concerns are already on 
strike. 





IN SOUTHWESTERN INDIANA. 

EVANSVILLE, IND., Nov. 24.—Business with the hard 
wood manufacturers of this section during the last week 
has been good, although inquiries have not been numer- 
ous. Collections are still inclined to be slow but are 
expected to pick up later on. Ideal weather prevailed 
all last week and during the early part of this week and 
greatly assisted logmen in getting out their logs. Many 
local millmen have enough logs on hand to run their mills 
for several months. Logs are not only more plentiful than 
they were six months ago but the prices are a shade better. 

Benjamin Bosse, president of the Globe-Bosse-World Fur- 
niture Company and mayor-elect of Evapsville, left last 
Friday for a trip of several weeks through the West and 
Northwest. Mr. Bosse is at the head of what is said to be 
the largest furniture factory in the world. The furniture 
industry of this city has been prosperous during the last 
year and practically all the factories are running full time. 
Since cotton has started to move in the South and South- 
west business in those sections has picked up considerably 
and furniture manufacturers as well as manufacturers of 
chairs, tables, folding beds and plows in this city are look 
ing forward to a good winter and spring trade. 

J. H. Moeller, well known stave and lumber manufac 
turer at Mt. Vernon, Ind., will retire from the office of 
mayor of that city January 1 after having served four years. 
His many friends have already started to boom him for 
the Republican nomination for Congress in the first Indiana 
district next year. Mr. Moeller is a member of the Evans- 
ville Lumbermen’s Club and has been since its organization. 





IN CENTRAL ARKANSAS. 

LirrLe Rock, ARK., Nov. 25.—Judge Jacob Trieber 
of the U. S. Distriet Court has granted a restraining 
order against the Arkansas Railroad Commission to pre- 
vent the putting into effect of the rough material rate. 
The order was made effective on the execution of a 
$10,000 bond by the petitioners, the Cotton Belt and the 
Iron Mountain railroad companies. Final hearing will 
be given the petitioners December 1. 

Dr. W. Y. MeClure has removed his sawmill and 
planer from Delaware to Dardanelle. It has a capacity 
of 15,000 feet daily and will cut both pine and hardwood. 
A yard will be put in near the mill. 

The East Arkansas Lumber Company has opened hand- 
some offices at Blytheville. ¢ 

J. H. Garrison, an experienced lumberman of Paducah, 
Ky., has purchased the Red Bluff sawmill on the Bayou 
Meto, near Waldstein, and has a five-year contract that 
will keep the mill working during that time to its full 
capacity of 25,000 feet daily. 

Fletcher Smith, roadmaster of the Prescott-Northwestern 





Railway, will establish a timber camp near Murfreesboro 
by January 1. , A 
Paul H. Westbrook, general resident manager of the 


Moro Land & Lumber Company at Moro, running two mills, 
hopes for an early improvement in the lumber business. 
Favorable weather of late has greatly facilitated in the 
handling of logs as well as work in the woods by the tim- 
ber cutters. er 

R. c. Huey, assistant supervisor of the Ozark National 
Forest. in northern Arkansas, is preparing to start work 
on 2 road which will run from Sylamore to Big Flat, a 
distance of 25 miles. 

M. L. Heflin, of Branson, who was burned out last sum- 
mer. is looking for a millsite in Baxter County. 

The American Handle Company, of Jonesboro, has gone 


into court for a restraining order to prevent the Frisco 
from removing a switch track near its plant. — 
T. D. Lemon, of Buford, and Cam Berry, of Yellville. 


have bought a portable tie.cutting rig to be operated all over 
that section of the Stat Ties sell at 3S cents on the 
railroad. and they proposé to cut them at 19 cents each. 





FROM THE BUCKEYE STATE CAPITAL. 


CoLuMBUS, OHIO, Nov. 24.—The lumber trade in cen- 
tral Ohio has become slightly more quiet because of the 
approach of the semiannual inventory period. Dealers 
are loath to increase stocks at present. 

Hardwood prices are well maintained and no cutting 
of any consequence is reported. Dry stocks in the hands 
of mill owners are not large. The car shortage is interfer 
ing with shipments to a certain extent, although some im- 
provement in that line is reported. Cypress trade is gain- 
ing in activity. 

The market for yellow pine is still quiet, although prices 
are no lower than they have been for some time. Certain 
items of yellow pine are gaining in strength. Dimension is 
becoming better. 

Manutacturing concerns, especially furniture and vehicle 
factories, are buying more freely certain varieties of hard- 
woods. 

Prospects for building in Columbus for the season of 1914 
are good in every way. Architects and contractors are busy 
on plans and specifications for structures of all kinds which 
will be started soon. In all seven buildings are projected, 
which will mean an outlay of $3,000,000. Those contem- 
plated will bring the total cost much higher. ; 

R. W. Horton. sales manager for the W. M. Ritter Lumber 
Company, says hardwood demand is holding up well for the 
time of year. Factories are the best customers. Yards are 
holding off a little because of the approach of  the_ stock- 
taking period. The tone of the market is good and pros- 





—— 
pects are bright. J. W. Mayhew, of this company, is abje 
to be at his desk again. : ’ 

W. B. Sissons, sales manager for the Sowers-Leach Lup. 
a Company, left recently on a tour of the retail ye ods of 
Ohio. 


_—OoOoOoOornenremn 


IN CENTRAL VIRGINIA. 

LYNCHBURG, VA., Nov. 24.—Lumbermen report — ¢op. 
tinued increase in the volume of business last week. The 
lines that appear to be the features in the tra» are 
roofers and dimension stock. Box boards are also more 
active than two weeks ago. The increase in the \ lume 
of business is not large, but it is believed to be «1 ep. 
couraging sign in view of the stagnation which his ey. 
isted for several weeks. 

Prices remain unchanged. The orders that hay beep 
booked are for immediate delivery. A number | f jp. 
quiries are being received for delivery next year, but suyers 
are trying to get stock at current prices. These order~ loca} 


lumbermen and mills in this section are turning down, ‘inless 
slight advances are granted by buyers, since they are » will. 
ing to take on business so far in the future, This fe: ure of 
the market indicates a belfef on the part of buyers ‘n the 


probability of higher quotations in the next few mont 

Reports from mills indicate that most of them are « urtai. 
ing their output, and a few of them have closed down 
Stocks at the mills are sufficient to supply ordinary ‘and 
for some time and are regarded as large enough on the 
present basis of prices. 


QUEEN CITY TRADE FEATURES. 
CINCINNATI, OHIO, Nov. 25.—The volume of business 
that can be credited to November is in and again hard. 





wood dealers find that November sales are just little 
better than those of the preceding month and_ prices 
obtained were just as good. Factories are still rouning 
and while there is no doubt that many of them will irtail 
operations after the holiday orders aré filled, it is believed 
that the lull will only be of short duration. The large 
wholesale yards of this section are not overloaded jy any 
means, and at mill points there is no real accumulation of 


dry hardwoods, and in some sections it is well known that 
stocks are really short and none heavy. 

Yellow pine operators are not in nearly as strong posi- 
tion as the hardwood men, having had a very badkward 
demand coupled with very low price conditions practically 
all year, the only cheerful feature being the increased 
building activities which have so. greatly reduced retailers’ 
stocks as to cause the purchase of an occasional ear. Prices 
are surely at bottom and only a slight advance is looked for, 
Some stiffening up in the price of more desirable sizes of 
dimension stock has been reported, due evidently to the 
heavy late demand from the building contractors. ~ 





A HARDWOOD CENTER OF MICHIGAN. 

CADILLAC, MIcH., Nov. 24.—The installation of new 
boilers at the Cobbs & Mitchell flooring plant, this city, 
is progressing rapidly and will be completed shortly, 
With the additions being made, including enlarged boiler 
room and extra dry-kilns, the plant will be one of. the 
most complete of its kind in the United States. 

Because of an accident to a huge fan used in blowing 
of sawdust into the conveyor at the Cummer-Diggins 
Company planing mill, the mill has been closed down 
several days for repairs. It will $1,000 to make 
repairs, 


cost 


Alba has been one of the broom-handle producing 
plants of Michigan. About thirty years ago the Rose 
Broom Company, now of Chicago, operated a handle mill at 
that point. Later the interests were transferred to the 
Tindle & Jackson Company. The Jones Manufacturing Com- 
pany also has a broom handle factory there and within 
a short distance of Alba are located several smaller factories. 
Several years ago the Anderson Handle & Lumber Company 
bought a considerable tract of land from the Ward Estate 
and has erected one of the finest handle and sawmills to be 
found, as all of the machinery is of the latest pattern. The 
latter company are manufacturing handles and lumber at 
the present time and standing timber will insure them not 
less than a ten years’ run, 

The Racine Boat Company, of Muskegon, is building three 
motor survey cruisers for the United States Government in 
its yards to be completed by April 30, the time limit. These 
three ships, the Paquippe, the Monomoy and the Scajaquada, 
are intended for Norfolk, Va., the Newport, R. J., and the 
Buffalo, N. Y., districts respectively. They are exactly alike 
in every way. All three boats are equipped with 125. horse- 
power engines and each will have two small boats, a dingy 
and a 16-foot power boat to be used for survey purposes. 
They are to be 82 feet, 9 inches in length over all, with a 
beam of 15 feet 6 inches and a draught of 6 feet. White oak 
and pine and southern pine are used almost exclusively in 
the construction of these vessels. 


IN THE DAKOTAS 


IN THE SOUTH DAKOTA GRANITE REGION. 

Stoux Fauus, 8. D., Nov. 24.—Building operations 
in Sioux Falls and in the other cities and towns of 
South Dakota are extensive, and in the country districts 
the farmers are doing much in the way of enlarging 
farm buildings and in erecting dwellings and_ other 
structures. Accordingly there is a good demand for 
building material of all kinds and lumber dealers gen- 
erally have had their share of the sales. 

A. J. Kertz, for some time employed at the branch 
yard at Woonsocket of the J. F. Anderson Lumber 
Company, is now employed at the headquarters of the com- 
pany in Mitchell. He bas been succeeded at Woonsocket by 
J. R. Moran, formerly of Kennebec. 

John Duke, for some time manager of the branch yard at 
Unityville of the Tuthill Lumber Company, of Sioux Falls. 
has purchased a general store in Unity?ille, and will conduct 
it. Mel B. Griffin has been appointed to take charge of the 
branch yard at Unityville, and will assume his new duties 
early in December. 5 

The Delmont Record prints a long list of buildings which 
it is planned to erect in Delmont during the coming year. 
these including a number of business blocks and many real. 
dences. At present dwelling houses are scarce there an 
rents are bigh. To relieve this it {fs planned to erect 9 
number of four and five-room dwellings which can be rentet 
at from $10 to $12 a month. } 

The manager of the branch yard at Humboldt of the 
John W. Tuthill Lumber Company, of Sioux Falls, has — 
pleted arrangements for adding a hardware department to the 
business. ae 

Leon Snowe has been installed as manager of the brane’ 
yard at Kennebec of the James A. Smith Lumber Company. 
He succeeded J. G. McDonald, who has decided to take = 
his permanent residence at Burt, Iowa. The new manager 
is an experienced lumberman and the affairs of the compan) 
at Kennebec will be in good hands, 
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IN NORTHWESTERN LOUISIANA. 


Yellow Pine Doing Better—Mills Short of Some Items, 
Fspecially Dimension—Indications of an Active 
Rural Call, 

SUREVEPORT, LA., Nov. 24.—Last week the yellow pine 
maiket more than held its own, with demand for several 
ites greater than the supply at some of the mills and 
prive tone better, though still not materially increased 
exccpt on dimension, which continues selling about $1 
higier than a few weeks ago. No. 1 dimension is espe- 
cially called for. Flooring is another item that has de- 
veloped lately. A number of the mills have sold out 
of and could fill more orders if they had the stock. 
Shipiap and boards are showing strength, with prospects 
of these items growing more popular within the next 
few weeks, : 

Owing to the fact that some of the leading mills are 
very scarce on dimension, flooring and a few other 
thir and the demand looking good on those items, prices 
are expected to pick up considerably. 

The railroads are still not buying heavily, although some 
orders for cheaper grades have been sent in lately, and some 
of the lines have made inquiries. 

One of the most interesting features about the market is 
the proach of an active rural call. The farmers in this 
territory are marketing their cotton more freely than ever 
before, and they are getting fine prices for it. As the 

iing is almost finished, ‘and conditions have been en- 
ig, farmers will make many improvements in the way 
gin houses, cotton houses, barns, sheds, etc., and the 
yellow pine dealers are going to get most of the trade. 

Poli Juror T. J. Addison, of Vernon Parish, who was 
recently convicted at Leesville, La., for bribery in connection 
with a contract for reéstimating timber values in Vernon 
Parish. was sentenced to two years in the penitentiary, and 
fined $100 and costs. Application for a new trial was refused. 

Information reaching the Chamber of Commerce from Wash- 
ington, D. C., is to the effect that the effective date of the 
order of the Interstate Commerce Commission in the famous 
Shreveport-Texas freight rate case has been extended to 
1,1914. This delay is because of the appeal by the 
! now pending in the Supreme Court of the United 

as to the legality of the order, which orders sweeping 

ns in rates, class and commodity, from Shreveport 
to Texas points. 

teports from South Mansfield, La., are to the effect that 

Dr. S. L. Wharton has been in Shamrock, La., having dog- 

wood timber loaded for shipment to his mill at South Mans- 

field, where the timber is sawed for shipment in dimension 

suitable for making shuttles. He operates a similar mill, 

anagement of W. C. Doss, at Elkhart, Tex., and fair 
ire reported. 

ng to announcement from Logansport, which is just 
Sabine River from the new mill, which is located 

















across the 
at Haslam, Tex., the big new mill of the Pickering Lumber 
began operation for the first time yesterday. The 


capacity is 125,000 feet in ten hours. It is expected 
in day and night, making 250,000 feet within that time. 
n all-steel, fireproof plant. In celebration of the 
ne there was a turkey dinner at the Haslam Hotel for 
iployees. 


Operations have been begun by the Bayou Rapides Lumber 






Company's mill at Alexandria, La. Some excellent heavy- 
grade lumber is reported to be turned out. The logs are 


ceived from the company’s tract along the new Alex- 
« Western Railroad. 

h exas & Pacific Railway Company has announced the 
appointment of committee to act as a valuation commit 
tee under the terms of the recently passed Federal valuation 





act. ‘I committee, which will have headquarters at Dallas, 
Tex nsists of the following: J. R. Stephens, St. Louis, 
general chairman; C. H. Chamberlain, Dallas, engineer and 


chairman: W. H. Abrams, land commissioner, of Dallas; 
R. E. Williams, Dallas, accountant; R. Shapard, Dallas, at- 
torne 





SOUTHWESTERN LOUISIANA LUMBER NEWS. 


Lake CHARLES, LA., Nov. 26.—‘‘Some better’’ is the 
almost invariable response one gets from salesagents 
about the present condition of the yellow pine market. 
That prices are still far out of line and the demand 
most disappointing is conceded on all sides, but the fact 
that the tenor this week is more encouraging than for 
several months leads to the hope that the new year will 
bring with it all that is hoped for by all who are in the 
business of cutting and marketing lumber. ‘‘ Conditions 
in the United States will have adjusted themselves to a 
more or less degree by that time,’’ said one large manu- 
facturer; ‘‘the changing of administrations, the tariff 
issue and a thousand and one other matters have had 
the effect of bringing about the present depressed feeling 
With the trade, but I predict that within thirty days a 
rie noticeable improvement will take place on all 
sides, 


The principal eall at present is emanating from the 


Wester) markets, but the amount of stuff being taken is 
limite Many of the big companies in the habit of buying 
arge taking broken car lots of assorted grades. Inside 
mate: is getting the best call from the West, while export 
trade iv making some strong calls for all dimension and heavy 
timber Several large export orders were booked by Lake 
Charl. mills during the week and export agents who have 
Visited the city. during the last two weeks say that an in- 
creas demand is making itself felt from all European 
point Two shipments out of Lake Charles this week will 
£0 to South Africa. Because of the threatened strike last 
pen he Southern Pacific company is said to have can- 
~eller 


ders for more than two million feet of lumber which 
was i: have been used in car building and repair work. 
Lake )arles mills are said to have been successful bidders 
on a port of this order. 


4 vs! ss mills are working full time and all report a very 
S00d |\\siness. Many big plants in the southern part of 
the St were tied up several days by the Southern Pacific 
nag ut conditions all along the line have returned to 
Cal for cars are becoming more frequent. This fact is 
accept ‘ aS a pretty good indication that orders are slightly 
more merous than they have been. All roads, however, 
aay are furnishing rolling stock about as rapidly as they 
are as’ for it. Some of the mills report trouble in secur- 
“nh '; this is not due to labor troubles, but to a scarcity 


b _ blacks in the lumber belt while the grinding season 

1S on 'n the sugar belt. 

ae Meridian Lumber Company, of Piere, La. a new 

H atio ‘on the Rock Island, is erecting one of the largest mills 
n that part of the State. The mill will be ready to begin 

era in March, 1914. Owners of the plant are chiefly 
em, of the Crowell & Spencer Lumber Company, which 


already operates several large sawmills in southwestern 
Louisiana, and owns much yellow pine stumpage. The com- 
missary and company houses have been erected and the big 
milling plant is now in course of construction. 

Capt. George Lock, president of Lock, Moore & Co., was 
called to Kansas City this week by important business mat- 
ters. He was accompanied by Mrs. Lock, and expects to be 
away from Lake Charles ten days. 

The work on the new plant of the Ragley Lumber Com- 
pany on the Lake Charles & Northern, north of Lake Charles, 
is progressing. ‘This mill will be modern in every particular 
and it will have a cut of about twelve years. 





MATTERS AT MOBILE. 


Outward Movement Last Week Small—Two New Lines 
Out of Mobile in Operation—New Docks Opened— 
Additional Industries in Prospect. 


MosBILE, ALA., Nov. 24.—The outward movement has 
been small, but prospects are that this will be overcome 
in the next few weeks because of the arrival here during 
the week of many vessels to take wood cargoes. 

The week has seen the initial clearance in the opening 
of two new lines out of this port—one by the Seeberg 
Steamship Company, of this city, to Colon, and the other 
by the Mobile Liners (Ine.) direct from this port to 
Seotland. 

Mention has been previously made in this correspond- 
ence of the announced opening by the Seeberg Steam- 
ship company of a line direct between Mobile and Colon—the 
first to be established by a Gulf port. The fruition of this 
announcement came Tuesday, November 18, when the first 
vessel of the line, the British steamship Samara, steamed 
from this port for Colon. The officials of the Seeberg com- 
pany are enthused over the manner in which shipments are 
being secured for their venture. The vessel carried a 
cargo of 30,000 joints of iron sewer pipe and 250 boxes 
of fire brick, both shipments being from Chattanooga, Tenn. 
The Samara on this first trip went by way of Gulfport, Miss., 
to load additional cargo there, but hereafter it will go direct 
from this port to Colon without intermediate stops. 

The line to Scotland was inaugurated by the departure of 
the British steamship Kylemhor this morning for Scottish 
ports. She carried out a miscellaneous cargo valued at 
$37,000. The new line is under control of the Mobile Liners 
Company (Inc.) and will operate direct between Mobile and 
Scotland, carrying general cargo from here and bringing back 
any cargo that offers for the return trip. The vessels to be 
used in this new line are of the latest and most up-to-date 
type of freighters, being of the celebrated Kyle line, their 
home port being Liverpool, England. On its trip to this 
port the Kylemhor brought a large cargo of rags and paper 
for shipment to the paper mills of the North. 

The new docks of the Alabama, Tennessee & Northern Rail- 
road, of which John T. Cochrane, of this city, is the ener- 
getic president, are being used for the first time this week, 
though they have been completed for some time, but owing 
to trackage facilities not being complete, have not been used. 
The opening of these new docks, which may be taken as an 
evidence of the faith of their projector in the future of 
Mobile, was made during the last week, when the big Austrian 
steamship Boheme docked there to load a cargo of cotton and 
wood for European ports. These docks have a frontage on 
the river of 350 feet, with the same frontage in the slip. 
They are a valuable addition to the maritime facilities of 
the port, and that they will meet the requirements of the 
largest vessels is evidenced by the docking there of the 
Boheme, which is one of the largest vessels that has ever 
reached this port, being 7,500 tons displacement, with a 
beam of 51 feet and draft of 27 feet when fully loaded. The 
Boheme is the first of a number of big freighters under 
charter to the Elder-Dempster Company that will come to 
this port for cargo. 

Another new factory for Mobile is said to be a probability 
of the near future. The new industry that is seeking a 
location here is a handle factory—an _ established concern 
which seeks to establish a branch in this vicinity. It will 
manufacture handles for tools of all kinds. 





FROM THE ALABAMA IRON CENTER. 

BIRMINGHAM, ALA., Nov. 24.—Not much business is 
being transacted in the manufacture of lumber. Mills 
are in operation, but where possible production has been 
curtailed. The statement that some lumber from this 
district has been shipped to Canada, via Detroit, caused 
comment in the trade, but it was known the business 
transacted was not of great importance. 

Lumber manufacturers interviewed recently had little 
to say as to the effect of the tariff bill on the lumber 
industry. As has been stated heretofore, they have 
taken a pessimistic view of the results to be obtained 
by tariff legislative changes. 

Building material dealers say that while considerable 
building is going on demand is limited. 


BABA I 
SOUTHEASTERN MISSISSIPPI NEWS. 

HATTIESBURG, MIss., Nov., ‘ 4—Dimension continues 
to hold up in demand and price are better. Such stock 
is searce in this territory and the mills expect a still 
better price before the new year. The better grades 
of shed stock are in fairly good demand and at prices 
a little better than thirty days ago. The low grades of 
shed stocks have shown more activity during the last 
week, but no increases in price. Interior timbers are 
not so much in demand as sixty days ago, but specials 
are wanted, which holds up that end of the trade. 

The car material market is livening as a considerable 
number of small orders are out for sills, and the demand 
for decking continues good. Some of the smaller mills are 
closing, as most of them only have a small amount of tim- 
ber and do not want to cut it op the present market. The 
car situation is giving some of the mills trouble, but it has 
not yet reached a point where orders are delayed to any 
extent. 

The Louise Lumber Company, of Hawks, has bought a 
body of pine timber that will run it about two years longer. 

W. P. Haynes, sales manager of the Hinton Bros. Lumber 
Company, of Lumberton, Miss., has returned from a selling 
trip through the North. 

It is reported that the Jordan River Lumber Company, 
at Kiln, recently lost its mill, which had been in operation 
only about five months, and will rebuild at an early date. 

G. B. Merrill & Bro., of Lake, will soon have its new mill 
shed ready for machinery. 
bands and resaw. a 

. F. Brucker, manager of the Noxapater Lumber Com- 
pany, of Noxapater, in Hattiesburg recently, states that his 


It will be equipped with two 
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From our Cincinnati, Ohio 


RED CEDAR YARD. 





Interesting History of Tennessee Red Cedar Sent on Request. 








ij) GEO. C. BROWN & CO. jj 


MAIN OFFICE PROCTOR, ARK. 











Tennessee Red Cedar Posts 


We have a complete stock of Round 
and Split Posts, Poles and Piling. Can 
furnish in straight cars. Can fill 
orders for Sawed Tapers. 


Quick Shipment. 


Wheeler Lumber Bridge & Supply Company 
DES MOINES, IOWA. 








HOUSTON, TEX. 


|W. VA. SPRUCE io 





NATIONAL LUMBER & CREOSOTING COMPANY 


Manufacturers and Whoiesalers of all kinds of 


SOUTHERN LUMBER “Pitinc ona poves. 


PILING and POLES. 
Equipped for Treatment of Lumber with Various Processes. 


TEXARKANA, ARK. 








“HARDWOODS 


< 


} 








William Whitmer & Sons, 


Incorporated 
Franklin Bank Bidg,, PHILADELPHIA. 


— Manufacturers and Wholesalers — 


W. VA. SPRUCE, WHITE 
PINE AND HEMLOCK. 


LONG and SHORTLEAF PINE and HARDWOODS 





United States Spruce Lumber Co. 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills: - - 








MARION, VA. 





W. W. DEMPSEY 


Spruce, Hemlock and 
Hardwoods 


New York Office: General Office: 
No. 18 Broadway. JOHNSTOWN, PA. 





Laurel River Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


JENNINGSTON, ° : WEST VIRGINIA 





GEORGE CRAIG & SONS, 
Spruce, Hemlock 
and Hardwoods 


OFFICE: - - 








PHILADELPHIA, PA. 





Cherry River Boom & Lumber Co. 
Office:-—SCRANTON, PA. F 
SPRUCE, HEMLOCK AND 
HARDWOODS 


MILLS: — Richwood, Camden-on-Gauley and Holcomb, W. Va 
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company has all the orders it can handle, and at a fair 
price. It makes a specialty of shortleaf timbers, dimension 
and kiln-dried ‘finish. 5 

The Howze Lumber Company, of McLain, has installed a 
lath and picket outfit. 

The McKinnon Lumber Company, of Ellisville, has closed 
its mill for an indefinite period. : 

The Lamb-Fish Lumber Company, which is operating a 
large hardwood mill at Charleston, Miss., is a great booster 
for the South. It has just issued a pamphlet setting forth 
in detail the many advantages of the South in the way of 
timber resources, which is being sent to all parts of the 
world. During the last month the company has_ shipped 
lumber into eighteen States, besides shipments to England, 
Germany, Italy, Scotland, Belgium, France and Canada. 


ae Via eh meke} oy. 


In Less Than Carloads 


find our methods of delivering at car- 
load prices interesting. It might ap- 





A MISSISSIPPI LUMBER CENTER. 

MERIDIAN, Miss., Nov. 24.—The lumber market is 
unsteady. Some lumbermen say that last week they re- 
ceived numerous inquiries and orders, while others de- 
clare there is absolutely no business. At any rate the 
complete stagnation of the market has been broken and 
inquiries from western and northern buyers indicate 
that they are seeking a variety of material for prompt 
delivery. 

Mills in the district continue to close. The Missis- 
sippi Lumber Company will close December 15, if no 
improvement in the market is registered. The mill has a 
70,000-foot capacity. ; a2 

Price lists received last week show a decline of 50 cents 
on three items of low grade, while other prices are barely 
steady. The car situation is also giving dealers some 
trouble. ’ : 

Advices received here state that good headway is being 
made with the grading work of the new railroad to be built 
by the Merrill Lumber Company eastward from Canton to 
the timber belt in Pearl River Valley. The road as surveyed 
will traverse 13 miles. 5; 

E. H. Butler, of Roxie, has opened a second sawmill 
there. The mill will give employment to cotton workers 


peal to you—better let us quote you on 


MAPLE and BEECH 


LOORIN 


and explain how we doit. A good 
stock enables us to fill orders with- 
out delay. 


TELECODE USED. 


Cummer-Dig¢gins Co. 


CADILLAC, MICH. 








who are idle because of boll weevil ravages. 





CRESCENT CITY NEWS. 


Market Situation Lacks New Features—Trade Buying 
as Little as Possible—Shipping Congestion Being 
Cleared Up. 

NEw ORLEANS, La., Nov. 24.—November, departing, 
will leave market conditions abouf as it found them. 
The situation is painfuly lacking in new features and 
mighty few lumbermen care to predict any before the 
turn of the year. The trade is buying as close as possi- 
ble and no more than it must. With December a com- 
paratively quiet building month, there is little prospect 
of a bulge in the immediate needs, and probably less 
prospect of stocking-up commitments. The possible 
changes will have to be rung therefore within compara- 
tively narrow limits, if they are rung at all. 

Cypress finds about the same volume and character of 
request as were noted in previous weeks, with millstocks 
beginning to register some accumulation and prices as 
they were. Manufacturers do not seem worried by the 
prospect of carrying over into 1914 larger stocks than 
they brought into 1913, and everybody is sitting steady, 
with confidence that a good market will be developed 
early in the year. Cypress shingles and lath are selling 
readily. The lumber call is largely in mixed car orders, 
Shipments have been delayed by a shortage of cars on the 
Texas & Pacifie and by the confusion resulting from the 
strike on the Southern Pacific. The latter caused some 
congestion at the terminals, which probably will be 


cleaned up before the week’s end. Thereafter the move- 
ment will get back to normal. 


In yellow pine No. 1 dimension has held its brace and 
is bringing, according to report, 50 cents or more better 
than it fetched a short time ago. This improvement is at- 
tributed rather to broken millstocks than to any marked im- 
a. of ee but it shows that there is, after all. 
3 a steady call for yellow pine stock that would not be half 
24,500 ft. 4-4 Ist and 2nd a — bad if better prices could be realized. Taking the list as a 
3 cars 12-4 & 16-4 No. 2A com. et. Poplar. whole, the buyers still have control of the market and 
5 cars 4-4 No. 1 common and better Chestnut. —, are more 1 e- iva Rg — ., gg na 

mills increases, and it is reported that certain of the large 
2 cars 4-4 log run Sycamore. plants whose operations sensibly affect the output will close 
rl down for the holidays rather earlier than usual, as a meas- 
If interested, we will be glad to quote you prices. ure of curtailment. Export demand continues subnormal, 


though a good many inquiries are afloat. 
The Ward Lumber Co., Inc. 


The Genesee Lumber Company brought down a party of 
LYNCHBURG, VA. 


Maple and Birch 


Is all the name implies and is the 
kind reputable dealers like to re- 
commend to exacting customers 


Write Today for Prices 








125,000 ft. 4-4 No. 2A common Poplar 
16,500 ft. 4-4 No. 1 common Poplar. 
11,500 ft. 4-4 clear Saps and selects Poplar. 


homeseekers from the North last week. bringing them direct 
to New Orleans Thursday and from this city to Genesee and 
Loranger, to inspect the company’s cut-over lands. The 
Brooks-Scanlon Lumber Company also brought down a party, 
which spent Saturday in New Orleans after visiting the com- 
pany’s holdings. 

The Mexican steamship Oazraca, from Frontera, arrived 
here last week with a cargo of mahogany logs for the Otis 
Manufacturing Company, which has no difficulty, apparently, 
in getting out its supply of Mexican mahogany, in spite of 
the unpleasantness now puree’ in that republic. 

M. M. Hull, manager of the St. Tammany Lumber Company, 
at Ramsey, La., was severely hurt last week by a fall which 
fractured his thigh. 

President F. L. Peck, of the Newman Lumber Company 
and the Mississippi Central Railroad, last week made an 











-» White—-OAK—Red — 


Quartered and Plain White Oak 3 to 3” 
Plain Red Oak, Bridge Plank, Car Oak, 
Furniture Stock, White Oak Piling. 


Varner Land & Lumber Co. 


GERIDGE (Lonoke Co.) ARKANSAS. 


Gal 





Company ; 












essee Oak Flooring 


A 
Uniform in quality, grade 
and size. A trade winner 
for dealers who have repu- 
tations to sustain. 







| Spraggins & Son, which is cutting 25,000 feet a day. 





Bal 


WESTERN FLORIDA TRADE. 





Inquiries Solicited. 


Walling Lumber & Mfg. Company 


McMinnville, Tenn. big business developing. 








inspection of the road and the mills in which his companies 
are interested, accompanied by General Manager Smith of 
the rail line and the following invited guests: G. G. Davidge, 
of Binghamton, N. Y., president of the Cotton States Lumber 
rf. B. McCrary, of Binghamton: Frank Wisner, of 
Eastman, Gardiner & Co., Laurel: and S. E. Moreton, of the 
Homochitto Lumber Company, whose plant at Bude, Miss., 
was one of those inspected. Bude is one of Mississippi's 
newest “‘sawmill-made” towns and is preparing to incorporate. 
Little more than a year old, it boasts 1,200 people, 15 mer- 
cantile establishments, a 40-room hotel, waterworks, electric 
lights and a fine school. In addition to the Homochitto 
Lumber Company’s fine plant, which gave the town its reason 
for existence, Bude has a hardwood mill, operated by T. J. 


PENSACOLA, FLA., Nov. 25.—While the market, both 
interior and foreign, appears to be at a standstill, with 
absolutely no business in either direction, exporters con- 
tinue to be most hopeful and have no hesitancy in as- 
serting that the winter will be one of the best in the 
export field in many years. Manufacturers take just the 
opposite view of the situation. They do not see from 
present indications where conditions are to improve and 
they are not running on full time in anticipation of any 


One of the largest exporting firms here says that the 


— 


’ . oo . . . . 

volume of inquiries received by it indicates a fine South 
American business throughout the winter, and that its jp. 
terior business is also picking up remarkably. Other exporterg 
take a similar view, although they are not selling any cargoes 
at the present time, and the outward movement conti ues 
far below the normal. It is probable that the exports for 
November will be smaller than in any month for the ast 
five or six years, hardly an ordinary week’s business h: ving 
gone forward thus far this month, with only a few lips 
now loading. : 

Some of the mills consider closing down until the demang 
is stronger, and one, that of the Southport Lumber Com), ny 
has given notice of a reduction of 15 percent in the salirioeg 
and wages of every one of its hundreds of employees. ‘his 
company is cutting for both export and interior and re atly 
took over the plant of the Sale-Davis Comnany at South) orf 
operating both. The owners, who are big exporters of this 
city, say the future does not look bright and that it hag 
come to a point of reducing expenses or closing down. The 
cut is effective December 1, and if successful will possibly 
be followed by many others of the large plants. F 


| SOUTH ATLANTIC COAST 


FROM THE GEORGIA CAPITAL. 











Plea Made for an ‘‘Intrastate, Milling-in-Transit Lum. 
ber Rate’’—Railroads Probably Will Fight Issue— 
Short Hauls to be Defense. 

ATLANTA, GA., Nov. 24.—The plea of lumber shi; pers 
in South Carolina for what is known as ‘‘ intrastate inill- 
ing-in-transit lumber rate’? has been presented to the 
State railroad commission. In discussing this plea of the 
shippers Secretary Darby, of the commission, said that it 
would be fought by the railroads, who would base their 
defense on the short hauls of lumber in North Carolina, 
Such a rate as the lumbermen ask would save one third 
of the freight charges on lumber milled in transit. 

Shippers at Douglas, Ga., have secured, through the 
Georgia Railroad Commission, a reduction in freight 
charges, which makes the freight rates at Douglas no higher 
than rates at Fitzgerald, Ga., and neighboring cities. Chatta- 
nooga has petitioned the Interstate Commerce Commission 
to put it upon an equal footing with Atlanta in freight rates, 

Capt. H. H. Tift, Tifton, Ga., said last week, while on a 
visit here, that cut-over lands in southern Georgia are being 
used successfully for truck farming. “Profits in that coun- 
try from such lands,” he said, “have reached as high as 
$750 an acre. I look for a speedy improvement in the 
condition of the lumber market. Crops are good, the banks 
have large deposits. Business of all sorts, I think, should 
now begin to improve.” 

The plaza plan, which is the largest building project being 
considered here, was proposed last week to the committee 
appointed by the legislature to consider the re-leasing of 
the Western & Atlantic Railroad, the property of the State. 
This plan provides for a vast concrete structure over the 
railroad tracks in the heart of the city. 

A recent purchase by the Mills Farms Company, of Gulf- 
port, Miss., of 40,000 acres of cut-over lands near Bond, 
Miss., for use as truck farms, is illustrative of the use of 
these lands for farming in other States besides Georgia. 
This land is to be cut into truck farms of 10 to 40 acres 
The purchase is considered one of the most important land 
deals ever made on the Gulf coast. 

The National Lumber Company has purchased 10,000,000 
feet of timber in Richmond County, North Carolina, from 
John and Julian Little. This timber consists of both pine 
and oak. 

Georgia Products day was observed here and throughout 
Georgia last week. As far as possible only Georgia prod- 
ucts, both of food and clothing, were used on that day 

The manufacturing committee of the Atlanta Chamber of 
Commerce made a tour of inspection of the city to ‘deter- 
mine the exact number of manufacturing plants here and 
the sites offered for additional plants. A campaign will be 
begun at once to increase the number of the city’s manv- 
factories. 


SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, GA., Nov. 24.—Recent court decisions in 
their favor against the transportation lines which had 
ben discriminating against this port in the matter of 
lumber shipments in favor of Jacksonville have given 
Savannah lumber dealers much to be thankful for. But 
for these decisions it is probable that the port of Savan- 
nah would have had to abandon its lumber business. 

With these favorable decisions much of the business 
which had gravitated to Jacksonville because of the in- 
ability of Savannah dealers to promise prompt deliveries 
has begun to return. Dealers now have more orders 
and inquiries on their desks than at any other time for 
the last six months, They look for an active season 
following the new year. : 

There are already prospects of considerable building in 
the Southeast next spring, and lumber is utilized in 
erecting most of the houses in this section, Demand for 
lumber from the northern markets is also picking up, and 
several vast lumber tracts are being opened up in expecta- 
tion of the resumption of activities which fell away with 
the assumption by Jacksonville of Savannah business with 
the coéperation of the transportation lines. ' 

In northern Georgia a large tract of first-growth timber 
is being cut. A hundred miles of railway has been laid to 
tap this rich deposit of building material. Connections have 
been established with other lines so that the lumber can be 
hauled direct to Savannah for transportation to destination 
by water carrier. One of the largest mills in the South bas 
been built to manufacture this product. ‘This mill is already 
in operation. antes it 

The southern Georgia field is producing its usual quant LD 
of lumber. There is little new territory here except in the 
impenetrable river swamps, and the loggers are going deeper 
into these every season. Some sea island timber also as 
not yet been placed upon the market. 





eo? 


IN NORTHEASTERN TENNESSEE. 

JACKSONVILLE, FLA., Nov. 24.—Apathy prevails among 
yellow pine dealers, but the manufacturers seem 10 have 
a fair assortment of cutting, sufficient to carry them 
from now until the end of the year. There is a demand 
for 2x6 inch decking to take care of the small logs, a2 
with this exception mills are not complaining of the 
lack of orders. Locally, the amount of new construc 
tion work is small, and the greater part of th lumber 
used is for repair work. What new buildings are beimg 
erected are mostly small structures, taking 3 cheap 
grade of lumber. Many of the retail yards are wir 
only about 60 percent of their teams. Much new wor , 
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—— 
under consideration that should develop soon after the 
new year. ; ‘ 

1]. (1. Tift, one of the pioneer millmen of the South, 
who bas been spending the summer and fall at Mystic, 
Conn.. has returned home and was a visitor here last week 
Mr. {iit is one of the largest stockholders in the Standard 
I um Company. $ : ‘ 

“\W r Adams, manager of the New York office of the 
Cunuver Lumber Company, returned to his headquarters 
tod: fter a three days’ stay here on business. Mr, Adams 
is of tie opinion that business north will not improve until 
aftei inuary. 

a i. Sax, president of the Sax Lumber Company, who 
has” n south visiting the Saxton plant, which is now 
yunr full time, has returned to his New York office. 

a Alworth Lumber Company's mill, on the St. Johns 
Riv n the outskirts of the city, which was shut down 
for a while this summer, is running full time, with a good 
assortiuent of logs. ON : ; RiAE 
“Members of the Georgia-Florida Saw Mill Association 
hav 1d their attention called by Secretary E. C. Harrell 
to tl importance of attending the meeting to be held in 
Jacksonville November 29, when it is desired that all the 
mills represented. The question of price and other im- 
portant matters will be discussed. 

OLD DOMINION LUMBER NEWS. 

NoxroLK, VA., Nov. 24.—Following the recent meet- 
ing the members of the North Carolina Pine Asso- 
eiation, it would appear that while some of them are 
optimistic as to the outlook, others are just the reverse. 
All vever, do not look for any material improve- 
ment the conditions during the balance of this year 
unless something exceptional takes place. Many say 
that le conditions are not as satisfactory as might be 
hoped for, there is still an under current of strength to 


the market which will have the effect of a gradual 
stiffening as time goes on. There are numerous in- 
quiries from week to week as usual with low prices 
tacked on them, and while the sales some weeks are 
good and during others are slow, the opinion is that 
at this period the question of price obtained is how 
good a bargain can be driven either by the manufacturer 
or the buyer. 

Strange to say, there was little if any talk of price 
cutting, whieh is the general line of conversation usually 
when business is not brisk. Some of the mills have received 
shipping instructions on orders taken some time back and 











this is taken as a good sign. Most of the orders, however, are 
placed 01 when necded and then instructions are given to 
rush s ent. This means that most of the stock is moving 


by rail and very little cargo business is being done. There is 
still the disposition on the part of the buyers to disbelieve 


that the market has hit rock-bottom, but from the forceful 
declarations on the part of the operators this would seem to 
be a fact and is also strengthened by the manner in which 
prices are being held at this time. Competition from the 


Southwest is having a depressing influence on the North 

Carolim pine market to a more or less extent as it is an 

utter impossibility for the pine people to meet the prices 
being quoted. : 

Th es department during the last week have had an 
easy time but from the prices reported have been able to keep 
the market on an even keel although the dressed stock does 
not w up as good. With the fair weather that has ob- 
tained thus far this season, notwithstanding the labor 
troubles that the manufacturers are up against continually, 
it is absolutely certain that a further curtailment will have 
to be made if the supply and demand is to be kept on a par. 
This is again gradually being recognized on the part of the 
mills and many of them have slowed down. There have been 
some accumulation of stocks on hand but a slight increase 
even in the present demand would soon clean it up. The 
activity in national politics has caused and is still causing 
a certain hesitation on the part of all business, but it is 
nevertheless a facet that business men generally still-have a 
large amount of confidence in the future prosperity. 











FROM THE MARYLAND METROPOLIS. 
Batrimore, Mp., Nov. 24.—Lumber interests of the 
Pacific const are looking to the East for a much larger 
share of business than they have heretofore obtained in 
this section, when the Panama Canal is opened, and 





representatives of the trade in the far West are en 
gaged in arranging for outlets. W. L. MeCormick, who 
represents big lumbering concerns in Washington State, was 
here last week to see what Baltimore has to offer in the way 
of terminal facilities, and he was shown around the harbor 
by the factory site commission. Mr. McCormick stated that 
the Washington State mills hope to increase their eastern 
shipments very largely through the Panama Canal, because 
of the lowering in freight rates to be expected, enabling them 





| with the southern mills, and that they are inter- 
in getting a port on the Atlantic seaboard where the 
n be prepared for re-shipment and distribution 
it the East. No decision was reached by Mr. McCor- 
who will see other ports before he submits a statement 
uclusions to those who employed him. 
lriday there will be held a meeting of the National 
« Park Association of Maryland to discuss the propo 
create a forest reserve along the Patapsco River, 
iiside of Baltimore. The river runs through a deep 
row valley, with precipitous hills on either side, 
unsuited to agriculture, and the intention is to 
le forests of original timber on these hills set aside as 
of the national reserve, and also to preserve the 
the region. The Maryland association has been 
incorporated. . 
lohnsten Line steamship Rowanmore, which arrived 
week from Liverpool, had among its cargo 30 





mahoga logs from South Africa, destined to various points 
in the middle West, this shipment being one of a number 
made to supply the needs of the furniture manufacturers of 


Michisan and elsewhere. . 
Che srowth of business has made it necessary for the 


saltin branch of the H. W. Johns-Manville Company to 
seek r quarters and consequently a new home has been 
Selo It is a modern 6-story building with floors meas- 
wring 47 by 187 feet, located at 207-18 East Saratoga 


Street rhe location is somewhat better than the old one, 
ig within two blocks of the postoffice and right in the 
heart of the business section. The new premises will 


inclu n attractive store, up-to-date offices and ample 
ware! accommodations. To facilitate the handling of 
incon and outgoing shipments there will be a railroad 
Swit 


unning into the building. 


OPP PD IDI DID ID I I 


\jax Metal Company of Philadelphia, Pa., manu 
fact of Ajax ingots, has issued two new booklets 


expla’ ing the advantages 6f its product which include 
Plast, Maganese, phosphor, acid and hydraulic bronze, 
Steam metal, red and yellow brass and phosphor, Ma- 
a nd Silicon copper. These booklets may be ob- 
amed 


a 'y those interested upon request direct to the 
hil: iphia offiee or from any of the company’s branch 
offices located in New York, Pittsburgh, Washington, 
Chicas, St, Louis and San Francisco. [ Advertisement.] 
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December a Crucial Period in the Lumber Trade—Re- 
vival Dependent on Railway Yellow Pine Require- 
ments. 


Str. Louis, Mo., Nov. 25.—Hopes of the lumbermen 
are centered upon the arrival of December. But whether 
the hoped-for trade revival will manifest itself at that 
time seems to depend solely upon the attitude of the 
railroads and car building companies, This class of 
buying accounts for fully one-third of the entire demand 
for yellow pine lumber, and it usually influences the 
whole general tone of the market. A year ago the 
railroads and car companies were buying freely, with 
the result that business was on a satisfactory trade level 
in volume and prices, continuing so until these railroad 
and car material buyers stopped buying late in the 
spring. The time is now ripe, judging from experience, 
for the railroad and car companies to come into the 
market, but the feeling prevails here that they will not 
do so. The lumbermen believe that the railroads and 
car companies will not be able to resume their accus- 
tomed buying for the reason that they are crippled for 
money owing to their present low freight rates. The 
opinion is freely advanced that more of this class of 
buying will materialize until the carriers obtain the ad- 
vances in freight rates that they have been asking for. 

If the railroads and car companies enter the market 
next month in anything like a serious way yard and 
factory buying will of necessity be carried along by this 
same impetus. If the contrary is true the winter months 
promise to be lean in the yellow pine trade. Fundamentally 
the lumber business at this moment is in the position of a 
frog crouched for a jump; which way the animal will jump 
depends upon conditions. Demand has been fair right along 
from the yards and factories, but_at a price level that has 
thrown the shippers in despair. Local lumbermen feel that 
prices have reached rock-bottom, this opinion being based on 
the fact that there has been no further recession in the 
market. Prices have not changed for two weeks: a favor- 
able indication. That this opinion as to prices is shared by 
buyers as well as shippers is evidenced in that, during the 
last week or so, local yards and woodworking plants have 
been doing considerable buying. One yard is reported to 
have bought more than 200 cars of lumber within the last 
three weeks. But, sad to relate, the local yards are selling 
lumber at prices the dealers declare to be ruinous. One 
yard is reported to have been selling lumber in wagon loads 
at prices lower than prices at the mill. 

December is the crucial month. It is then that the frog 
will jump. At the slightest indication of serious buying 
on the part of the railroads prices will stiffen. Prices will 


as certainly have to rise upon the resumption of buying 
from other sources. : 


! Lumbermen hope for the best, basing 
their hopes upon the excellent condition of the country at 
large, with political matters largely settled. The lumber- 


men here are slow to prophesy. ‘They have settled down 
to watch and wait for developments. 


Personal Mention. 


Charles Hall, of Centralia, Ill. was in St. Louis this 
week calling on some of his legion of friends. and inci- 
dentally dropping a good word here and there in behalf of 
the coming convention of the Southern Illinois Lumber 
Dealers’ Association, which organization he was associated 
with in the capacity of secretary for a number of years. 
Mr. Hall said that the least said about the retail lumber 
business just now the better. 
_Leon Herrick, of De Soto, made one of his periodical 
visits to St. Louis this week. He said that the retail busi- 
hess in his neck of the woods is not so bad as it might be, 
with many prospects of an immediate improvement. 

I. C. Fontaine, president of the Antrim Lumber Company, 
of Antrim, La., was in St. Louis this week. A. H. Beards- 
ley, sales manager of the Antrim Lumber Company, says 
trade shows some slight signs of revival, in volume and 
prices, although the signs are still not yet well defined. 

C. G. Schilling, sales manager of the W. T 
Tumber Company, savs that inquiries are coming in with 
considerable more freedom. Sales are improving slowly, 
while prices have not yet begun to ascend. Mr. Schilling 
is contident that prices will become more active next month. 

,: 


Ferguson 


Thomas C. Whitmarsh, general manager of the W. 
Ferguson Lumber Company, returned last Friday from a 
week's visit to several of the mills of the company. Most 
of the time he spent at Texarkana, but also went to Minden 
and Selma. He did scme hunting at both of the latter 
places. He camped out for a couple of days at Selma. He 
bagged considerable game, but could not ship any of it home 
owing to the game laws. 

A. H. Whitmarsh, manager of the 
Texarkana, is at the offices of the W. " 
Company. 

Frank J. Riefling, of the George W. Miles Timber & Lumber 
Company, says business is a little quiet: but he looks for it 
to start up at aé lively rate soon after December 1. 
Inquiries are coming in all the time and it is about time 
for orders to materialize. 

M. C. Bay, cf the Bay Bros. Lumber Company, accom- 
panied by Mrs. Fay, has returned from a ten days’ 
pleasure trip to New York and other eastern cities. Mr. 
say says conditions are a little quiet in the East but 
everyone in that part of the country looks for a good lively 
run of trade before long. 

Cc. C. Mullen, assistant local manager of the Long-Bell 
Lumber Company, reports doing a fairly satisfactory busi- 
ness. He believes there will be a much better call for 
yellow pine shortly after the first of November. R. B. 
Bearden, the local manager, has been ill several weeks owing 
to a severe attack of rheumatism. It will probably be 
several weeks before he will be able to get back to business. 

The newly fermed S. W. Morten Lumber Company will 
open its offices in room 714 Wright Building, November 1, 
but Mr. Morten, who has been the sales manager of the 
Osage Lumber Company, will spend most of his time until 
January 1 at the office of the latter concern or until his 
suecessor will have been appointed. 

Charles M. MeDaris, vice president of the Big Four 
Lumber Company. who has been ill for several weeks, was 
to work today for the first time since his illness and hopes 
from now on to spend a few hours each day at his office. 

W. T. Ferguson, of the W. T. Ferguson Lumber Company, 
and his son, J. W. Ferguson. president of the Sabine Lumber 
Company, returned last week from a short business trip to 
Texarkana, Ark. 


‘‘FOR YOUR INFORMATION.’’ 

Sr. Louts, Mo., Nov. 25.—The following letter has 
been mailed to the members of the Lumbermen’s Club 
by the traffic committee: 

At the last meeting of the Freight Claim Agents’ Asso- 
ciation, held about thirty days ago, instructions were issued 
to all freight claim agents that they must decline all loss 
and damage claims filed after four months from date of 
delivery. 2 

They do this, basing their declining of the claims on the 


Buchanan mill at 
lr. Ferguson Lumber 





HARDWOODS 








Oak For 
Quick Shipment 


This stock has been on 
sticks from ten months 
to a year and totals 


Twenty Cars 


Of 4-4 Band Sawed 
First and Second 


Plain White Oak 


Runs 70% or more 
14 and 16 foot long. 


Prices on request. 


West Virginia Timber Co. 
CHARLESTON, W. VA. 


General Offices, Charleston Nat’! Bank Building. 











Massee & Felton Lumber Company 
HARDWOOD LUMBER 


Mills and Office, MACON, GA. 


Shipping Dry Stock List November 10th. 


4-4 Ist & 2nd Qtd. Rd. Gum 74,000 | 4-4 Ist & 2nd Fig. Rd. Gum 26,000 
4-4 No.1 Cm. Qtd. Rd. Gum 70,000 4-4 No.1 Cm. Fig. Rd. Gum 48,000 
KIND 3-4 4-4 5-4 6-4 8-4 

Ist & 2nd Plain RedGum 6,000 454,000 18,000 19,000 17,000 
No. 1 Com. Plain Red Gum 13,000 320,000 2,000 8,000 18,000 
Ist & 2ndSapGum . . 45,000 535,000 3,000 9,000 23,000 
Box Bds. Sap, 13’ to 17”” 32,000 

No.1Com. SapGum . . 22,000 447,000 55,000 20,000 
No.2Com.SapGum . . 23,000 279,000 18,000 7,500 

6-4 Log Run Black Gum 30,000 | 8-4 No.2 &3C Hickory 75,000 
8-4 No.1C & BHickory 65,000 | 6-4 Log Run Elm 45,000 
No.1 Common Ash .. . . 4-4, 6,000 5-4, 4,000 6-4, 4,500 
No. 2 & 3 Common Ash » « 5-4, 6,000 6-4, 40,000 8-4, 30,000 
6-4 Cypress 2 Com. & Btr, 27,000 4-4 No. 1 Cm Qr. Wht Oak 5,000 
5-4 Log Run Persimmon 4,900 4-4 Clear Strips Quar. 3,000 





3 


6-4 Log Run Persimmon 3,700 4-4 Ist & 2nd Pl. Red Oak 6,000 
4-4 Ist & 2nd Pl. Wht Oak 17,000 4-4 No. 1 Com. Pl. Oak 49,000 
3-4 No. 1 Cm Wht Oak Pl. 5,000 4-4 No.3 C Pi R & W Oak 96,000 
4-4 No.1 Cm Wht Oak PI. 52,000 4-4 Log Run Sycamore 8,800 
3-4 No. 2 Cm Wht Oak 5,000 4-4 Log Run Beech 8,000 
4-4 No. 2 Cm Wht Oak 23,000 4-4 Log Run Mulberry 8,800 
4-4 Ist & 2nd Qr. Wht Oak 10,000 4-4 Sound White Oak 4,000 


Ready for Prompt Shipment Now. 











WE SPECIALIZE in mixed cars for the yard trade, 
and can ship rough or dressed 


White Pine, Soft Yellow Poplar 





bevel and drop siding and mouldings together with 
OAK FLOORING all in same car. 


Address all correspondence to — ELLIJAY, GEORGIA 








-Hardwoods< 


We have the following Band Sawed Stock ready for quick loading : 
150,000 ft. 1” Red Gum No. 1 & 2. - 
200,000 ft. 1°° Sap Gum No. 1 & 2(13’’&up) 

50,000 ft. 3°’ Plain W. Oak No. 1 & 2. 
100,000 ft. 1°? Quart. W. Oak No. 1 Com. 


Cable address ‘“ Brenner.’’ 


The Ferd. Brenner Lumber Co.,448*4428"" 
Band Mills at:—Alexandria, La., Zwolle, La., Salisbury. N. C. | 
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American Column & Lumber Co. 
ST. ALBANS, W. VA. 


SPECIAL 


For week following this issue:— 


5 Cars 5-4 No. 1 Com. and Sel. Poplar. 
60% 12” and wider 60% 14 and 16’. 
4 Cars 6-4 12” and wider 60% 14 and 16’. 





3 Cars 6” Clear Poplar Bevel Siding. 
5 Cars 6” Select Poplar Bevel Siding. 





65 M’ No. 1 Common Poplar S 2 S to 58”. 
Write or wire for SPECIAL prices. 


American Column & Lumber Co. 


ST. ALBANS, W. VA. 








iteewets Good Profit 
In Quality Hardwoods 


when you can buy them right. We've simp- 
lified buying for you in shipping mixed 
cars of 


DIXIE BRAND 
OAK FLOORING 


Mouldings, Casing and Base 


Dixie Flooring is perfectly milled, uniformly matched 
and graded—the result of years of honest endeavor and 
study. 


woke: , ee us wr Cat our —— 3 Oak 

el S ooring which will be mailed free of charge. 

e, aes Bliss-Cook Oak Compan 
y 


iS : BLISSVILLE, ARKANSAS. 


We ship straight or mixed cars of Flooring, Oak, 
Ash, Cypress and Gum Lumber. ol 














oes : 

Hartzell’s | 
Dayton 
Walnut 


PLANKS - BOARDS - PANELS 
VENEER LOGS AND VENEERS 


Made in our Modern Electrically Driven Mills. 
Geo. W. Hartzell, Dayton, Ohio., U.S.A. ) 


- 
R. E. Wood Lumber Company 


BALTIMORE, MD. 


Manufacturers 


SOUTHERN HARDWOODS 























Be 233 





A Phone Call 


at either Chicago or St. Louis places our entire organ- 
ization at your service. 

; Your ticket, your berth and all details for your trip 
via C & EI is arranged for in a ‘‘ jiffy’? by men 
with whom courtesy is a fine habit. 


C. & ELL. 


(Chicago & Eastern Illinois Railroad) 
Between 


Chicago and St. Louis 


These ‘‘time saving”’ trains, daily each way. 


F. J. Deicke, GAP D., J. F. Govan, GAPD., 


t. Louis Chicago 
§ Harrison 5115 
(| Automatic 53-495 


) Main 3390 


Phones: - Central 314 Phones: 














fact that section 8, paragraph 3, of the uniform bill of 
lading makes it compulsory that all claims of this nature 
be filed prior to four months from date of delivery. 

We understand that a bill is pending in the House of 
Representatives that provides that shippers be given one year. 

As it stands at present, however, loss and damage claims 
must be filed within four months from date of delivery. 

This is for your information. 





VALLEY METROPOLIS HARDWOOD NOTES. 


Slight Improvement Noted in Demand—Better Condi- 
tions Expected After Inventory—Scarcity of Cars 
Complained of by Some Mills. 

St. Louis, Mo., Nov. 25.—The hardwood situation 
shows a slight change for the better and local dis- 
tributors report an increase in the number of orders and 
size of orders. Lineyards, factories and consumers still 
are inclined to buy only for present requirements. The 
lineyards evidently are waiting to take stock before 
placing larger orders. 

Plain sawed white oak, red quartered oak and choice 
red gum and ash still are most in demand, and poplar 
is being called for fairly well. Cypress is more in de- 
mand than it was a short time ago, the majority of the 
requests being for the higher grades. A great many 
of the orders come from the northern territory and ask 
for immediate delivery. : 

E. W. Blumer, sales manager of the Lothman Cypress 
Company, has returned from a very successful selling 
trip for the company’s Oshkosh sash and door factory, hav- 
ing visited several cities in the East and also having made a 
flying trip through Iowa, Minnesota and northern Illinois. 
He found conditions fairly good. 

W. W. Dings, of the Garetson-Greason Lumber Company, 
returned Tuesday morning from a business trip to the Pa- 
cific coast, lasting about two weeks, during which time he 
called on the trade in Los Angeles, Sacramento and San 
Francisco. He found conditions very good. On his way 
home he stopped off at El Paso. 

M. L. Pease, vice president of the Galloway-Pease Com- 
pany, who was a visitor at the Lumbermen’s Exchange Mon- 
day, says business is fairly good on most items in the hard- 
wood line, but especially good on oak, his concern’s specialty. 

>. P. Jennings, manager of the hardwood department of 
the Berthold-Jennings Lumber Company, states the demand 
for hardwood is rather quiet just at present but he is look- 
ing for an improvement before the first of the year. 

W. P. Anderson, vice president of the Gideon Lumber & 
Mercantile Company, on his return last week from a two 
weeks’ hunting trip in northern Michigan woods, imme- 
diately went down to the mills of the company at Gideon. 
He reported a most successful trip in the way of getting 
game and enjoyed the outing immensely. The party killed 
a number of deer and he had all the venison he could eat. 
He is expected back from the mills the latter part of the week. 

Frank Liebke, of the C. F. Liebke Hardwood Mill & Lum- 
ber Company, reports conditions satisfactory and everything 
is moving along nicely. The company is working hard to 
catch up on many of the back orders on its books. Mr. 
Liebke believes it is a question of only a short time before 
there will be an active demand for most items on the hard- 
wood list. 

E. H. Luehrmann, of the C. F. Luehrmann Hardwood 
Lumber Company, states that while demand for hardwood 
lumber is not quite up to expectations, the company is 
having a fairly satisfactory trade in some of the leading 
items on the list, such as oak, cypress and gum. Mr. Luehr- 
mann believes there will be a good demand for nearly every- 
thing soon after December 1. 

President R. A. Hooton, of the Hooton Hardwood Lum- 
ber Company, is at his home in Terre Haute, Ind., today 
but is expected back Wednesday. R. U. Fletcher, local man- 
ager of the company is still down in Texas, on business. 
J. T. McRoberts, saies manager, returned from Tennessee 
last week and immediately left for Chicago on a selling trip, 
to be gone several days. 

G. E. Breese, president and general manager of the West 
Virginia Timber Company, of Charleston, W. Va., was a caller 
at the St. Louis office of the AMERICAN LYUMBERMAN, Tues- 
day. He was on his way home from a visit to the mills of 
the company in the South. The company operates a double 
band mill at Arkansas City, Ark.. a band and resaw mill at 
Monroe, La., and a double band and single band mill at 
3askin, La. Mr. Breese says the company has been doing 
a splendid business recently, the only trouble being due to 
a scarcity of cars. It has been almost impossible to get them. 
Mr. Breese stopped over in order to get a line on hardwood 
conditions ete. 


IN THE MISSOURI-KANSAS DISTRICT. 
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Annual Inventory Checks Retail Buying—Lineyard 
Concern Evidences Confidence by Placing Big Order 
—Drouth Expected to Prove Blessing. 

Kansas City, Mo., Nov. 24.—Inventory taking has 
started, with the result that retailers are sticking close 
to their yards and there is little use to talk lumber to 
any of them. That will be the condition until about the 
first of the year, and manufacturers and commission men 
are figuring on a fairly dull time of it for the next 
month. Still there is a good deal of feeling around for 
a place to alight with big orders for spring delivery. 
One big Kansas lineyard man placed an order a few 
days ago for seventy-five cars of yard stock to be de- 
livered any time before May 1. He explained his early 
order by saying that he wanted to be sure to get dry 
stock and was afraid that if he ordered later in the sea- 
son he could not be sure of getting it. He also said 
he considered the prices to be right at bedrock and felt 
sure that he would have to pay more money if he waited. 

A week of good weather caused some activity among 
buyers, but on the whole demand for all woods has been 
very slack the last week and prices worked along at about the 
same level that they have held lately. The wet fall has been 
most encouraging to farmers, and fields are in excellent 
condition to go into the winter. There is a general feeling 
that the unprecedented drouth of last summer really put the 
soil into fine shape and that after the thorough mellowing 
the rains have given it prospects could not be better. With 
that assurance to encourage them farmers are buying more 
lumber right now than it was expected they would buy. 

Kansas City is soon to lose one of its most popular lumber- 
men. Walter Vanlandingham, representing the Hilgard 
Lumber Company, of Chicago, is going to move his head- 
quarters to Chicago the first of next month. 

Personals. 

J. B. White, manager of the Missouri Lumber & Land 
Exchange Company, is back from Washington, D. C., where 
he attended the meeting of the National Conservation Con- 
gress last week. A. H. Whitmarsh, general manager of the 
William Buchanan Lumber Company, Texarkana, Ark., visited 
the company’s local offices here Saturday. R. G. King, presi- 
dent of the Picneer Lumber Company, Seattle, Wash., spent 
a day here late last week on his way back to Seattle from 
Mississippi, where he visited his old home. J. L. Burd, of 
the Arkansas Valley Lumber Company, is back from a trip 


— 


through the southern pine district of Arkansas. F. H. Far. 
well, general manager of the Lutcher-Moore Lumber Com. 
pany, Orange, Tex., called on lumber dealers here Sat: rday 
on his way back from.a vacation trip in Kansas. Mr. Far. 
well says his company has been paying special attention this 
fall to the export business and has had a fair voluiec of 
trade in that line. N. E. Holden, of Danville, Ill, a f rmer 
president of the Illinois Retail Lumber Dealers’ Associ tion 
was a Kansas City caller several days last week. Paul 
Donehy, of the Forest Lumber Company, is visiting that 
concern’s retail yards this week. H. M. Riner, preside:t of 
the Riner Lumber Company, is back from a trip amon the 
retail yards in Oklahoma. He reports a big boom in busi. 
ness in the oil district. Many oil wells are being drille: and 
each drilling necessitates the buying of half a car of ti: berg 
for a drilling rig. If a well is brought in another hal: cap 
of lumber is needed for a cog ney station. The result jg 
a very considerable boost to the lumber trade in that se: tion 
as many prospectors are at work. J. R. Adams, for: rly 
located in Kansas City, but now with the W. I. M Kee 
Lumber Company, Quincy, IIl., called on his old acquaint: nceg 
last week. Robert Keith and Mrs. Keith, of Port Ore arg 
Wash., are the guests of Mr. Keith’s brother, Charles Keith 
president of the Central Coal & Coke Company. J. B. son’ 
representing the Lumbermen’s Credit Association know) ag 
the Red Book, visited the Kansas City subscribers the !:tter 
part of last week. J. H. Kurth, of the Angelina County Jum. 
ber Company, Keltys, Tex., spent several days with K:nsas 
City lumbermen last week. Ted Sanford, who has char<e of 
the shingle department for the Chicago Lumber & Coal Com- 
pany, has gone to Burlington, Kans., for a few days to visit 
his old home. R. J. Hurley has bought a_ yard at Sweet 
Springs, Mo., and is stocking it up anew. G. H. McD. 1ald, 
of the McCloud River Lumber Company, McCloud, Cal., was 
in Kansas City this week looking over the West Coast sity. 
ation. Raymond Arndt, formerly with the Gray’s Harbop 
Commercial Company, Cosmopolis, Wash., called on acq aint. 
ances here on his way to Quincy, Ill.. where he has taken g 
place with the W. I. McKee Lumber Company. E. D. Wash. 
burn, representative in this territory of the California Sugar 
& White Pine Company, of San Francisco, is makinz his 
initial visit to the trade in Kansas City. C. E. Cotton, a 
Salt Lake City wholesaler, was a Kansas City visitor last 
week. R. W. Latshaw, a Joplin (Mo.) wholesaler, also was 
here. Other callers in Kansas City the last week were: 
Harry Feller, Leavenworth, Kans.; C. D. Marcares, |’erry, 
Iowa; W. M. Dunning, of the Logan Lumber Company, I ogan, 
Kans.; Mr. Clark, of the Clark Lumber Company, Lamonte, 
Mo., and R. D. Heath, of the Heath Lumber Company, Man- 
hattan, Kans. 









MINNESOTA 











A MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Nov. 24.—The seale of logs at 
Minneapolis for the season which closed November 15 is 
reported by the surveyor general at 71,897,390 feet, 
without counting about 22,000 feet of deadheads yet to 
be figured in. There was also a scale of 14,013,380 feet 
at the St. Paul boom this year, exclusive of about 330,000 
strays, making a total of something over 86,000,000 feet of 
logs at the two places. In 1912 there was no St. Paul scale, 
but the Minneapolis scale was 92,491,170. As there were 
only two mills in operation here this year, while three were 
running most of the 1912 season, the reduction is to be 
expected, and is hardly as much as might have been figured. 
The Minneapolis scale this year by months is as follows: 
April-May, 12,725,720 feet ; June, 9,541,840 ; July, 10,238,790; 
August, 11,426,390; September, 11,349,260; October, 11,908,- 
560: November, 4,706,830. 

The Pine Tree Lumber Company sawed about 5,000,000 
feet of deadheads at its mill in Little Falls, logs which had 
been raised from the river during the summers of 1910 and 
1911, and’ had thoroughly dried out. About a million feet 
was sawed at Brainerd for the Parker-Kellogg Lumber Com- 
pany, of Minneapolis, which bought them from the boom 
company and hired the sawing done. 

Hearings by the State railroad commission on the proposed 
lumber schedules were concluded November 21. On November 
20 B. G. Dahlberg, rate expert for the lumbermen, presented 
a number of statistical exhibits, bearing out his previous 
testimony to show the commission rates are too high. He 
was not cross-examined by the railroad attorneys. On 
November 21 he presented a protest from the lumbermen 
against the proposed rate on sawlogs, which is higher than 
the special rates now granted the mills. 

Sales of State timber have been announced by S. G. Iverson, 
Minnesota State auditor, at four county seats during next 
month, as follows: Two Harbors, Lake County, December 16, 
10 a. m.; Duluth, St. Louis County, December 16, 2 p. m.; 
Grand Rapids, Itasca County, December 17, 10 a. m.; Walker, 
Cass County, December 18, 10 a. m. Small tracts offered at 
the big sale in October and not taken then will be put up 
again at these sales. 








AT THE HEAD OF THE LAKES. 

DuLuTH, MINN., Nov. 26.—One of the biggest fleets 
of lumber boats in the history of the Duluth-Superior 
harbor was here last week on last trips. The boats, 
about twenty-five of them, became bunched owing to the 
recent big storm. 

Owing to the Indian summer conditions that have 
prevailed so generally this month some of the lumber- 
men look for an open winter. 

Owing to the Indian summer conditions that have 
awarded contracts for construction of two of the high 
ways for which the county recently voted $300,000. These 
roads will open up a country that contains much timber, 
and the agricultural resources of which are second to 
none in the Northwest. 

The steel refuse burner which was left standing at the 
time the mill of the Vermilion Lumber Company, at 
Tower, Minn., was burned a year ago, has been taken 
down and will be shipped to the W. T. Bailey Jumber 
Company, operating at Virginia. 





IN AND AROUND CLOQUET. 

CLoquet, Minn., Nov. 24.—Orders are not being placed 
in large numbers and buyers tend to hold back except on 
immediate requirements. The country yards ap} arently 
are not experiencing a very brisk trade. b 

Shipments from Cloquet for November promise iy e 
considerably less than a year ago, although the total ol 
this year up to December 1 Will still show slightly bette 
than during the same period last year. ; 

Repairs at the plant of the Johnson-Wentworth ( ompany 
are nearly completed and the mill will shortly begi! sawils 
on the winter run. : say over 

Several train loads of logs are coming in each (ay the 
the Duluth & Northeastern Railway, although work ol an 
woods has not yet reached full swing. There is no sno ‘obs 
the ground as yet and operations are confined to t!ose J 
not requiring a sleigh haul. 
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COMMENCEMENT BAY LUMBER NEWS. 


October Report of Collector of Port—Lumber Agency 
Reports Fair Run of Business—Prospects for Fir 
Products Manufacture. 


TacoMA, WASH., Nov. 22.—The foreign market still 
eontiiues to take a good volume of lumber from Puget 
Sound. ‘he Oetober report of the collector of customs, 
issued (his week, shows shipments to have totaled 38,- 
397,00) teet offshore, as against only 29,685,000 feet in 
October last year and 36,161,000 in October, 1911. For 
the tc: months, however, 1913 is considerably below last 


year, ‘ie total being 364,714,000 feet as against 388,- 
720,000 in 1912, or 24,006,000 feet less this year. For 
1911 {ie ten months showed offshore shipments of 286,- 
763,0U) feet. This port has sent out a large quantity 


of lumber in November thus far, more than usual to 


California, and more than in October offshore, and 
six to cight large cargoes are yet to be loaded to go 
forward in December. The customs report for October 
shows the general foreign commerce of the district to 
have amounted to $11,469,093, of which $6,512,227 was 


exports and $4,956,866 imports. 

Frank J. Shields, manager of the Northwest Lumber 
Agency, has returned from an extended trip that took 
him as far as the Atlantic coast. The agency finds a 
fair run of business, taken relatively with general mar- 
ket conditions, and Mr. Shields is hopeful that the turn 
of the year will bring improvement. 

The St. Paui & Tacoma Lumber Company is getting 
out part of an order of creosoted piling for the Govern- 
ment for use at Panama, the piles to be ready for load- 
ing in January. During the two years the St. Paul 
company’s ereosoting department has been in operation 
it has run almost steadily to keep up with its orders and 
has grown into an important adjunct of the big plant. 

The Reliance Lumber & Timber Company has shut 
down its sawmill at Alder and plans to leave it idle 
until the first of the year. The company has a fair stock 
of lumber at the mill and purposes to keep it there 
until it can get what it believes is a fair price for its 
product 

Announcement was made this week that work will be- 
gin March 1 on the $1,000,000 hotel to be erected by 
the National Realty Company at Twelfth Street’ and 
Pacific Avenue. John 8S. Rick and Charles Mullemer, 
of Walla Walla, and Arthur Halle, of Missoula, Mont., 
have practically closed for a 15-year lease on the hotel, 
which will be one of the finest on the Pacific coast. 

J. A, Gable, general manager of the Pacific Mutual 
Door Company, says no change is apparent in the fir 
door market and he is not looking for any for the rest 
of this year at least. Fir doors, he says, have been fol- 
lowing the lumber market this year and are in about the 
same state, comparatively, as lumber, many of the fir 
door men just now devoting more of their attention to 
the sawmill, box factory, veneer plant or interior finish 
plant with which most of the factories are equipped. 
Mr, Gable says that if the Panama Canal cuts the freight 
rate in two it is going to make a big difference with the 
fir door business and will also give fir egress into yellow 
pine territory where it can be used with yellow pine 
trim tu splendid advantage. 

T. J. Handforth, of the Lindstrom-Handforth Lum- 
ber Company, is satisfied the lumber market is showing 
a disposition to mend, although he does not look for 
much improvement in prices for at least 30 days. There 
is unquestionably more demand, fairly diversified, says 
Mr, Handforth, and prices are firmer. Some of the line 
yards are trying to place large orders at present prices 


and this has a tendency to stiffen the market, Mr. Hand- 
forth says. He thinks the early buying that usually comes 
in January each year may start in next month. 

The Case Lumber & Shingle Company is running its 
shingle mill but is not trying hard to dispose of its out- 
put ou the present shingle price basis, according to E. R. 
Rogers, sales agent of this company, Savage-Scofield 
3uilding., My, Rogers says the company is getting its 
fair slare of the orders going, relatively, but feels 
shingles ought to be worth 25 or 30 cents more than 
oi present market and is disposed to wait for that 
igure 


Georse 8. Long, secretary of the Weyerhaeuser Tim- 
ber (ompany, who was named as one of the delegates 
to tle National Conservation Congress, was unable to go 
east ut this time. Mr. Long is doing overtime duty just 
now chairman of the Commercial Club’s advisory 
board, whieh has under way a campaign to add 200 addi- 
ionsi members to the club roll by Thanksgiving eve. 

Che Defiance Lumber Company is loading the schooner 


Mary E. Foster at its docks for Australia. The De- 
fian: ompany, which is allied with the Northwest 
— r Agency, is shipping a good share of its output 
Offshire, 

Si 


Henderson & Co. have chartered the British 
sten r Lord Erne at 5s 4%4d to load lumber on Puget 
Sour | for Sydney. Comyn, Mackall & Co. have char- 
tere’ ‘he German bark Osterbek at 48s 9d to load lum- 
bei the Sound or Columbia River for the west coast 
= > uth America. J. J. Moore & Co. have taken the 
Brit sh steamer Bilbister at 4s 9d to load lumber on the 
Sour for Australia. W. R. Grace & Co. have chartered 
@ Siig vessel at 48s 9d to load lumber on the Sound 


for uth America. Gibson & Co. have chartered the 
Not sian steamer Hornelen to load lumber on Puget 
Sou. for Australia. Hind, Rolph & Co. have the Brit- 
= amer Strathdee, now at San Francisco, fixed to 
ya 


1 the Columbia River for Axstralia. 


The Sumner Lumber & Shingle Company has filed 
the following list of officers for record with the county 
auditor: Jerry Lee, president; Robert Mitchell, vice 
president and secretary, and C. F. Murphy, treasurer. 

The first car of fir trees of the season for Christmas 
trees left here Wednesday over the Oregon-Washington 
Railroad & Navigation road for Missouri River points, 
the first shipment via that road and coming as the result 
of a commodity rate recently put into effect. The trees 
will be distributed from St. Joseph, Mo., and it is ex- 
pected the scrub firs will bring a good price. The rate 
on this class of freight is $1.25 a hundred pounds. 

The Chicago, Milwaukee & St. Paul Railway Company’s 
shops here this week began working on a schedule of 
six nine-hour days a week, replacing the five eight-hour 
days a week that had been in effect. In addition, 
wages will be increased 1 cent an hour, affecting be- 
tween 300 and 400 men. 

W. L. McCormick, of the Weyerhaeuser Timber Com- 
pany, who has been in Washington, D. C., where he 
had planned to spend the winter, is expected home Sat- 
urday, called by the serious illness of his mother, Mrs. 
R. L. McCormick, widow of the late Robert Laird 
McCormick. Last Saturday Mrs. McCormick was 
stricken suddenly ill and her condition was regarded 
as serious enough to make it advisable to send for her 
son. 





PUGET SOUND NOTES. 





Lumberman Returns from Successful Business Trip to 
the East—Notice of Consolidation—Lumber News in 
Brief. 

SEATTLE, WASH., Nov. 22.—J. F. Drescher, of the 
Drescher Lumber Company, returned during the week 
from a successful business trip to the East. Mr. Drescher 
brought back a smile and a report of some good business. 
Mr. Drescher represents the A. C. Dutton Lumber Com- 
pany, of Springfield, Mass., on the Pacific Coast. He was 
accompanied by A. C. Dutton, who is preparing materi- 
ally to increase his west coast business with the opening 
of the Panama Canal. He is improving a recently pur- 
chased dock site at Poughkeepsie and otherwise prepar- 
ing to take advantage of water rates as soon as the canal 
is opened. Since arriving on the Sound he has visited 
Everett millmen and other points on the Sound and will 
visit Grays and Willapa harbor mills before returning 
east. 

Announcement was made this week of the consolida- 
tion of the Connor Lumber Company, of this city, with 
the Stillwell-Moore & King Lumber Company, of Chicago. 
All future business will be handled under the latter name. 
E. L. Connor will continue as manager of the western end 
of the business, and Seattle offices will be 736 Henry Build- 
ing, which have until the present been occupied by the 
Connor Lumber Company. 

After an extended visit to various eastern cities, Harry J. 
Miller returned to Seattle November 20 and is greeting his 
friends with his genial smile. 

R. J. Looney, who was connected with the Alexander 
Gilmer and Orange lumber companies, at Orange, Tex., for 
thirty years, will become general manager of the plant of 
Foss Bros. & Co., at Hadley, in southeastern Alaska, in the 
manufacture of Alaska spruce lumber and box shooks. 

The millsite of the Jenkins Lumber Company at Blaine, 
Wash., has been bought by Joseph H. Parker, formerly of 
the Parker-Bell Lumber Company, of Pilchuck, who will 
build a shingle mill there. 

The sawmill of the Elliot Bay Mill Company, on the west 
waterway at Seattle, will be shut down for several months 
until prices improve. Local orders will be filled from stocks 
in hand. The mill has been operated by the Dungeness 
Logging Company, and its logging camp will also shut down 
in a short time. 

J. E. Pinkham, of the Pinkham Lumber Company, left on 
November 17 to attend the funeral of his aunt, an elderly 
resident of Washington, D. C. 

F. J. Mullen, of the Jacobson-Hemphill Lumber Company, 
left November 22 for eastern points and will be away until 
about Christmas. 

The Clough-Hartley Lumber Company, of Everett, has 
placed an order with the Seattle office of the E. C. Mershon 
Company for a 66-inch style L Saginaw band resaw, for 
immediate shipment, as an addition to its planing mill 
equipment. 

Electric Signal for Donkey Engines. 


A patent application has been made by J. P. McBride, of 
Standard, for an attachment to the whistle of donkey en- 
gines whereby the signals may be given by the pressure of a 
button operating an electrical device connected with the 
whistle lever. The current is carried to the woods end 
through insulated wires, which can be laid upon the ground 
or carried upon supports away from the path of the logs as 
they are drawn in by the donkeys. Sufficient power to 
operate the whistle can be maintained by a small number of 
dry batteries, and the device will eliminate the troubles in 
maintaining a taut signal wire, and it is claimed the signals 
will be transmitted more promptly than by the older method, 
an important feature when the log meets obstructions un- 
expectedly. Relays of push buttons along the line make it 
possible to give the signals at any point. As there is no 
change in the signal itself, it can be heard by the operator 
and hook tender in the woods, who thus know the proper 
signals have been given to the engineer, an important fea- 
ture where the logs are being brought in from a distance 
of half a mile or more, and which has made the use of bells 
or buzzers inadequate. A practical test of the device will 
be made as soon as the working model is completed. 





ON BELLINGHAM BAY. 

BELLINGHAM, WASH., Nov. 22.—A week-end survey 
of the lumber trade shows a slight-improvement in cargo 
shipping, but the rail trade remains sluggish. Novem- 
ber promises to exceed October in the amount of lumber 
shipped coastwise and foreign. Australia is still a heavy 
consumer of Bellingham Bay fir lumber. This week the 
steamship Strathendrick loaded 3,512,000 feet of first- 
class fir lumber at the docks of the Bloedel Donovan 
Lumber Mills and is now en route to Sydney, Australia. 
The E. K. Wood Lumber Company this week shipped 
1,800,000 feet of lumber in vessels, the schooner Ez- 
pansion taking 700,000 feet for Valparaiso and the 
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We constantly have large and well assorted stocks 


on hand, air dried, and can ship without delay. 


Send us your orders for Mixed Cars of 
RED GUM, OAK, ASH AND ELM. 


J.H. Bonner & Sons 


Mills and Office, Post Office and Telegraph Station, 
Quigley, Ark. HETH, ARK. 
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Ample Facilities 
Insure Quick Service 


and long experience in the sawing 
of Southern woods is a guarantee 
of quality in our 
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Red and Sap Gum, Cypress 
Yellow Pine, White Ash 
or Red & White Oak. 


Tell us your needs and get our prices. 
Our Lumber is all Band Sawn. 


Triangle Lumber Co. 


J. H. ALLEN, e 
Pres’t & Gen’l Mgr. Clio, Ark. 
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IMMELBERGER-HARRISON 
LUMBER COMPANY 


MILLS AT 
MOREHOUSE, MO. 











SALES OFFICE 
CAPE GIRARDEAU, MO. 






















The Atlantic Lumber Co. 


INCORPORATED. 
Manufacturers and Wholesale Dealers 


Hardwoods 








Branch Office, Mason Building, 
620 White Building, 70 Kilby Street, 
BUFFALO, N. Y. BOSTON, MASS, 
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GRAND RAPIDS, MICH. 


We Can Ship Immediately 


Quartered 1st & 2nd Full Width Oak. 
4-4 No. 3 Elm. 


Also Handle all Items in Northern 
and Southern Hardwoods. 


Perkins Lumber Company 
GRAND RAPIDS, MICH. 




























DUDLEY LUMBER CO. 


Northern and Southern Hardwoods 


Sales Offices: Grand Rapids, Mich., and Memphis, Tenn. 
Mills: Bayfield County, Wis. 

















Write us for delivered prices. 


Largest - IN MICHIGAN. 
Assorted Stock Also large stocks 
of NORTHERN at Northern and 
and SOUTHERN Southern points. 


NICHOLS & COX LUMBER CO. Grand Rapids, Mich, 
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The Wolf - Lockwood 
Lumber Co. 


MANUFACTURERS AND DEALERS 


MILLS: 
Northland Lumber Co. 
GREEN BAY, WIS. 





Main Office and Yard, 
GRAND RAPIDS, MICH. 
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C. C. FOLLMER & CO. 


Wisconsin Hemlock and Hardwood 
White and Red Cedar Shingles 


GRAND RAPIDS, - . MICHIGAN 























G. N. Wagner Lumber & Shingle Co. 
Red Cedar Shingles and Siding 


and Fir Lumber 
Eastern Office, 


: Western Office, 
Mich. Trust Bldg., Grand Rapids, Mich. 


Seattle, Washington. 
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THE W@DS The 


Christmas 
Question 


is easily solved. 
From a lumber- 
man, or for alum- 
berman, nothing 
could be more 
appropriate or 
welcome than a 
copy of 


The Woods 


By Douglas Malloch 


a ey ard | 


ed 
= 


A beautiful 
lumberman poet ’’ 
the lumbermen’s favorites are in it. 


gift book in which ‘‘ the 
sings at his best. All 


The price is $1 a copy postpaid. Send us the names 
of those to whom you wish the books sent and we will 
forward them just before Christmas with a letter saying 
it isa gift from you. Or we will send them to you direct. 


This is a 


verse. 


‘best-seller’? among books of 
The lumbermen have made it so. 


Sent Postpaid for 





$1 a copy by the 


American Lumberman 


PUBLISHER 
431 S. Dearborn St., CHICAGO 
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steam schooner Siskiyou loading 1,100,000 feet for San 
Pedro. Official figures given last month by Harbor- 
master Peacock shows that a total of 6,000,000 feet of 
lumber was shipped from this port in October and al- 
ready this month three vessels have departed with ag- 
gregate cargoes of 5,312,000 feet of lumber. The ag- 
gregate for the twenty-two days this month already 
exceeds that of the former month’s record, and during 
the coming eight days vessels are booked to receive and 
depart with heavy cargoes. 

Plans have been prepared by the Bloedel Donovan 
Lumber Mills for making important and expensive im- 
provements to its plant on Bellingham Bay, formerly known 
as the Bellingham Bay Lumber Company's mill, which 
was bought by the Bloedel Donovan concern a few months 
ago. Publicity was given to the company's plans this week 
by J. H. Bloedel, of Seattle, who spent several days here. 
Most important in the improvements contemplated is the 
substitution of electric power for steam, the plans being of 
such scope as virtually to include the whole plant, which 
will be the final outcome in case the innovation proves suc- 
cessful. Aside from motors which will drive the gang saws, 
lath mills, slasher and other machinery, will be the installa- 
tion of modern machinery to replace the old machines that 
have been used for many years. A ten-foot band saw will 
be substituted for the present circular saw on one side of the 
mill and a nine-foot band saw on the other side. Mr. Bloedel 
announces that the added improvements will increase the 
daily capacity of the mill to 350,000 feet. Mr. Bloedel has 
faith in the increased business expected to follow in the 
wake of the opening of the Panama Canal. For this reason 
and also to have his plants in readiness for a rush in lum- 
ber trade that may arise at any time, this vast expenditure 
of money will be made in putting the plant in first-class 
shape. rhis company is rapidly building up an extensive 
eargo shipping trade. Ships of any size and draught may 
moor alongside the mill and load lumber virtually as it drops 
from the saw. The company’s other big mill, located on the 
shores of Lake Whatcom, three miles from tide water, is in 
position to supply shipments of lumber in vessels in case the 
waterfront mill is crowded. A railroad track is being built 
to the end of the dock so that lumber may be easily lifted by 
cranes from the cars and loaded into the vessel’s hold with 
comparative ease. 





ON POSSESSION SOUND. 


EVERETT, WASH., Nov. 24.—Contracts have been 
awarded to a local firm for sawmill machinery to equip 
the Rose City mill, of Portland, and the new mill of 
Browne & Kunze, of Portland. Both are rush 
as the owners are anxious to engage in business 
as possible. Heavy orders already on the 
sawmill and shingle mill machinery indicate that 
ing activity is to continue for several months, at 

The Great Northern Railroad Company has about 
compieted the building of extensive wooden and concrete 


jobs, 
as soon 
books for 
buik 1- 


least. 


snowsheds in the Cascade mountains, the total cost being 
$1,500,000. An army of nearly 2,500 men has been em 
ployed. The length of the sheds constructed totals 15,000 


feet and 11,000 feet are of wood. The company believes it 
will be able to handle its freight shipments with less delay 
this winter than for many years. 

The visit of President Gompers, of the American Federation 
of Labor, and other high officials to Everett recently was an 
event of much interest. Gompers is opposed to the demoral- 
izing work of the I. W. W. people and he has many friends 
here for that, as well as other reasons. He was given a fine 
reception. 

Several coastwise 
schooner Melrose 


shipments were made last week. The 
cleared with 1,000,000 feet of lumber and 
poles to be used in Government work at Pearl Harbor, the 
lumber coming from the Crown Lumber Company's plant. 
The steamer Chatham cleared for California with a cargo of 
poles loaded by the J. H. Baxter Company. The steamer 
Falcon loaded 500,000 feet of lumber for shipment to San 
Francisco. The steamer Willamette loaded 500,000 feet of 
lumber at the Weyerhaeuser mill for San Diego. The steamer 
Umatilla loaded 85 tons of paper and a carload of box shooks 
from the Everett Pulp & Paper Company’s mill for San Fran- 


cisco. 

B. H. Vollans has returned from a business trip to San 
Francisco. He is one of the heaviest pole shippers in this 
section. 





AROUND THE GRAYS HARBOR COUNTRY. 

ABERDEEN AND HOQUIAM, WASH., Nov. 22.—The lum 
ber business for the mills on Grays Harbor has improved 
somewhat. A few more orders are coming in and though 
prices are still very low, they are steadily improving. 

A. J. West, of the A. J. West Lumber Company, whose 
mill has been shut down for the last two months, is con- 
templating starting his mill next week. 

Fire caused about $3,000 damages to the W. B. Mack 
shingle mill in North Aberdeen this week. Mr. Mack, 
manager of the 8S. E. Slade Lumber Company in Aber 
deen, operates the shingle mill. In an interview he said 
the mill will be rebuilt immediately. 

Captain Allen, of the steamer Columbia, has started 
an agitation for the better marking of the channel so 
that lumber carriers of the harbor can come in at night or 
during foggy weather. As it is now ships lose time at the 


bar which might be avoided and thus reduce the freight 
rates to lumber shippers. 
A number of large barges have been ordered by the 


Chicago, Milwaukee & Puget Sound railroad to be used to 
pick up loaded lumber cars at mills on Grays Harbor which 
are not reached directly by the railroad. Each barge will 
carry several cars. They will be similar to the barges the 
road uses on Puget Sound. 

The Big Creek Timber Company’s camps on the 
tulips River have been closed indefinitely. 

George Ninemire, of the Montesano Lumber Company, has 
sold his interest in the Montesano Steamship Company. 

That the Grays Harbor country and the Pacific coast in 
general are to have good times next year is the prediction of 
Ik. C. Miller, of the Anderson & Middleton Lumber Company, 
who returned recently from a business trip east. Mr. Miller 
says that throughout the East there is a very confident tone. 
While there is still little lumber buying, the conservatism 
is due to the conditions that followed after the Wilson 
election. Wilson appears to be gaining in the confidence 
of the people and it is conceded there are going to be good 
times despite the present depression. Mr. Miller looks for 
an awakening all along the line shortly after the new year. 

A. J. Morley, of the Saginaw Mill Company, will jeave 
next month for a reunion of the Morley family at Saginaw, 
Mich. 


Hump- 


OPP DI I I IIIS 


Eighteen carloads of the finest hard maple lumber 
were started this week from Cadillac to Boston where 
it will be converted into artistic French heels for 
ladies’ dainty slippers. It is not known what portion 
of the Nation’s French heels are supplied from Michi- 
gan, but it is thought that a goodly portion is produced 
in this State. 
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ON THE WILLAMETTE RIVER. 


Dullness in Lumber Market Attributed to Ina) ility 
of Railroads to Get Money with Which to Mak, 
Purchases. 


PORTLAND, ORE., Nov. 24.— B. Hazen, treasure: and 
general manager of the oF th ‘Veil Lumbering Com any 
and manager of the Douglas Fir Sales Company, ret: rned 
this week from a trip as far east as Ohio for the purpose 
of investigating business conditions. Mr. Hazen wag 
very much pleased with the way he found general |)ysj 
ness conditions and came to the conclusion that th lull. 
ness in the lumber market is due to the inability of the 
railroads to get money with which to purchase material, 
He said merchants everywhere seem to be doing a vood 
business and conditions appear to be very satisfacjory 
but the fact that the railroads are not in posit ir to 
obtain money on their securities is preventing them from 
investing in lumber. This, Mr. Hazen contends, mezus a 
great deal to the lumber industry, since it is estimated 
that the railroads consume about one-third of the entire 
output in the States. Mr. Hazen looks for an improve 
ment in the demand as soon as the money 
definitely settled. 

The Bridal Veil Lumbe ring Company's mill at Briual 
Veil, Ore., is in operation and the logging camp in the 
mountains back of there will be kept open three ‘e or four weeks 
longer, although considerable snow has fallen. This camp 
has a considerable higher eleyation than the camps in the 
lower Columbia district. 

S. Ban, head of the 8S. Ban Shingle Company, 
ates a shingle mill at Linnton, turning out 150,000 red cedar 
shingles daily, returned a few days ago from a. visit of 
eighteen months in his native J: ipan. Mr. Ban has six braneh 
offices in that country and plans next year to introduce the 
cedar shingle there, first at an exhibit to be held in ‘| 
and for which arrangements are under way. Mr. Ban sees 
no good reason why the cedar shingles should not meet with 
nx good demand over there. Financial conditions Mr. Ban 


question ig 


which oper- 


reports quite satisfactory and the country is progressing 
rapidly in many ways. 

Fritz Kirchhoff, Portland representative of the China Im- 
port & Export Lumber Company, states that the demand 


for lumber in China is dull at present because of business 
having received a setback from the second revolution a few 
months ago. Large stocks on hand were not moved promptly 
und have to be held over winter. He looks for a revival next 
spring, however. The company has one steamer, the Nor- 
wegian Bangor, under charter to load here in December for 
China, On the way out from Japan, the Banyor will bring 
a cargo of oak logs tor the Emerson Hardwood Company, 
The logs will be loaded at Otaru. 

From Klamath Falls comes the report that the logging 
railroad owned by Ackley Bros., of that city, extending from 
Klamath River, near Keno, Ore., to the timber lying south 
of that place, has been leased by the Big Basin Lumber Com- 
pany, of Klamath Falls, which will oper: ite it in the future, 
The road will be extended into the timber as it is cut off. 
The logs are towed from Keno to the mills at Klamath Falls, 
The Big Rasin company owns the mill formerly operated by 
Moore Bros., and has contracted for the output of the Ackley 
mill also. ; 

The large dry shed and planer sheds of the Carlton Con- 
solidated Lumber Company have been completed and turned 
over to the the Carlton Fir Lumber Company. ‘Three 
planers have been installed and are running full tim An 
automatic loader has been installed, to load the cars that 
carry the lumber from the sorting table to the dry kiln. 
Three men operate the machines, which, it is said, perform 
the work of twenty men. There is also an unloading machine 
in the planer sheds. 

John B. Yeon, timberman and 
this city, has been appointed State roadmaster to serve with- 
out salary. Oregon is greatly in need of better roads and 
with a man of the capacity of Mr. Yeon at the head it is be- 
lieved that excellent results will be att: ag A S. Benson, the 
retired timber owner and logging operator, also very active 
in securing better roads and scenic highwi: te for the State, 
and between the two of them it is believed the State of 
Oregon will soon be a mecca for people wishing to travel 
over good roads. Arrangements have been made = whiereby 
State funds may be used exclusively in the improvement of 
old roads and building of new. 

The North Pacific Fir & Lumber Company plans to build a 
big mill near Banks, on the United Railways line out of 
Portland. The mill is to cut the timber on 2,080 acres re- 
cently, bought from the Washington County Abstract Com- 
pany by the Eccles corporation. I. Eccles, of Ogden, 
Utah, president, and C. E. Bri imwell, of La Grande, Ore., 
director of the Eecles corporation, were in Banks this week 
and looked over sites selected by W. St. Thomas, of this city, 
the company’s cruiser. The intention is to build a logging 
road about 2 miles in length. The site will be selected in a 
few days. 

According to a decision just rendered at Salem, the Work- 
men’s Compensation law does not become effective till June, 
1914, so far as employers and employees are concerned. The 
opinion was issued by Attorney General A. M. Crawford, 

The George Palmer Lumber Company, of La Grande, has 
completed its new ary kiln and the adjoining dry shed is 
practically completed. The company’s new logge road, 
which branches from the O.-W. R. & N. line, near Min: im, has 
rails laid for several miles and the entire road will be com- 
pleted next year. 

The Tide Water Mill Company’s plant at Florence, Ore., 
has been temporarily closed, owing to the condition of the 


market. 

The Ox Bow sawmill, formerly located on Coyote Creek, 
10 miles west of Eugene, has been moved to Alpine, on the 
Portland, Eugene & Eastern line, where the company owns 
a tract of timber. The mill cuts 50,000 feet. 

The Great Western Lumber Company, at Black Rock, has 
closed for a time until the market becomes more active. 

The Herbert J. Anderson Company has established offices 
in the Broadway Building, this city, for the purpose of con- 
ducting a general wholesale lumber business. 

John Schull, formerly of Minneapolis, has decided to make 
his home in Portland. Mr. Schull was formerly of tlic firm 
J. & W. Schull, with a line of yards in Iowa, Nebraska and 
Minnesota. 


Jay S. Hamilton, of the Jay S. Hamilton Lumber Company, 


lessees, 


good road enthusiast, of 








with’ offices in the Lumbermen’s Building, this city, was in 
as of the program given at the monthly dinner at the 
Hotel Oregon. <A. Miller, United States Internal Revenue 
Collector, at this port. spoke of the income tax «nd its 


author of the workmen's com- 
Sleight, also 


a happy 


operation. James B. Kerr, 
pensation act, spoke on that measure. R. 1. 
spoke on the act. J. N. Teal spoke on taxation in 


vein. The next monthly dinner will be held Friday, Decem- 
ber 12, with A. C. Dixon, of the Booth-Kelly Lumber Com- 
pany, Eugene, as_ chairman. 


The Deschutes Valley Fire Patrol has issued a sta tement 
showing splendid work during the last year. Two men pa 
troled 175,000 acres of land. The Forest Service patrol con- 
sisted of thirteen men and more than 1,000,000 acres was 





patroled. The total loss by fire is estimated at $1,216 lock 
Fred Eastman, president of the Oregon Denison B on 
Company, of Portland, has moved to San Francisco wher 
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he will open the California Denison Block Company. Robert 
p. fh:adley, secretary of the local company, will be in charge 
of t operations here. ' 

r steam schooner Celilo, of the McCormick fleet, was 
Jaun lied from the tay of the company’s shipbuilding plant 
at si. Helena on the Columbia River last week. This is the 
third vessel to slide from the ways since the yard was 
opened a little more than a year ago. The other steam 
scl ers were the Multnomah and Mercer. The last named 
wus wrecked a few weeks ago on the California coast. 


CALIFORNIA 


FROM THE GOLDEN GATE. 














Upward Tendency Noticeable in Offshore Sailing 
Freights—Pine Mill Has Unusually Successful Sea- 
sou’s Run—To Preserve Big Trees. 

San FRANCISCO, CAL., Nov. 22.—The tone of the mar- 
ket continues to be encouraging and the volume of busi- 
ness is fair, although prices on domestic and export 
cargoes continue to be low. An upward tendency is 
noticeable in offshore freights on sailing vessels and had 
an culivening tendency, although the arrival of a number 
of l’rench vessels during the week may possibly check 
the advance. Inquiries are normal for this season of 
year, Fir lumber is still bringing $10 at the mills for 
offshore business. On domestic fir cargoes the price re- 
mains at about $11, delivered at San Francisco, and 
$11.50 at southern California ports. Inquiries have been 
numerous, 

The Sugar Pine Lumber Company’s mills near Madera 
have closed for the season after one of its most success- 
ful runs. Over 42,000,000 feet of lumber was prepared for 
the market during the cutting season. 

Fresno advices are as follows: ‘The Federal Government 
has approved of a plan for the establishment of a pulp mill 
in Sierras of Fresno County, and negotiations are now being 
carried on with eastern capitalists looking to the establish- 
ment of this mill. This matter has been under investigation 
by the Forest Service for some time and two men have been 
working in the cedar belts for a number of months looking 
into the possibilities for the making of paper pulp. 

In an effort to preserve the big trees in the Sierra Nevada 
of Fresno County, Congressman Denver Church will introduce 
a memorial at Washington asking for the passage of a law 
under which the Government can exchange timber with the 
Hume-Bennett Lumber Company equivalent to that to be 
cut down. ‘There are about 2,000 of the Sequoias, or big 
trees, in the acreage owned by the lumber company, and 
these ure the only mammoth trees in that part of California 
outside of the General Grant National Park. Some of these 
sequoias are 20 feet in diameter. The matter has already 
been submitted to the Forest Service and it favors the plan. 

The Yosemite Lumber Company has ceased operations for 
the winter in its logging camps above El Vortal and within 
about a month, or as soon as the logs on hand are sawed, 
the mill at Merced Falls will also be shut down. ‘This season, 
which opened April 15, has been very successful. The com- 
pany cut and had hauled to Merced Falls 7,000 carloads of 
logs, which made 35,000,000 feet of lumber. Six hundred 
men have been employed all season, 350 in the woods and 
250 at the company’s mills. The planing mill force and 
shipping force at Merced Falls, about fifty men, will con- 
tinue working all winter. About ten carloads of lumber are 
being shipped daily from Merced Falls to valley points and 
the eastern markets, Next year the company expects to cut 
50,000,000 feet of lumber. 

The latest site dedication to be held on the exposition 
grounds was that on which Persia will erect a pavilion. 
Mirza Ali Kuli Khan accepted the ground for his Government 
and he was assisted in the ceremonies by Consul-General 
H. H. Topakayan, of New York. Nineteen guns were fired 
by the United States artillery when Persia's flag was raised 
above the selected spot. Director of Works Harris D. H. 
Connick, in a report just submitted to President Charles C. 
Moore, says that the Palace of Machinery is 93 percent com- 
pleted. Very little more carpenter work is to be done; the 
window frames are all in place and are being glazed; the sky- 
lights are completely glazed, and the roof about completed. 

©. I). Danaher, head of the Danaher Pine Company, who 
has been in California on business connected with his white 
pine sawmills at Pino Grande, which will remain closed dur- 
ing the winter, was a recent visitor in this city. 

Hurry Pennell, vice president and manager of the St. Johns 
Lumber Company, which has a sawmill on the Willamette 
River below Portland, has been spending a few days in the 
city. 


LOS ANGELES HARBOR LUMBER NOTES. 

San Pepro, Can., Nov. 22.—Local lumbermen say 
there is a great improvement in the lumber market and 
that business conditions may be expected to improve by 
leaps and bounds, According to reports received here 
many of the lumber carriers that have ben laid up on 
Oakland Creek are being chartered until few are idle. 
In the last two weeks more lumber ‘vessels entered the 
harbor than for the last three months. This week nearly 
9,000,000 feet arrived, including 15,000 ties. 

The arrival here Sunday of the first Japanese-owned 
steamship flying the flag of that nation to enter this port 








has opened the eyes of local lumber dealers to the possibility 
of procuring timber from the far East, and especially the 
Philippine Islands. The Japanese vessel, Azumansan Maru, 
brought 1,000,000 feet of oak logs, 700,000 feet of which went 
to local manufacturers and the rest to San Francisco dealers. 
The Jcumansan Maru came direct from Otaru, Japan, With 
the arrival of the vessel came the information that the 
company owning the steamer would operate a vessel direct 
here every two months. 


Son Francisco shipping concerns have asked the State Har- 
bor Commission for increased dock space, owing to the growth 
‘ shipping industry there. W. R. Grace & Co. have 
{ for a permanent dock owing to the growth of their 
ad Dock space here is being used to its utmost and 
With the opening of the Panama Canal all docks in the harbor 
Will be in service. 








FROM A SOUTHERN CALIFORNIA PORT. 


Diego, Cau., Nov. 22.—The harbormaster’s an- 
nual report concerning the amount of water-front busi- 
ucss shows that this year has been a record-breaker. 
So far this year 255,436 hardwood ties have been re- 
ceived from Japan and nearly 300,000 feet of hardwood 
lumber from the same place. In all, 43,000,000 feet of 
lumber has been brought in. 
‘hursday the Speedwell brought lumber to the Me- 
nick Lumber Company from Portland. The Russ 
ber & Mill Company received 2,000,000 shingles, 
and the San Diego Lumber Company received 500,000. 
‘he lumber companies are stocking up and it is ex- 
ee ed from now on that the lumber business will be 
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FLATHEAD VALLEY LUMBER NEWS. 











Gradual Improvement Noted in Eastern Conditions— 
Money Scarce—Most of the Mills Closed for the Win- 
ter. 

KALISPELL, Mont., Nov. 24.—During last week the 
volume of business increased slightly, but there has been 
no noticeable improvement in the price situation. Con- 
ditions in eastern Montana are gradually improving and 
it is believed that market conditions in that territory 
will be satisfactory after the first of the year. Money 
is scarce throughout the territory supplied from this dis- 
trict and dealers are extending little credit. Many set- 
tlers will soon make final proof on their homesteads, 
which will enable them to get money for building pur- 
poses, and will have a tendency to stimulate the market. 
Dealers east of the range are carrying low and broken 
stocks and it is likely that they will not stock up to any 
great extent until after the first of the year. Local demand 
has been very good this year and is holding up well, 
especially at points on the Flathead reservation. All 
but four of the mills in this district have closed for 
the season, and it is likely that these mills will not be 
able to operate much longer unless there is a change in 
weather conditions. Few logs will be left over from 
last winter’s input if the mills are able to continue 
sawing for another ten days. 

Thomas Gardner, a logging contractor from the Still- 
water River country, transacted business in Kalispell 
Friday and states that all work preparatory to the sleigh 
haul is about completed in that district. “He states that 
about 30,000,000 feet will be put in along the river this 
winter, mostly for the Somers Lumber Company’s plant at 
Somers. Men are plentiful. Wages for woods work range 
from $40 to $50 a month and as a whole are about $5 less 
than was paid last winter. 

f the Government land in Montana continues to disappear 
before the invasion of settlers at the same rate as during the 
year 1913 not a foot of Uncle Sam’s domain available will 
be for entry at the end of two or three years, according to 
figures compiled in the office of J. M. Kennedy, commissioner 
of agriculture and publicity. 

The Boorman Lumber Company, Fortine, Mont., has just 
completed a dry kiln of 10,000 feet capacity, made by the 
Oldfield people of Seattle. The kiln is giving perfect satis. 
faction and dries larch uppers successfully in from twenty- 
six to thirty hours. The company has erected a large dry 
shed that will hold practically 1,500,000 feet into which ail 
the uppers are stored when taken from the dry kiln. 

The State Lumber Company is operating three camps on 
Whitefish River this winter and expect to put in 12,000,000 
feet for next season’s cut. Its mill will undergo some exten- 
sive repair work during the winter that will materially 
increase the cut next season. It recently installed a new 
No. 91 Berlin matcher in its planing mill and will make other 
improvements preparatory to next year’s business, which 
promises to be good. 

The Columbia Lumber Company, of Columbia Falls, recently 
sold its 1918 cut to the Boorman Lumber Company and is 
loading it out as ordered. It expects to cut about 4,900,000 
feet next season, mostly white and yellow pine. 

The A. L. Jordan Lumber Company, of Columbia Falls, has 
bought the cut of the T. D. Farrow mill at Egan Siding, and 
is having it shipped to its plant where it is graded and 
milled before shipping. The company operates an uptodate 
box and cutting-up factory and has made over 20,000 window 
and door frames this season for which a ready market was 
found in eastern Montana. 





IN NORTHERN IDAHO. 

BonNERS Ferry, Ipano, Nov. 22.—Hubble Bros., of 
Moravia, are adding a planing mill to their sawmill out- 
fit. The firm has orders for planing several million feet 
of lumber, 1,500,000 feet of which is white pine belong- 
ing to Nels Peterson. The planing mill will run through- 
out the winter. 

The Laclede Lumber Company, of Laclede, is buying 
up all the white pine lumber in this vicinity. A. 
Peterson, of Moravia, and R. W. King, of McArthur, have 
contracted to get out all their holdings this winter. 

Weber & Wilson, logging contractors, have contracted with 
the Bonners Ferry Lumber Company to get out several mil- 
lion feet of lumber this winter in the Cow Creek district, 
north of Bonners Ferry. The contractors have sixty men 
at work. : - 

The Claude Houghton logging camp four miles northwest 
of Bonners Ferry has a crew of 100 at work. Houghton 
has a contract with the Bonners Ferry Lumber Company to 
get out about 8,000,000 feet of lumber during the season 
of 1913-14. f _ 

The planing mill of the Sandpoint Lumber & Pole Com- 
pany, at Culvers Spur, Idaho, closed down Tuesday of this 
week for the winter. \ : 

The Hope Lumber Manufacturing Company, of Hope, re- 
ports that orders have been received this month for 75 car- 
loads of material. ; . : 

The Bonners Ferry Lumber Company is preparing to open 
up Camp 10 at Porthill where it will employ between 150 
and 200 men during the winter. 


HYMENEAL 


Lundeen-James. 

LEWISTOWN, Monv., Nov. 25.—Rev. and Mrs. Charles M. 
Donaldson, have announced the marriage of Miss Emma 
Mary James to Andrew M. Lundeen, which took place No- 
vember 20. Mr. and Mrs. Lundeen will be at home at Lock- 
port, Ill., after December 1. 

















Astor-Watts. 

LOUISVILLE, Ky., Nov. 25.—Marvin Astor and Miss Bessie 
Lou Watts were united in marriage at Paducah, November 
18. Mr. Astor is connected with the Fooks Lumber Com- 
pany. 





Hubbard-Hubbard. 


EVANSVILLE, IND., Nov. 26.—Mrs. Elizabeth Hubbard, of 
Washington, D. C., and Charles C. Hubbard, manager of the 
hardwood department of George D. Griffith & Co., Chicago, 
were united in marriage here Friday, November 21. The 
ceremony was performed at the home of Mrs. Harry F. 
Blount, 218 Sunset Avenue, by the Rev. Charles Hodge, 
rector of the Holy Innocents’ Church. 
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We Want Buyers of 
Cypress 


and Rough and Dressed 


N.C. Pine 


to get acquainted with our facili- 
ties for supplying your needs 
promptly. Try us on your next 
order for shipment by either rail, 
sail or steamer. 


Hilton-Dodge Sales Co. 


Handling the Output of the SAVANNAH, GA. J 


q Hilton-Dodge Lbr. Co. 




















Bu ae ers of White and Red Oak logs 
¥ and Hickory logs for 


Pump Stock; White and Red Oak 
Cross Ties, Switch Ties and Piling 





will profit by sending your inquiries to 


L. A.GOODRICH, Cash, Ark. 


Full Stock Always on Hand. 
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CALHOUN MFG. CO. 


(Successors to McMillan & Co.) 
MANUFACTURERS 


Long and Short Leaf || Cypress and 


Yellow Pine || Hardwoods 
IL BEACH, GEORGIA. 
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_ M£NarrR LUMBER COMPANY. 
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Dyal-Upchurch Building 
JACKSONVILLE, FLORIDA. 


Dressed Yellow Pine 
Cypress and Shingles 








E. A. Mercadal 


Audubon Bldg., 
NEW ORLEANS, LA. 


MILL:—PALMETTO, LA. 


MIXED CARS Retail Trade 


DOORS, K. D. FRAMES, COLUMNS, 
MOULDINGS, FINISHING LUMBER. 
Fill Out with Yard Stock. 


Quick Service—Get Catalogue. 
Largest Manufacturers in the Inland Empire—Prompt Shipments. 


WASHINGTON MILL CO. 


SPOKANE, WASH. 


White and Red Oak, 
Ash, Red Gum, 
Cypress and Elm. 



































Careful attention 
to all the details 
of manufacture 
together with the 
fact that the ma- 
terials used are of 
the best, enables 
me to fully guar- 
antee these tools. 
Should they 
prove unsatisfac- 
tory in doing the 
work they are in- 
tended for I will 
refund the pur- 
chase price, 






J.C. KINGSTON, 
168 FargoAve., BUFFALO, N.Y. 
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We Make 


“Better” Yard Stock 


Because That Is Our Business. 


A Trial Shipment of our Famous 


“Kaney Kreek Klears” 


(SOUTHERN PINE) 


Will Demonstrate to You 
The High Quality of Our Product. 


Foster Lumber Company 
Long Building, L U M B E R 


KANSAS CITY, MO. 
G. X. Wendling, Pres. R.M. Cross, Vice-Pres. H. Nathan, Sec. & Treas: 


Wendling-Nathan Lumber Co. 


moscr 








— Manufacturers and Wholesalers — BRANCHES: 
Douglas Fir Lumber a. 

. *y: ° eon ° 
Washington Red Cedar Siding & Shingles |<. 14 a. WaRineten, 
California Redwood Lumber, Henry Bldg. 

Siding and Shingles a 
“cc o, 99 ecurity B’ ig. 
Celebrated ‘‘ Weed Quality Salt Lake City, Utah 
California White Pine Doors and Sash Judge Bldg. 





General Office : 
SAN FRANCISCO, CAL. 


Southwestern Sales Office: | 
} Flood Building. 


647 Brandeis Building 
Omaha, Nebr. 
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LOCAL AND PERSONAL 
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Manufacturers and 
Wholesalers of 


Yellow Pine—Western Pine—Oak 


FENCE POSTS 


{ Crescent Lumber Co. Kansas City, Ma 


s J 








Chicago Lumber & Coal Co. “x. 


Western Lumber and Shingle Dept. 


x REDWOOD 


do not fail to send us your inquiries. We have the very best 
stock and the very lowest prices. Prompt all rail shipment. 
We have at all times a full line of Washington Red Cedar 
Shingles in transit. Send usa trial order and let us convince 
you that we ship the very best grades. 


Chicago Lumber & Coal Co., Kansas City, Mo. 














J. M. 
ernardin Lumber Company 











LONG AND SHORT LEAF 


YELLOW PINE 


KANSAS CITY, 


MISSOURL 





{TO THE END OF TIME 


You will be judged by your acts. If you prefer 
not to be misjudged, send in a 


Peerless Patent Book Form Card 

Its smooth edges; its genuine elegance will tell the 
character of man you are. Nothing else like it. 
d, Used by the men who care for 








appearances and who command Our 
nav o > 

big pay. It ought to be “a 
used by you. 

Cards 
Send to-day = 
forsample tab in 
of engraved CASE 


cards, and get 
right in the 
card line. 


OTEEL COMPANY 


] 
PITTSBURGH PA 
FISHER SUILOING 
CHICAGO 


The John B. Wiggins Company 
Sole Manufacturers ‘ 
ENGRAVERS, DIE EMBOSSERS, PLATE PRINTERS 
61-63 East Adams Street, Chicago 
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TO VISITORS IN CHICAGO: 


To enable your friends in the trade to reach 
you promptly advise the Information Bureau 
of the American Lumberman of your arrival, 
giving your hotel address and probable dura- 
tion of your visit. Inquirers can then obtain 
this information by telephone—Harrison 4687. 











George M. Coale, of Houston, Tex., arrived in Chi- 
cago last Tuesday on business. 

Clarence Boyle, jr., of Scranton, Pa., was in Chicage 
last week, the guest of his father. 

F. A. Diggins, of the Cummer-Diggins Company, Cad- 
illac, Mich., called on the lumber trade of Chicago last 
week, 

N. J. Norton, of the Norton Lumber Company, of 
Ontonagon, Mich., was a Chicago visitor Monday of 
this week. 

H. N. Wade, secretary and treasurer of the United 
States Engine & Pump Company, Batavia, IIl., was in 
Chicago Wednesday. 

I. A. Bushong, of the Northwestern Cooperage & 
Lumber Company, of Gladstone, Mich., was in Chicago 
on business Tuesday. 

The main offices of the Carbo Steel Post Company 
will be moved December 1 from Chicago Heights, IIL, 
to the Rand-MeNally Building, Chicago. 

Wood Beal, of James D. Lacey & Co., MeCormick 
Building, Chicago, left for New Mexico Sunday on 
business in the interest of his company. 

W. W. Coulson, sales manager of Lee Wilson & Co., 
Wilson, Ark., was in Chicago this week calling on the 
trade. He reported business as being fair. 

E. E. Taenzer, of the wholesale hardwood firm E. E. 
Taenzer & Co., of Memphis, Tenn., paid Chicago one 
of his periodical visits the latter part of last week. 

J. E. Dodds, of the Dodds Lumber Company, Omaha, 
Neb., spent several days in Chicago the latter part 
of last week, looking after business for his concern. 

W. E. Vogelsang, sales manager of the Turtle Lake 
Lumber Company, of Grand Rapids, Mich., paid Chi- 
cago one of his periodical visits the latter part of last 
week. 

R. E. Pickrel, of St. Louis, Mo., president of the 
Pickrel Walnut Company, accompanied by S. G. Hascall, 
vice president of the company, spent a day or two with 
Chicago lumbermen last week. 

E. L. Thornton, president of the Thornton & Claney 
Lumber Company, Chicago, returned home early in the 
week from a 10 days’ trip in the South, where he visited 
mills in Texas, Louisiana and Mississippi. 

A. H. Ruth, who handles the G. W. Jones Lumber 
Company’s business in this territory, with headquar- 
ters in the Railway Exchange Building, Chicago, left 
for Appleton last Monday to confer with the home 
office. 

J. E. Rhodes, of Chicago, secretary of the National 
Lumber Manufacturers’ Association, returned from 
Washington, D. C., last Saturday, where he attended the 
fifth annual meeting of the National Conservation Con- 
gress. 

©. B. Allen, manager of the veneer department of 
the Anderson-Tully Company, Memphis, Tenn., was a 
Chicago visitor during the week. Mr. Allen said that 
the three-ply gum veneer situation is fair. He is well 
satisfied with trade conditions. 

A change has been made in the personnel of the 
Croft Lumber Company, of Clarksburg, W. Va. J. H. 
Henderson, former president of the concern, has re- 
signed and has organized with his brother the Hender- 
son Bros. Lumber Company, of Clarksburg, W. Va. J. 
Gibson Mellvain, of Philadelphia, has been elected to 
serve as president of the Croft Lumber Company. J. 
W. Sullivan, general manager of the company’s mill 
at Alexander, W. Va., has been given complete charge 
of the sales and hereafter sales will be handled from 
Alexander instead of Clarksburg. The Henderson Bros, 
company will occupy the former offices of the Croft 
company in the Empire Building at Clarksburg, W. Va., 
and will conduct a general wholesale lumber business. 

George S. Wood, manager of the Forest Products 


Exposition, recently visited New York City, address- 
ing the Empire State Forest Products Association in 
annual convention, conferring with a number of prob- 
able exhibitors, and attending the American Forestry 
Association annual meeting and the National Conserva- 
tion Congress in Washington, D. C. Mr. Wood in com- 
pany with Secretary J. E. Rhodes, of the National 
Lumber Manufacturers’ Association, and the Forest 
Products Exposition Company, discussed the exposition 
with many of the leading wood industry men of the 
country and made valuable progress toward enlisting 
the support and codperation of the Canadian forestry 
and wood producing interests. Aubrey White, deputy 
commissioner of the Department of Forests, Lands & 
Mines, of the Dominion, evinced a marked interest in 
the undertaking and expressed his heartiest approval, 
stating that he would give official and personal encour- 
agement to governmental and trade participation. 





BUILDING CODE HEARING. 

Information has reached Secretary J. E. Rhodes of 
the National Lumber Manufacturers’ Association that 
the board of aldermen of New York-City will ho! ; 
hearing on the building code December 2, at which 
time the report of the subcommittee on law and lewis. 
lation will be presented. Cortland Nicall, a member of 
the board of aldermen, is chairman of the commi'‘ee 
and as the hearing is of great importance to lum/\er 
dealers, especially those in New York, a large atteud- 
ance is expected. Whatever action is taken in New 
York City relative to the building code will also be of 
far-reaching importance to lumbermen throughout ‘he 
country, as there are in the code sections that forid 
the use of lumber under certain conditions, The re. 
sults of the New York hearing will be watched with 
considerable interest. 





FIRST AID WORK IN LUMBER INDUSTRY. 

J. E,. Rhodes, secretary of the National Lumier 
Manufacturers’ Association, Chicago, is cooperating 
with Major Robert U. Patterson, of Washington, D. C., 
in charge of the first-aid department of the Ameriv:n- 
National Red Cross Association, to inaugurate first id 
instruction in the camps and mills of members of the 
association. The movement for codperation is the re- 
sult of a suggestion made at the fifth annual meeting 
of the National Conservation Congress, held in Wush- 
ington last week, by Miss Helen Boardman, chairnian 
of the executive committee of the American-National 
Red Cross Association. In explaining the first-aid work 
of the Red Cross Association Miss Boardman offered 
first-aid instruction services in the manufacturing field 
of the lumber industry. The Red Cross is carrying on 
this work among railroads and mines and the plan is 
to do a similar duty in the lumber field. It is hoped 
to interest a sufliciently large number of lumber com- 
panies in the work in order to insure its success, as 
part of the expense of the work must be borne by the 
companies receiving the service. ; 

The idea of the American-National Red Cross Asso- 
ciation is to send one of its doctors into the lumber 
field and have him visit the various camps and mills, 
giving instruction to the company doctor or someone 
designated to supervise the camp service. It is be- 
lieved the work will not only prevent many accidents 
and afford efficient first aid where accidents do occur, 
but will more than repay the companies, as court liti- 
gation over claims or damage suits will be far less 
frequent. In many lumber camps first-aid instruction 
will be made part of the welfare work now being car- 
ried on at the mills and camps. 





A CORRECTION. 

In the November 15 issue of the AMERICAN LuMBER 
MAN an item stated that the Leatherwood Lumber 
Company, of Altman, W. Va., owned 1,360 acres of tim- 
ber and that it manufactured 100,000 feet of lumber a 
month. The correspondent was badly in error, as this 
well known manufacturer owns 13,600 acres of timber 
and manufactures over 1,000,000 feet of lumber a 
month. Sica 





RECEIPTS OF LUMBER BY WATER. 

From November 18 to November 24 inclusive, nineteen 
vessels brought 9,219,000 feet of lumber to Chicago for 
distribution. The largest individual cargo—856,000 feet 
ot lumber—was carried by the steamer Charles S. Neff, 
from L’Anse, Mich. The next largest cargo—843,()00 
feet—was carried by the steamer H. H. Hettler, from 
Midland, Mich. 

Arrivals by days and vessels were as follows: 

: November 18—Str. Wotan, Manistee, Mich., 400,000 feet: 

r. W. J. Carter, Cedar River, Mich., 182,000 feet. 
_November 19—Str. F. W. Fletcher, North Unity, Mich., 
353,000 feet. : 

November 20—Sch. 8S. J. Tilden, Detroit, Mich., 552.000 
feet ; Str. Philetus Sawyer, Naubinway, Mich., 425,000 feet; 
Str. 7. 8. Christie, Nahma, Mich., 420,000 feet; Bge. Jnter- 
laken, Nahma, Mich., 600,000 feet; Str. Niko, Two Harbors, 
Minn., 230,000 feet. 

November 21—Sch. Helvetia, Duluth, Minn., 800,000 feet; 
Str. N. J. Nessen, Boyne City, Mich., 298,000 feet; Str. H. 
H. Hettler, Midland, Mich., 843,000 feet; Str. Kalkaska, 
Little Current, Ont., 691,000 feet; Sch. Robert L. Fryer, 
Little Current, Ont., 664,000 feet. 

November 22—Str. Wotan, Manistee, Mich., 300,000 feet. 

November 23—Str. James H. Prentice, Spanish Mills, 
Ont., 517,000 feet. 

November 24—Sch. Carrier, Rapid River, Mich., 165,000 
feet; Str. Charles 8S. Neff, L’Anse, Mich., 856,000 feet; Str. 
I. W. Stephenson, Wells, Mich., 400,000 feet; Str. J/. £. 


, 








. Runnels, Boyne City, Mich., 523,000 feet. 





EMPLOYS TECHNICAL ENGINEER. 


The National Lumber Manufacturers’ Association has 
employed Dr. Hermann von Schrenk, of St. Louis, Mo., as 
its ‘‘technical engineer.’’ To him will be referred all 
technical matters relating to mechanical and technical 
problems regarding lumber and its treatment. Dr. von 
Schrenk will play an important role in his search for 4 
fireproof paint to be patented jointly by the National 
Lumber Manufacturers’ Association and the Paint \lan- 
ufacturers’ Association of the United States. 





TRIP TO GERMANY ABANDONED. 

The Biltmore Forest School has been forced to :ban- 
don the plan for a trip through Germany’s forests and 
a study of its lumber industries, the number of «ppli- 
cations received from prospective participants having 
been insufficient. 
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TAKES CHARGE OF WHOLESALE DEPARTMENT. 

KAD City, Mo., Nov. 24.—After thirty years in 
the wholesale lumber game in various capacities Bert 
j. Wi embarked in the retail side. That was three 
years uc. Now he is going back into the wholesale end 
again, |eginning December 1 he is to be sales manager 
and in charge of the wholesale department of the Riner 
Lumber Company in Kansas City, 

Mr. \Vright probably knows as many lumbermen as 
anyone ii the entire Southwest. Sixteen of his score 


and 2 f of years in the lumber trade were spent on 





ERT J. WRIGHT, KANSAS CITY, MO.; 


Manager Wholesale Department Riner Lumber Company. 
the road and he knows every nook and cranny in this 


district. While in Kansas City he was a prime mover 
in pulling off several big Hoo-Hoo concatenations and in 
1908 he was elected one of the Supreme Nine of thqit 
order. tle still takes an active interest in Hoo-Hoo 
affairs, Mr. Wright’s retail yard was in Falls City, 
Neb. 





CHICAGO LUMBERMEN’S BOWLING 
Teams, 
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TR OUR G oe clos G ican aces seen 13 

Pilsens ea As Pe a Sn ees hc eRe 
Pilsens. Ist. 2d. 3d. Lord & Bush’ll. Ist. 2d. 3d. 
oland ; 118 144 191 Bk ae 164 172 154 
126 136 171 oy a aes Ae R60: iat <:.. 
-» 182 110 126 WIENS oso ke 40 132 177 112 
Martir 142 117 106 SNE care eS ore ee 145 143 130 
Schu 160 168 164 Swec 173 169 119 
WOILPRID. 66 56s eae cues ~ ae 
Totals 678 675 758 Totals ........780 788 685 
Ist. 2d. 3d. Sash & Doors. Ist. 2d. 3d. 
-186 193 170 EMGGGN 6605500: 142 144 151 
.135 127 152 1S “Enc ree ve 1385 157 155 
-126 1386 164 DERTLINO (o.5 <5 esi 140 161 165 
119 108 156 Wilson... ~osekSet 187 150 
176 129 153 ROWE oo ees -198 185 192 
Totals ..742 688 795 Motala® orse-)ae 752 784 818 
Hardw'd Mills, Ist. 2d. 3d. Hoo-Hoo. Ist. 2d. 3d. 
Baker .144 126 175 eee 214 152 182 
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Totals 

Chicago Mill, Ist. 2d. 3d. L’b’men’s Club, Ist. 2d. 3d. 
Macker .145 213 151 ROPRON e653 < pig See 142 143 139 
aggel ..154 182 154 Walker .........169 178 176 
ee eT) ae ol ara 167 158 188 

176 146 155 Darlington ......198 153 156 

167 145 158 Gadd ........... 159 142 156 

Tota ..760 847 774 Totals ...... 885 744 815 
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A. E, Hoffman. 


oe VAYNE, IND., Nov. 25.—A. E. Hoffman, president 


Mr. fi in Bros. Company, this city, died November 9. 
sits 1 was born in 1836, near Newburgh, N. Y. His 
eee d when he was still a boy, leaving him and three 
18FR a three sisters to shift for themselves. About 
Mi Hon 1oved to Frederick, Md. Shortly before the war 


to Fain n left the other membérs of the family and went 
ari nt, Va. When the war broke out he enlisted in 


fe a ‘erate Army and served with distinction all 
aisnaee war. At the close of the war he came to In- 
hard a vas favorably impressed with the possibilities of 
his oo 1 velopment. He succeeded in interesting two of 
1864 ar. 3: R. and W. H., and they started a mill in 
Warne vego, Ind. Two years later they moved to Fort 
ciated ce then he and his brothers ‘and those asso- 
nee iim have been identified with the lumber busi- 
Fort Ww they had mills at different locations the old 
three 11 mill has been continuously operating, and the 
mill hi ‘in brothers built their first experimental band 
pare lich was the first band mill in the United States 
for fitt rload of lumber. They manufactured band mills 
Oped in ‘vt twenty years under their patents and devel- 
ent ea ' essentials every one of the devices as at pres- 
In 147 hand mills, except the double cutting band. 
Bima Mr. Hoffman was united in marriage to Miss 
who di nin, of Fort Wayne. They had one daughter, 


1910. During the life of Mr. Hoffman he and 
stood as models of integrity and honesty, and 
‘cant an honored place in the hardwood industry 
'y. The business of the company will continue 
y his death, as the firm has been incorporated 


years, 


his com 
he leay; 
of this 
Unaffecs 
4 Dumb) 


The Late Frank C. Schoemaker, 

RAYMOND, WASH., Nov. 22.—At a meeting of the Wil- 
lapa Harbor Manufacturers’ Club held here November 10 
the following resolutions concerning the death of the 
late Frank C. Schoemaker were unanimously adopted: 

WHEREAS, In His infinite wisdom the Creator has called 
from our midst our esteemed fellow worker, Frank C. Schoe- 
maker; and 

WHEREAS, For the last seven years Mr. Schoemaker has 
been one of the leading citizens of Willapa Harbor, ever 
alert for the upbuilding of the varied interests of its com- 
mercial, social and religicus activities and foremost in the 
dispensation of kind words and deeds to those in need; now, 
therefore, be it 

Resolved, That we attest the loss sustained in the death 
of Mr. Schoemaker, not only to the immediate relatives and 
friends, the local community, but to the entire lumber fra- 
ternity. Be it further 

Resolved, That a copy of these resolutions be furnished 
the lumber trade papers and a copy be sent to the family 
of the deceased. 

CHARLES L. LEWIS, 

JACOB SILER, 

GEORGE H. CARTIER, 
Committee. 





Frank J. Bettis. 

BrAUMONT, Tex., Nov. 26.—Frank J. Bettis, 46 years old. 
president and general manager and principal stockholder of 
the Bettis Manufacturing Company, this city, a native of 
Missouri, and a resident here since 1892, died November 22 
of blood poisoning. Mr. Bettis was well known among Texas 
and Louisiana lumbermen. He was born in St. Louis but 
moved to Orange, Tex., when a boy of ten. In August, 1890, 
he married Miss Sadie Baldwin, of Greensberg, La., and two 
years later moved to Beaumont. For several years he was 
connected with the Beaumont Lumber Company. About 
thirteen years ago he and his brother, Col. W. D. Bettis, of 
Orange, and others, organized the Beaumont Box & Crate 
Manufacturing Company, which was subsequently reorganized 
nnd merged into the Bettis Manufacturing Company, which is 
now one of the largest woodworking concerns in Texas. Mr. 
Bettis was president of the company from its organization. 
He was a member of the Knights of Honor, Knights of 
Pythias and was about to become a member of the Concate- 
nated Order of Hoo-Hoo, having presented his application 
with the intention of entering November 20 during the big 
Hoo-Hoo concatenation here. He leaves a widow and two 
children, Novaline Bettis, 21 years old, and Irvine Bettis, 17 
years old. He was a conservative, practical business man 
and his judgment was relied upon in matters of importance. 








Harvey Van Santford Fassett. 


NortTH TONAWANDA, N. Y., Nov. 26.—Harry VanSantford 
Fassett, 55 years old, died November 24 at the Lockport 
City Hospital, Lockport. Mr. Fassett was formerly engaged 
in the lumber business in the Tonawandas, as senior member 
of Fassett & Bellinger and as president. of the Tonawanda 
Post & Shingle Company. The last two years of his life 
was spent in business with the Federal Telephone Company, 
<7 Buffalo. His widow, two daughters and one son survive 
1im. 





John Nelson. 


MONTBORNE, WASH., Nov. 26.—John Nelson, one of the 
oldest lumbermen of the Northwest, senior member of the 
Nelson & Neal Lumber Company, this city, died at the Provi- 
dent Hospital, Seattle, November 15.- He was 50 years old 
and is survived by two children, his wife having died several 
years ago. Mr. Nelson was held in high regard by his many 
friends and neighbors in the vicinity of Montborne, and his 
death removes one of the sturdy and progressive men of the 
lumber fraternity. 
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Edward T. Williams. 


[Special telegram to AMERICAN LUMBERMAN. ] 

PORTLAND, ORE., Nov. 24.—A cablegram received here to- 
day from Lima, Peru, announces the death there of Edward 
T. Williams, formerly well known as a lumberman in this 
eity, where for years he was connected with the North 
Pacific Lumber Company. He left Portland for Peru about 
six months ago to join his son, Frank Williams, engaged 
in mining. Death was caused by pneumonia. Four daugh- 
ters survive him. Mrs. Williams died here two months ago. 


_oCO 


George W. Stacey. 

Foxcrort, ME., Nov. 26.—George W. Stacey, 57 years old, 
died in a Boston hospital November 16. Mr. Stacey was 
one of the best- known lumbermen in eastern Maine. He 
was manager of and a large owner in the Shirley Lumber 
Company, of Shirley, and was interested in other lumbering 
enterprises. He is survived by his widow and two sons, 
Emmons Stacey, of Shirley, and Perey Stacey, a student in 
the University of Maine. 








H. L. Gardner. 


Rice LAKE, W1s., Nov. 26.—H. L. Gardner, manager of 
the Rice Lake plant of the Marinette-Green Bay Manufac- 
turing Company, of Marinette, was accidentally shot while 
hunting near Ashland, November 13. He was taken imme- 
diately to a hospital in Ashland, but died soon after. He 
was 45 years old and is survived by a widow and three 
children. 





John S. Goldie. 


CapILLac, Micu., Nov. 25.—John S. Goldie, for many 
years a_ prominent lumberman of this city, died very sud- 
denly November 22, of heart failure. Mr. Goldie was a 
holder of much standing timber in the Upper Peninsula of 
Michigan, but maintained an office here, where he carried 
on a lumber jobbing business. He was 50 years old and 
his body was taken to Saginaw, where he had relatives. 





Frank O. Hoffman. 


Fort ATKINSON, Wis., Nov. 24.—Frank O. Hoffman, one 
of the owners of the Zengner & Hoffman Lumber & Feed 
Company, died recently at the age of 68 years. Mr. Hoff- 
man was born in Berlin, Germany, in 1864. He had been 
engaged in business here for the last twenty-five years. 





Charles H. Adams. 


New BEeEpDForRD, MAss., Nov. 25.—Charles H. Adams, 71 
years old, formerly engaged in the lumbering business at 
Waterford, N. Y., died here November 18. He served in the 
common council and the board of aldermen. He is survived 
by a widow and one daughter. 





Bernard Miller. 


JAMAICA, N. Y., Nov. 26.—Bernard Miller, for twenty-five 
years connected with the coal and lumber yard of Hendrick- 
son & Co., in charge of the sawmill, died November 15, at 
the home of his daughter, Mrs. Frank Barthel, 375 Fulton 
Street, Long Island City. He is survived by his widow and 
three children. 





Mrs. Charity J. Morton. 


Mrs. Charity J. Morton, 88 years old, widow of George C. 
Morton, pioneer Chicago lumberman, died November 23 in 
Kenilworth, Ill. She came to Chicago in 1851, from 
Michigan. \ 0) 
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C. F. Liebke Hardwood 
Mill & Lumber Company 
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In Business More Than Half a Century. 





UURRARENURAUURUKEAUEREREREUUEKUUIE 
pes eee e Sees eee eee eseseseesesesese 











POSS COST SSS SOOO SS OSES SSS S SSO S SOOT OOO SOO Oe OTOH SOOO ee Oto eeeeseeseee: 














UXXKAAAUAA AAA AAA AAAI AAA EAE EEA AA ATTA A ANIA UI EI EIA 
{ 
| 
| 


Chas. F. Luehrmann Hardwood Lbr. Co. 
148 Carroll Street. 


Manufacturers and Wholesalers 


HARDWOOD LUMBER 
Red Gum 
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AND THE CELEBRATED 
ST. FRANCIS RIVER 
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Steele & Hibbard Lumber Co. 


WHOLESALE 


HARDWOODS AND 
MAHOGANY 
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American Forest Co. 


CAPITAL STOCK $650,000 
Manufacturers of 


Oak, Ash, Gum, Cypress, Elm 


We manufacture and Sell Our MILLS { Rutionh, teh. 
Own Stock Exclusively. AT ) Hittville, hah 
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Gideon-Anderson Lumber & Mer. Co. 


Manufacturers 


Cypress, Oak and Red Gum 
SALES | 1811-1814 Wright Bldg. GIDEON, MO. 


OFFICE | ST.LOUIS, MO. 
UULEGREEELOAUANEQUSEOUAOARUNEUOGEOSRORECUANOQAOOUUOOEOEOUOOESONOELUAOOS OOS OOOO 
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Thomas E. Powe Lumber Co. 


3100 Hall Street. 
(Successors to PLUMMER LUMBER CO.) 


Wholesale Hardwood Lumber 


Specialty: — Cypress, Poplar, Ash, Oak. 
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Stiff 
Corners 


FLEXIBLE x 
FIELD ne 


Fence Post 


Millions in use. Set in ground direct. 


No special tools required—no concrete—A staple article 
for dealers—everywhere. Dealers’ proposition “A’’ from 


CARBO STEEL POST CO., Chicago Heights, Ill. 
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DIXON’S 
Solid Belt Dressing 


Belt slippage means loss of power 
and wear of belts. Slippage is pre- 
vented and wear minimized by the 
use of Dixon’s Solid Belt Dressing. 
It is cleanly—easily applied while the 
belt is running—and increases the 
adhesiveness without causing sticki- 
Write for ‘The Proper Care 


of Belts,’’ No. 207. 


ness. 


Made in JERSEY CITY, N. J. by the 





Joseph Dixon Crucible Co. 


ESTABLISHED 1 








PEARSON’S 
mac NAILER 


is the handiest tool a carpenter 
can buy. It increases hisday’s 
work and makes cold weather 
shingling easy. Write for testi- 
monialsfrom users or send $5.00 
on our guarantee of money 
back if not O. K. 


Agents Wanted. 


Pearson Mfg. Co. 


ROBBINSDALE, MINN. 














Caldwell 
Hydraulic 
Wheel 


Press 





Much less expensive than you think. Write for catalogue. 


E.R.CALDWELL &CO., Bradford, Pa. 














Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


SAGER PATENT AXES 


a And Highest Quality 
\ Bull Dog Line Lumbermen’s Tools 
\ RIGHT QULALITY—RICBT PHICES, 
WARREN, PA., U.S. A. 


Write us. 











d An Axiom 


The Insert-bitt Axe grinds the 
thinnest blade, with the longest life 
and the least grinding. 


Ask us who uses the ‘Stub and Twist” Axe. 


THE G. WHITE AXE CO. 


i. HONESDALE, PA. 




















BUSINESS CHANGES. 


ALABAMA. Opp—D. A. Baten is out of business. 

ARKANSAS. Harrison—The Harrison Lumber Co. and 
the Ozark Lumber & Construction Co, have been suc- 
ceeded by the Redus Lumber Co., of Pyatt. 

CONNECTICUT. Hartford—Burnham & Hooker have 
been succeeded by Thomas W. Hooker. 

FLORIDA. Jacksonville—The Atlantic & Gulf Lumber 
Sales Co. has moved its offices here from the Gulf coast. 

INDIANA.—Mitchell—The Mitchell Hardwood Lumber 
Co. has increased its capital stock from $15,000 to $25,000. 

KANSAS. Alma—The A. L. Scott Lumber Co. has 
been succeeded by William Wolgast. 

KENTUCKY. Richmond—The ‘Todd-Taylor 
Co. has sold its plant to the Blanton Lumber Co. 

LOUISIANA. Bentley—The Hart-Behrens Lumber Co. 
(Ltd.) is out of business. 

MICHIGAN. Argentine—The post office has been dis- 
continued here and mail should be addressed to Linden. 

Clarkston—Cook & Deacon have been succeeded by 
J. F. Deacon. 

Detroit—P. A. Gordon has retired from the Kanouse- 
Gordon Lumber Co. and it is now the H. W. Kanouse 
Lumber Co. 

Detroit—The F. M. Sibley Lumber Co. has increased its 





Lumber 


capital stock from $100,000 to $200,000. 


MINNESOTA. Owatonna—B. B. Disbrow has been suc- 


ceeded by C. K. and G. B. Bennett. 


MISSOURI. Springfield—The Springfield Planing Mill 


& Lumber Co. has been succeeded by the Springfield Plan- 
ing Mill, Construction & Lumber Co. 


NEBRASKA. Nickerson—The Crowell Lumber & Grain 


Co. has sold its lumber stock to the Farmers Union Co- 
operative Association, which has engaged in the retail 
lumber business. 


NEW JERSEY. Rahway—The Ira C. Ayers Estate has 
been succeeded by the Rahway Lumber Co. 

NEW YORK. New York—kE. S. Foster is out of bust- 
ness, 

New York—Price & Hart are out of business. 

OHIO. Cincinnati—The Anthony C. Elswick Lumber 
Co. has increased its capital stock from $35,000 to $50,000. 

Cincinnati—The Appalachia Lumber Co. has removed 
its offices to 1914 Union Central Life Building. 

Liberty Center—Samuel Rigal has been succeeded by 
the Liberty Lumber Co., recently incorporated. 

Toledo—The Swan Creek Lumber & Supply Co. has 
increased its capital stock from $50,000 to $150,000. 

PENNSYLVANIA. Johnsonburg—Heckendun & Eckert 
have been succeeded by W. E. Heckendun. 

Kane—The Mell-Viall Lumber Co. has increased its 
capital stock from $5,000 to $15,000. 

Reading—Joseph Loeper has been succeeded by Loeper 
& Son. 

WASHINGTON. La Grand—The 
Lumber Co. is out of business. 


INCORPORATIONS. 


ALABAMA. Birmingham—G, B. Edwards Lumber Co., 
authorized capital $10,000; J. H. Edwards, president; A. 
Cline, vice president, and Sallie Edwards, secretary. 

ARKANSAS. Benton—Benton Cabinet Works, author- 
ized capital $2,000; N. D. Couch, president; J. E. McEwen, 
vice president, and M. E. Couch, secretary and treasurer. 

CALIFORNIA. San Diego—United Planing Mill Co., 
authorized capital $25,000. 

CONNECTICUT. Wallingford—J. R. Brown Co. (to 
engage in the lumber business), authorized capital $5,000; 
J. R. Brown, George S. Wilcox and C. H. Cheeney. 

DELAWARE. Wilmington—Pacific Lumber Co., author- 
ized capital $500,000; William M. Pyle, George G. Stiegler, 
M. E. Grubb. 

FLORIDA. Jacksonville-—Burton-Swartz Cypress Co., 
authorized capital $1,200,000; W. L. Burton, president; 
E. G. Swartz, vice president and treasurer, and M. i 
Rhodes, secretary. 

IDAHO. Malad City—Malad Lumber & Hardware Co., 
authorized capital $30,000; J. Peter Jensen, A. Fenley 
Merrell, John_F. Merrell, J. Francis Merrell, C. William 
Merrell and N. C. Simensen. 

ILLINOIS. Chicago—Foley Greenhouse Manufacturing 
Co., authorized capital $45,000. y 

Chicago, 


Sherman Meridith 








Chicago—National Furniture Exchange of 
authorized capital $15,000; Joseph H. Schneider, S. 
Price and George A. Oleson. 

Chicago—Rolfe Floor Co., authorized capital $2,000; 
V. E. Bryan, H. W. McCormick and A. L. Hall. 

Marion—Marion Bench & Cabinet Co., authorized capi- 
tal $30,000; J. Wood Wilson and C, W. Henderson. 

KENTUCKY. Lexington—Perry Coal & Lumber Co., 
authorized capital $1,500,000; Thomas J. Hartley, presi- 
dent and general manager; E. L. Jenkins, secretary- 
treasurer, and M. J. Barry, vice president. 

LOUISIANA. Franklin—E. B. Spiller Lumber Co., 
authorized capital $50,000; E. B. Spiller, John M. Caffery, 
A. W. Spiller and Chester M. Morrison. 

MAINE. Augusta—Epping Box & Lumber Co., author- 
ized capital $40,000. 

Ellsworth—Pocokiock Land & Water Power Co. (to 
conduct lumber business, etc.), authorized capital $99,000; 
Rufus E. Hagerthy, president; Mrs. A. C. Hagerthy, vice 
president; Dr. A. C. Hagerthy, secretary and treasurer, 
and Howard B. Moor, manager. 

MASSACHUSETTS. Boston—Colonial Lumber’ Co., 
authorized capital $350,000; G. D. Cushing, president; 
Francis R. Boyd, treasurer, and I. D. Hersey and J. 
Buffum. 

MISSOURI. St. Louis—Central Cigar Box Co., author- 
ized capital $15,000; A. Klinkinspor, F. M. Erb, L. J. 
Schullenhelm, Harry E. Graff and H. G. Dieckmeyer. 

NEW YORK. Buffalo—Buffalo Woodworker & Machine 
Co. (ine.), authorized capital $1,000; Hugo Wittman, 
William Whiteside and Clinton T. Horton. ; 

Canton—North Country Corporation (lumbering, land 
developing, etc.),° authorized capital $35,000; Lawrence 
tussell, Harry M. Knox and Rae Kaiser. 

Lackawanna—Hudson Bay Lumber Co., authorized cap- 
ital $15,000; E. S. Powell, G. C. Evans and L. G. 
Woodruff. 

Manhattan—Meibach Bros. (Inc.), (to deal in furniture, 
lumber, etc.), authorized capital $10,000; Louis Meibach, 
Sarah Meibach, Jacob Meibach. 

New York—South American Hardwoods Co. (Inc.), 
authorized capital $100,000; George H. Hill, F. O. Altsinger 
and E. H. Vines. , . 

Oneonta—Briggs Lumber Co. (Inc.), authorized capital 
$40,000; Roscoe C. Briggs, Katharine S. Briggs and Alice 
A. Shaffer. 


BUSINESS CHANGES, INCORPORATIONS, ETC, 


Queens—Aetna Sash & Door Co. (Inc.), authoriz: cap. 
ital $1,300; Andrew Allocco, Marcy W. Rabinowitz and 
Joseph G. Scharff. 

NORTH CAROLINA. Newbern—Newbern Veicer ¢ 
Panel Co., authorized capital $30,000; George M. unkel 
Frank Kamp and W. W. Dawson. ; 

OHIO. Liberty Center—Liberty Lumber Co., of | iberty 
Center, authorized capital $20,000; O. G. Shirey, M R. 
Shirey, W. 5 Shirey, R. H. Shirey and R. K. Shi ey, | 

Marion—Economy Lumber Co., authorized capit:| $j 
000; J. W. Jacoby. ” wi. 
; New Bremen—Auglaize Furniture Co., authoriz: cap- 
ital $60,000; Julius Boesel, F. W. Bruns, Henry } ierker 
F. W. Creber and Louis Huenke. . 
_ OREGON. Astoria—Prouty Lumber & Box Co., uthor. 
ized capital $15,000; J. A. Prouty, A. N. Prouty and F W 
Prouty, jr. les 

TEXAS. Trinity—Lake Lumber Co., authorized api 

4 ’ < 4 A, 4 ( apital 
$10,000; John B. Peyton, F. L. Barry and D. W = 
buckle. —_— a 
_ WASHINGTON. Hoquiam—National Lumber & Manu- 
ay orien J Co., authorized capital $1,500,000. 

Tacoma—G. G. Hardy Lumber Co., authorized capjt 
$5,000. , , —" 

WISCONSIN. <Antigo—Norwood Land Co., aut orized 
capital $10,000; John W. Brown, George J. Bowler and 
L. P. Tradewell. 


BRITISH NORTH AMERICA. 


ONTARIO. Breslau—Breslau Wood Products Co (Ltd.) 
authorized capital $25,000; James H. Dixon, Idmund 
Dedels and Allen Becker. : 
_ London—Ontario Furniture Co. (Ltd.), authorized cap- 
ital $50,000; Charles E. Keene, Oliver G. Keene, Norman 
H. Keene and Arthur H. Keene. 7 





NEW VENTURES. 


F ARKANSAS. Harrison—The Higdon Lumber (o, will 
install a yard here. 

CALIFORNIA. Fairfield—The Hammond Lumber (o, 
of San Francisco, will open a yard here. 

INDIANA. Cumberland—The Cumberland Coal & Lum- 
ber Co. recently began business. 

NEW YORK—New York—Jones Elwood, 18 Broadway 
recently began the wholesale hardwood lumber business 

New York—The West Side Lumber Co. has begun oper- 
ation at 206 West Twentieth Street. 

New York—The Woodbury Foster Lumber Co. recent! 
began wholesaling lumber with offices at 81 East One 
Hundred and Twenty-fifth Street. 

NORTH CAROLINA. Asheville—The Woodbury Foster 
Lumber Co. recently began the wholesale business here. 

OREGON. Cornelius—The J. H. Cogan Lumber Co. has 
entered the trade, 

TEXAS. Mexia—The Farrar Lumber Co. 
operation, with headquarters at Houston. 

WEST VIRGINIA. Grafton—The Tygarts Valley Lun- 
ber Co., recently began the wholesale lumber and rail- 
road material business. 

WYOMING. Ranchester—C, C. Trader and H., 8S. Syver- 
son will open a lumber yard here. 





has begur 





NEW MILLS AND EQUIPMENT. 


ALABAMA. Russellville—The Richardson Lumber Co 
will build a mill to cut cedar logs and poles, 


ARKANSAS. Bono—The Morse Land & Timber Co 
will erect a sawmill to cost $20,000. 

Clinton—John Moore will install a planing mill in con- 
nection with his sawmill. 

Little Rock—The Little Rock Chamber of Commerce 
will erect a building for Sandberg Bros. of Chicago, man- 
ufacturer of interior woodwork products. About $5,00 
will be invested. 

FLORIDA. Jacksonville—The Burton-Swartz Cypress 
Co., recently incorporated, will build a double band saw- 
mill with a daily capacity of 100,000 feet of lumber. 

Oviedo-—L. Spinks will establish a shingle mill 

Palmetto—The Mantee River Lumber Mills (J. C. Cot- 
ton, Bridgeport, Conn., and J. C. Morehead, Box 524 
3radentown) will establish a plant near Palmetto, witha 
daily capacity of 25,000 feet of lumber. 





KENTUCKY. Whitesburg—D. F. Maggard, of Eolia 
is establishing a sawmill. 
MISSISSIPPI. Roxie—E. H. Butler has put a sawmill 


in operation. , 
Yazoo City—Price & Norris will build a sawmill to 
manufacture shuttle blocks. 
NORTH CAROLINA. Weeksville—The Weeksville Gin- 
ning Co. will establish a barrel and basket factory. 


CASUALTIES. 








ARKANSAS. Friendship—The sawmill of the A. W. 
Moorehead Lumber Co. was destroyed by fire November 
20. It will be rebuilt. 

MAINE. Lewiston—The planing mill of the J. ; 
White Co. was damaged by fire recently to the extent 0! 
$10,000, which loss is fully covered by insurance. 

MICHIGAN. Bay Lity—November 20 the plant of the 
Hanson-Ward Veneer Co. suffered a fire loss estimated at 
$10,000, which is fully covered by insurance. 

NEBRASKA. Osmond—The plant of the Farmers Lun 
ber Co. was entirely destroyed by fire November 8; loss 
$25,000, with $15,000 insurance. 

NEW HAMPSHIRE. Charlestown—The sawmill plat. 
of George G. Bowen was burned November 18; built 
$10,000, covered by insurance. The plant will be re 
at once. 

OREGON. Portland—The plant of the Pacilic Cooper 
age Co. was damaged by fire November 19 to the ex 
of $40,000. a 

WASHINGTON. Aberdeen—The shingle mill owned ot 
W. B. Mack was damaged by fire recently to the ex 
of $3,000; partly insured. f ira plant 

Bellingham—The shingle mill of the Hummingbir Pp 
was destroyed by fire November 18. 

WISCONSIN. Port Washington—Fire in t! sed & 
room of the Wisconsin Chair Co. November 1% ee $10,- 
loss to stock, machinery and _ building estimated @ ; 
009. The loss is fully covered by insurance. Poolet 

Shiocton—The ax handle factory owned by J. H. 
was destroyed by fire recently. 
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“WEEK’S NEWS OF THE MARKETS. 


For Eijitorial Review of Current Market Conditions 
See Page 26. 


The yard trade of Chicago continues of fair propor- 
tions. ‘the weather has been of such a nature as to 
alow contractors to continue building activity. Yards 
seem 1» have good assortments of stocks and are buying 
only \ hen the price is right or they are in actual need of 
certain kinds of lumber. Prices still fluctuate. Profits 
are scclningly overlooked to secure the business which is 
peing oilered. If it were not for this deterrent the 
yardinc Would be in fair shape. 


Lumicr receipts at Chicago during the week ended 
Novemler 22 aggregated 54,164,000 feet, against 66,- 
753,000 feet for the corresponding week in 1912. Total 


yeceip's (rom January 1 to November 22, 1913, amounted 
{o 2,9.1.256,000 feet, an increase of 176,646,000 feet over 
the corresponding period last year. Shipments for the 
week cuded November 22 were 18,672,000 feet, an in- 
erease 0! 1,745,000 feet over the corresponding week in 
1912. ‘lotal shipments from January 1 to November 22 


agaregated 854,733,000 feet, 62,456,000 feet less than 
was shipped from Chicago during the same period in 
1912. Shingle receipts for the week show a decrease of 
1,414,000 over the corresponding week in 1912, while 
total receipts from January 1 to November 22, 1913, 


show au increase of 15,774,000. Shipments of shingles 
for the week show an increase—2,357,000 in amount— 
over the same week last year, while total shipments show 


an increase Of 53,415,000 over the comparative period 
from January 1, 1912. 
Chicago Lumber Receipts and Shipments. 
Reported by the Board of Trade. 
RECEIPTS, WEEK ENDED NOVEMBER 22 


Lumber. Shingles, 






TAR Ane alent ata e haere iets co aca aoe ater acs 54,164,000 10,918,000 
REE 55's Gales eiee wes alate wae 66,753,000 12,332,000 
PBOTORGE cic.s-eeiete ews aceees 12,589,000 1,414,000 
VTAL RECEIPTS, JANUARY 1 TO NOVEMBER 22. 
Lumber. Shingles. 
1913 1,256,000 457,364,000 
MS 2S culture GLE aia Te StedacE tS 2,862,610,000 441,590,000 
BORKORRO ainsi os wise ee le laece a 176,646,000 15,774,000 
SHIPMENTS, WEEK ENDED NOVEMBER 22, 
Lumber. Shingles. 
Ra, fa ilvatet ciceulatiars eco oAb he 18,672,000 7,816,000 
DUR a aie sav ae a ete ele wierarsie Oe 16,927,000 5,459,000 
In Riis wie tetnarersaisaaiece.s 1,745,000 
SHIPMENTS JANUARY 1 TO NOVEMBER 
Lumber. Shingles, 
BaF IE oe sis fe selec eins a vaie wincoalo ce 854,733.000 356,652,000 
REE Sv cc pope dws cna ew enue es 917,189,000 303,287,000 
TGEHAN Gd otal tcc) wattle eae eenstaraaterstacs 53,415,000 
1h Be hina onic Soe acaie a cones 62,456,000 


RECEIPTS BY WATER, 
WORK Cntied NOVERIDER Blo. x:sc soos 0s pone sce 8,911,000 feet 
Permits issued by the Chicago building department 
for week ended November 26 were: 





CLASS No. Value. 
PECTS EEE ED 11 SS BOE), eae On ea a Ss 4,500 
$ 1.000 and under $6,000. .......... 52 145,100 

9,000 and under 10,000........... 32 216,050 

10.000 and under 25,000....... 15 210,250 
25.000 and under 50,000.....«ceccc.% 5 171,500 
0, Nelson, O-story brick apartment build- 

| PRA rare er ee 1 100,000 

Ee Tee ore eee ear 113 § 847.400 
Average valuation for week........... bee 7,498 
POSRIS PTOVIOUE. WEEK s.« 6.6.46 00.60.0190 400% 208 1,807 
Average valuation previous week...... a's _ 8 
Totals corresponding week 1912....... 126 2,542,600 
Totals January 1 to November 26, 1913. 9.885 81,340,000 
Totals corresponding period 1912 7.983 ). 





fotals corresponding period 1911 
Totals corresponding period 1910 
Totals corresponding period 1909 
Totals corresponding period 1908 











Totals corresponding period 1907 

Totals corresponding period 1906...... 
Totals corresponding period 1905...... 
Totals « esponding period 1904...... 








NORTHERN PINE. 


Chicago.—-Trade has slackened up to scattering small 
orders for the upper grades but the demand keeps up 
fairly well for the lowers. The box manufacturing and 
shipping business has been good and white pine appears 
to hold its own despite the sharp competition of other 
woods. Stocks of Nos. 4 and 5 boards are low. 








Minneapolis, Minn.—Mills are approaching the inven- 
tory season and owing to an uninterrupted sawing season 
they | stocks that are normal in size and well bal- 


anced ‘here is no surplus of low-grade lumber, and in 
fact it likely to show a smaller proportion than last 
year. a whole, however, the output and the present 
stocks about even with last year. Trade is quiet 
now ani not much activity is expected for the next two 
month Competing woods are bidding for business and 
there ji ome little buying of western lumber, but the 
horthern pine people feel optimistic and are holding their 
Prices to a firm basis. 

_ New York.—A fairly good demand for low-grade stock 
Is reported but higher grades are very slow and prices 
drag excellent weather for building has kept the 
yards busy, and orders have continued on a strictly 
hand-t mouth basis. There is very little in the building 
Situation to warrant buying ahead to any extent and 
orders )m the manufacturing trade are light. 

Buffalo, N. Y.—Trade is still light and the buying is 
mostly r immediate use. Much of it is in the lower 
grade: there is not the call there that sometimes 
develo This is because the box business is unusually 
dull for this period. Stocks carried by the box factories, 
—* are light and the market for such lumber holds 

m, 


Write 4c a prospect of continuing so for some time. 
hile joke stocks have been coming in freely at most 





yards, re will be no heavy supply here this winter. 
Pig ‘gh, Pa.—The white pine trade is relatively in 
am « 


‘ition, The demand is fairly steady and there 











appears to be sufficient buying to make a fair test of 
values which thus far hold firm. There is a lack of orders 
for low grades in Pittsburgh territory but this is offset 
in a measure by the movement in better grades, 





EASTERN SPRUCE. 


New York.—The market is decidedly sluggish so far as 
demand is concerned, but prices hold up well under the 
circumstances. Stocks at mill points are amply large 
enough for current requirements but very little is done 
toward urging stocks on unwilling buyers. Retailers are 
keeping their stocks much lower than usual for this time 
of the year and the inclination is to buy very little, allow- 
ing the future to take care of itself. 

Elkins, W. Va.—Manufacturers of spruce and hemlock 
note a slight improvement in the general run of their 
business. The market seems to be gaining strength and 
there is a tendency for prices to move upward. At least 
it is believed that prices will go no lower than they have 
been. Despite the low prices spruce moves out in fairly 
large quantities. Concessions to secure orders are grow- 
ing less except in cases where stock has accumulated. 


Boston, Mass.—The spruce market is holding its own. 
Prices are firm and in many instances much better than 
was expected a few weeks ago. The open weather is 
keeping the yards fairly busy and with several of the large 
mills shut down, it looks as if the market would continue 
more favorable. Random is moving all the time but not 
any large amount. Few water shipments are arriving 
and the wharves are pretty clear. Boards are not plenti- 
ful and as orders are on the same basis little change has 
been noted. 


Pittsburgh, Pa.—A quiet tone prevails in the spruce 
market with some shading continuing in the spruce 
list and competition among large producers for such 
business as is going. The shading is not so serious 
as some have feared, however. The market will not show 
much change in the opinion of leading spruce men until 
other lines have begun to show betterment. 





WHITE CEDAR. 


Chicago.—Producers are said to be getting a fair run of 
orders for posts and poles from some territories, the 
post business running to 3- and 4-foot rounds, and poles 
to 25-foot lengths. The good weather has enabled farm- 
ers to make repairs, but with the coming of winter the 
consumption of white cedar stock will cease, therefore, 
there is little occasion for retail yards to order at this 
time. 


Minneapolis, Minn.—Dealers are still placing a few 
orders for poles, especially in the extra lengths, as warm 
weather has favored carrying on replacement operations. 
Post trade is about closed up and producers are turning 
their attention mainly to the woods. So far the swamps 
have been too soft for hauling, but considerable cutting 
is going on, and the great need is for more men to fill 
the crews. 





HARDWOODS. : 


Chicago.—A tone of dissatisfacton still prevails in this 
market, although a number of manufacturers and whole- 
salers insist that they are doing a fairly satisfactory busi- 
ness. The woods commonly used are all in fair request 
but the demand is of a hand-to-mouth character, and 
shows that the big consumers are buying only when they 
absolutely need the lumber. Prices are fairly steady and 
the market is more in favor of the buyer than it has 
been for many months. There is a fairly good movement 
of plain oak and some quarter sawed oak is being sold. 
Cottonwood and gum are attracting general attention, 
especially in the lower grades. The northern woods are 
steady; stocks are not large and are in strong hands. 
Birch and maple are the most active, prices remaining 
strong. Basswood does not show much strength. Other 
northern woods are about holding their own. 





Minneapolis, Minn.—Buying is limited to carload orders 
to take care of current needs as buyers are reducing their 
stocks in anticipation of inventories. Dealers are not 
pushing sales and prices are holding level. There is a 
restricted supply of everything in northern hardwood, 
low grades being rather low in stock. Supplies of birch 
and maple are well concentrated in strong hands and 
prices are held firmly. Southern stocks are offered freely 
and there is more doing in oak just now than in any other 
wood. 


Kansas City, Mo.—Oak prices have shown no change. 
Demand is seasonable for all grades of that wood and the 
supply is keeping just about even with it so that there 
is nothing in sight to indicate any early readjustment of 
oak values. The gum situation is not so bright. The 
demand for uppers has fallen off and the mills are accu- 
mulating stock which is very likely to cause a softening 
in prices. The last year has seen considerable increase 
in the production, both of red gum and sap, and there 
has not been a proportionate increase in the demand, 
hence the tendency toward weakness. 


St. Louis, Mo.—A slight betterment has been noticeable 
in the volume of business being done by the hardwood 
distributers in this market. More buying being done by 
line yards, factories and consumers, so that they may get 
what lumber they need before cold weather begins. This 
demand is particularly noticeable as to plain sawed oak, 
choice red gum, wide poplar and ash in the higher grades, 
Owing to the good demand for these items, the prices on 
them have shown a tendency to stiffen and with an in- 
creased demand there will be an advance in price before 
long. The local yards are in fair shape to stand any re- 
quests that may be made. 


New Orleans, La.—Demand shows gradual increase, so 
far as the ‘active’? woods—oak, gum and ash—are con- 
cerned, but the improvement is disappointingly slow. 
Prices are held tolerably steady. On the export side 
European demand shows little life and prices are off. 








= WIRE-ROP 


(TRADE MARK REGISTERED) 





I’ is impossible to buy a wire rope 
that will mever wear out. 


The thing to do is to buy the rope 
that will last the longest; the one 
that will give the greatest service 
in proportion to its cost. 


Hercules rope is built for service, 
from the selection of the wire to the 
painting of the red strand. It com- 
bines strength, elasticity, toughness 
and flexibility in just the right pro- 
portions for maximum wear and 
strain. 


Then there are numerous details of 
manufacture—some small in them- 
selves, but when combined they add 
dollars worth of service, and if only 
one is omitted the rope is not as 
good as it might be. 


But this is the vital point to you wire 
rope users:—Hercules rope has been 
tried out on all kinds of logging work, 
in all parts of the country, and the 
constant increase in Hercules sales, 
is due to actual service rendered. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS, MO. 


New York, Chicago, Denver, Salt Lake, San Francisco 
































WE SOLICIT YOUR 


LUMBER ACCOUNTS 


Members of the Lumbermen’s Association of Chicago. 








J. L. Lane & Company 


SEND US ANY ITEMS 
YOU WISH TO SELL. 
531-2 Stock Exchange Bldg., . CHICAGO, ILL. 








GEORGE T. KNOX 
Cedar Shingles and Yellow Pine 


Lumber 


1527 Monadnock Block,’ - . CHICAGO, ILL. 








FRANCIS |. JOHNSON JR. 


625 LUMBER 
STOCK ° COMMISSION 
EXCHANGE CHICAGO 











H. L. ADAMS 
Commission Lumber 


314 Chamber of Commerce, CHICAGO. 
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There is some complaint of shipments on consignment, 
which are said to be helping to keep the overseas market 
unsettled. 


Nashville, Tenn.—Reports indicate demand for lumber 
quiet, though dealers claim they will wind up November 
with a business about the same as last year. Plain oak 
is the best seller, with some requests noted for quartered 
oak, poplar, ash, hickory, chestnut and other lines. 
Woodworking factories are the most important buyers. 
Furniture factories also are said to have fair business, 
and are liberal buyers of hardwoods. ~ 


Louisville, Ky.—Louisville hardwood firms report a 
broader basis for operations than for some time. That 
is to say, instead of business being confined to a com- 
paratively few items, as was the case for several weeks, 
greater variety is shown in the call for stock, and the 
demand is better distributed over the entire stock-list. 
Prices have not changed materially, and probably will not 
until after the first of the year, when a marked improve- 
ment in the demand is expected to be in evidence. 
During the final month of the year trade will be 
seasonably quiet, although already enough orders have 
been received to insure normal activity for this time of 
the year. Quartered oak continues to sell briskly, and 
plain oak is in good demand. Poplar is showing some im- 
provement, especially in the thicker dimensions. Red 
gum continues slow, with prices off. Hickory is quiet. 
Ash is picking up somewhat. 


Ashland, Ky.—Inquiry for oak of all kinds is heavy but 
little business has developed as yet. The tendency ap- 
pears to hold off delivery until after the new year. Lum- 
ber stocks are in better shape than for several months. 
The supply of logs in mill harbors is practically exhausted, 
although the season of year is fast approaching when 
tides are due. Prices appear to be holding their own. 


Elkins, W. Va.—Demand for hardwood is stationary. 
Few changes feature the hardwood market. Car stock 
has a ready market and oak, maple, ash, basswood, in the 
order named are moving with regularity. Plain and 
quarter-sawed oak are much in demand. Sound wormy 
chestnut is also holding its own as a merchantable wood. 
Little variation in prices is noticeable. 


Lynchburg, Va.—Demand for oak boards has perceptibly 
increased, but other lines in oak are quiet. The railroad 
demand seems to be flat, and there is little demand for 
shipbuilding timber. Chestnut is in demand, especially 
the lower grades. There is no change in the poplar situa- 
tion. The prospect of lowering ocean rates has stimulated 
export trade slightly. 


New York.—Hardwood business is lagging considerably 
and wholesalers are less encouraged over the situation 
than they have been in some time. Heretofore oak has 
been strong but now it is falling off in demand and stocks 
are more in evidence than they have been for some time. 
As a result competition is keener and prices are under 
last month’s quotations. Orders are running to much 
smaller quantities and there is a tendency all through 
. the market to put out new business only as urgent re- 
quirements demand. Ash, birch and maple move fairly 
well but the dullness prevails all through the hardwood 


market and is beginning to assert itself strongly in all 
lines. While stocks as a rule seem to be in strong hands 
they are more in evidence than they have been in several 
months, 


Buffalo, N. Y.—Dealers generally speak of trade as 
quiet but some of them enjoyed a very satisfactory busi- 
ness during October and a part of the present month. 
The reason given in many cases for not buying is the 
approach of the inventory season and this will be a factor 
to cut down sales for the next few weeks. Stocks are 
being taken in a small way as has been the case for some 
time. The chief demand is for plain oak, which holds 
about steady, while quartered oak is reported by some 
dealers as dull and lower. 


Baltimore, Md.—The developments of the last week in 
the hardwood trade have not been of a character to im- 
part a buoyant tone to the business. Some grades of 
oak, for instance, are rather easier in tone than they have 
been, and the offerings are so free as to discourage the 
belief that a stiffening will shortly ensue. The shading 
is not marked, but the list is none the less lower, while 
salesmen are pressing offers upon the buyers and thus 
creating a belief that a further recession may occur. 
Chestnut also is evidently more plentiful than could be 
desired from the standpoint of firm values and some 
of the grades have declined, among them commons and 
better. Sound wormy is said to be about the same, but 
in the higher grades the offerings are liberal, and sales 
in New York are reported at under $50. The recession is 
put at $5 to $8 a thousand feet, and no one feels sure that 
it may not widen. Other woods, among them basswood 
and gum, are about holding their own, with the inquiry 
fair and the outlook encouraging. Interest in offerings 
of oak is rather on the increase, more inquiries having 
been received in the last few weeks than before. The 
export trade is without important changes, the offerings 
abroad being still too liberal in various directions to admit 
of a stiffening in the quotations. 


Boston, Mass.—The hardwood trade is reported by some 
as showing signs of improvement. Prices, while not very 
strong, are little changed. Local yards have fairly good 
stocks and are buying rather sparingly. Wholesalers 
are pushing with an unusual amount of energy to main- 
tain a normal business if possible and circular letter 
offerings are numerous. 


Pittsburgh, Pa.—Inquiry for hardwoods is confined to 
a few lines in Pittsburgh. A fair volume of stock is 
going out of oak, and the Government work on the river 
and harbor improvements has been responsible for some 
fair sales during the last week. Chestnut and poplar are 
dull and weak but in low grades there appears to be a 
better inquiry and a promise of a better volume of busi- 
ness in the early part of the new year. Good hickory 
is firm but unchanged in price. There is not much de- 
mand but there does not appear to be much stock to 
offer either. 4sh is moderately active and prices, while 
averaging a little lower, are not causing much concern, 
as dealers are handling little~of this stock. Low grades 
of ash are less in demand and weaker generally in value. 


Columbus, Ohio.—Hardwood trade is fairly good in this 
section when the season is taken into consideration. Both 
yardmen and factory buyers are good customers, the 
latter being the best buyer. Prices are well maintained 
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Serious Accidents in Your 
Logging Operations This Winter 


when you can secure at nominal cost a device that makes 45% grades absolutely 
When we say safe, we have practical tests to prove our statement—tests made 
on the most hazardous hauls of one of the largest operators in the country where loads 
of 30,000 lbs. where lowered a distance of 2,000 feet without the loss of a single 
And further, these same tests showed an increase in hauling capacity 


sufficient to pay for the device many times over in one season’s work. 
If you have upland timber, you'll surely be interested in 
hearing about the 


OTS 


| Barienger Braking Device 


In one season’s practical work, we have demonstrated its efficiency beyond a 
question and one firm that tried it out last year will have twelve additional brakes 
Z in use on their operations this winter. The entire length of brake is but twelve feet 
4 |= —30" wide and 30” high—and is mounted on runners for winter work and on wheels 
ae Substantially built throughout so that there is nothing to get 
One man can operate with ease. 


Ask us for figures and records made last winter in actual work. 


Ryther & Pringle Company 
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and no special weakness in any grade or variety has ap. 
peared. Dry stocks are not large in any place and this 
presages firmness all along the line. Retail stocks are 
light and dealers are loath to increase them at this time 
The car shortage is interfering with shipments to « cer. 
tain degree. Both quartered and plain oak are in gooq 
demand and prices rule firm. There is also a gooq 
demand for chestnut, especially sound wormy. Ash and 
basswood are also strong and other hardwoods are un. 
changed. 


Cincinnati, Ohio.—There is very little change to the 
hardwood situation unless it be a little more frequency 
of the placing of orders in small quantities mostl, for 
mixed cars. Prices remain unchanged and inquiries are 
good. Most dealers report business in November just ag 
good as the preceding month and are not worrying over 
the situation. Buying is general, although not in urge 
quantities. The best call is for the low grades of plain 
oak, but the better grades are in good request. ‘)uar. 
tered oak in good stock is moving fairly well. Ash is jn 
splendid request. Chestnut in common and better is joing 
as well as can be expected, but sound wormy is lling 
readily, as is all low grades of hardwoods. Red gin jn 
firsts and seconds is quiet. 





HEMLOCK. 


Chicago.—Considering the lateness of the building sea- 
son there is still a fair demand for hemlock. Tho raj] 
trade is active in shipments from the northern mi!is to 
Chicago yards and to country retailers. Piece stiff js 
said to be the main feature of the market and commands 
steady prices. In strictly hemlock territory this wood is 
able to hold its trade against other woods notwithstanding 
that much yellow pine has been offered in competition, 
Now and again are heard reports of some stock being 
offered at $2 off market. This seems to be the maximum 
concession, however. 





New York.—The severe competition now prevailing in 
southern pine is giving hemlock a hard run. Stocks at 
mills are none too large, although more in evidence than 
formerly, and the building situation throughout the 
suburban districts has fallen off. Yards find their sup- 
plies in fairly good shape, although much smaller than 
usual for this time of the year. The open weather has 
permitted building to progress rapidly and, with little 
new work in sight, the tendency is to move cautiously. 


Buffalo, N. Y.—The movement of stock is light, but it is 
on a steady and fairly large basis. The weather has been 
favorable to building and a good deal of construction 
work will be done as long as the conditions outdoors are 
suitable. Stocks here are in good supply, owing to the 
steady receipt of lumter all season by lake. Prices are 
holding firm and not much decline, if any, seems likely. 


Boston, Mass.—The hemlock market is rather weak, 
Prices are unsettled and some low quotations are re- 
ported. A large manufacturer looking over the market 
this week, found the hemlock boards receiving tough 
competition from the North Carolina roofers. Wholesalers 
having boards on the market find it pretty hard work to 
dig up a buyer at a favorable price. 


Pittsburgh, Pa.—All sorts of reports are heard regarding 
hemlock trade with the weakest part of the trade showing 
in Ohio territory. In Pittsburgh there do not appear 
to be any quotations much below $2 off the list but in 
Ohio, where there is a keener competition with veliow 
pine, the market has gone to $3 and even more off the 
list. Eastern buying is fairly well sustained and the 
prices unchanged. Some inquiries were reported last 
week which indicate a new interest in the trade for the 
new year, but these have not to any extent appeared as 
actual business as yet. 


Columbus, Ohlo.—There is a better demand for all hem- 
lock stocks in this territory. Building operations are still 
fairly active and this had a tendency to uphold the mar- 
ket. Stocks are scarce in some places. Prices are firm 
at the levels which have prevailed for some time. 





POPLAR. 


Chicago.—_Demand is said to be a little better of late, 
firsts and seconds being more active than common lum- 
ber, although this stuff is moving with comparative 
freedom. 


Buffalo, N. Y.—The demand is rather light and is con- 


. fined principally to the lower grades. Some dealers say 


that Nos. 2 and 3 common are in fair demand and that 
the market holds firm. This sort of stock is not very 
plentiful and with a resumption of business in the box 
factories there is a probability that prices would g0 
higher. There is little doing in panel stock and automo- 
bile companies are not working actively. 


Ashland, Ky.—Business was slow last week apparently 
due to stock reducing at consuming points for the annual 
inventory. Stocks at mill points are below normal and 
prices are fairly well maintained. All business now being 
placed is for quick shipment although inquiry for the new 
year is now going the rounds to some extent. 





Baltimore, Md.—Poplar is said to be about holding its 
own, with the movement sufficiently active to avert mate- 
rial accumulations or congestion, and with the range of 
prices virtually unchanged. For extra wide poplar there 
is little or no market, the flurry some time last summer 
having given place again to the quiet that had character- 
ized this division of the trade for a long time. Ordinary 
widths, however, are receiving moderately active atten- 
tion, though it is to be said that many sellers are out, 
so that a keen competition for orders prevails. The ¢X 
port movement is of decidedly moderate proportions, the 
selections on the other side being so free that prices con- 
tinue to rule low, and the shippers have no real incentive 
to forward stocks. 





Columbus, Ohio.—Poplar demand is ruling steady ™ 
Columbus and central Ohio territory. Prices are firm : 
all lines and the lower are showing a better 1 ding 
Prices are showing signs of increasing. Stocks are lié 
in all localities. 
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Cincinnati, Ohio.—There is little demand for poplar 
ccept the low grades, which are selling satisfactorily. 

a snmon and better does not improve but prices 

are hel’ firm. 


FIR, SPRUCE, CEDAR 


_ 








Chicoo.—There has been little change in these woods 
for th etter. Reports from the mills are that the out- 
put is st ll being curtailed by some of the manufacturers 
put ali agree that prices are not what they should be. 
The ki» of the fir situation seems to rest with the rail- 
roads. “ome spruce has been absorbed by the yards. The 
trade ery spotty and is not expected to improve until 
after tie holidays. 


Tacoma, Wash.—The close of November finds the fir 
lumber market unquestionably more active than the 
peginning of the month indicated. Prices are firmer but 


have not advanced. Some of the line yards are trying 
to place large orders on the present basis, but millmen 
are chiry of the business and this has a tendency to 
stiffen yard stock. Common boards hang at from $9 to 
$9 50, \illmen do not look for much change for thirty 
day, at least. Logs are plentiful and inclined to weakness. 


Portland, Ore.—The market conditions here appear to 
be unchunged. A fair volume of business is reported but 


manut irers are not satisfied with prices. The local 


yolume of business is fair. Indications are for an im- 
provement in the demand from China early in the year. 
The lo ituation remains unchanged. Several camps are 
still in operation in the Columbia River district. 

Seattle, Wash.—Export prices show some strength, 
although demand is not heavy. Mills have quit taking 
orders present prices for shipments after the first of 
the yé There is a tendency for offshore freights to 
stiffen. lail business varies little. More mills are closing 


down each day for an indefinite period. There is some 
increase in the volume of trading, but prices have prac- 
tically remained at the ridiculous low point prevailing for 
weeks 





Kansas City, Mo.—The fir market, while dull and list- 
less, appears to have struck a landing place so far as 
prices art eoncerned. No lower quotations are appear- 
ing. Manufacturers report booking some business for 
next year in several lines, particularly silo staves. How- 
ever, the demand for yard stock is light as competition 
with southern pine is very keen and the fir people are 
forced content themselves with shrunken territory. 
Southern pine is again supplanting fir to a considerable 
extent in Nebraska because of the low pine prices and 
there is a keen bid for trade throughout the fir territory 
of the Southwest. The demand for red cedar siding is 
weak and spruce continues to be a very formidable com- 
petitor for the siding honors. Cedar is selling at about 
$6 off the list. 





WESTERN PINE. 


Chicago..-The demand for California white pine and 
sugar pine shop lumber is still fairly active with prices 
firm. Inland Empire pine has shown some improvement 
and orders for the better grades of material are more 
numerous 


Kansas City, Mo.—The condition of the western pine 
market is a matter of some concern to the manufacturers. 
Prices have fluctuated so much the last month that it 
is difficult to size up the market. There appears to be a 
surplus of No. 2 shop in nearly all thicknesses and it is 
evident that low-grade pine has not been absorbed to the 
usual degree by the California pine box business. That 
may be the cause of the disturbance in values. The 
market is loggy and there is a well-defined disposition 
among the salespeople to cut under the other fellow if 
to get business. 


REDWOOD. 


San Francisco.—The redwood lumber market situation 


necessary 


is practically unchanged and production will be curtailed 
somewhat during the remainder of the rainy season. Log- 
ging operations have been reduced to a winter basis at a 


greater number of the redwood camps, and some of the 
smaller inills have closed for the season. 





Kansas City, Mo.—The Inquiry for redwood is light and 


little is being done in that line. Dealers report a slow 
and variable demand. Prices are being held at virtually 
the same level, as the redwood manufacturers do not 
depend altogether on the eastern markets and the light 
trade here 


does not affect prices much unless it is supple- 
by slack trade west of the Rockies. 


NORTH CAROLINA PINE. 


Norfolk, Va.—The movement of North Carolina pine 


mented 





throug his port shows a slight increase due to shipping 
instructions being received for old orders, the majority 
of wl are being forwarded by rail. The sales during 
the werk showed a decrease which could not be put down 
to any one item, either in rough or dressed stock. This 
happened to be one of the bad weeks in sales. No. 1, 
4/4 edze, sold at $26.25 to $28.25; No. 2, $24 to $25; No. 3, 
$17.50 $18.50; 4/4 edge box, $14.75 to $16; 4/4 edge culls 
and 1 heart, $138.00 to $13.25. Six-inch box, $15.75 to 
$16; S-inch, $16 to $16.50; 10-inch, $17.50 to $18; 12-inch, 
318.50 $19. Edge box, 5/4, $15.50; 6/4 edge box, $17. 
Yulls 


| red heart are selling at about $3 a thousand 
below ‘ox prices. Nos. 1 and 2, bark strips, $19 to $20; 
box bark strips, $11.50 to $12.50. Dressed stock boards 


and flooring are not quite so active, with a slight 
ipa n prices. No. 1, 18/16-inch flooring sold at $26.25 
0 327 





$27; No. 2, $25.50 to $26.50; No. 3, $21.25 to $22.75; No. 4, 
$15.50 15 $16.50. No. 1, %-inch ceiling sold at $17 to $18; 


No. 2. <15 to $16; No. 3, $13.50; No. 4, $10 to $10.50. No. 1, 
Sag h ceiling, $19 to $19.75; No. 2, $16.50 to $17.50; 
NO. 3 5 


, ; No. 4, $10.75 to $12. No. 1, 13/16-inch parti- 
tion, *-S to $29.50; No. 2, $26.50 to $27; No. 3, $22 to $23. 


Nos. nd 2, bark strip partition, $24 to $26. Six-inch 
Tooter. 316 to $16.50; 8-inch, $16.75 to $18.50; 10-inch, $18; 
rely S18 to $18.50. Factory flooring, $19. Lath, $2.75 
0 33 


Framing, $18. 

Poplar, 1/4, $18.50. 
New York.—Quotations are rather irregular and buyers 

find it pays to shop around even on smaller quantities. 


Cull red heart, $10.50. Log run 








Available supplies at mill points are large but very few 
large inquiries are in the market for early shipment. Car 
business for immediate delivery is handled on a low mar- 
gin of profit. Whatever inquiries are in the market are 
being cautiously figured, although the general impression 
is that the winter’s demand will be light. 


Buffalo, N. Y.—The market is holding steady and mills 
appear to be determined to get present prices or better, 
resolving to shut down rather than to sacrifice stocks. 
The mill owners state that it is impossible to turn out 
stock at reduced figures. Edge box, which has been weak 
for some time, is said to be a little firmer and the roofer 
situation is also reported better. Transit cars are well 
cleaned up. 





Baltimore, Md.—While there is no lack of North Caro- 
lina pine in this market the assortments in hand have not 
been augmented of late, and the offerings are perhaps 
smaller than they have been. At any rate, indications of 
a steadying or even a stiffening in the quotations are in 
evidence, and stocks are being taken up in larger quan- 
tities. Not that the inquiry is what it ought to be, the 
general business situation precluding any rush to place 
orders, but the quotations, especially on future shipments, 
are decidedly firmer, and even current business is not so 
quickly taken on the old basis of values. Trade continues 
to be more or less spasmodic, but on the whole is expand- 
ing, with the box makers manifesting greater needs and 
the builders also placing orders more freely. The gains 
made of late are being maintained, and there is a pros- 
pect of a further rise, especially if the weather within 
the next few weeks should prove unpropitious. 


Boston, Mass.—North Carolina pine is probably receiv- 
ing the largest part of the consumption in the covering 
board business, the prices for roofers being more attrac- 
tive than the hemlock or spruce generally used for the 
same purpose. Partition is going slowly and also edge, 
with prices irregular. Business as a whole is quiet, 





SOUTHERN PINE. 


Chicago—Some increase in the call for railroad stock 
is reported here and there but aside from this encourage- 
ment, if accurate news, there is little change in the situa- 
tion; the buying of retailers is limited to filling-in orders. 
Manufacturers are reported to have advanced their prices 
on certain items and are said to be determined to hold 
them up. It is not expected that there will be much 
change in the situation prior to January 15. 


Kansas City, Mo.—The southern pine market is rather 
unsettled and prices have slipped a notch on some items 
although the loss has not been large and the indications 
are that it will not be any larger. The very slack buying 
by the retail yards, all of which are holding down hard 
on orders until after inventory taking, has caused some 
of the mills to show some anxiety for business and 
competition is very keen, resulting, naturally, in an occa- 
sional shading of prices. There does not seem to be 
enough business to go around. Dimension, which has 
been very strong the last month, is showing considerable 
tendency to soften, especially No. 2. No. 1 still is pretty 
scarce. Boards and fencing also have been affected by 
the weakening tendency, but there are not so many large 
concerns in the market with big surplus stocks of 12-inch 
No. 2 boards as was the case a few weeks ago. The 
timber and railway business continues very scarce and 
the mills are anxiously waiting for some change to stim- 
ulate business in those lines. Save for the little spurt 
in buying of timbers for rigs in the oil fields there is 
very little encouragement in the timber outlook. The 
last week brought rather more favorable weather and 
stimulated trade somewhat at the retail yards, but not 
enough to make any considerable impression on the 
general volume of trade. Dealers generally are not look- 
ing for much improvement in demand now until buying 
for spring stocks begins and that may not be for a month, 


although it probably will be somewhat earlier than usual 
this year. 


St. Louis, Mo.—There has been but little change in yel- 
low pine conditions during the last week. A steady de- 
mand prevails and the line yards, factories and railroads 
are placing considerable business but not as much as they 
should at this season of the year. The manufacturers and 
the larger wholesalers seem to have a difference of opinion 
as to future prospects. Many of them believe there will 
be considerable business improvement after December 1, 
but the majority are inclined to believe there will be little 
change until after January 1, when the stock-taking period 
is over and the line yards and consumers know just 
where they stand on requirements and how much they 
will need to pull through. Prices are unchanged. 


New Orleans, La.—Ne. 1 dimension seems to be the 
“bright spot’? on the yellow pine map. Improved request 
has been noted for three successive weeks, with broken 
stocks as an accompaniment, and prices have by report 
advanced 50 cents or perhaps more. Regarding the mar- 
ket generally, reports are more or less conflicting, but it 
does not appear that any noteworthy changes have oc- 
curred. The railroad purchases are on a very limited 
scale and export demand remains quiet. Prices with the 
exception above noted remain unsatisfactory and rather 
weak. The trade buys cautiously for immediate needs. 
Car supply remains about as it was. 


New York.—Very little buying beyond current require- 
ments is under way. Occasionally some indication of im- 
provement asserts itself but as a general rule orders are 
mostly for immediate wants. These bring fairly good 
prices, although supplies at mills are such that a good 
range of quotations can be had and the buyer is getting 
the better end of the market. Yards are going into the 
winter with a much smaller assortment of yellow pine 
sizes than they have for a long while. Contract work is 
coming out slowly and there is very little to warrant the 
yards in anticipating future wants. 


Buffalo, N. Y.—The market has been a little steadier 
lately on most items, though some others are not showing 
any change. Altogether the market holds at least steady 
and dealers are beginning to feel that the bottom has 
been reached. Trade progress on a small scale in this 
section but the weather has been favorable to consump- 
tion of stock. Retail buying has been very limited so far 
this month. 





Yellow Strand wire 
rope advertises itself. No / 
words that we can write oy, 
will equal the actual per- 
formance of the rope 
itself. 
See the picture above. 

There can be no doubt that this 
rope is under a tremendous strain. 
Look at the log it’s snaking! 

Read what a_ logging company 
writes: “a single | inch Yellow Strand 
cable yarded over 7% million feet of 
lumber in one season and is still ser- 
viceable.” 

Yellow Strand is the logging rope 
for your most exacting requirements. 
Remember, no other rope of equal 
flexibility is anywhere near as strong. 

If you want further evidence of Yel- 
low Strand’s logging ability, write or call. 


Get our Catalog No. 70. 


_ Broderick & Bascom 
Rope Co. 


ST. LOUIS, MO. 
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All 
Lumbermen 


MAKE THEIR 
HEADQUARTERS 


at the 
Radisson 


Hotel 


MINNEAPOLIS 


OPENED 1910 


Three Beautiful Cafes 





id R With Running Water, - 3 ~ per ra 
i i - - a r da 
Room Rates With Bath and Toilet, $2.50,3, 3.30, 4.00 








AMERICAN LUMBERMAN 
TELECODE 


Makes long messages short. 
Send for information to 


AMERICAN LUMBERMAN, 431 South Dearborn St., CHICAGO. 
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More Evidence 
of Unusual 
Belt Service 


This time from a steel plant 
—proving conclusively that 
White Strip Leather 
Belting can always be re- 
lied upon to do the extra- 
ordinary thing in a running 
test. 











22”’ White Strip Leather Beit running a cold saw in plant of 
Scully Steel & Iron Co, 


Figure This Over 


with your best belt records on those high 
speed planers. Here is a belt that has 
already run 15 months on a cold saw 
at a speed of 6000 feet per minute, 
cutting steel beams, and not an inch of 
stretch taken up. Interesting, isn’t it? 
This same 


WHITE STRIP ceri eating 


is making equally startling records in the 


lumber field. You should know about 


Ask us. 


them. 


Chicago Belting Company 


119 North Green Street, 


CHICAGO 


New York New Orleans 
Los Angeles Portland, Ore. 
Cleveland Niles, Mich. 




















? 4 Fora 
Don t Pay Two Prices Friction Clutch. 
Some sizes as low as one dollar per horsepower. This 
clutch will carry 25 to 50% overload. Built any size 
5 to 100 h. p. Write today for circular and discounts. 

Decatur Foundry, Furnace & Machine Co. 
Dept. B. Decatur, Indiana 














Baltimore, Md.—Prices are very much unsettled, or, as 
one member of the trade expressed it, there is no market, 
meaning thereby that no quotations will hold. A very 
keen competition prevails, and especially the local trade 
is prone to sacrifice profits entirely for the sake of getting 
orders. The needs here are reported to be large, with 
numerous projects calling for the use of big quantities 
of lumber in hand or prospective, but the successful bid- 
ders are taking this business so low that they can not 
make any money on it. There are indication of an im- 
provement, however, coming mainly from the North, 
where the demand appears to have grown more active, 
with values slightly kigher. 


Boston, Mass.—The southern pine market does not seem 
to rally to any extent. Business is light and prices are 
not very firm. Concessions are reported by the dealers 
although wholesalers are endeavoring to maintain a more 
uniform market. Few orders of large amounts have been 
closed the last week. 


Cincinnati, Ohio.—The usual amount of buying at this 
time of the year is conspicuous by its absence and there 
is little hope of much doing until after the first of the 
year. Building operations are good and serve the retailer 
well in reducing stocks but do not stimulate buying in 
any sense, only what is needed at once being purchased 
by retailers. Country trade is much better than that of 
the cities and were it not for this field the wholesale 
yellow pine dealers and the manufacturers at mill points 
would indeed be short on orders. There is no doubt that 
bottom has been reached on prices and that there will be 
at least a normal demand early in 1914, as stocks are 
very low and it would seem that retailers will have to buy 
for spring requirements. 





CYPRESS. 


New Orleans, La.—No material change in market con- 
ditions is noted, and none seems to be expected before 
January 1. The business handled is of about the usual 
character and volume and there is some accumulation of 
mill-stocks. Manufacturers express no concern at this 
development, as their stocks have been below normal 
aggregate volume through most of the year. Prices are 
reported steady. Car supply is deficient on the Texas & 
Pacific, while the Southern Pacific has not vet caught up 
with the movement delayed by its strike. By the end 
of the week, it is expected, the service on this system 
will be normal and car supply tolerably easy. 


Chicago.—Business remains fairly good but is still of the 
mixed car variety. Straight carload orders are few and 
far between. A slackening of demand is expected as the 
holidays approach, with a revival of business about Jan- 
uary 15. Stock conditions have not materially changed 
with a good assortment as a rule but stocks are not 
excessive. Prices are steady. 

Kansas City, Mo.—Cypress prices still show some in- 
clination toward retrogression. The last two weeks has 
witnessed a decline of probably 50 cents to $1 a thousand 
in the general price. The manufacturers, however, are 
not openly listing stocks at lower prices, but are shading 
figures when necessary to get the business. The weak- 
ness is not looked upon as anything permanent. It is the 
result of the nervousness of some of the smaller mills 
for orders during the dull season. The demand continues 
very light, but not discouragingly so considering the sea- 
son of the year. The feeling is that the loss in price 
will be speedily made up with the opening of buying for 
spring stocks. 

St. Louis, Mo.—There is a fairly good demand for 
cypress, much better than there was a week or so ago, 
and this has put the local distributers in a better mood. 
The bulk of the cails are for higher grade material and 
comes from both the yards and factories. 


New York.—Cypress continues to be called for in small 
quantities and prices are not such as to attract much 
attention. So far as buyers are eoncerned, they would 
like to go into the market beyond their immediate re- 
quirements, especially as their assortments are low. New 
work, however, is lagging and business in this respect is 
considerably backward. 





Buffalo, N. Y.—Demand is about up to recent averages 
but trade is in small lots. Door mills are taking a fair 
proportion of the lumber sold and business with them is 
fair. No change has occurred lately in prices, which 
have been holding their own for some weeks. 


Baltimore, Md.—Some of the grades are off as compared 
with the quotations of weeks ago, and about the only 
item that shows real strength on the list is lath, which 
are still in good demand, with the supply scarce. The 
requirements of the builders have evidently run ahead of 
the expectations of the millmen, and there has been a 
cleaning up of lath, so that it is by no means easy to get 
additional supplies. As to other kinds of cypress, the 
interest of the buyers is largely limited to the immediate 
requirements of the trade, and the yards and other buyers 
are placing orders only as the stocks are wanted, though 
here and there liberal selections are also to be found. 


Boston, Mass.—Little new business in cypress, with 
prices not very firm. Dealers continue to buy sparingly 
*and wholesalers say orders come hard. Stock sheets show 
a good stock on hand and better business is sure to come. 





Columbus, Ohio.—The cypress market in Columbus and 
central Ohio is unchanged from the previous week. East- 
ern orders are still the best and there is a considerable 
movement in that direction. Prices are firm at the 
figures which have prevailed for some time. Dry stocks 
are rather plentiful. 


Cincinnati, Ohio.—There is the usual good market for 
cypress, this wood varying little during the last half of 
this year. Prices hold firm at recent quotations. The de- 
mand for all grades is about equal, No. 1 shop being 
probably the best seller with box grades moving fast. 


SHINGLES AND LATH. 


Chicago.—Trade in shingles continues quiet, the special 
point being that transit cars are not numerous. Prices 
are said still to be at rock-bottom, red cedar clears being 
$2.97, stars, $2.54, Chicago basis. The demand for white 
cedar of practically all grades has been good all through 





es, 





the year; prices are firm. 


Demand for lath still r-maing 
strong, with prices steady. 


Minneapolis, Minn.—This is a waiting market a: 


a 7 ! Only 
small orders for early delivery are being placed or « fered 
The supplies are light and the situation one of ‘Inegg 


without material change in the bedrock quotati 5 in 
force for some weeks. In view of the widesprea shut 
down and the approach of the holidays, there is p: spect 
of strength showing in the market by the first «5 the 
year, but demand is not sufficient now to warra any 
upward move. 

Tacoma, Wash.—Prices to the trade are still $).55 to 
$1.85, where they have hung for some time. There ig no 
prospect of immediate change. The interior milis are 
mostly idle. Those on tidewater are nearly all ope: iting, 


Seattle, Wash.—Practically no change in the shingle 
market can be noted over last week. Ballard mills a:e be. 
ginning to close down and many inland mills hay been 
closed down. It is thought a very large percent the 
shingle mills of the State will be closed by the end of 
next week. 


Kansas City, Mo.—The red cedar shingle mark: t has 
not gained any strength the last week, in fact some of 
the shingle men say there has been further weakening 
and there is talk of extra stars at $1.50, mill basis. while 
some are said to have been disposed of at even a lower 
figure than that. The general asking price, however, stil] 
is $1.55 for extra stars and $1.80 for extra clears. De mang 
has been fair, perhaps a little better than last wees, but 
the opening up of the transit car privilege in the south- 
western territory has brought in more transit ca:s anq 
some of the dealers in transits, fearing loss because of the 
rapidly mounting freight charges, have been inclined to 
sacrifice prices in order to let go. 


New Orleans, La.—Cypress shingles and lath are jp 
comparatively brisk call, though the request probably js 
not so active as it was a fortnight ago. Stocks are below 
normal volume but there has been some improvement of 
shingle assortments at the mills. Prices are firmly held, 

Buffalo, N. Y.—The market for red cedars shows 10 im- 
provement, compared with last week, but prices are fairly 
well maintained. The demand has not been at all brisk 
but the open weather has permitted builders to go ahead 
with a good deal of work and shingle trade has been 
benefited. 








Boston, Mass.—Shingles are commonly referred to as 
‘fon the blink.’’ Prices are varying more than ever and 
it is somewhat difficult to state the prices at which most 
of the white cedar shingles are being sold, though 
probably $3.65 for extras and $3.40 for clears would be 
about right. Red cedars are receiving some attention 
at about $3.50 for 16-inch full count; lower quotations 
would be for future delivery or some nearby point in tran- 
sit. The lath market is not very active, dealers apparently 
having a fair stock and are placing a small amount of 
new orders. Prices are practically unchanged. 


Columbus, Ohio._-The shingle market in this territory 
is very qniet. Prices are low and the volume of business 
is very much decreased. Shipments from the coast have 
practically stopped. There is a slight demand for lath 
and prices are fair. 

Cincinnati, Ohio.—Except for a fair demand from the 
builders who are using quite a few shingles the business 
is dull, there being very little for the wholesaler who is 
finding new business scarce at any price. There is little 
shipping from coast points, many of the mills being shut 
down and litt)e prospects for resumption before early 
spring. 





COOPERAGE. 


Chicago.—Notwithstanding the inactive market in coop- 
erage, enough of the mills in the South are still making 
staves to offset the small quantity consumed, which is 
likely to prevent any rise in prices. Many manufacturerz 
with abnormal stocks on hand have piled them up, subject 
to worms and weather. Fairly large receipts of hogs have 
been received, but all light weights, and shops running 
on half time have been able easily to supply the demand 
without getting any higher prices for barrels and tierces. 
Prices continue at $1.07 to $1.25 for red and white oak 
tierces, respectively. A few of the stave shippers still 
include in their terms “Sight draft with invoice for 7 
percent,’ but these are now invariably turned down by 
the buyers. Circled heading has not been over-produced 
like staves, but few factories are able to contract ahead 
as in former years, although lower prices are accepted. 
Slack staves are moving slowly, although flour mills are 
encouraged by the lower price of wheat. Basswood and 
gum flour heading is active and firmer. There is no de- 
mand for ash butter tub staves, heading or hoops, and 
only a few cars of No. 1 30-inch elm or gum e¢an be sold. 
A small inquiry exists for hickory and maple flour hoops, 
say A. & H. Gates in their report on market conditions. 


White oak, ol] staves, Der Mo ..cesccccveses 30.00 to 31.00 
No. 1, 28%-inch Michigan elm flour staves, 

OT | Se OPP a errr ree eerie keira ee 8.50 
No. 1, 28%-inch Wisconsin elm flour staves, 

MEE M_ .owcesccccccsserscrercvssscscerece 8.50 P 
No. 2, 28%-inch elm staves, net M......... Nomina! 5.50 
No. 1, 17%-inch kiln dried basswood head- 

A a SRP Eo ee era ee 07% 

No. 1, 17%-inch gum heading, per set, nomi- 

NN Vico hg oi eee eas Siete aia ee Wis eres silo e-Rs we 6G No demand 
No. 1, 28%-inch gum staves, nominal...... No demand 
MM. Be, DOMBCH BUG SLAVGSS. s icicsic sss cece wks 8.25 





Patent coiled elm hoops, 6-foot, per M 





Patent coiled elm hoops, 5%-foot, per M... to 10.00 
Patent coiled elm hoops, 5-foot, per M..... ae 
Half barrel staves, elm, per M............. 6.50 
Half barrel basswood heading, per set..... ' 
Hickory hoops, flour barrel, per M......... » 6,00 
Hickory hoops, flour barrel, per M......... wanted 
Head lining, car lots, per M, 12-inch....... Oo we 
Head lining, small lots, per M, 18-inch..... 60 
TOR-TOUNG BOOP DOFFOIB.... o.<.0occcccecsecesee 46 
Eight patent hoop barrels........... 46 
Hickory hoops, flour barrels, per M. 45 
Two patent and six hickory hoop barrels... 40 
Four patent and four wire hoop barrels.... 49 
Halt ArECl GHGOD..- 4s cca sec secs soeece 87 «to 88 
No. 1 white ash butter tub staves.......... 11.00 

Flat ash, 5%4-foot hoop, per M............. 4.75 00 
White oak, oil staves, per M............... 30.00 to 30. a 
Hed GA, Ol StRVES, POT Me. ous okie ccesiccee 27.00 io 28.00 
eC ee eee ore ee No demand 
EU OROUNNE ENMRNNIN 55 0-5 5. 6:60 -w area 9 0183000 SE 14.00 asi 
Bae ES are aere re pares -s Sb5 0 1.270% 
on Se errr ae -95 to 4 5 
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American| 
OTOR TRUCK DEPARTMENT 





issue of the AMERICAN LUMBERMAN 
Letters is the customary channel for com- 

munication between lumbermen on sub- 
jects of mutual interest. In arranging a special motor 
truck department for this week’s issue no better form 
of giving reliable motor truck information could be pro- 
vided than through the presentation of letters. Pros- 
pective truck purchasers do not care so much for the 
the motor truck expert; but they 
‘¢ John Smith,’’ a brother dealer 


word of do want to 


know what in another 
or far away, thinks of his truck after giving 
it a thorough trial. Letters! In 
described, 


town neal 
this issue there are 
and in them every phase of 
the 


such as 
truck 


discussed. 


many 


motor operation in hauling of lumber is 


unbiasedly 


It is the hill country that presents the real test for the 
motor truck. For example southern offers 
perhaps more difficulties for the motor 

Hills truck than any other part of the coun- 
try. In the vicinity of Los Angeles 

there are roads that from sea level rise in less than 65 
miles to an elevation of 6,500 feet and then drop on the 
However, under the most 


California 


other side to below sea level. 
trying conditions motor trucks are meeting with their 
Some of the best examples of truck 
the haulage of lumber are daily occurring at 
The question naturally arises, 


greatest 

utility in 
Los Angeles and vicinity. 
if the motor truck is a complete success in a hill coun- 
try, why do some persons doubt its efficiency under more 


success. 


favorable ¢ireumstances? 





IMPORTANT. 


For two years the AMERICAN LUMBERMAN Motor 
Truck Bureau has been gathering data on the 
subject of motor trucks for lumber hauling, only 
a small part of which it has been possible to pres- 
ent in the truck department or even in this issue. 
The Bureau has a mass of information relative 
to the adaptability or nonadaptability of different 
makes of motor trucks for lumber hauling. A 
trucl well fitted for hauling gas-pipe is not neces- 
sarily) a truck for hauling lumber, although some 


salesman might say so. Buying a motor truck 


for horse replacement is a serious business problem 
for any concern—it means, to say the least, an 
invesiment of $3,000; so every precaution should 
be tuken by the prospective truck purchaser before 
ris 1 a mistake in the truck that is bought. 
Evir lumber dealer contemplating the purchase 
of « motor truck should take advantage of the 


AMrRICAN LUMBERMAN Motor Truck Bureau and 
lear) which is best suited to meet his particular 
hau'ing requirements. It matters not what truck 
is lired about; if it is a good truck for lumber 
hav'aq purposes the dealer will be so informed, 
and ‘f it is not suitable, the information will be 








gi The Motor Truck Bureau is a service de- 
pai nt for lumber dealers and communication 
on «ny truck problem is invited. 

Se 








is just as true with motor trucks as with anything else. 


A rut never bothers a trail blazer because he never 
occupies one. It is the man behind that complains when 
the road is rough and bumpy. Every 

Ruts form of advancement leaves a rut, 
because there is always a horde that 

prefers to follow the beaten path. A rut is not a pleas- 
ant thing; it grows more aggravating with age and in 
time becomes impassable. In speaking of trail blazers, 
and those who follow ruts, there is the lumber dealer who 
owns a motor truck because it is the advanced type for 
the transportation of and the dealer, 
business justifies a change from horses, but who retains 
The attitude of the latter is the ‘‘rut way.’’ A 
pioneer in any movemeut a rut; the 
Hence the 
always 


lumber, whose 
them. 
*s never found in 
rut occupant is the man who lags behind. 
‘*Stuck in a rut.’’ The 
ciated with unprogressiveness. 


saying term is asso- 


There has been a movement in some of the States 
tending toward an enactment for limiting the weight 
of commercial vehicles, The move- 

Roads ment had its inception in Massachu- 
setts where the State highway com- 

mission law of that character in the belief 
that heavy trucks damaged the roads. 


urged a 
However, in 
a supplemental report issued later the commission 
went on record with the assertion that horse-drawn 
vehicles did more damage to roads than trucks. 
investigation of the subject 
a fact in 


Close 
that such a 
instance. 


will show 


condition is almost every 


The tractor, 
ber field. 


or traction engine, has invaded the lum- 
It is used in the forest for logging purposes, 
or with extraordinary long hauls of 
Tractors lumber where it is necessary for some 
power to pull several trailers loaded 
with lumber. Manufacturers of tractors are paying more 
attention than ever to the lumber field for their engine 
product because they are just beginning to realize that 
the lumber field presents innumerable instances where 
the tractor can be used to great advantage and profit. 
The tractor is especially a real need in many logging 
operations. 


One lumber dealer writes that before purchasing a 
motor truck business was never accepted beyond a dis- 


Radius oer ee 
and satisfaction is be- 


ing given to customers. Another says that his con- 
cern on account of truck ownership is now able to 
undertake deliveries that were never even attempted 
before when horses were used. 


but now deliveries 
of lumber are being made 30 miles 


tance of 12 miles, 


iway more 


‘*We are now deliver- 
ing lumber for a building 30 miles away,’’ that dealer 
writes, ‘‘and are able to get a half day’s work out of 
each truck before sending them on the 30-mile trip.’’ 
Increasing the radius of a lumber dealer’s business is 
one of the chief points of efficiency in favor of the 
motor truck, and many dealers attest to its value in 
that respect. 
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CHICAGO, N OV EMBER 29, (1913. 
Old Dobbin is sali wid faithful, elke a motor waa The motor truck that iandinin in value the least 7 
is— is the one that is used with the most care. It is folly SOME QUERIES ABOUT HAULAGE 
Swift to say that a truck needs no attention 
+ om rope ’ 2 
More up-to-date. Care before the day’s run is started or after How many horses have you! 
Less costly in service. the day’s work is over. The time that How much money have you invested? 
° ‘ is given the care of horses is not necessary for ok f is - avera 12 
Less !/kely to depreciate in value. s given to th e of horses 1s ot ecessary fo true 8, What is your average length of haul 
; Ri ORR Rem but the careful truck owner will see that his driver Do you figure depreciation on the basis of the 
Of no expense I . keeps a close watch on the machine and has it fit before life of a horse? 
Able to go farther and make more trips a day. it is placed in service each day. Lubrication is one of ; 
. . ar a: How much lumber can you haul each day with 
{ trade expander because more customers are served. the important matters. Every driver should see that his , ; t? 
SB Ps Bea Se : E ere your horse equipment: 
A replacement for at least two teams, and often more. truck is well lubricated before he starts it from the te ai bc itecsiabaile 
- _ lumber yard. All the parts of the machine from the Are you willing to be convinced that motor 
se pene steering gear to the bolts should be carefully inspected trucks can do the same amount of work at a 
Letters permit communication from one person to ears: aa A ae: eee lower cost? 
3 : to see nothing is wrong. A stitch in time saves nine a 
another. Few lumber dealers are acquainted, and each 


How many trips can you make with your horse 
truck? 

Do you know that a single motor truck can do 
the work of two teams or 
business? 


more in your lumber 


How much does it cost each day to operate your 
team, including driver’s wages, 


ment in 


interest on invest- 


horses and equipment? 

Is there any reason why you should not supplant 
your horse truck equipment with up-to-date motor 
truck equipment for making your deliveries? 











Some lumber dealers hesitate to purchase a motor 
truck in the belief that an experienced chauffeur would 
be necessary 


Drivers on that 


sion. 


to drive it. 
account 


Hesitation 
is a misapprehen- 
Many lumber dealers who now 
their old drivers, who handled their 
horses for years, have proved as good truck operators 


own trucks say 


as are possibly obtainable. Such employees look upon 
as the operator of the new truck as an 
advancement, and are pleased. 


being chosen 


Invariably they are as 


careful in handling the truck as they were with 
horses. 
Some lumber dealers say they like their truck be- 


cause it is a good advertisement. At least one dealer 
in a letter admitted that his chief de- 
An Asset sire for motor truck ownership was 
that he might be the first lumberman 
his town to possess one on account of its advertising 
value. The motor truck for the transportation of lum- 
ber has many advantages, and the advertising value is 
not the least of them. There was a time when mer- 
chants installed the telephone because of its advertising 
effect; now they can not do without it. Another lumber 
dealer speaking of the motor truck says: ‘‘We think 
the day has come when no up-to-date dealer can be 
without them.’’ The motor truck for hauling lumber 
certainly represents uptodateness, 
always good advertising. 


and uptodateness is 


Delivery lumber may be classified in two divisions— 
the long and the short haul. There is no dispute that 

the motor truck is far superior to 
Delivery horses for long-haul purposes, but some 

seem to doubt its effectiveness for 
the short haul. The difficulty seems to be that some 
lumber dealers are using their heavy truck, when not 
making long hauls, 


haul zone. 


for delivering lumber in the short- 
The misapprehension seems to be right 
The light capacity truck, which is speedier than 
the heavy truck, is just as efficient and economical for 
lumber dealers for short haul purposes as is the larger 
truck for the long hauls. Many dealers have both types 
of truck and they have no complaint to make, as each 
truck is used in the distinct field where it is the more 
efficient. Also lumber dealers possess only the light 
delivery truck and are enthusiastic in its praise. They 
say it enables them to get light lumber loads or small 
orders on the job quickly. It does away with excuses. 


here. 








Write the American Lumberman Motor Truck Department for Advice on Your Delivery Problems. 
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MOTOR TRUCKS MEAN GREATER ECONOMY AND 


NDUSTRY is constantly demanding betterments. What was con- 
I sidered up to date a decade ago is obsolete today. In no phase of 

progress is this more noticeable than in transportation advance- 
ment. The first locomotive used in this country by John Stevens 
was a pigmy compared with the modern type of locomotive that pulls 
the speediest limited trains today. It would form an interesting 
picture, indeed, to see Robert Fulton’s steamboat alongside the 
Olympic. One of the several tugs that now tow that largest ocean 
liner out to sea is much more pretentious than was Fulton’s craft. 
How would the business world like to discard the telephone and 
depend upon the old way of communicating by messenger? 

Once oxen were looked upon as an efficient means of transportation, 
but oxen in time were forced to give way to horses in most civilized 
portions of the world. Just now we are witnessing the passing of the 
horse—the motor truck as a means of transportation, being found 
more efficient, more rapid and more economical, is forcing the horse 
to go. Not many years will elapse until the horse as a means of con- 
veving merchandise or passengers will be only a memory. 

A search of the world is now necessary to find any condition that 
does not speak for progress. A few isolated places are there where 
progress appears to be unknown or disregarded, a typical one being in 
Babylonia. There the primitive plow used by the tiller of the soil five 
thousand years ago may still be found in service without a single 
improvement. However, Babylonia is far off and conditions with the 
up-to-date lumberman in this country change frequently. 





Cry for Improvement. 


With the up-to-date lumber dealer, as with most other lines of 
industry, there seems to be a constant cry for improvement—a cry 
that demands some method that is better, faster and cheaper than one 
in use. “Time savers” are urgently 


every day. The introduction of the motor truck into the lumber fielg 
took place because it became as necessary in the transportation of 
lumber as are the peavy, pike hole and cant hook in the woods or jp 
driving logs down the rivers and streams. 

Although volumes have been written about the motor truck and 
different features of its operation, it does not necessarily require much 
space to enter a “brief” for the truck, as its superiority over hors: s and 
its particular benefits are so positive. The motor truck simply means 
“bigger loads and more rapid runs” and any discussion of it simply 
leads from these two main favorable features of the truck. The truck 
is faster, more serviceable, and in most instances has been found more 
economical than horse or team hauling. Letters from many limber 
and allied line dealers will be found in this issue which tell exactly how 
the truck has operated for them. These letters cover all the points |:aving 
any relation to the haulage problem. 


Good Points About the Motor Truck. 


The major portion of the department is given over to this fcature 
of exploiting the motor truck because the lumber dealer who is « non- 
truck owner desires to know absolutely how the truck is workine out 
with the lumber dealer who has given the truck a trial. It is not for 
the truck-maker or trade journalist to give the most exacting or useful 
opinion about truck operation, because the persons who are more com. 
petent to talk are the dealers who have tried out the trucks in cpera- 
tion and know their good qualities and their faults. What one dealer 
who has used a truck has to say about its advantages or disadvaiitages 
and its cost of operation can not help but benefit the non-truck owner 
more than dozens of expertly prepared articles upon the truck subject. 
The preparation of subject matter for the truck issue was made with 
this idea in view. 

There are some facts known 





wanted. In this connection there 
seems to be no better example 


than the motor truck. >~— 


Slightly more than a dozen years 
ago the first motor truck was man- | / s NG 
ufactured. As the horse began to | > 
be rapidly supplanted by the pleas- 
ure motor vehicle, it was apparent 
that the same condition would 
some time prevail in the commer- 
cial field. “Old Dobbin” saw the 
“handwriting on the wall” and 
began to droop his head. Ever 
since the first truck was made and 
placed in service progress has 
marked its manufacture. By its 
use wonderful strides were made 
in many industries and horse-and 
team hauling was rapidly super- 
seded, but only during the last 
few years has the truck seriously | 
invaded the lumber field. That | 





about the motor truck that are un- 
deniable and that all truck users 
are agreed upon. The truck is in- 
dependent of feed and rest; it is 
free from bad temper, occupies less 
Space when stationed, and has been 
found, with conditions varying, to 
replace generally from two to four 
teams and in some instances the 
team replacement has been greater 
than this. 

The truck is not only an econ- 
omy, but is a business getter as 
well. What it costs to operate, of 
course, depends entirely upon the 
varying conditions prevailing with 
different lumbermen, and the de- 
mands made upon it in each indi- 
vidual instance. Data on the most 
important phase of the truck prob- 
lem will be found thoroughly cov- 
ered in letters that lumbermen and 





j 








the truck is just as adaptable to 

the lumber field as in any other—- : 
a cheaper, quicker and more efficient manner for hauling than with 
horses—is proven in the quick fashion that the industry has adopted it. 

Today there are more than four hundred lumber concerns using the 
motor truck for lumber hauling. Already $2,000,000 has been expended 
by lumbermen for the new form of equipment. Lumber dealers in 
more than two hundred towns and cities in thirty-six States now Have 
the truck as a utility. Not only strictly lumber dealers have adopted 
the truck and practically or wholly cast their horse and wagon equip- 
ment aside, but in the allied lines there are more than twice the num- 
ber of trucks in service than among lumbermen. Many lumber con- 
cerns have two trucks or more, there being several instances of lumber 
dealers using one truck for long hauls and a lighter truck for quick 
delivery. 

It has only been within the last few months that lumbermen have 
come to recognize the value of the light truck and this truck is being 
placed rapidly by the manufacturer. In the allied lines about fifty 
concerns are known to have more than two trucks and one concern 
has as many as twelve trucks. It is estimated that lumber dealers, con- 
tractors, building supply concerns and the allied lines now have 
$5,000,000 invested in motor equipment and the universal verdict 
seems to be perfect satisfaction with the change. 


The Truck’s Place in Transportation. 


The motor truck can not be looked upon as a substitute for the 
horse; it is a step forward and simply the next link in the chain of 
transportation, and the horse is but a victim of the chain’s varying 
conditions. The motor truck is supplanting the horse because it rep- 
resents better service. There is no industry where more economical 
and efficient methods are being constantly demanded than with lum- 
ber and allied line dealers. Competition is keen and it is essential to 
pay the closest attention to the methods of operation and their cost. 
Demand for quick and more efficient service has limited the horse to a 
comparatively narrow field and this field is rapidly becoming narrower 





THE OLD WAY 


allied line dealers have written. The 
dealers quoted tell lucidly wherein 
the truck has satisfied them or proven a disappointment. In this way the 
prospective truck purchaser is given exactly the information he desires 
and from the source in which he will have the utmost’ confidence. 
Hardly no better way could have been arranged to treat the motor truck 
subject than to relate the experiences of lumber dealers who are now 
truck owners, for the benefit of those who in the future plan to change 
their equipment. 


Getting Service Out of the Truck. 


Most dealers in their letters dwell upon the value of the truck for 
long hauls, but many find that it has worked out successfully for the 
short hauls. The utility of the light-weight truck for quick deliveries 
and as a supplement to the heavy truck in the movement of lumber is 
pointed out forcibly. The mileage capacity of trucks has invariably 
been found far in excess of anything that a horse or team can (do. 
Maintenance costs of horses and truck are compared so as to give an 
idea as to the upkeep of the two haulage systems. Non-truck owners 
who are considering the purchase of trucks, or those who have not yet 
decided that a change from horse or team haulage to trucks is 
desirable, but are not disinclined to be posted upon the subject, should 
carefully read every letter published in this issue. 

For the benefit of the reader, bits of this detailed information that 
dealers who are truck owners have furnished will be referred to in 
order to give an idea as to what are the salient truck abilities as found 
by experience with the hauling of lumber. Many truck makers are 
manufacturing machines especially adapted to lumber hauling because 
conditions in the lumber field are peculiar and different than those 
found in other lines. 

It has been found that in order to get the most service out of 4 
truck it is necessary to keep it moving and in doing this most 
dealers have arranged whereby they can load wagons within theif 
yards and use the truck to make the delivery. The truck on its fe 
turn to the yard has a load of lumber shifted to it from the yard 


—————— 





Write the American Lumberman Motor Truck Department for Advice on Your Delivery Problems. 
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EFFICIENCY IN LUMBER AND ALLIED TRADES. 


wag n and within a couple of minutes is again on its way. Inter- 
char seable bodies and tractors are used by many lumber dealers in 
ordc- to have the truck measure up to its full efficiency. In most in- 
stan es the yard wagon is loaded direct from the pile. When a load 
js c nplete the truck is backed up to the loaded wagon and, by means 
of r lers, the load is shifted. 

J: making deliveries the efficiency of the truck is clearly shown 
beca ise of the quick unloading facilities with which most trucks are 
equiped. While these unloading facilities differ with the different 
man ifacturers, it is generally a rule that a lumber load can be dumped 
and “cleased from the truck in a few minutes and the truck started on 
its vay back to the yard for a new load. 

N.. two lumbermen present the same efficiency record for trucks, as 
con«tions in each yard are distinctive and have only a general relation 
toecch other. Some trucks have been known to handle 135,000 feet of 
lumber a week in addition to other, miscellaneous material. A good 
averige, however, most lumbermen report is from 90,000 to 100,000 
feet. A good idea as to the daily capacity of a truck is contained in a 
letter of one dealer who cites that his truck averaged daily 19,551 feet 
of lumber, making six and one-half loads a day and covering an aver- 
age distance of 601%4 miles. A haul of ten miles and back with 2,000 
feet of lumber is considered a good day’s work for a team. 

Another illustration is that the average mileage of the truck was 
found to be 1,300 miles a month while that of teams was 375 miles. 
An average load of lumber for a truck was 3,900 feet as compared with 
2,600 feet for a horse-drawn vehicle. One 5-ton truck has been known 
to replace four wagons, eight horses and three drivers, so it can 
readily be seen how a truck is vastly superior as a haulage proposition 
to a horse. 

Another letter cites that a truck that had its work confined entirely 
within the city limits where a max- 


three miles the truck has been known to do the work of four teams or, 
in other words, it required four teams to haul the same kind of 
material over the same road in the same time as it did one truck. If 
one truck can take the place of three teams it is apparent that the 
service of two drivers can be dispensed with, which in itself is a big 
item in the upkeep of hauling equipment. A dealer in the far West, in 
telling how pleased he is with his light truck of 114-ton capacity 
which he uses to make quick deliveries, says that it replaced three 
drivers and five horses and saved the company from $1,000 to $1,500 
the first year and paid for itself in three years. 

In speaking of the elimination of teamsters when once motor truck 
equipment is installed it is well to mention that most lumber dealers 
have found their best teamsters have been their best drivers of auto 
trucks and in this connection it is simply a survival of the fittest. 


Value of the Truck as an Advertisement. 


Some of the dealers point to the truck as an advertisement, the 
impression it makes upon the farmers and others as it passes through 
the country or through the streets of the town or city being a very 
good one for the concern. Another feature of the truck is that it can 
deliver lumber on schedule time, which is most important in delivering 
material for building operations where the carpenters, bricklayers, 
mechanics or plasterers must follow each other in definite order. 

Trucks are also often used for transfer work between yards of large 
companies making up rail shipments when the stock at their yards 
lacks something to complete the order. During recent months trucks 
have invaded the forests and are now used in some instances in log- 
ging operations and truck makers say that this use of the truck will 
rapidly extend itself because it is already found to be a most decided 

utility in the woods. 





imum speed of only ten miles an 
hour was permitted covered about 
forty miles a day. Naturally, how- 
ever, a suburban or small town 
mileage will run higher, because 
there are fewer stops at street in- 
tersections, permitting of less de- 
lay, and also it is not necessary to 
consider the speed limit in making 
calculations. 


Average Run Per Day. 


Most of the dealers find that on 
country runs their machines will 
average fifty or more miles a day, 
depending upon the nature of the 
load and condition of the road. 
Naturally, the topography of any 
community will have an important 
bearing on the number of miles any 
truck is able to go. Thus the mile- 
age figures of one dealer can not 








It has been shown how lumber and 
allied dealers who own trucks have 
found them in operation. No doubt 
many prospective purchasers will 
find in one or more of the letters 
a hauling situation discussed that 
tallies exactly with theirs and in 
this way learn what the truck 
would likely do for them. Whena 
lumber dealer buys a motor truck 
it is because he is convinced that 
his present method of hauling lum- 
ber is of an obsolete type and an 
improvement is needed. The most 
important thing.to be considered in 
the selection of a truck is to choose 
one that will measure up to the 
percentage of improvement de- 
manded. The truck desired by 
every dealer is the one that will in- 
sure him the greatest saving of 
time and money and furnish him 














help but differ from those of an- 
other, even though the same make 
of truck is used. In this connection it may be said that most dealers 
find that trucks wil! climb any hill and easily top the summit of hills 
that horses or teams have been unable to reach. 

Another dealer relates that a large truck owned by him has been able 
to perform the work of six two-horse teams on a continuous run dur- 
ing the day, taking but little time for loading and unloading. This 
truck averaged five miles to a gallon of gasoline and 35 miles to a gal- 
lon of oil. Another truck concern relates that its truck does the work 
of five horses, averaging a daily run of 30 to 35 miles, an average 
length of trip about five miles. 


Comparative Costs of Truck and Horse Equipment. 


Oi course, a big problem in changing from horse-power equipment 
to trick-power equipment is disposing of the horse equipment to good 
advantage. After this is done dealers may find the following the best 
basis to ascertain the comparative costs of truck and horse equip- 
ment 

M: tor cost; average working year 312 days. Per annum interest; 
depr:iation; insurance, fuel, oil and grease; repairs, driver’s wages, 
garace, tires. 

Hise equipment; feed; interest; depreciation; shoeing; repairs 
to hivness; drivers’ wages. Many dealers who would like to own 
truck are frightened by the initial cost as compared with horse 
equij nent, but those who have purchased say that it has proved a 
splen id investment and that the saving, once the trucks are in opera- 
tion, ecks off any sum that the initial cost might be. They are not 
only le to deliver three loads where they formerly delivered one, but 
the z .e of their operations has been extended. One dealer states that 
Wher previously with horse haulage he could do business only 12 
miles rom his yard, he has easily extended his area to 30 miles away. 

Th: consensus among dealers seems to be that the truck on long 
hauls s able to do as much work as three teams. On short hauls of 
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THE NEW WAY 


the most. satisfactory service in 
every way and the kind that can be 
absolutely depended upon under all circumstances. 

Truck buying today is a science. The experimental days of the 
truck are gone, as it has been proved beyond any shadow of doubt that 
the truck is a far step in advance over horse and team hauling. Today 
the purchaser of a truck. should know what it will do before he buys, 
and conditions are such that it is not necessary that he purchase a 
truck under any other circumstances. Reliable truck makers deal in 
facts and leave the fancies to some other line of business. They know 
that they can not manufacture trucks and remain in the field without 
clinging to lines of truthfulness. The best concerns produce trucks 
which will exactly perform what is claimed for them. 


Points to be Considered in Purchasing a Truck. 


There are four important points to be considered in the purchase of 
motor trucks. The first is the construction and record of the truck; 
the second, its adaptability to the particular duty required of. it; third, 
the permanency and responsibility of the manufacturer; and the fourth 
is the facilities to give thorough service after the truck is once placed 
in use. A record of any truck will show whether it is rightly con- 
structed or not. A truck manufacturer who has a good machine is 
always able to give convincing reference as to its performance. The 
adaptability of the truck for this kind of work or that can be deter- 
mined by referring to those who have used the truck and from addi- 
tional data that the truck makers may give. The responsibility of any 
truck manufactured is very easily obtained. 

Just one final word for the motor truck before readers pass on to 
actual experiences that are portrayed in letters from many dealers. It 
is the force of example that is causing the remarkable increase in the 
use of motor trucks; that is an undeniable fact, so let every non-truck 
owner seriously consider the excerpt from a letter of a dealer: 

“We think the day has come when no up-to-date lumberman can 
afford to be without them.” 





Write the American Lumberman Motor Truck Department for Advice on Your Delivery Problems. 
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Completely Solve Every Hauling Problem 


N all branches of the lumber 

industry as in other lines 
of business, White Trucks are 
the trucks selected by concerns 
who are best informed regard- 
ing the merits of the various 
makes of motor trucks. 





For the Producer 
White 5-ton Logging Truck with power- 
driven mechanism for loading and unloading 





White 5-ton Truck for general hauling 


ROM the first step of bringing the logs from the forest 
to the mill, to the final distribution of products made 
from lumber, there is a White Truck which will do the 


White Trucks in the Lumber Industry 








hauling involved with greater efficiency and economy than 
any other method. 





White % -ton and 1¥, -ton trucks are designed primarily 
for delivery work. These trucks are used to great advantage 
by lumber mills and dealers for the delivery of building ma- 
terial and enable the user to give service to customers which 
competitors cannot equal unless they are similarly equipped. 

White 3-ton and 5-ton trucks are for heavy hauling. 
These trucks are reducing hauling costs and increasing 


profits for scores of Lcplicmeane. By using White Trucks 








White 11/,-Ton Truck, owned by Downes Lumber Co., 
oston, Mass. 


many concerns in cities have been able to do away with 
branch depots which unduly increase overhead expense. 
Concerns who do business in the country surrounding their 
location find it cheaper and more satisfactory to make these 
deliveries by motor truck instead of by rail. 

The White 5-ton Logging truck has lately been produced to meet a 
long felt need for a practical, economical motor truck for use in logging 


work. Ona small scale this truck does the combined work of the logging 
locomotive, the skidder and the donkey engine. 


If you are convinced of the advantages of using motor trucks, you 


may be ~ as certain that White Trucks are durable and efficient to the ie: 
extent that they can be used with profit in your business. 53 concerns in — 








the Lumber Business are using 97 White Trucks with complete satisfaction. Cambridge, Mass. 


Send for Catalogs and Folder Concerning White Trucks in the Lumber Industry 





THE WHITE to’ COMPANY 


Manufacturers of Gasoline Motor Cars, Motor Trucks and Taxicabs 
CLEVELAND, OHIO 


Two White 3-Ton Trucks owned by The J. H. Gerlach Co., 
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LUMBER MOTOR TRUCK USERS RELATE UTILITY 


Change in Haulage Method From Horses Means Greater Efficiency—Quick Delivery a Busi- 
ness Asset—Trade Field Is Broadened—Advertising Value—Upkeep Data. 


‘| following letters are typical of many received by 
the .\MERICAN LUMBERMAN from lumber dealers, now 
mot»: truck owners, detailing the efficiency features or 
faul'. of their trucks after actual tests in the haulage 
of Inmber: 


PREFERS TRUCKS TO HORSES. 


Th. Mogul motor truck is giving satisfaction to Mont- 
gomery Bros. & Co., of Buffalo, N. Y. The company 
says it much prefers trucks to horses. Their letter 
gays: 

BuFFALO, N. Y. 

Last spring we purchased a 6-ton Mogul motor truck 
which gave such satisfaction to us that we purchased a 
truck of the same make this spring. Our hauls average 











MOGUL TRUCK IN USE IN BUFFALO, N. Y. 


about 4 miles, so the trucks do about 40 to 50 miles a 
day. We have a loading platform, loading wagon with 
rollers, and roll our loads on to the truck in this way 
We do not think the expense is less than horses, for the 
upkeep and depreciation are heavy, but it simplifies our 
business, gives better satisfaction to customers, and we 
much prefer motor trucks to horses. 

MONTGOMERY Bros. & Co., 

G. B. Montgomery, President. 





USES LIGHT TRUCK. 


The light motor truck in making city deliveries of 
sash, doors and blinds is working satisfactorily for the 
Greer-Wilkinson Lumber Company, of Indianapolis, Ind. 


INDIANAPOLIS, IND. 
We are using a Kelly-Springfield motor truck for city 
deliveries in sash, doors and blinds. The truck is a light 
me and so far appears to be perfectly satisfactory. 
GREER-WILKINSON LUMBER COMPANY. 


ELIMINATES EIGHT HORSES. 

The King Lumber Company, of Bakersfield, Cal., has 
been using a 5-ton White truck since last November, 
which it says ‘0k the place of four wagons, and elimini- 
nated the service of eight horses and three men. A 
letter from the company says: 

BAKERSFIELD, CAL. 

We have been using one 5-ton White truck since last 


November with very little expense. This truck aver- 
ages between 50 and 75 miles a day, at an average 
cost of approximately 80 cents a day for gasoline and 
rs and we understand that we could use a low-grade 
istillate, 


which would reduce our expense about one- 








if «TAA TRARY, SALAKARINTA LAL, 











third, but would not advise doing so, if gasoline is any 
way reasonable. This truck took the place of four 
wagons, thereby eliminating the services of eight truck 
horses and three men. 

As for loading, we have not gone to the expense of 
building any special loading racks, inasmuch as we found 
that our old wagons would answer the purpose. We load 
our wagons in the yard just the opposite to the way we 
would if we were using teams. In other words, we 
load the back end of the wagon for the front end of the 
load and back our truck up under the rear end and roll 
the load onto the truck, which takes up approximately 
four or five minutes, thereby saving considerable time. 
We are contemplating putting on a lighter truck for 
small deliveries, such as would be handled by a hurry- 
up wagon. Kine LuMBer Company, 

KE. W. King. 


WORKS TO BEST ADVANTAGE, 

A 4-ton Kissel truck and a 10-ton Knox tractor are 
working to the best possible advantage for the Friend & 
Terry Lumber Company, of Sacramento, Cal. The com- 
pany does not believe that there is any other concern in 
the trade that is getting more work out of a motor truck. 
The company is most emphatic in expressing satisfac- 
tion with the motor truck as a means for hauling lum- 
ber. A letter from this California lumber company says: 


SACRAMENTO, CAL. 

We have been using for the last eighteen months a 
4-ton Kissel Kar truck fitted with a special dumping 
body of our own design. We have not kept any data on 
the truck except to work it to the best possible advantage 
and we do not believe that there is any other concern in 
the trade that is getting more work out of a motor truck. 

We are also using a 10-ton Knox tractor which is giv- 
ing excellent satisfaction. We use a Kissel truck for city 
deliveries and make all our long hauls with the Knox. 
Besides our immense crane with a 115-foot boom we have 
a special loading device to load our trucks, making up 
our loads in the yard on wagons, putting them under the 
loader and transferring same to truck or tractor, as the 














KNOX TRACTOR WITH HEAVY LOAD. 


ease may be. It takes four minutes to transfer a load to 
the tractor and seven minutes to the truck. 

Our large crane is used for swinging lumber from 
barges on the river over the levee into the yard and it is 
also used for loading barges by driving a wagon onto 
the landing and transferring the load from the wagon 
to the barge with the derrick. The capacity of this der- 
rick is 10 tons on the tip of the boom with a single line 
and 50 tons by using a 5-sheath block half way back 
on the boom. FRIEND & TERRY LUMBER Co., 

L. G. Shepard, Manager. 





RE 
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SUCCESS IN HILLY CITY. 


Yerks & Co. have been using a White 5-ton truck since 
early last year and report its results satisfactory. A 
letter from the company says: 

YONKERS, N. Y. 

We have been operating a White 5-ton truck since 
February, 1912, and the results are quite satisfactory 
to us. 

We use this truck in delivering coal, as well as lumber. 
Yonkers is a particularly hilly city. Our yard being sit- 
uated on the Hudson River water front it is necessary 
for us to drive up heavy grades in whichever direction 
our deliveries are to be made. With teams we are unable 
under the most favorable circumstances to haul more 
than 2% tons of coal with one team. The average 





A WHITE 5-TON TRUCK. 


amount of coal team delivered per day is about 8 tons. 
With the motor truck we are able to deliver from 30 to 
60 tons of coal per day, with an average delivery of 
about 40 tons. 

We estimate the cost and maintenance of our own 
teams at about $5 a day, including all overhead charges. 
The cost of operating truck we figure at $20 a day. This 
includes all overhead charges, including the wages of 
three helpers and an allowance of $1,000 a year for de 
preciation. This allowance may be high, but we consider 
it safe. 

Our results on lumber are quite as satisfactory. Asa 
rule, we do not attempt to haul timber longer than 20 
feet on this truck. We have not adopted the practice 
of having an extra body for our truck to facilitate load- 
ing lumber, for the reason that we do not consider it 
expedient, owing to the congestion it would be liable 
to cause in the yard while waiting for the truck to re 
turn to receive it, but we have an unloading device con- 
sisting of a large roller at the front of the truck and a 
small roller at the rear, which permits us to unload tim- 
bers under 20 feet in length, studding, sheathing, floor- 
ing and siding in less than two minutes, thereby making 
a fairly short average for loading and unloading this 
truck. 

Our results, therefore, from an economical standpoint 
are as satisfactory in delivering lumber as in delivering 
coal. It also permits us to accept business over a larger 


area of territory, and to make prompter delivery of these 
orders than we could hope to do with teams alone. 
Heretofore we seldom have accepted business located 
more than 12 miles from our yard. We have since, how- 
ever, accepted business 30 miles distant from the yard, 
and made satisfactory deliveries. 


(Continued on Page 75.) 


YeERKS & Co. 
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ON KISSELKAR TRUCK THAT IS GIVING EXCELLENT SATISFACTION FOR THE FRIEND & TERRY LUMBER COMPANY AT SACRAMENTO, CAL, 
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PACKARD LUMBER CARRIER DOES 
Wf ‘Wt WORK OF TEN HORSES of What || | 






cro 


Packard-trucks are used by successful lumber concerns in fifty-five 
cities. A large proportion were purchased on repeat orders after . 
Packard hauling efficiency had been conclusively demonstrated : 








The Jones Lumber Company of Portland, Oregon, is oper- 
ating a three-ton Packard with a special roller type body. 
The whole equipment is a little more than a chassis, with rol- 
lers and a tail-piece which permits of dumping the load with- 
out damaging the lumber. 

The truck can be loaded by two men in seven minutes and 
unloaded by one man in five minutes. Each load consists of 


In 250 work days of ten hours each, the truck covered 
14,636 miles, an average of almost sixty miles a day. The 
Jones Lumber Company estimates that in everyday perform- 
ance the truck is equal to the work of ten horses. 

“Our Packard has taken loads up hills that a four-horse 
team climbs with difficulty, and has made four trips to the 
team’s one,” writes H. H. Jones, president. “Working under 
extreme conditions, the truck has frequently done the work 












approximately 3,000 feet of lumber. of sixteen horses.” gi 


Bodies to suit all requirements of the lumber trade can be had to fit the Packard chassis. Special loading devices 


assist in the rapid handling of bulky loads. These prices f. o. b. Detroit. - 
: 

TWO-TON CHASSIS . . . .. $2,800 FOUR-TON CHASSIS . . . . $3,550 
THREE-TON CHASSIS . « « maaan FIVE-TON CHASSIS . «» « »s Saeed he 

SIX-TON CHASSIS . . . . $4,650 : = 

The first cost of Packards is little if any higher than that of inferior trucks. The final cost of Packards | # 
is much lower. Packard prices are the fair prices that will insure the quality you want, the service | = 
le . th 

you must have and the stability necessary to protect your investment. . do 


ASK THE MAN WHO OWNS ONE 


PACKARD MOTOR CAR COMPANY, DETROIT 


CATALOG UPON REQUEST 


Co 
M 


Co 
try 
Sit 
8al 


Th 
an 


of 





Packard truck with roller type of body used ‘by the 
Jones Lumber Company of Portland, Oregon 
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:UCK IN A DETROIT, MICH., 


LUMBER YARD. 


(Continued from Page 73.) 
MANY ADVANTAGES OVER HORSES. 
The Packard truck owned by Reid & Co., of Toronto, 


Ont., s showing that it has many advantages over Horses. 
The -ompany, in speaking of its success in operating a 
truck says: 


TORONTO, ONT. 
We have been running our Packard truck for about 
three months and so far it has given perfect satisfaction. 


As to any advantage over horses we can only say that we 
are cuabled to fill our orders much faster. We leave 
the Jong trips for the truck, which gives us much quicker 
delivery, and use the horse on the short runs. On the 
whole, we feel that the truck will hold its own, if not do 


better, as to expense, than horses and we have the satis- 
faction of being able to give better delivery to our cus 
tomers, which means more in the end than a little extra 
cost in transportation. 

REI & Co. 





REPLACES SIXTEEN HORSES. 

The Ingalls Lumber Company, of Norwich, Corn., re- 
ports that its 4-ton Kissel truck has taken the place of 
sixteen horses. It is enthusiastic over the manner in 
which the motor truck hauls lumber. A letter from the 
company reads as follows: 

NorWIcH, CONN. 

We have been operating 


a 4-ton Kissel Kar truck 
since early in June with 
very satisfactory results. 
In our domestic lumber 
business we are hauling 
lumber to the railroad 


from 4 to 12 miles and the 
truck is doing the work of 
sixteen horses. While as 
vet we do not feel able to 
give any exact line on the 
maintenance cost, we are 
finding quite a saving over 


moving material the same 
distance with horses. The 
truck has been a_ great 
source of satisfaction to 


us this summer for we have 
been able to make deliver- 
ies right through the hot 
weather, while heretofore 
we have been bothered a 
great deal about moving 
lumber as we desired. We 
are pleased to recommend 
the Kissel Kar for it is 
doing the work as adver- 
tised and seems ‘‘every inch a car.’’ 

INGALLS LUMBER Co., 

By George L. Ingalls. 





BUYS ONE; THEN FOUR OTHERS. 

The ‘‘Couple Gear’? truck manufactured by the 
Couple Gear Freight Wheel Company, of Grand Rapids, 
Mich., proved so successful with the Ohio Coal & Iron 
Company, of Dayton, Ohio, that it purchased four trucks 
of the same make after giving the first truck a complete 
tryout. A letter from the company says: 

DayTON, OHIO. 

We purchased a ‘‘Couple Gear’’ truck in July, 1911. 
Since then we have acquired four new trucks of the 
same make which have a capacity of from 5 to 8 tons. 
The trucks are giving good service. We find the upkeep 
and expense of operation much less than that of horses. 

Ou1o CoAL & IRON COMPANY. 





SUCCESSFUL ON BAD ROADS. 
D. J. Rohrer, lumber dealer at Clintonville, Wis., tells 
of h uecess with a Four Wheel Drive truck manufac- 





A FOUR-WEEL 


DRIVE TRUCK. 













tured by the Four Wheel Drive Auto Company, of Clin- 
tonville. 
CLINTONVILLE, Wis. 

I have used a 3-ton Four Wheel Drive truck built here 
at Clintonville for hauling lumber from Pella to this 
city—a distance of 12 miles. Part of this road is sandy 
and there are some very bad holes. The truck makes the 
round trip including the time for loading in two and one- 
half hours. This trip by team takes a whole day. 
E. J. ROHRER. 


POINTS TRUCK SUPERIORITY. 
The Ganah] Lumber Company, of St. Louis, Mo., says 
that it has found the Mogul truck, after a trial of two 
years, to be far superior to other trucks which the com- 
pany has operated. A letter from the company explains 
its experience as follows: 
St. Louis, Mo. 
After the use of lumber trucks in our business for 
the last five years, we found on giving the Mogul 
truck a two years’ trial that it is so far superior to 
other trucks we have operated that we have just placed 
with the company a repeat order for six more of their 
trucks. We are eliminating others we have in use, as 
actual experience has proved to us that the Mogul 
motor truck is best adapted to the lumber business. 
GANAEBL LUMBER COMPANY, 
J. G. Ganahl 





DOES WORK OF EIGHT HORSES. 

The George W. Gale Lumber Company, Cambridge, 
Mass., has been very successful in the operation of three 
‘*Couple Gear’’ trucks. The company writes: 

CAMBRIDGE, MASS. 

We operate three ‘‘Couple Gear’’ electric trucks; our 
average load is 6 tons, and our average haul about 4 
miles. We use the trucks as tractors and tow our regular 
lumber wagons. The length of time to load depends on 


the material to be loaded, but that work is done while 
the trucks are out delivering. 


The trucks are on the 








MOTOR TRUCK IN SERVICE OF SASH AND DOOR CONCERN. 


yard about five minutes and it takes about the same 
length of time to unbind and dump the load at its desti- 
nation, so that as far as the delay to the trucks is cor- 
cerned, it would take about ten minutes to load and ux- 
load. We estimate one truck does the work of eight 
horses, that is, hauls a 4-horse load and travels twice as 
fast. Four 2-horse teams cost us, including the drivers, 
$20 a day, whereas one truck including the driver, costs 
us $10 a day. These costs include depreciation and in- 
terest. During the busy season we start our trucks out 
at 6 o’clock in the morning and put them up at 9 at 
night. This, of course, would be impossible with horses 
and increases the efficiency of the truck that much. We 
believe the only way to make a truck pay is to keep it 
in motion, and to do this a dealer must have plenty of 
business. We also believe in power rather than speed 
and for this reason have adopted the electrics, believing 
that it is greater economy to haul 5,000 feet on one load 
at the rate of 4 to 5 miles an hour than to take half 
that amount and go twice as fast, as the wear and tear 
is so much greater with the increased speed. 


F. D. STERRITT, 
George W. Gale Lumber Company. 





INCREASES BUSINESS CONSIDERABLY. 


John Hinckley & Son, of Yarmouthport, Mass., say 
that by owning a truck they have a larger field to cover. 
The concern has a 3-ton Packard truck and as to the 
value of the service their letter reads as follows: 


YARMOUTHPORT, MASs. 
We have a 3-ton Packard truck which goes from 35 
to 60 miles a day. We average 50 miles easily, or about 
1,000 miles a month. By owning a truck we have a 
larger field to cover and it has increased our business 
considerably. We have had good luck with it. The most 
expensive part, we find, is the tires, but we have had 
good mileage and very pleasant relations with the Good- 
year Tire Company. Our truck easily takes the place 
of three 2-horse teams and saves the hiring of one extra 
man. A good deal of the time our driver goes alone 
when he has a load that he can dump. We go from five 

to eight miles on a gallon of gasoline. 
JoHN HINcKLEY & Son, 
By F. Howard Hinckley, jr. 














WILLET TRUCK 


THAT GIVES SATISFACTION. 


60 TO 65 MILES A DAY. 


The Willet truck has been making an average of 60 
to 65 miles a day in a satisfactory manner for A. G. 
Hauenstein, of Buffalo, N. Y. It has been found that 
the truck has been doing about twice the work that a 
team can do. Concerning the Willet truck a letter says: 

BuFFALO, N. Y. 

I have been using the Willet 2-ton truck for hauling 
lumber in Buffalo and vicinity continually and I find 
it makes an average of 60 to 65 miles a day with very 
good satisfaction and without very much loss of time for 
repairs, etc. I load a truck with about 2,000 feet of 
lumber and make about four trips a day. In other 
words, about twice what a team would do. 

A. G. HAUvUENSTEIN. 





OPERATES NIGHT AND DAY. 


The Packard motor truck owned by. the J. E. Cameron 
Lumber Company, wholesaler at Portland, Ore., is doing 
all the Packard people claim for it, according to a letter 
the company sent. This letter reads as follows: 

PORTLAND, ORE. 

We have a 5-ton Packard that is hauling six and one- 
half tons a load and making 75 miles in a 10-hour shift. 
This truck is running over 
an ordinary country road 
and is doing all the Pack- 
ard people claim for it, 
and is giving us very good 
satisfaction with the ex- 
ception of tires. We have 
been unable as yet to find 
a tire that would stand up 
under the weight as our 
truck weighs a trifle over 
five tons and the average 
gross load we are carrying 
is about twelve tons. If 
we can get a tire to stand 
up, it will have solved a 
great problem in transpor- 
tation for us, at least. 

We put :t in as an ex- 
periment and by running 
the night and day shift, it 
will take the place of 15 
teams. The haul is twelve 
miles, consequently the 
teams can only make one 
trip a day. We are now 
equipping the truck with 
iron tires. This, of course, 
is an experiment, but if 
they are a success, we will 
load seven and one-half tons on the truck and will prob- 
ably only make five trips a day instead of six. 

J. E. CAMERON LUMBER COMPANY, 
J. E. Cameron, President. 


REPLACES TWO TEAMS. 

A Dart motor truck in the service of the Canfield Lum- 
ber Company, of Waterloo, Iowa, is taking the place of 
two ordinary teams. Concerning the operation of this 
truck a letter from the company says: 





; WATERLOO, Iowa. 

April .19 of this year we began using a Dart truck of 
3,000-pound capacity, Since then we have run the truck 
3150 miles and have paid out $129.46 for gasoline, lubri- 
cating oils and repair bills. Our longest hauls are from 
4 to 8 miles the round trip. On short hauls and full 
loads a good team is about as efficient as a truck, but as 
the distance increases the truck gains and in our business 
it will take the place of two ordinary teams. 

We also have been using a Dart truck of 3,000 pounds 
capacity for the last three months at our Cedar Rapids 
yards. This we are using in addition to two teams and 
three single horse wagons. We estimate that the truck 


will do as much delivering as two one-horse wagons at 
about the same cost for gasoline and oil as it costs to 


(Continued on Page 77.) 

















Write the American Lumberman Motor Truck Department for Advice on Your 





Delivery Problems. 
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The Mogul | 


is the truck shown on the front cover of this issue. We built it —and are proud of it. Ba 
That the AMERICAN LUMBERMAN should select it for the frontispiece of this issue is Bos 
proof conclusive, we believe, that it possesses unusual merit. Should you, however, 
desire more proof ‘as to its serviceability we would refer you to Mr. Hettler, of the | 
H. H. Hettler Lumber Co., 2601 Elston Ave., Chicago, the owner of the truck shown . 
above and on the front cover. After buying one and proving its worth, this firm had us 


duplicate their order—making two Moguls for the Hettler Company. tt 
11 

Other lumber firms using Moguls to whom you might write also are the Ganahl - 
Lumber Co., and Hummelsheim Lumber Co. of St. Louis and Montgomery Bros. : 2 
& Co. of Buffalo, N. Y. . 
ba 

Moguls have the fewest possible parts, made of the best possible material. M 

Anything further you want to know about them will be answered in detail ai 

upon request. A Mogul will put you in the lead and cut delivery expense. pti 


Mogul Motor Truck Co. 


6100 Maple Ave., | ST. LOUIS, U.S. A. . 3 
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NovenBER 29, 1913. 


AMERICAN LUMBERMAN 





77 



























KNOX TRACTOR HAULING LUMBER LOAD OF 12 TONS AT SACRAMENTO, CAL. 


(Continued from Page 75.) 
feed and care for one horse. This represents a saving 
of a man and a one-horse rig. We are pleased with our 
truck and expect to add more trucks to our service. 
CANFIELD LUMBER COMPANY. 





MORE EFFICIENT THAN HORSES. 

The Fletcher Lumber Corporation, of Springfield, 
Mass., has in its service a Knox 3-ton tractor and a 
Reliance 31%4-ton motor truck and finds them more efii- 
cient than horses. A letter says: 

SPRINGFIELD, Mass. 

We own a Knox 3-ton tractor and a Reliance 314-ton 
truck. We find them more efficient than team delivery 
but cannot compare costs at present. The best argu- 
ment in favor of the motor truck is that it permits of 
a quick delivery after receiving an order and we are 
very much satisfied with the service they give. 

p FLETCHER LUMBER CORPORATION. 





UPKEEP SCARCELY NOTHING. 


Huffman Bros., Youngstown, Ohio, operate two White 
trucks—one of 14% ton capacity, and the other of 3-ton 
capacity. The firm’s 3-ton truck frequently makes use of a 
trailer and in this way is able to haul much more lumber 
than might be expected of a truck of that capacity. 
Huffman Bros. say in a letter that no up-to-date lum- 
berman can afford to be without trucks and tell of their 
truck experience in the following letter: 


YOUNGSTOWN, OHIO. 

We have two White trucks; one 1 14-ton and one 3-ton. 
We have run the 1 %-ton truck two and a half years on 
a Motz cushion tire, dual wheels in the rear. This truck 
runs on an average of 30 miles a day, carrying as much 
at a time as 2% tons, The upkeep of this truck is 
scarcely nothing so far. We have the same set of tires 
on it that came with the car. This truck takes the place 
of our three one-horse wagons. 

We have run the 3-ton truck one year. This truck was 
sold for a 3-ton truck; we are hauling as much as 6 tons 
on it, hauling from our country sawmills to the city, a 
distance of 9 miles, as much as 3,500 and 4,000 feet of 
green oak, maple, ash and beech. This is accomplished 
by hauling a trailer; each load weighs 8 to 10 tons, 
which is hauled in one trip with the 3-ton truck. Both 
of our trucks are equipped with a patent nonskid tire 
protector. We use the nonskid device on icy or muddy 
roads. 

We find the trucks a great success in icy going by the 
use of this device. We find trucks a great success for 
long hauls from 3 to 10 miles; for short hauls not so 
great. Our 3-ton truck will do the work of four teams 
on a 9-mile run hauling heavy stuff. We find the trucks 
quick and speedy, which pleases customers. We think 
the day has come that no up-to-date lumberman can 
afford to be without them. HUFFMAN Bros. 





DESCRIBES TRUCK UTILITY. 

The Boake Manufacturing Company, of Toronto, Ont., 
deseriies very fully how a Packard truck is working out 
In its service. Its excellent descriptive letter of the 
motor truck and its operation is as follows: 

TORONTO, ONT. 

It will be seen that the load is piled on the two 
trestles shown in photograph, the front one being about 
1% inches higher than the rear one and so constructed 
that hen the truck is backed under the load it knocks 
the front trestle down and the weight of the load bearing 
on the hind trestle holds it in position while the truck 
8 ba:ked under the load. The binding chain is put 


aroun’ the load for the purpose of holding it together 
While ‘oading and also to keep the load from shooting 
back the trestle. 


The platform of the truck is equipped with four 
Toller. made of gas pipe, the three front rollers 4 inches 


dian r and the rear one 6 inches in diameter, an iron 
= eing used for rolling the load forward or back- 
ard 


1 the platform, as required, by placing in holes 
show: on the end of the rear roller. 


Th. is the fourth season we have been experimenting 
with — otor truck delivery. The first truck purchased was 
6 d last year and replaced about June 1, by a 3-ton 

ack | and in March of this year we bought a second 
oe ‘© the same size and make. We are highly pleased 
with “© work we are able to do with these two trucks, 
: - we are able to do the work of about 10 horses 
a © able to undertake deliveries that we could not 


attempt by horse delivery on account of the 


distance. We are, at the present time, supplying lumber 
for a building 30 miles from Toronto and are able to 
get over half a day’s work out of each of these trucks 
before sending them on the 30-mile trip. 

Being in the retail lumber trade and having to deliver 























RELEASING LOAD OF LUMBER. 


our stock to buildings in new districts where the streets 
in some cases are not yet paved, we have found the 3-ton 
truck more desirable than a truck of greater capacity, 
as it is lighter and much less likely to sink into the 


ground and get stuck. The time consumed in loading 
and unloading is usually less than five minutes. 

Boake MANUFACTURING Company (Ltd.), 
G. Wilf Boake, Manager. 


liveries. 





ADVANTAGES OF TRUCK. 


The Dascomb-Daniels Lumber Company, of Kansas 
City, Mo., in a long letter tells how a 4-ton Peerless truck 
has been doing successful work in making its lumber de- 
The opinion is expressed that a 4-ton truck 
has its advantage over trucks of other capacities and the 
reasons for such a statement are given. 
very important information to prospective truck pur- 
chasers as to the cost of operating a motor truck and 
what capacity of work it is capable of performing. The 


letter reads as follows: 


weight. 


We think the advantage of a 4-ton truck over a 3-ton 
In the first place a load for a 3-ton truck 
is about 2,400 to 2,500 feet of lumber, which we can haul 
with almost any ordinary team of horses that will weigh 
from 2,800 to 3,000 pounds. 
2,000 pounds more, which would mean 700 to 800 feet 
more lumber than could be hauled on the 3-ton truck, 
and if we make three loads a day with the 4-ton truck 
we would gain in a day’s hauling an extra wagonload of 
say 2,400 feet over what could be hauled on a 3-ton truck 


is two-fold. 


or by a team of horses. 


This line of reasoning may not seem entirely sound and 
it may be said that same reasoning could be extended 
to a 5- or 6-ton truck, but we feel that the 4-ton comes 
nearer filling the bill than any other weight truck. 
we never overload this truck, believing that overloading 
is poor economy at any time. 
an order calling for 9,000 or 9,500 pounds and have 
loaded this much but we limit ourselves to 8,000 pounds. 

We have only had our truck since March, and from our 
experience we estimate the cost at between $10 and $12 
a day—that is, estimated depreciation, driver, insurance, 
This may vary by the end of 
the year, but as near as we can now judge this should 
cover everything. This is on basis of charging off the 
truck at the rate of about 25 per cent a year. 
we have not spent 5 cents on our truck in upkeep. 
attribute this largely to having a careful driver, which 
we consider most essential in the operation of a truck. 

We have a set of rollers on the truck, one at the rear 
end, one in the middle and one about a foot from the 
front end. We have an old wagon equipped with three 
rollers and when very busy load this wagon while the 
On its return the truck is backed up to 
the wagon and with an old fashioned crank we roll the 
load right onto the truck, taking only about three or four 
This is a great time saver and we would not 


repairs, gasoline and oil. 


truck is away. 


minutes. 


be without it. 


We have hauled as far as 18 miles into the country. 
One addition in this city to which we haul a good deal is 
between nine and ten miles from our yard,—making the 
Our teams, if loaded in the 
morning, will make this trip and get back about 4 to 6 


round trip about 20 miles. 


The 4-ton truck would haul 


Once in a while we receive 


o’clock, varying with the weather. 


above. 


be made in a day. 


make practically but one. 


For ordinary short hauls or bad roads we believe that 
teams are really more economical, but where one can not 
confine his operations to a certain territory and has to 
haul long distances, as we do in the city, and where one 
is forced by competition to make prompt deliveries, and 
(Continued on Page 85.) 
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The letter gives 


Kansas City, Mo. 

We tried out a number of trucks by having them come 
to our yard and demonstrate by hauling lumber from the 
yard to the different jobs we were supplying and after 
pretty severe tests we decided to buy a Peerless truck. 
They are made in 3-, 4- and 5-ton sizes. 
the 4-ton size for the reason that the larger size is really 
a little heavy for ordinary roads and bridges, and also 
harder to get out of bad places on account of the greater 


We purchased 


So far 


The truck will cover 
the same distance and haul about 800 feet more than a 
team—team hauling 2,400 to 2,500 feet and truck 3,200 
to 3,300 feet—boards and dimension, and make four to 
five loads a day, where we use the loader, as mentioned 
Of course this is not always the case, as some- 
times the load will include shingles which take longer to 
unload, and in such cases only three or four loads will 
Where everything goes smoothly we 
ean easily make four loads a day where a team would 
















































































Also, 


We 








4-TON TRUCK READY TO MAKE A DELIVERY 


AT KANSAS CITY, 


MO. 









Write the American Lumberman Motor Truck Department for Advice on Your Delivery Problems. 
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LUMBER LOAD ON KISSELKAR TRUCK. 


A TRUCK OF EFFICIENCY. 

Kissel Kar motor trucks, manufactured by the Kis- 
sel Motor Car Company, Hartford, Wis., are factors 
in every line of industry, but it is in the lumber field 
that they have met much of their great success. The 
Kissel Kar company makes a truck that meets every 
requirement of the lumber field. Hardly a section of 
the country can be pointed out but a Kissel Kar truck 
will be found in some phase of lumber transportation 
service. 

The Kissel Kar commercial line includes trucks and 
delivery wagons in capacities to meet almost every 
demand, ineluding a 1,500-pound, and 1-, 14%4-, 2-, 3-, 4 
and 5-ton trucks. 

The wise selection of a power-driven commercial 
vehicle embodies four vital elements: first, the ve- 
hicle itself, its construction, design, power, economy 
and accessibility; second, its adaptability for the serv 
ice in which it will be used; third, the permanence and 
repute of the manufacturer, and fourth the facilities 
of the manufacturer to give service after the vehicle 
is in commission. The Kissel Kar company embodies 
these four elements in its make. The Kissel Kar 
commercial line merits the consideration of lumbermen 
who are contemplating a change from horse power to 
motor truck delivery. ° 

Perhaps there is no motor truck company in the 
country that has given more careful study to the com 
parative cost in the maintenance of horses and motor 
trucks, and the study that it has made has had a wide 
influence upon the truck industry as a whole, doing 
much to prove that the truck is the more efficient 
haulage power. One of the arguments that the com- 
pany makes in this respect is that an average sound, 
well-fed, well-groomed, well-shod horse attached to a 
light delivery wagon covers about three miles an hour 
if the driver wastes no time at stopping points. The 
actual working day can not exceed six hours without 
over-exertion, which gives the horse a daily carrying 
capacity of eighteen miles. The lightest Kissel Kar 
truck made, the 1,500-pound model, will cover at least 
fifteen miles an hour and the hours for service are 
unlimited. Many trucks of this model are traveling 
100 or more miles a day. The average cost comparison 
between horse haulage and the seven Kissel Kar mod- 
els is equally convincing from the viewpoint of both 
efficiency and economy. Consequently, a Kissel Kar 
truck under normal conditions will do the average 
daily work of a horse or horses in one-fifth the time 
and is ready to do it in part or all hours of the day 
and night. 

The Kissel Kar factory is among the most modern in 
the United States and possesses every facility and ap 
pliance for the economical manufacture of commercial 
vehicles. 

In the list of letters which appears in this issue will 
be found several which tell in detail the efficiency ot 
Kissel Kar trucks for lumber hauling. No _ better 
testimonials could be desired for a truck for the haul 
ing of lumber. The Kissel Kar company takes great 
pride in its trucks which are in lumber field service 
and say that their greatest efficiency is being shown 
in this field. 

Prospective purchasers will find that the Kissel Kar 
company is ready to make a complete analysis of their 
haulage problem if it is desired. All that is necessary 
is to correspond with the company at Hartford, Wis. 
A truck catalog will be sent upon request. 


BODY DESIGN FOR THE LUMBER TRADE. 


Lost time in unloading lumber and damage sustained 
often by both the vehicle and the load in careless 
handling of quick unloading devices have prompted truck 
manufacturers to devote considerable attention to the 
problem of lumber handling on moving vehicles. More 
has been done by truck engineers than others in this, 
for the reason that the loss of time in unloading more 
materially affects the efficacy of the motor truck than 
the horse-drawn vehicle. 

The first attempt at a solution of the problem of lost 
time was the application of rollers to the platform of 
.the truck. In use, the load was secured to the vehicle 
by chains when in transit, and when unbound for un- 
loading was either pushed backward or allowed to move 
backward by gravity on inclined rollers until it over- 
balanced and the rear end fell to the ground. Moving 
the truck ahead permitted it to slide from beneath the 
front end of the load. 




















— 


‘The Makes of Trucks Be: 


The objection to this method is in the fact that when 
the lumber has been dumped at the rear end, the forward 
portion still resting on the truck, the entire load is 
placed on the extreme rear. When the truck moves 
forward this weight is suddenly taken off the rear 
springs, with the result that the whole vehicle is severely 
shaken by their rebound. 

The Universal Motor Truck Company, of Detroit, has 
succeeded in producing a lumber outfit that retains all 
of the quick unloading advantages of the roller type 
while possessing none of its disadvantages. Instead of 
the rollers being mounted on a fixed platform, the lumber 
resting on the rollers, the platform is movable and 
supported by six rollers on an inclined plane. A ratchet 
winch is used to control the movement of the platform. 
To hold the lumber on, stakes are used instead of 
chains. These stakes are readily removable, but need 
not be taken out to unload the vehicle. 

In unloading, the latch of the ratchet is released and 
the platform slowly gravitates to the rear until it is 
stopped by a trip which causes it to overbalance. The 
truck is then run from beneath the front end of the 
lumber, as above mentioned. Instead of suddenly being 
relieved of the weight, however, the presence of the 
inclined platform extending to the ground causes the 
lumber to slide off gradually. This relieves the entire 
machine from a stress and jar so severe as to cause its 
rapid deterioration and saves damage to the lumber 
caused by the clear drop of 36 inches from the platform 
to the ground. This lumber body is made by the Uni- 
versal Motor Truck Company and was developed after 
exhaustive study into the practical problems of lumber 
haulage. It is an integral part of the Universal chassis 
and is adapted to all loads of from three to four tons. 


THE KNOX-MARTIN TRACTOR. 


The ability of the Knox-Martin tractor, which is 
manufactured by the Knox Automobile Company at 
Springfield, Mass., for heavy hauling purposes is known 
from coast to coast. There is hardly any section of the 
country but what the Knox-Martin tractor may be seen 
in service and doing the heaviest kind of hauling work. 
It is hardly necessary to explain to a iumberman the 
use of the tractor as lumbermen who reauire a great 
volume of lumber to be transported daily can readily 
see wherein a tractor meets their needs where some 
other sort of motive power might fail. 

THE AMERICAN LUMBERMAN from time to time has 
explained the utility of the Knox-Martin tractor and has 
shown in detail just how efficient these tractors are. As 
is well known, several wagons may be used in connection 
with the tractor by equipping the wagon with jacks—one 
on each side. In operation, the wagon is backed to the 
desired point, the jacks dropped to the ground and the 





KNOX-MARTIN TRACTOR WITH LOAD OF POLES. 


front of the wagon raised off the fifth wheel or circle 
(the rear wheels having first been blocked.) The king 
bolt is then removed and the tractor pulled out, leav- 
ing the wagon in position for loading or unloading. The 
tractor may then be backed under a similar wagon, the 
jacks lowered and the king bolt inserted. It is then 
ready to be moved. The entire time of this operation need 
not be more than two minutes. This system is par- 
ticularly desirable where much time is consumed in 
loading and unloading. While one truck is loading 
another can be unloading and a third on the way. 

In the list of letters published in this issue of the 
AMERICAN LUMBERMAN from dealers who own motor 
trucks or tractors there will be noted several who have 
found the Knox-Martin tractor one of the most successful 
kinds of motive power for the transportation of lumber. 
One of these letters is from the Friend & Terry Lumber 
Company, Sacramento, Cal., which has been able to haul 
thirty-five tons of lumber with a tractor that pulled three 
bodies. This company recently received an order for 
something over 10,000 feet of lumber which had to be 
rushed to its destination. Under ordinary circumstances 
it would have taken more than a day to haul this amount 
of lumber to where it had to be delivered—fifteen miles 
out of Sacramento. The Jumber was loaded on three 
lumber trucks and the tractor was attached to the load. 
The start was not made until the beginning of the 
afternoon but the tractor had traveled the fifteen miles 
and back and completed the delivery of the rest of the 
road before it was time for the men to quit their day’s 
work. Other such instances as these are frequent in 
lumber yards where heavy hauling is required and any 
jumberman desiring information about motive power for 
heavy hauling purposes would do well to communicate 
with the Knox Automobile Company, Springfield, Mass., 
and learn of scores of instances where that company’s 
tractor has proved a complete success for the heavy 
hauling of lumber. 


Write the American Lumberman Motor Truck Department for Advice on Your Delivery Problems. 


SUCCESS OF ‘‘COUPLE-GEAR’’ TRUCK. 


The ‘‘Couple-Gear’’ truck, manufactured by the 


Couple-Gear Freight Wheel Company, of Grand R»; ds, 
Mich., is meeting with much success where it has en 
used for lumber hauling. The company that n. keg 
trucks for all kinds of hauling has a type of truck «hat 
especially appeals to lumber dealers owing to its mc jiod 
of power application. The truck has a motor on ach 
wheel and the power is applied from both sides, ging 
a four-wheel drive and a four-wheel steer without 5m. 
plications. ‘‘Couple-Gear’’ trucks were first constr: ted 
in 1905, and have proved so satisfactory that the m. «erg 
have found it unnecessary to make any radical chi veg 
in the way they are built. Lumber dealers who }): fer 
a front wheel drive equipment should not fail to in. sti- 
gate the new model of this type of truck that com:..ny 
is making. ; 
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“COUPLE-GEAR"” TRUCK FOR LUMBER HAULING. 

One of the best examples of the utility of the ‘‘ Couple- 
Gear’? truck for hauling lumber is shown in the success 
which is met with by the George W. Gale Lumber Com- 
pany, of Cambridge, Mass. A letter from this company 
will be found among those from dealers showing just how 
the truck has worked out in operation. General Manager 
Sterritt, of the Gale company, says that the ‘‘Couple- 
Gear’’ truck will do the work of four two-horse teams. 
It is not only utilized in hauling lumber from the wharf 
to the yard of the company but is also used in making 
deliveries about Cambridge and vicinity. The truck on 
an average transports 7 tons of lumber. This company 
has found that the truck can keep five men busy loading 
trailers at the wharf. It can make the distance between 
the wharf and the yard in about twelve minutes, on an 
average, and seven minutes to return, unloaded. Four 
minutes are necessary to change trailers. The longest 
haul ever attempted by the Gale company was 30 miles. 
A 10-ton load was taken on that trip. The Gale Lumber 
Company has been using the ‘‘Couple-Gear’’ electric 
truck since December, 1909, and has added to its motor 
truck equipment from time to time and finds that the 
‘*Couple-Gear’’ truck is a complete success for hanling 
lumber. 

The ‘‘Couple-Gear’’ Freight Wheel Company builds 
3-, 314-, 5- and 6-ton capacity trucks and its make for 
1914 shows some improvements over the other types but 
in the major features no changes have been made and 
perhaps never will be, say the manufacturers, as expe- 
rience has shown that the greatest efficiency can be had 
with the present types. 

The speed average of the ‘‘Couple-Gear’’ trucks is 
from 6 to 8 miles with a load with the lighter types 
and 5 to 6 miles with the heavy. Each ‘‘ Couple-Gear’’ 
truck is furnished with a battery of the proper size to 
do the work required by the size of the truck. Further 
particulars may be obtained from the company at Grand 
Rapids, Mich., as to the detailed construction of its 
trucks and just how it has worked out with all kinds 
of hauling problems, 





FOUR WHEEL DRIVE TRUCK. 


The Four Wheel Drive Auto Company at Clintonville, 
Wis., makes a four wheel drive truck because it believes 
that there is an immense economy in having power on all 
four wheels. The company has been making trucks for 
five years and has met with such universal success that 
the truck is being sold all over the western hemisphere. 
The great advantage of the four wheel drive truck is 
that all kinds of roads look alike to it. An accompany- 
ing illustration shows the ability of the truck to pull 
through a deep sand roadbed. Lumbermen, in delivering 
a product, many times find that the point of delivery 
is at a place that is hard to reach and the route to 
the place is over the worst sort of roads but those who 
have used the four wheel drive truck in their delivery 
service say that the truck has been able to pull over all 
sorts of roads and has shown its efficiency under all 
kinds of delivery circumstances. 

Mud presents one of the most trying difficulties for 
the average truck and often it is a severe strain for 
trucks driving over roads of this sort. Makers of the 
four wheel drive truck say that they have never seen 
a mud road which could not be easily negotiated by one 
of its trucks. The driver of the four wheel truck finds 
it is as great a pleasure making delivery over bad roads 
as over easy roads. The same is true of hills. The 
four wheel drive truck will climb up steep hills 2s easily 
as it will proceed over a bad road and the manuf::cturers 
say that this is because of the ability of the fron’ wheels 
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.dapted for’ L 


to » | and lift their share of the load. The makers of 
the © ir wheel drive truck in urging lumbermen to buy 
their ruck place stress on the fact that it is in the fall, 


wint': and spring months that the truck shows its 
pecu superiority, as the truck can be seen in daily 
ser’. When other trucks may be out of use on account 
of uw avorable conditions. 


[h four wheel drive truck is so constructed that it 
prin. the power to all four wheels, and with the power 


divi in this manner it enables the car with the same 
powe’ to go through mud, sand and over hills where a 
car h the power and load on only two wheels, the 


mak::s say, is not able to go. The car does not sink 
jnto |id places and there is no dead weight on the front 


whee’ and no dead front wheels that need to be pushed 
and |\'ted out of the ruts by the rear wheels. The brake 
on tour wheel drive trucks enables the driver to stop his 
ear quickly and securely at bad places. The ear follows 











FOUR WHEEL DRIVE PULLING THROUGH SAND. 


a track and is a saving on the road as well as on the 
tires. 

The rear wheels, with ability to move only straight 
ahead or straight back can not do what the front wheels 
ean—vo to the right or to the left. Another of the 
chief features of the four wheel drive trucks is that in 
ease a drive shaft, differential floating shaft, flange or 
spider either to the front or rear axle breaks, it does 
not incapacitate the car and the driver by simply moving 
a little thumb lever on the sub-transmission throws all 
the power on the front or rear wheels, as desired, and is 
able to keep the car going until the parts are replaced. 
The eflicieney, dependability, economy and endurance 
of four wheel drive trucks are shown in the satisfaction 
that every owner of one of these kind of trucks has 
found. ‘Testimonials as to the efficiency of four wheel 
drive trucks may be found in the list of letters that is 
presented from truck owners telling how well they have 
found the motor truck for the transportation of lumber. 

The company manufactures two models that are adapt- 
able to jumber hauling, its three-ton truck and 114- to 
2-ton truck, Additional data and facts concerning the 
four wheel drive truck not detailed here may be obtained 
by communicating with the Four Wheel Drive Auto 
Company at Clintonville, Wis. Complete information 
about this style of truck and what it has been able to do 
under all kinds and all conditions of hauling may be 
had on request. 


A TRACTOR FOR LOGGERS AND LUMBERING. 


A tractor designed for logging and lumbering purposes 
is built by the Detroit Engine Works, of Detroit, Mich. 
The tractor will do the work of five or six teams. It 
possesses an 18 or 20 horsepower engine that delivers a 
drawhar pull of 14 or 15 horsepower, making it the 
most powerful engine of its size that possibly could be 
designed. The Detroit Engine Works make the ‘‘ Wads- 
worth IXerosene Traction Engines’’ and these engines 
can be operated on the cheapest grade of kerosene or 
distillate. The engine is built to pull heavy loads on 
long liauls, and is especially adapted for work in small 
areas requiring close turns. It has a pulling capacity 
of 15 tons. Additional information or a catalog may 
be oltained by addressing the Detroit Engine Works at 
1161 Jcfferson Avenue, Detroit, Mich. 





MAKE OF TIRE IMPORTANT. 


Lusibermen in purchasing motor trucks should pay 
great attention to the make of tires. The kind of tires 
that » motor truek possesses has a great bearing upon 
the ‘ent of economy and efficiency that will be ob- 
taine:! in the operation of the truck. Goodrich wire- 


less | mountable truck tires, manufactured by the B. 
F, © odrich Company, of Akron, Ohio, are giving 
grea’ -atisfaction in the lumber field. 


_ T! trade slogan of the company for the truck tires 
Is °° lt on steel; wear like steel’’ and the Goodrich 
peo} say that trucks equipped with their tires are 


sel laid up for repairs but give continuous service. 
Phe ikers say that their tires are the most economi- 
eal tires made, because they deliver more haulage 
per 


: ar of cost; and it is cost per mile, not cost per 
tire it counts. 


ompany, upon request, will send to any lumber 
dea ‘ree a valuable handbook about motor trucks 
an s which will give a lot of pertinent informa- 
tion the dealer, because it gives essential features 
. sixty American-made trucks. This booklet is 


and reliable in every way. 


wr Write the American Lumberman Motor Truck Department for Advice on Your Delivery Problems. 


umber Hauls. 


A MOTOR TRUCK OF STAMINA. 


“*Ask the man who owns one.’’ That is the trade 
slogan which appears in the catalog of the Packard 
Motor Truck Company, of Detroit, Mich., and that 
hardly no better slogan could have been adopted ap- 
pears to be borne out in the letters which appear in 
this issue of the AMERICAN LUMBERMAN. Several retail 
lumber dealers who own Packard motor trucks tell in 
an enthusiastic vein the excellent service their ma- 
chines are giving and how well satisfied in every way 
they are with their Packard trucks for the transporta- 
tion of their lumber products. 

Packard trucks, which are used in 165 lines of trade, 
can be equipped with demountable bodies which work out 
so efficiently in the hauling of lumber. These demount- 
able bodies permit the loading of lumber on a smaller 
yard wagon by simply transferring the roller body on 
to the truck when it is desired to make a delivery of 
lumber. The Jones Lumber Company, of Portland, 
Ore., which operates a 38-ton Packard truck with a 
special roller type of body says that it takes but seven 
minutes for two men to load this truck and five minutes 
for one man to unload it. 

The equipment of the Packard truck is little more 
than a chassis equipped with rollers and a tail-piece 
which permits dumping a load without damaging the 
lumber. The Jones company says that in fifty work- 
ing davs of ten hours each its truck hauled 323 loads 
consisting of 977,584 feet of lumber over a total dis- 
tance of 3,030 miles. This is an average of 19,551 feet 
of lumber a load, or six and one-half loads a day. The 
average daily distance for the truck was 6014 miles. 
The Jones company estimates that the truck perform 
ance is equal to the work of sixteen horses. 

The Wilbur Lumber Company, of Waukesha, Wis., 
another Packard truck owner, has found much satis- 


faction with this make of truck. The company has a. 


3-ton truck equipped with the demountable body. As 
an instance of its efficiency, a load of 38,000 shingles 
is cited. This load was delivered a distance of 20 miles 
and the return trip completed in six hours. 

The latest truck figures given out by the Packard 
Motor Truck Company concerning lumber dealer own- 
ers of this make show that 44 lumber companies in 41 
cities now have 54 Packard trucks in their service. It 
is likely that these figures have been increased by 
several dealers who have made more recent purchases. 

The Packard Motor Truck Company makes five different 
capacity trucks—a 2-ton, a 3-ton, a 4-ton, a 5-ton and 
6-ton truck. The 2-ton Packard is one that is adaptable 
to quick delivery work and many lumbermen find it of 
great service in this respect, and also for carrying 
light loads of lumber. Most lumbermen, however, are 
owners of a 3-ton truck, which is the most popular 


| 





PACKARD TRUCK WITH DEMOUNTABLE BODY. 


type for the transportation of lumber and building 
supplies. However, in many lumber operations it is 
necessary for ponderous loads to be hauled, and in 
several cases like this there are lumber dealers who 
own a 5-ton Packard. Any additional information that 
lumber dealers may desire concerning this make of 
motor truck may be obtained by addressing the Packard 
Motor Truck Company at Detroit, Mich. 





LUMBER TRUCK OF PIONEER MAKER. 


Pioneers in the truck industry, the Mogul Motor Truck 
Company, of St. Louis, Mo., would not be expected to 
be less than top-liners in the truck manufacturing field. 
The Mogul people have been making trucks a long while 
and they are especially proud of the record that their 
truck has made in the sphere of lumber hauling. A 
glance through the Mogul catalog, which illustrates 
capacity trucks from two tons up to six tons, shows that 
motor trucks for lumber hauling ~predominate. The 
company makes a truck which is constructed especially 
to fulfill the requirements of lumber hauling. It is 
equipped with a patent roller-bed device, by means of 
which an entire load may be taken on or unloaded within 
a few minutes without disturbing the stacking. It re- 
quires but one man to do this. It results in maximum 
efficiency for the truck and eliminates all delay in 
waiting to be loaded or unloaded. The convenience, 
combined with strength, power, capacity and durability, 
makes the Mogul ‘‘Lumber Special’’ a truck of the 
greatest possible economy. 

A truck of this type was the first truck purchase of 
the Ganahl Lumber Company, Newstead and Dunean 
Avenue, St. Louis, Mo., and has met with such success 
in operation that the company recently purchased six 
new trucks of the six-ton capacity type to handle its 
business in St. Louis and adjacent territory. The 
Ganahl order for these new trucks is considered the 

















NEW 2-TON MODEL OF MOGUL TRUCK. 


Jargest motor truck contract ever placed by one lumber 
concern in the Southwest. 

The Mogul six-ton type chassis has a loading space of 
14 feet 6 inches. By the use of the patent roller body 
the lumber is first laced on a yard wagon and then it 
is rolled on to the truck, or, in other words, the truck 
is driven under the lumber load and it requires one man 
but a few minutes to perform this operation. 

‘*The immense quantity of lumber which our Mogul 
takes out of the yard daily is a source of continual 
amazement. We are indeed pleased and satisfied,’’ was 
the testimony of G. B. Montgomery, Buffalo, N. Y., 
whose concern bought a six-ton Mogul truck in December 
of last year. 

The company, which is ever alert to solve the trans- 
portation problem, has designed a new style two-ton 
truck which is illustrated in this article. While this 
model is not especially adapted to the lumber business 
in general, it is especially suited to the needs of sash 
and door concerns wishing to make quick deliveries of 
small loads. This new two-ton truck is made with a 
special wheel base to meet the requirements of sash 
and door concerns, and the company announces that any 
style body can be furnished, or the truck will be sold 
without the body. The manufacturers expect the two- 
ton model to become very popular among those who 
wish a general utility truck for light deliveries. The 
first truck made of this type went to Recard Bros., of 
3uffalo, N. Y., the eastern representatives of the Mogul 
company. 

A four-ton truck is also made and each of these 
different capacity trucks of the company is strong and 
as well designed as it is possible to be made. 

Any additional information desired by lumbermen 
concerning Mogul trucks may be had by corresponderice 
with the company at St. Louis. 


MANY LUMBERMEN USE WHITE TRUCKS. 

Forty-seven lumber and allied companies are using 
White motor trucks, manufactured by the White Com- 
pany, of Cleveland, Ohio. All these companies testify 
to the utility and success ‘of the White trucks for lumber 
hauling, affording testimonials for a motor truck that 
could hardly be surpassed. That was the number in use 
among lumber companies some time ago and it is likely 
that other purchases have been made since. In the list 
of letters from lumber dealers appearing in this issue 
of the AMERICAN LUMBERMAN will be noted several from 
lumbermen who have found perfect hauling satisfaction 
with the White truck. These dealers do not hesitate to 
say how good these trucks have proved in their service. 

The White Company is one of the largest and most 
reliable truck manufacturers in the country. It has been 
making automobiles for twelve years and previously to 
that, as almost every one knows, has been making sewing 
machines many years, showing that it has the manufac- 
turing experience that augurs well for permanency. The 
White Company claims that its factory is one of the 
largest in the world, having acres of space filled with 
costly machinery of the latest type and representing 
millions of investment. 

White gasoline trucks cost more to buy but less to 
operate, say the makers. The success of the product is 
evidenced by the fact that 3,500 of the White type are in 
all kinds of hauling service today. The White Company 
is striving year by year to increase its business and it is 
just such a manufacturer that stands back of the name of 
White and on every truck and delivery wagon it places 
its record, its reputation and enormous investment us 
a guaranty of its good faith. 

The White Company, with its mechanical department 
at the highest stage of efficiency and its trained de- 
signers and workmen, can not help but turn out a truck 
of the highést type. Every business man before be- 
coming a truck owner demands to be shown either 
greater economy in carrying its product or better service 
and many owners obtain both results. However, the 
ultimate outcome of the truck must depend always upon 
its ability to obtain at least one of these results for the 
owner. it is with the object in view that both economy 
and improved service be represented in every White 
truck that it is designed and built. 

The White Company makes a 5-ton, a 3-ton, a 114- 
ton and a %4-ton truck and any information desired by 
prospective purchasers may be obtained by addressing 
the company at Cleveland. 
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Pioneer System of Rollers 


( PATENTED ) 


For Lumber Motor Trucks and Lumber Loading Wagons 


The use of Pioneer Rollers on Lumber Trucks, when used in con 
nection with Yard or Loading Wagons equipped with Pioneer Rollers, cuts 
the usual cost of delivering lumber nearly in half. Your trucks, when 
equipped with Pioneer Rollers, are never idling while a load is being 
gathered in the yard, nor are your trucks delayed at delivery point by a 
tedious process of unloading, as is the case under the old methods. 


Pioneer Rollers are fitted directly to any chassis, thus eliminating the 
need and cost of any special body on your truck. The rollers are sim- 
plicity itself, “fool proof,” and are built to last a lifetime 


“A Set of Pioneer Rollers” consists of four rollers, two sliding plates, 
six stakes, six stake pockets and loops to receive stakes, two cranks, lum- 
ber binder and chain, patent locking arm and load-shifter. 


Catalog on Request. 


Pioneer Steel Block Tire Company 


Central National Bank Building, ST. LOUIS, U.S. A. 



























































Showing Load being Rolled from Yard Wagon onto Truck. 
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Tractors in Logging and Lumbering Operations. 








J: + as the motor truck has revolutionized hauling 
condions with many different kinds of merchandise, 
the \ actor or traction engine has revolutionized trans- 
port. jon methods in the fields where an extremely 
heavy. hauling power is needed. As a transporter of 
jum}: the tractor is now extensively used where long 
haul. are made with lumber where the load is so great 
that is distributed on several trailers or in the wood 
for | .ging purposes. The tractor has long been known 
for use in gang plowing on the western prairies, 
thre: ng, road grading and other hauling purposes, but 
it hus only been within the last few months that it has 


made any distinctive inroads into the lumber industry. 
Howver, the progress it has made has been rapid and 
now ‘le tractor is-in use in many different parts of the 
country as a hauler of lumber or in some woods opera- 
tion. 

Many lumbermen are using traction engines for haul- 


ing lovs and lumber over rough, sandy and muddy roads 
in a successful and economical manner. Its economic 
advantages are much the same as the motor truck over 


horses and it is just as rapid as any horse transporta- 
tion could possibly be. Conditions under which a tractor 
is generally used to advantage are often different from 
those of the motor truck, although in some instances 
tractors, or what are known as tractors (as the Knox- 
Martin make) are successful in both fields. The Knox- 
Martin and types of its kind can be classed with motor 
trucks and also in the same field as tractors or traction 


engines, as they do the same sort of work. However, 
in a general sense the tractor means traction engines and 
there ure several well-known makes. 


Recently a western dealer wrote the AMERICAN LuM- 
BERMAN describing his hauling requirements and asked 
if a tractor would not best suit his needs. The condi- 
tion described was one wherein it was impossible to get 
teams to do the work and also team work would be slow 
and expensive as it was a country described as one of 
‘‘magnificent distances.’’ 

The dealer stated that his 
company supplied lumber 





to customers 35 or 40 miles — |--tem. 
away and it was necessary 
to get some cheaper meth- 
od of transportation. The 
concern in question not 
only made deliveries of 


lumber to customers but 
had long hauls where sev- 
ral million feet of lumber 
was being taken out. One 
of the hauls was a distance 





of 12 miles and another a 
distance of 35 miles, so 
the company portrayed a 
condition that represents a 
real need for a tractor. 

In no industry will the 
advent of the tractor be 
more welcome than in log- 


ging, where large sums of 
money are spent annually 
by loggers for horses, for 
labor, for feed, and too for ; 
shelter, and maintenance, which a successful logging 
tractor will reduce, and mean a great saving 1m the 
pockets of the operator. As one writer puts it, a horse 
has become too expensive to buy and too expensive to 
keep. In the last twenty years his price has increased 
43 percent and all his requisites in proportion. There 
seems to be no problem in truck haulage that has not 
been solved by the logging tractor. For instance, a 
tractor developing a power of thirty-six good-sized horses 
will cost about $4,000. Thirty-six good logging horses 
would cost no less than $200 each, presenting a saving 
in first cost in favor of the tractor of at least $3,200. 
Harness, a big annual item, is saved, the wages of sev- 
eral teamsters eliminated, as the tractor requires but one 
man, and in other ways it is a reduction in the cost of up- 
_ f a tractor as compared with the annual cost of 
orses. 

It is true that no other direct haulage problem presents 
such «!most unsurmountable difficulties as logging. Bad 
roads, wet, hilly and sandy roads, no road at all, snow 
and inclement weather, are conditions that the tractor is 
forced to meet. Most logging work is carried on where 
good roads are out of the question and the work must 
be dove in all seasons of the year—winter and summer— 
and « haul is seldom, if ever, free from grades. The 
tractor has been found a success in meeting all these 
condi'ons. A successful logging tractor will go uphill, 
down! |}, over the sides of hills, on loose, soft or sandy 
soil, 2 d will operate successfully on snow or ice ard pull 
its low!. The tractor gives a steady, even power all the 
time ..d does not need to stop to rest, but is able to 
travel vith a load of lumber at a greater speed than 
horses It does just as good work on a hot day as on a 
cold .» and the length of the working day has no effect 
upon 

Sev. al companies are now manufacturing traction en- 
gines 1d these report that inquiries from lumbermen 
are bg received more frequently. It is likely that in 
the fi ire as many tractors will be found in use in the 


lumbe field as in any other industry. The tractor will 
» - ially useful in produeing operations or in long 
auls 


heavy lumber loads and there will be a growing 
deman | for these machines for that sort of hauling work. 
Any one desiring information about tractors shouid 


a 


‘communicate with the AMERICAN LUMBERMAN and the 
names of all the manufacturers that make machines espe- 
cially adaptable to lumbermen or loggers will be fur- 
nished promptly. 


PLENTY OF WORK FOR TRACTOR. 


The Warland Lumber Company, manufacturer of lum- 
ber at Warland, Mont., which uses a Holt tractor for 
hauling lumber says of its experience: 


WARLAND, Mont. 
We are handling four trucks about three miles, all we 
dare load at present. When we get a new road built the 
engine will have all it can do because we have 1,500,000 
logs banked ready to be hauled. 
WaARLAND LUMBER COMPANY, 
Seymour Hood, Superintendent. 


SUCCESS WITH LOGGING CONTRACTOR. 

M. G. Ashley, a logging contractor at Cle Elum, Wash., 
is very enthusiastic over the work of his tractor, which 
was purchased from the Holt Manufacturing Company, 
of Spokane, Wash. A letter from Mr. Ashley says: 

CLE ELUM, WASH. 

After having given the engine a four months’ trial at 
hauling logs I have come to the conclusion that it is far 
ahead of any other means for this purpose. I have 
horse teams hauling beside the engine to test out its 
superiority. I find that it would require nine teams of 
horses to haul the same number of feet that the engine 
hauls each day. The upkeep of these horses, here, at 
the present going prices of feed would be at the least 
calculations $14 a day. I would have to hire a teamster 
for each of these nine teams, which would cost me at 
the rate of $3 a day or $27, making a total expense of 
$41 a day for teams. On the other hand the cost of 
the upkeep of the engine each day that it works is ap- 
proximately $4 a day for all the oil and $9.50 for engi- 


WELL SATISFIED WITH TRACTOR. 


J. E. Cress, manufacturer of lumber at Masontown, 
W. Va., has had much success with his tractor which is 
manufactured by the A. B. Farquhar Company, Limited, 
of York, Pa. A letter says: : 

MASONTOWN, W. VA. 

I have one of the A. B. Farquhar tractors and it is 
a good hauler; it is 15 horsepower. I haul 4,000 feet 
of green lumber up a 15 percent grade, besides a water 
and coal wagon. If your roads are dry and your coal 
and water are handy, one will find a tractor all right for 
heavy lumber hauling. 

J. E. CREss. 


LUMBERING STRAY TREES. 


Sometimes a certain part of labor can be efficiently 
and economically done by either a tractor or by a mo- 
tor truck. Such an instance is shown in the use of a 5- 
ton White motor truck for lumbering stray hardwood 
trees in Cuyahoga County, Ohio. The White truck is 
equipped with a power wench for logging the scattered 
trees and on a small scale it is doing the work of a 
iogging locomotive, skidder and donkey engine. The 
power wench driven from the transmission shaft is built 
near the middle of the truck body and is controlled by a 
lever similar to those of the brake and transmission con- 
trol. By use of the wench and a simple rope and chain, 
the truck crew of four men has loaded 1,000 feet of timber 
in twenty minutes. The wench is made of further use 
in lifting logs out of gullies and ravines and in un- 
loading from truck to flat car. 

The truck has a 6-cylinder gasoline motor and in 
all except the wheels is the standard 5-ton truck made 
by the White Company. Both front and’ rear wheels 
are a special build and the driving wheels have a 22- 
inch tread, corrugated in the manner of tractor 
wheels which enables the 
truck to run over soft 








A TRACTOR HAULING SEVERAL TRAILERS LOADED WITH LUMBER. 


neer and helper, making a total expense of $13.50. This 
difference between the cost of hauling the same number 
of feet with horses and with the engine, which is $27.50, 
is a clear profit to me. 

The above figures have been made on actual working 
days. The profits in favor of the Caterpillar are greater 
for me in the long run, because when the roads are un- 
favorable for hauling the engine is costing me absolutely 
nothing, while the teams are eating the same amount of 
feed or more. 

Now, this year I have satisfied myself that moving 
these logs with the engine is far superior to moving 
them with teams and is much more economical during 
the trucking season and I expect to give the engine a 
thorough trial with sleds this winter. 

I am hauling with the engine between nine and 10,000 
feet, of logs each trip on a two and one-half mile haul 
and find that it does it with ease. We have some hills 
of 15 percent grade down which we haul these loads 
and back up which we pull the empty trucks without 
having any trouble either way. 

I am: thinking at present of buying another Caterpillar 
in the spring and removing the teams from the roads. 
In so doing I will have a much better road as the teams 
tear up the ronds a great deal more than the engine. The 
expense of keeping the road in good condition will be 
greatly lessened by this change. 

M. G, ASHLEY. 


MUCH PLEASED WITH TRACTOR. 


S. Y. Irey & Co., lumber dealers at Glen Movre, Pa., 
are very much pleased with the way its tractor, purchased 
from the A. B. Farquhar Company, Limited, of York, 
Pa., is working. A letter says: 

GLEN Moore, Pa. 

We wish to say that the steel gear Class K traction en- 
gine built by the A. B. Farquhar Company in our minds 
is the best tractor built. It is the strongest engine both 
on the road or under the belt of any single cylinder en- 
gine that we know of. We made a careful study of trac- 
tion engines before making our purchase and we think 
that the Farquhar Class K engine has many points of 
superiority, S. Y. IrEy, 

8. Y. Irey & Co. 


ground without difficulty, 
even when away from all 
roads and paths. The front 
wheels are equipped with 
heavy ribbed steel tires. 

Experience has shown 
that the truck can travel 
with a full load in practi- 
cally all seasons of the year. 
The driving power is mul- 
tiplied by the use of a 
gear ratio much lower than 
that used for trucks in 
ordinary service, which 
limits the speed to about 
eight miles an hour. The 
truck has proved economi- 
eal in culling fine speci- 
mens of oak, walnut, hick- 
ory, and ash, and other 
timber found in isolated 
groups. 





TRACTOR OWNERS IN LUMBER INDUSTRY. 
H. D. Ashley, Cle Elum, Wash. 
F. H. Bardshar, Igerna, Cal. 
Bucheye Lumber Company, Spokane, Wash. 
Burroughs-Ross-Colville Company, McMinnville, Tenn. 
Canon City Lumber Company, Creston, B. C. 
Caviness-Slagle Lumber Company, Council, Idaho. 
Coggins Bros. Company, Igerna, Cal. 
Austin Corbin, Spokane, Wash. 
J. E. Craney, Springdale, Wash. 
J. E. Cress, Masontown, W. Va. 
Druke Hardware & Lumber Company, St. Louis, Mo. 
J. N. Durney Lumber Company, Sisson, Cal. 
A. E. Engelbretsen, Red Bluff, Cal. 
William Gill, Shrewsbury, Pa. 
J. H. Goodro, Olympia, Wash. 
Grant Lumber Company, Harrison, Idaho 
R. C. D. Hall, Horner, W. Va. 
G. A. Hartzell, Potosi, Mo. 
Garrett Imhoff, Muscota, Wis. 
S. Y. Irey & Co., Glen Moore, Pa. 
J. S. Kennedy, Newport, Wash. 
B. F. Loomis, Viola, Cal. 
Thomas F. Martin & Son, Lorysville, Pa. 
William Mattila, Toivola, Mich. 
D. McCall, Ione, Cal. 
H. R. McLeod, Baton Rouge, La. 
A. 8. Meckley, Glen Rock, Pa. 
Melrose Lumber.Company, MecShan, Ala. 
Moody Bros. & Co., Bald Knob, Ark. 
North Coast Timber Company, Bellingham, Wash. 
Pine Forest Lumber Company, Bend, Ore. 
Ray Rauch, Newport, Wash. 
Roberson Strader & Co., Below Creek, N. C. 
H. F. Ruggles, MacClenny, Fla. 
A. A. Rust, Dolores, Colo. 
Standard Lumber Company, Deer Park Wash. 
Standard Lumber Company, Sonora, Cal. 
Thatcher Lumber Company, Shingletown, Cal. 
M. B. Vilas & Co., Viola, Cal. 
Warland Lumber Company, Warland, Mont. 
Warren Construction Company, Coeur d’Alene, Idaho. 
Warren & Anderson, Sisson, Cal. 
Westover Lumber Company, McCloud, Cal. 
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A 


Ahn \an & Younkeere (Inc.), New York City. 
Geo C. Anderson & Sons Co., Lathrobe, Pa. 
Acm Lumber Company, San Francisco, Cal. 


Ary: 2 Lumber Company, Denver, Colo. 


Ans. ia Lumber Company, Ansonia, Conn. 
Atlan ic Mill Supply Company, Wilmington, Del. 
Ame van Sash & Door Company, Kansas City, Mo. 
Albiv« Fuel Company, Portland, Ore. 
And: 'son-Tully Company, Memphis, Tenn. 
Frans L. Allen Lumber Company, Fall River, Mass. 
Akros. Lumber Company, Akron, Ohio. 
Ateh’ on Revolving Door Company, Chicago, Il. 

B 
Boy’ Perley Company, Chico, Cal. 
Birmingham Cabinet Company, Hays Mills, England. 
L. W. Blinn Lumber Company, Los Angeles, Cal. 
Boake Manufacturing Company, Toronto, Ont. 
Brossius & Smedley, Wilmington, Del. 


Georze M. Barker, Washington, D. C. 
John &. Burns Lumber Company, Chicago. 
Betty ’s Neck Company, Rock, Mass. 
Baker & Baker, Springfield, Il. 
Brockton Ideal Box Company, Brockton, Mass. 
E. L. Bonney, Brockton, Mass. 
George T. Barker Lumber Company, Waltham, Mass. 
Buttrick Lumber Company, Boston, Mass. 
Bryant Lumber & Shingle Company, Seattle, Wash. 
F. A. Blodgett Company, Springfield, Mass. 
Buttrick Lumber Company, Boston, Mass. 
Brockway-Smith Corporation,. Boston, Mass. 
Brett Lumber Company, Boston, Mass. 
Blanchard Lumber Company, Boston, Mass. 
Bay State Lumber Company, Boston, Mass. 
F. R. Brownell & Company, Sac City, Iowa. 
Bluff City Lumber & Coal Company, Council Bluffs, Ia. 
Berkshire Lumber Company, Pittsfield, Mass. 
Volney G. Bennett Lumber Company, Camden, N. J. 
Brubaker Bros. Company, San Dimas, Cal. 
Butler-Howell Company, New Brunswick, N. J. 
John B. Bell Company, New York City. 
J. F. Bicknell Lumber Company, Worcester, Mass. 
Bardwell-Robinson Company, Minneapolis, Minn. 
Boyer-Van Kuran Lumber & Coal Company, Omaha, 
Neb. 
Melone Bovey Lumber Company, Minneapolis, Minn. 
Besson & Co, Dobbs Ferry, N. Y 
Brooks Bros. Lumber Company, St. Paul, Minn. 
Badger Lumber Company, Kansas City, Mo. 
Berkshire Lumber Company, Kansas City, Mo. 
Berkshire Lumber Company, Pittsfield, Mass. 
John M. Bryne Lumber Company, Kansas City, Mo. 
Boeckeler Lumber Company, St. Louis, Mo. 
Bennett Lumber Company, Camden, N. J. 
Butler-Howell Company, Elizabeth, N. J. 
Beck Lumber Company, Milwaukee, Wis. 
Brewster & Son (Ince.), Ridgefield, N. J. 
E. Bailey Sons (Inc.), Patchogue, L. I., N. Y. 
Bright & Doffins, Christiansburg, Ohio. 
Borton Bros. Lumber Company, Junction City, Ore. 
Behrer & Benson, Chicago, Tl. 
J. O. Bouffard & Co., Chicago, Tll. 
Brown-Borhek Lumber & Coal Company (Ltd.), Beth- 
lehem, Pa. 
Cc 
Aaron Carlson Lumber Company, Minneapolis, Minn. 
Geo. Carroll & Bro. Company, Erie, Pa. 
F. D. Cooke Lumber Company, Nashua, N. H. 
J. E. Cameron Lumber Company, Portland, Oregon. 
Central Door & Lumber Company, Portland, Ore. 
Clark Lumber Company, Grinnell, Iowa. 
Chandler Lumber Company, Gravity, Iowa. 


William Curtis’ Sons Company, Roxbury, Mass. 
H. F. Cady Lumber Company, Omaha, Neb. 
Chicago Lumber Company, Omaha, Neb. 

Coleord Lumber Company, Atlanta, Ga. 
stcomee Lumber Company, Lela, Ga. 
Marcus 


Campbell Lumber Company, Los Angeles, Cal. 


Consolidated Lumber Company, Los Angeles, Cal. 
California Door Company, San Francisco, Cal. 
Canaian Western Iumber Company, Fraser Mills, 
B.C 
Capita! City Lumber Company, Hartford, Conn. 
Capit:] Lumber Company, Indianapolis, Ind. 
Chie Cooperage Company, Chicago, Tl. 
Can in Pacifie Lumber Company (Ltd.), Vancouver, 
Canatian & Puget Sound Lumber Company, Victoria, 
Can Lumber Company (Ltd.), Toronto, Ont. 
Clar! Bros, & Company, Plymouth, Pa. 
Curt Bros., Wausau, Wis. 
Cin ati Sash & Door Company, Cincinnati, Ohio. 
C. \\ opp, New York City. 
Chi -o Mill & Lumber Company, Chicago, Ill. | 
Coe 3ros. Lumber Company, Milwaukee, Wis. 
Chi » Sash, Door & Blind Mfg. Company, Chicago, 
Can’ 4 Lumber Company, Cedar Rapids, Iowa. 
Wil Curtis Sons Company, Boston, Mass. 
Cur’ & Pope Lumber Company, Boston, Mass. 
Can’ |] Lumber Company, Waterloo, Iowa. 
Cur’ Sash & Door Company, Sioux City, Iowa. 
Cave “proul & Co., Greene, Towa. 
Curt ros. & Co., Clinton, Iowa. 
_ & Panseott, Merchantsville, N. J. 
a 


\intber Company, Auburn, N. Y. 


Curtis Door & Sash Company, Chicago, Ill. 
D 
Dudfield Lumber Company, Palo Alto, Cal. 
De Forest & Hotchkiss Company, New Haven, Conn. 
Delta Lumber Company, New Orleans, La. 
Fred J. Derry, Danvers, Mass. 
E. 8. Decker Lumber Company, Springfield, Mass. 
T. M. Daley, Watervliet, Mich. 
E. M. Diebold Lumber Company, Pittsburgh, Pa. 
Doughty Lumber Company, Newton, Kan. 
Downes Lumber Company, Boston, Mass. 
E. 8. Decker Lumber Company, Greenfield, Mass. 
Dascomb-Daniels Lumber Company, Kansas City, Mo. 
Dierks Lumber & Coal Company, Kansas City, Mo. 
Dirks & Sons Lumber Company, Kansas City, Mo. 
C. N. Dietz Lumber Company, Omaha, Neb. 
M. A. Disbrow & Co., Omaha, Neb. 
G. H. Dingledy Lumber Company, Youngstown, Ohio. 


Debere & Schloegel Lumber Company, Milwaukee, Wis. 


Henry H. Dyke, Worcester, Mass. 
E 


Eclipse Lumber Company, Clinton, Iowa. 

Euclid Avenue Lumber Company, Cleveland, Ohio. 
Eagle Lumber Company, Lancaster, Pa. 

Elgin Lumber Company, Elgin, Il. 

Eureka Milling & Lumber Company, Alameda, Cal. 
Elyria Lumber & Coal Company, Elyria, Ohio. 


i 
F. W. Foss Lumber Company, (Inc.), Berkeley, Gal. 
E. J. Foster, Los Angeles, Cal. 
Henry Frerk Sons, Chicago, Ill. 
Friend & Terry Lumber Company, Sacramento, Cal. 
Foster Lumber & Coal Company, Valparaiso, Ind. 
W. G. Fiske, Upton, Mass. 
Farmers’ Lumber Company, Omaha, Neb. 
Fifield Lumber Company, Janesville, Wis. 
Flour City Fuel & Lumber Company, Minneapolis, Minn. 
H. G. Foote Lumber Company, Minneapolis, Minn. 
Fidel-Ganahl Lumber Company, St. Louis, Mo. 
C. B. French Cabinet Company, Brooklyn, N. Y. 
M. B. Farrin Lumber Company, Cincinnati, Ohio. 
Foss Woodworking Company, Cleveland, Ohio. 
Fletcher Lumber Corporation, Springfield, Mass. 
John C. Fitzsimmons Lumber Company, Steubenville, 
Ohio. 
G 
Ganahl Lumber Company, Los Angeles, Cal. 
Glenwood Lumber Company, San Jose, Cal. 
Griffith Lumber Company, Santa Ana, Cal. 
Alvin Grube, Southport, Ind. 
George W. Gale Lumber Company, Boston, Mass. 
General Construction Company, San Francisco, Cal. 
J. H. Gerlach Company, Cambridge, Mass. 
Greene & Wood, New Bedford, Mass. 
Grable Lumber Company, Export, Pa. 
Byron E. Grover, Lynn, Mass. 
Grater Body Company, Norristown, Pa. 
Grays Harbor Lumber Company, Hoquiam, Wash. 
Gulf Lumber Company, Fullerton, La. 
George W. Gale Lumber Company, Cambridge, Mass. 
J. A. Gill, Kalamazoo, Mich. 
Guiou & Ledwich, Omaha, Neb. 
M. D. Greene Lumber Company, Auburn, N. Y. 
Greer-Wilkinson Lumber Company, Indianapolis, Ind. 
Charles Grabbe Company, Rockaway Beach, N. Y. 
H 
Alfred G. Hauenstein, Buffalo, N. Y. 
John Hinckley & Son, Yarmouth Port, Mass. 
Harmon & Weath Company, Omaha, Neb. 
George A. Hoagland, Omaha, Neb. 
E. H. Howland Lumber & Coal Company, South 
Omaha, Neb. 3 
J. E. Henry & Sons Company, Lincoln, N. H. 
Howell Lumber Company, New Brunswick, N. J. 
Hurd Bros (Ine.), Buffalo, N. Y. 
Howards Company, New Haven, Conn. 
Howell Lumber Company, New York City. 
Hopeman Bros. Lumber & Manufacturing Company, 
Rochester, N. Y. 
F. W. Harrison & Son, Cleveland, Ohio. 
Heller Bros. Lumber Company, Youngstown, Ohio. 
Huffman Bros., Youngstown, Ohio. 
W. H. Heath, Greenock, Pa. 
M. Hilty Lumber Company, Milwaukee, Wis. 
Hammond Lumber Company, Los Angeles, Cal. 
Hale & Symons, Sonora, Cal. 
Hallack & Howard Lumber Company, Denver, Colo. 
C. Hafer Lumber Company, Council Bluffs, Iowa. 
P. S. Huckins Company, East Boston, Mass. 
W. F. Hurd Lumber Company, Detroit, Mich. 
Hardwood Door Company, St. Paul, Minn. 
Hotchkiss Bros., Torrington, Conn. 
Herman H. Hettler Lumber Company, Chicago. 
George A. Hoagland, Council Bluffs, Iowa. 
N. E. Holden, Danville, Til. 
M. Highland & Son, Kewanee, Ill. 
8. J. Houston Lumber Company, Hutchinson, Kan. 
Hampton Lumber Company, Omaha, Neb. 
Hines Lumber Company, Memphis, Tenn. 
Hynes Bros., Chicago, Ill. 
L. A. Hughes Manufacturing Company, Los Angeles, 
Cal. 


Ingalls Lumber Company, Norwich, Conn. 
Interstate Lumber Company, Malden, Mass. 


Write the American Lumberman Motor Truck Department for Advice on Your Delivery Problems. 





Independence Lumber Company, Omaha, Neb. 
Independence Sash & Lumber Company, Independence, 
Mo. 
J 


J. G. Justis Company, Newport, Dela. 
Jackson & Newton Company, Boston, Mass. 
Jewett Lumber Company, Des Moines, Iowa. 
Jones Lumber Company, Portland, Ore. 


K 
King Lumber Company, Bakersfield, Cal. 
Kerckhoff-Cuzner Lumber Company, Los Angeles, Cal. 
Theodore Kundtz Company, Cleveland, Ohio. 
Charles W. Kotcher Company, Detroit, Mich. 
Keys Lumber & Coal Company, Omaha, Neb. 
Charles C. Kellogg & Sons Company, Utica, N. Y. 
Katonah Lumber, Coal & Feed Company, Katonah, 
Nauk. 
L 
Lampson Lumber Company, New Haven, Conn. 
Liberty Lumber Company, Springfield, Mass. 
E. W. Larish & Son, Wyoming, Pa. 
Lee Lumber Company, Memphis, Tenn. 
Lingo Lumber Company, Dallas, Tex. 
Luellwitz Lumber Company, Spokane, Wash. 
Lincoln Lumber Company, Methuen, Mass. 
Irving Lockwood, New Canaan, Conn. 
Lexington Lumber Company, Lexington, Mass. 
Lexington Lumber Company (Inc.), Boston, Mass. 
Lawrence & Wiggin, Boston, Mass. 
Loetscher-Jarger Mfg. Company, Des Moines, Iowa. 
Lee & Lyman Lumber Company, Kansas City, Mo. 
Lowrie & Robinson Lumber Company, Detroit, Mich. 
Lamb Lumber Company, Minneapolis, Minn. 
Lamb Lumber Company, St. Paul, Minn. 
J. G. Laird Lumber Company, Ashtabula, Ohio. 
Los Angeles Box & Lumber Company, Hermosa Beach, 
Cal. 
M 
Mills-Carleton Company, Cleveland, Ohio. 
— Box & Cooperage Company, Gloucester, 
Mass. 
Madero Lumber Company, Fresno, Cal. 
Madary Planing Mill, Fresno, Cal. 
Frank Miller Lumber Company, Bridgeport, Conn. 
——a Lumber Company, Los Angeles, 
al. 
Madera Sugar Pine Company, Madera, Cal. 
Mattole Lumber Company, Petrolia, Cal. 
Mattole Lumber Company, San Francisco, Cal. 
McCue Lumber Company, Denver, Colo. 
R. H. Morehouse Company, Omaha, Neb. 
Morgan & Humiston Company, New Haven, Conn. 
E. W. McClave & Sons, Newark, N. J. 
Miller Lumber Company, New York City. 
W. A. C. Miller Company, Detroit, Mich. 
William B. Morse Lumber Company, Rochester, N. Y. 
John L. Mitchell Lumber Company, Hull, Mass. 
Morrison-Skinner Company, Wakefield, Mass. 
Minneapolis Sash & Door Company, Minneapolis, Minn. 
Missouri Lumber Company, Deslet, Mo. 
J. H. Merrell Lumber Company, Kansas City, Mo. 
McShane Lumber Company, Omaha, Neb. 
Carl Miller Lumber Company, Milwaukee, Wis. 
Middletown Lumber Company, Middletown, Ohio. 
George McQuesten Lumber Company, Boston, Mass. 
Machias Lumber Company, Machias, Me. 
H. A. Morse & Co., Walpole, Mass. 
Missouri River Lumber Company, Omaha, Neb. 
Montgomery Bros. & Company, Buffalo, N. Y. 
Madden Lumber Company, Troy, N. Y. 
Manhattan Lumber Company, Gary, Ind. 
Minnetonka Lumber Company, Oklahoma City, Okla. 
Mears-Slayton Lumber Company, Chicago, Ill. 
Melrose Mill Company, Chicago, Tl. 
Morgan Sash & Door Company, Chicago, Ill. 
ao Puget Sound Lumber Company, Victoria. 
B.€. 
N 
Northland Lumber Company, St. Paul, Minn. 
L. J. Nelson & Co., Omaha, Neb. 
Northwestern Lumber Company, Hoquiam, Wash. 
Nassau Lumber Company, Hempstead, L. I., N. Y. 
Newburg Contracting Company, Los Angeles, Cal. 
Charles Nelson Lumber Company, San Francisco, Cal. 
Newark Lumber Company, San Francisco, Cal. 
F. U. Newcomb, Litchfield, Conn. 
New Haven Saw Mill Company, New Haven, Conn. 
North Vernon Lumber Company, North Vernon, Ind. 
Northland Pine Company, Minneapolis, Minn 
Nash Robinson Lumber Company (Ine.), Waco, Tex. 
ee sy Bridge Supply & Lumber Company, Omaha, 
Neb. 
Oo 
Orban Lumber Company, Pasadena, Cal. 
Omaha Lumber & Coal Company, Omaha, Neb. 
Oregon Lumber Company, Dee, Ore. 
Omaha Hardwood Lumber Company, Omaha, Neb. 
Ocean City Lumber Company, Ocean City, N. J. 
Ohio Sash & Door Company, Cleveland, Ohio. 


P 
Pacific Sash & Door Company, Los Angeles, Cal. 
Pope & Talbot Company, San Francisco, Cal. 
Charles H. Phillips Lumber Company, Plainfield, Conn. 
Perkins Woodworking Company, Boston, Mass. 
(Concluded on Page 85.) 
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Assembling Four Wheel Drive Trucks. 


Buying a Motor Truck 
For Maximum Service 


requires a little more thought and investigation than buying a 
truck to merely parade your name and business about the 
streets. We believe in advertising, but bill boards and street 
car signs are cheaper than motor trucks—especially if the truck 
presents the least intimation of rendering hauling service. Few 
businesses can afford a motor truck for looks and those who 
can’t are today looking closely into the records made by our 


Four Wheel Drive Truck 


Proven Merit. 


We've proved conclusively that 
power applied to all four wheels is 
cheaper, more efficient and in every 
way more dependable than power in 
but two wheels. We've driven a 
Four Wheel Drive Truck through 
sand and mud to prove that it is the 
only truck fit for the delivering of 
lumber in rural communities, as well 
as on paved streets. Before our 
trucks are taken into our paint shop, 
they must stand our sand test, which 
means the hauling of a capacity load 
through hub deep sand. What cther 
truck that you know of could pull 
itself out of sand hub deep — say 
nothing about the load? To do this, 
all four wheels have got to be 
alive so that there is no resistance to 
overcome. But pulling capacity is 
not all you gain in the Four Wheel 
Drive—ask us for other advantages. 





The Commissioners of Lincoln Park 
North Clark and Center Sts., Chicago 


Chicago, Ill., Aug. 11, 1913 

Gentlemen: — I have your favor of the 19th 
regarding the Four Wheel Drive Auto Co., and 
would say we have had one in our possession 
since November last year and it cannot be beat 
in any way. We have tried it out very thor- 
oughly under all conditions that any truck 
would be put through. There isnocomparison 
between it and rear driven trucks. 

I have rear driven trucks, both electrical and 
gasoline,and would not consider these in the 
same class with the Four Wheel Drive truck 
for efficiency. I also find it much cheaper to 
maintain, taking less gasoline and being easier 
on tires. 

We thought before we purchased our truck 
that the price was a little high, but since using 
it we have decided that itis much the cheaper 
truck as you get more for your money than on 
any other truck on the market, and the wear 
and strain on it is much less. I am satisfied 
you would be well pleased with the Four Wheel 
Drive truck as it will do as much and even more 
than you expect of it, doing the work very easily 
and the machine is easy to handle. If you are 
interested we would be pleased to have you visit 
our garage when you are in the city and look 
over our assortment of trucks. We will be glad 
to give you any information in regard to cost, 
date, etc. Yourstruly, C.F. CUTTLER, 

Mer. Lincoln Park Commissioners Garage, 


We have many testimonial letters from users—including record 
tests in the U. S. Army—which you can have for the asking. 


The Four Wheel Drive Auto Co. 


CLINTONVILLE, WISCONSIN 








A Corner of our Machine Room. 
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It would take seventeen 
horses to do this work 








A 3% ton KisselKar Truck owned by the 
Ingalls Lumber Company, of Norwich, Conn., 
makes three round trips of twenty miles every day, 
excepting Sunday. It carries 180 railroad ties daily, 
or 1080 per week, over bad roads. 


A four horse truck engaged in the same work 
makes one trip daily carrying 50 ties per day, or 
250 ties per week. The Company explains that 
the horses can only be safely used five days in the 
week owing to the difficult nature of the run. 


Under these conditions it would take a fraction 
over seventeen horses to do the work of the KisselKar 


Truck. 


KISSELKAR 


‘TRUCKS 


Six Sizes—1500 lIbs., 1, 14, 24+, 34, 6 tons. 





There are four all important elements to be 
considered in the selection of a motor truck. 


Ist—the construction and record of the truck. 
2nd—its adaptability to the duty required of it. 
3rd—the permanency and responsibility of the 
makers. 4th—the facilities to give thorough service. 


Each of these considerations are satisfactorily 
met in KisselKar Trucks. 


Investigate the KisselKar Truck 
and the written KisselKar Ser- 
vice Guarantee to owners. Write 
for new illustrated portfolio. 


KISSEL MOTOR CAR CO. 532 Kissel Ave., Hartford, Wis. 


New York, Minneapolis, Chicago, Philadelphia, Milwaukee, Los Angeles, 
San Francisco, Oakland, Dallas, Boston, St. Paul, Kansas City 


and over 300 other leading points. 


<i 


NOVEMBER 29, 1913, 
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Pope : Cottle Company, Chelsea, Mass. 

Platne’ Lumber Company, Omaha, Neb. 

Pacific Mutual Door Company, Chicago, Il. 

Charl. H. Phillips Lumber Company, New York City. 
Potter Teare & Co., Cleveland, Ohio. 

Pitts! gh Hardwood Door Company, Pittsburgh, Pa. 
J, A. otter, Providence, R. I. 

provi ence Box & Lumber Company, Providence, R. 1. 
Peshasiin Lumber Company, Peshastin, Wash. 

Pine | .mber Company, Milwaukee, Wis. 

Paine Lumber Company, Oshkosh, Wis. 


Q 


H. A. Quinn Lumber Co., Council Bluffs, Iowa. 
Queen ity Furniture Company, Baker, Ore. 


R 


Georg: W. Robbins & Sons Company, Springfield, Mass. 
Rathiun & Kraft Lumber & Coal Company, Battle 
( ek, Mich. 

Reed « Sherwood Company, Anoka, Minn. 

Casper Ranger Lumber Co., Holyoke, Mass. 

Georg) A. Rutherform Company, Cleveland, Ohio. 

Red Rk: ver Lumber Company, Doyle, Cal. 

Red River Lumber Company, Minneapolis, Minn. 

Rodman Lumber Company, Rodman, Fila. 

Reed & Co., Toronto, Ont. 

Reese Snider Lumber Company, Terre Haute, Ind. 

E. 8. Roberts, Boston, Mass. 

U. N. Roberts, Davenport, Iowa. 

Riversiie Lumber Company, Calgary, Alta. 


Scranton Road Lumber Company, Cleveland, Ohio. 

Steeltun Lumber Company, Columbus, Ohio. 

Sandusky Sash, Door & Lumber Company, Sandusky, 
Ohio. 

Salmen Brick Lumber Company, New Orleans, La. 

A. Spooner & Son, Mondamin, Iowa. 

Henry H. Stanton, Huntington, Mass. 

A. T. Stearns Lumber Company, Neponset, Mass. 

Chaffee Bros. Company, Oxford, Mass. 

Clinton V. Sanders, Taunton, Mass. 

Smith Sash & Door Company, Minneapolis, Minn. 

Schwarz Bros., Bridgeport, Conn. 

Sterns Lumber Company, Boston, Mass. 

George Sack & Sons, Lauraville, Md. 

Spring Valley Lumber Yard, San Francisco, Cal. 

Peter J. Seippel Lumber Company, Dubuque, Iowa 

James Schultz Lumber Company, Los Angeles, Cal. 

Southern California Hardwood & Mfg. Company, Los 
Angeles, Cal. ; 

E. J. Stanton & Son Lumber Company, Los Angeles, 
Cal. 


Sunset Lumber Company, Oakland, Cal. 
Sunset Lumber Company, San Francisco, Cal. 
Sacramento Lumber Company, Sacramento, Cal. 
San Francisco Lumber Company, San Francisco, Cal. 
Santa Clara Valley Mill & Lumber Company, San 
Francisco, Cal. 
T. B. Stockham & Bro., Morrisville, Pa. 
H. O. Seiffert Lumber Company, Davenport, Iowa. 
George A. Stevens, Great Barrington, Mass. 
Alfred Struck Company, Louisville, Ky. 
Skookum Lumber Company, Omaha, Neb. 
Steubenville Building & Lumber Company, Steuben- 
ville, Ohio. 
Smedley Bros. Company, Frankford, Pa. 
Spanogle Yeager Milling Company, Lewistown; Pa. 
E. D. Sawyer Lumber Company, Boston, Mass. 
Sabine Company, Beaumont, Tex. 
George W. Smyth Lumber Company, Beaumont, Tex. 
Stetson & Post Lumber Company, Seattle, Wash, 
St. Paul & Tacoma Lumber Company, Tacoma, Wash. 
St. Paul Sash & Door Company, St. Paul, Minn. 
Steinman Lumber Company, Milwaukee, Wis. 
Standard Sash, ‘Door & Lumber Company, Chicago, Ill. 
Standard Supply & Equipment Company, Philadelphia. 
W. H. Saylor & Sons, Pottstown, Pa. 
Schafer Bros., Rochester, N. Y. 
N. J. Schlachter, Gettysburg, 8. D. 
Shamokin Lumber & Manufacturing Company, Shamo- 
kin, Pa. 
e 


Taylor & Co., Alameda, Cal. 

Tacoma Mill Company, Redwood City, Cal. 

Taber Lumber Company, Keokuk, Iowa. 

a aaa Lumber Company, Minneapolis, 
finn. 

Bailey Townsend, Oyster Bay, L. I., N. Y. 

Trexler Lumber Company, New York City. 

Trexler Lumber Company, Kearney, N. H. 

Trexler Lumber Company, Newark, N. J. 

Totten & Brandt, Stockton, Cal. 

Taunton Lumber Company, Brockton, Mass. 


U 

Union Railway & Supply Company, Philadelphia, Pa. 
Vv 

Van Arsdale-Harris Lumber Company, San Francisco, 


Cal. 

Virginia Lumber Manufacturing Company, Roanoke, 
Va. 

Vernier-McLaughlin & Co., Archbold, Ohio. 

Verdi Lumber Company, Reno, Nev. 

William S. Van Clief, Port Richmond, L. I., N. Y. 

Vancouver Lumber Company, Vancouver, B. C. 


Villaume Box & Lumber Company, St. Paul, Minn. 
Villaume Box & Lumber Company, Minneapolis, Minn. 


Ww 


E. K. Wood Lumber Company, Los Angeles, Cal. 

E. K. Wood Lumber Company, Oakland, Cal. 

Warren Lumber Company, Sacramento, Cal. 

Western Lumber Company, San Diego, Cal. 

Waterhouse & Lester Company, San Francisco, Cal. 

West Sacramento Company, San Francisco, Cal. 

Woods Lumber Company, San Francisco, Cal. 

West Side Lumber Company, Atlantic City, N. J. 

Washburn Todd Company, Ossining, N. Y. 

Waterhouse & Lester Company, Stockton, Cal. 

West Side Lumber Company, Tuolumme, Cal. 

C. T. White & Sons (Ltd.), East Apple River, N. 8. 

Wilmington Sash, Door & Blind Co., Wilmington, Dela. 

Woodward Lumber Company, Atlanta, Ga. 

Wahlfield Manufacturing Company, Peoria, Ill. 

Wileox Bros. Manufacturing Company, Lebanon, Ind. 

Weir & Cowley, Ligonier, Ind. 

George F. Welch, Sciatuate, Mass. 

Western Sash & Door Company, Kansas City, Mo. 

West Lumber & Manufacturing Company, Plymouth, 
, FS 

L. Williams, Providence, R. I. 

Wabash Screen Door Co., Memphis, Tenn. 

L. Warren Company, Aberdeen, Wash. 

Wilson Webber Lumber Company, Menominee, Mich. 

West Allis Lumber Company, Milwaukee, Wis. 

Wilbur Lumber Company, Milwaukee, Wis. 

Williams Lumber Company, Geneva, N. Y. 

Willson & Adams Company, Mt. Vernon, N. Y. 

I. T. Williams & Sons, New York City. 

Woodstock Company, Jersey City, N. J. 

William H. Wood Lumber Company, Cambridge, Mass. 

W. W. Wood Lumber Company, Bellefourche, 8. D. 

David Whiting & Sons, Charleston, Mass. 

Wood Lumber Company, Falmouth, Mass. 

Webber Lumber & Supply Company, Fitchburg, Mass. 

George M. Woods & Co., West Cambridge, Mass. 

Webster Whipple Lumber Company, Minneapolis, Minn. 

Westlund-Westerberg Company, Minneapolis, Minn. 

Wilcox Bros. Lumber Company, Minneapolis, Minn. 

John F, Wilcox Company, Minneapolis, Minn. 

Webster Whipple Lumber Company, St. Paul, Minn. 

¥ 


Yarnelle Lumber & Coal Company, Wabash, Ind. 
Yerks & Co., Yonkers, N. Y. 
Yellow Pine Lumber Company, Brooklyn, N.Y. 
Yellow Pine Lumber Company, New York City. 

Zz 
John Zitterbart, Latrobe, Pa. 





(Continued from Page 77.) 
must take care of contractors in whatever part of the 
city they may be, we do not see how an up-to-date city 
yard can get along without at least one truck. Of course 
the number of trucks would depend entirely on the vol- 
ume of business. 

In closing we would make one suggestion—that the 
best is the cheapest in the long run, not only in trucks 
but in drivers, 

DASCOMB-DANIELS LUMBER COMPANY, 
J. N. Daniels, Assistant Secretary. 





QUICK DELIVERY ON LONG HAULS. 

A Kelly 3-ton truck is giving the Lee & Lyman Lum- 
ber Company, of Kansas City, Mo., very good service. 
Concerning how the Kelly truck fared in operation a 
letter says: 

KANSAS City, Mo. 








KNOX TRACTOR THAT MAKES TWO DAILY TRIPS. 


HAUL OF TWENTY-ONE MILES. 


The Montgomery & Mullin Lumber Company, of Los 
Angeles, Cal., has in use a Knox Tractor, hauling lumber 
21 miles from its wholesale yard at Redondo Beach to 
Los Angeles, This truck is able to make two trips a 
day and the company’s experience with the motor truck is 
described in the following letter: 


Los ANGELES, CAL. 
We are at present trying out a Knox Tractor in haul- 
ing from Redondo Beach, our wholesale yard, for direct 
distribution here in the city. It is a 21-mile haul and we 
are making two trips a day, which you will see is quite a 
try-out. However, our experience is too new to give any 
reliable data on same as yet. With our system of good 
toads, we believe that this is the most practicable method. 
Having worked out the system of loading and unloading 
the trailer, we believe that we have the ideal system of 
hauling lumber, especially where long lengths are re- 

quired. 
MontTGOMERY & MULLIN LUMBER COMPANY, 
C. H. Griffen, Secretary and Treasurer. 





DECIDED ADVANTAGE SHOWN. 


Concerning truck operation Taylor & Co., of Alameda, 
Cal., say that they have hardly had their Packard three- 
ton truck sufficiently long to test its reliability. A let- 
ter from this concern says: 

ALAMEDA, CAL. 





We are using a Kelly 3-ton truck and do just about 
two and a half times the work of a team each day. It 
furnishes quick delivery on long hauls and the only fault 
we find with it is that 
sometimes there are places 


where it cannot get to as 

well as a team ean. 

Lee & LYMAN LUMBER 
CoMPANY. 


SAVER OF TIME AND 
EXPENSE. 
Charles Hagen, lumber 
dealer and manufacturer 
of cheese boxes at Black 





Creek, \Vis., says he has 
had good results from his 
Four \Vheel Drive truck 
Which e has been using 
for over a year. His letter 
SAVS: 


Brack CREEK. WIs. 


I e used a Four 
Whee! rive truek for over 
a year and have had very 


g00d te <ults. It has plenty 
of po.cr for bad roads 
and is a saving in both 
time nd expense over 
hors¢ I make as high as 
100 1 ‘es a day, which, of 
Course would be impossi- 
ble th a team. The 


truck ‘as single tires all 
aroun: ind follows a track, 
Which ' find does not eut 
up the roads as badly as 
o ‘snes of trueks which 
Se j 


tires, 
H1ARLES HAGEN. 





MOTOR TRUCK CAPABLE OF HAULING SHINGLE LOAD OF BIG PROPORTIONS. 


We have used a Packard 
3-ton truck for the last five 
months. We hardly think 
that our experience will be 
as reliable as that of those 
who have used trucks much 
longer. 

All trucks operate well 
when they are new. Most 
horses work well when they 
are young. We have had 
no extraordinary expenses 
to meet during this time, 
but our books show a de- 
cided advantage in favor 
of trucks over horses. 
Whether this advantage 
will be sustained through 
the life of the truck re- 
mains to be seen. If de- 
preciation in the life of a 
truck, put at four years, 
is fairly counted in, we 
think that the advantage 
of mechanical transporta- 
tion would be nil. Every 
year, however, sees an im- 
mlovement in motor truck 
hauling and we have no 
doubt that this method will 
prevail. 

TAYLOR & Co., 
By Wm. H. Tay or. 


(Continued on Page 87.) 
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Excessive Trucking Expense Eats Up Your Profits. 


Sooner or later you must squarely face the problem and seek a remedy. 


One Knox-Martin Tractor costing approximately $370 per ton capacity will 
do at least twice the work of a motor truck costing $750 per ton capacity. The 
It is daily doing the work of 14 horses for many concerns. 


Excessive rubber tire cost is eliminated by the Knox-Martin Tractor system 
which uses steel tires under the greater part of the load. 


Martin 
Tractor System 








has cut the cost of trucking in 
half for lumbermen throughout 
the United States. 


It Will Do The Same For You. 
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Knox-Martin Tractor hauling 304ons of lumber for a California Company. 


Expensive replacement of vital parts is largely avoidedwith the Knox- Martin 
Tractor, because the heavy starting shocks are effectively cushioned. 
All mechanical parts readily accessible. 


LL 


Send today for copy of our 
valuable booklet “Trucking 


yy 


NEW YORK BRANCH, 1872 Broadway. CHICAGO BRANCH, 1458 Michigan Ave. mands your immediate attention 
B 
OSTON BRANCH, 885 Boylston Street. —today— now. 


TRACTORIZE YOUR HEAVY HAULING 



























Universal Motor Trucks 


. . . . . Poel aaa 
will do what you want them to do because designed and built to satisfy your special needs. ( — S\ 
L 

Our 1-ton truck has the ‘“worm drive’’, long in use on foreign built trucks. This drive has been slow ; Mf aimee 
of adoption here because of existing United States patents. F sila SEE =3 

. - ° f a : SS J —aa 
All Universals are ‘‘fool-proof’’—exclusive mechanical features protect the Universal from incompetent g ae LES & 
or careless drivers. Its engine cannot be ‘‘raced’’; it cannot be driven faster than the point at which ( a Be \\ Gio SS 
it develops its maximum power,—not without special adjustment. \ rr GF 






‘*Why a Universal”’ 


BECAUSE its special design as a commercial truck gives 
you more loading space for the wheelbase than any other 
truck made. 

BECAUSE its low loading floor saves time and labor in 
loading and unloading. 

BECAUSE its special construction scientifically distributes 
its own and its load weight to equalize the strain on all 
parts, insuring a lower cost of up-keep than on other 
trucks. 

BECAUSE it is © fool-proof’’—drivers cannot “‘ joy-ride’’ 
on it; a moment’s carelessness cannot easily put it out of 
commission. ’ 

BECAUSE there is a Universal built for the special need 
of your business. 

BECAUSE a Universal gives you most for your money. 





DETROIT, MICH =——— 
U.S.A. 

















l-ton Standard Express 1-ton Standard Stake Body,$2,000 \ —_— z 
Body with top & curtains, $2,050 2-ten Standard Chassis, - 2,800 \\ i 

1-ton Chassis with Driver's, 3-ton Standard Chassis— i. yy, 

seat and equipment for 132’’ wheelbase or 150”’ Sa 

special bodies - - 1,950 wheelbase - - - 3,400 





Write Today for Details and Catalogue. 


The Universal Motor Truck Coo., 507 theodore st, DETROIT, MICH. U.S.A. 


FRED K. PARKE, General Manager. 





















Write the American Lumberman Motor Truck Department for Advice on Your Delivery Problems. 
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(Continued from Page 85) 
TRUCK OPERATION 
COST DATA. 

T) lumber truck has 
convineed T. B. Stockham 
& Bro., of Morrisville, Pa., 


that s the best and most 
economical to make deliv- 
eries in the lumber and 


providing 
truck is used in 


isiness, 


mill 


that {he 3 

the most economical man- 
ner. ‘their experience with 
the truck is deseribed in 


the following manner: 
\[ORRISVILLE, Pa. 








— 


TRUCK OPERATION 


COST DATA. 
A very valuable letter 
on truck service was sent 


in by the Curtis Sash & 





“a 





Our experience with the 
lumber truek has been of 
such 2 nature that we are 
convinced that the best and 
most economical way to 
run sa track in the lumber 
and mill business is to have 
a system whereby the truck 
shall not be kept standing 
during loading operation, MOTOR 
and i possible, sO ar- 


ranged to unload in the quickest time. We are now 
designing an arrangement for a system of false 
bodies, or crates, or both, which shall be loaded either 
in the mill or the coal yard with lumber, cement or any 
other builders’ supplies which we have and then con 











TRUCK THAT IS PROVING AN ECONOMY. 








TRUCK PROVING ITSELF A UTILITY TO BOX MANUFACTURER. 


veyed by a wagon, under a hoisting trestle arrangement, 
and lift the same with chain blocks, under which the 
truck will back to be loaded in this manner. 

The automobile as an advertising agent can not be 
surpassed and increases a firm’s territory very materially. 
Traveling through the country with our manufactured 
products brings to the attention of builders in other 
towns and farmers to the business in a manner that news- 
paper advertising can not reach and we believe that for 
the first two years’ operation of our truck, what has been 
lost in efficieney has been gained in advertising. 

We would advise any firm purchasing a truck to look 
into the above-mentioned features seriously and consider 
the adaptability of the body arrangement to their busi- 
ness, as we believe that interchangeable bodies are far 
more effective and mean more for efficiency than a per- 
manent body on a truck in this line of business. We 
have, furthermore, tried out the trailer proposition and 
find it a rather cumbersome arrangement. 

T. B. StrockHAM & Bro., 
By Thomas B. Stockham. 





AKRON, OHIO. 
We use a Service 1-ton truck for light delivery work 
and find that it is the best we ever had for medium loads 
of lumber. We have had this truck for about a year 
and it has been a great time-saver. 
AKRON LUMBER COMPANY. 


Door Company, of Sioux 
City, Iowa. The company 
has a Wileox 114-ton truck 
for light delivery work in 
Sioux City and finds that 
it has given satisfaction. 
A sidelight upon the ques- 
tion of cost of operating 
the truck is contained in 
the letter, which is as fol- 
lows: 





Sioux City, Iowa. 

We have been using 
since a year ago last 
March a Wileox Model K 
1%-ton truck. Our use of 
this has been largely con- 
fined to our city delivery 
work, with oceasional trips 
to one depot that is about 
114 miles from our plant. 

We average from 20 to 25 miles a day and, after 
changing the style of carburetor to a more economical 
form, find that we are getting about 8 miles to the 
gallon from our gasoline, although during the entire 
summer we have been using motor spirits and find our 
power is approximately the same as well as the mileage, 
but the cost is about 214 cents less. 

Previous to using this truck, during the busy season 


(Concluded on Page 88.) 














LIGHT TRUCK FOR QUICK DELIVERY. 
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Cheaply? 


This Couple- Gear Truck is 
handling from 175,000 to 275,- 
000 feet daily over a half mile 
course, forthe West Side Lum- 
ber Co. of Tuolumne, Cal. 
Possibly we can do as well for 
you. Give us a chance. 





Couple Gear Freight 
Wheel Co. 


500 Buchanan Ave., Grand Rapids, Mich. 


_ 























Here’s a traction engine; designed for 
logging and lumbering operations, that 
will do the work of five to six teams. 
An 18-20 h. p. engine that delivers a 
draw bar pull of 14-15 h. p. making it 
the most powerful engine of its size 
and weight in the world. 


PULLING CAPACITY 15 TONS. 





LOGGERS 


Price $990. F.O.B. Detroit. 


Traction Engine Catalogue Free on request—Send for it. 


DETROIT ENGINE WORKS, 1161 Jefferson Ave., DETROIT, MICH., U.S. A. 





LUMBERMEN 


“Wadsworth Kerosene Traction 
Engines” operate on the cheapest 
grade of kerosene or distillate. Built to 
pull heavy loads on long hauls; also 
especially adapted for work in small 
areas requiring close turns. 

It will pay you to investigate ‘‘W ads- 
worth Kerosene Traction Engines’’ for 
all work requiring belt or traction power. 





Write the American Lumberman Motor Truck Department for Advice on Your Delivery Problems, 
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(Concluded from Page 87.) 
our extra cartage bill in addition to one team on this 
work was anywhere from $50 to $25, and since installing 
the truck we do not believe we have spent $25 for out- 
side assistance on our deliveries. 

Our entire cost of operation, not allowing for depre- 
ciation, is about 19 cents a mile and this, of course, is 
much less, mileage considered, than horse delivery. We 
have frequently had truck salesmen try to convince us 
that we could operate trucks on our depot deliveries to 
better advantage than horses, but we have been unable 
to figure it out in that way. In fact, the salesmen them- 
selves have given it up when learning all the facts in 
the case. Curtis SAsH & Door CoMPANY. 





ENTHUSIASTIC OVER TRUCK. 


The H. F. Benton Lumber Company, of Cortland, 
N. Y., has proved that its 1-ton Brockway truck, manu- 
factured by the Brockway Motor Truck Company, of 
Cortland, has given the best of satisfaction and has not 
been in the repair shop a day since it was purchased. 
A letter says: 

CoRTLAND, N. Y. 

We have had our Brockway 1-ton truck in constant 
use since March 4, of this year. It has given us the 
best of satisfaction and has not been laid up for repairs 
a single day since we purchased it. While the capacity 
of this truck is rated at 1 ton, we have frequently over- 
loaded it 50 percent. A number of times we have 
loaded the truck and trailed a lumber wagon, hauling 
as high as 3,000 feet of lumber at a trip. This opera- 
tion of the truck is very simple and the men we have 
operating it never have had any experience with motor 
vehicles. In fact, we have utilized our old drivers to 
operate the truck, which has been done successfully. 

We are very enthusiastic over the practicability of 
using a motor truck for hauling lumber and building 
material and our truck is doing the work of three horse- 
drawn wagons. The annoyance that we all have of mak- 











BROCKWAY TRUCK THAT STANDS OVERLOADING. 
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TRUCK FLEET OF THE E. K. WOOD LUMBER COMPANY, OF 


ing excuses to our customers on account of not being 
able to give them quick delivery has been entirely 
eliminated. The cost of upkeep is practically nothing 
and the expense of oil and gasoline has been found not 
to exceed 75 cents a day. 

We heartily recommend the Brockway truck as being 
practical, well made, simple in construction and very 
efficient. H. F. BENTON LUMBER COMPANY. 


OPERATES FOUR TRUCKS. 


The E. K. Wood Lumber Company, of Oakland, Cal., 
says that it is operating four trucks at the present time— 
two ‘‘Mogul,’’ one ‘‘Aleo’’ and a ‘‘Federal,’’ which 
have practically eliminated the horse-hauling equipment. 
Its letter is as follows: 

OAKLAND, CAL. 

We are operating four trucks at the present time. 
They consist of one 614-ton Alco, one 6-ton Mogul, one 
4-ton Mogul and one 144-ton Federal. These trucks are 
practically eliminating the horse-hauling equipment with 
us. They are all making good records at the present 
time, but, of course, the length of service will prove 
whether they are more economical than the horse-drawn 
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OAKLAND, CAL. 


vehicle. They certainly give us much quicker deliveries 
to our customers. We found that the only way to pro- 
cure reliable drivers was to break in our best teamsters, 
Since we have done this our troubles from that source 
have been very few. 
E.,K. Woop LuMBER Company, 
George B. Waddell, Manager, 


CALLS TRUCK ‘‘OLD RELIABLE.”’’ 

W. A. Marigold, who is superintending the construe- 
tion of a costly summer home for a well known Chicago 
newspaper publisher at Green Lake, Wis., tells in a letter 
of how successful a Four Wheel Drive truck is proving 
in his work during the eonstruction of the house. 

GREEN LAKE, Wis. 

After a year’s use of a Four Wheel Drive truck we 
find it extremely satisfactory in all respects. We call it 
the ‘‘Old Reliable’’ because it never seems to fail. We 
have had no breakage of any kind and can not find that 
any parts are worn or need removal. It pulls through 
any roads under all conditions. We use it to haul any 
kind of building material. 

W. A. MARIGOLD. 








—=—SSEE 
STEEL WHEELS — STEEL AXLES — LUMBER 


BUGGIES—LOG WAGONS—TRACTION WAGONS 
GASOLINE-KEROSENE TRACTORS. 





STEEL WHEELS 1o replace wood wheels 
as they break down on your wagons and carts 

never affected by the weather — made any size—any 
Capacity—any width or thickness of tire—to fit 
any axle. 
spokes to work loose, and no boxes to be replaced, 


There are no tires to be re-set, no 


therefore, no repairs are needed. 


STEEL AXLES, round or square bent or 
arched to suit requirements, any capacity, with or 
without roller bearings. We also furnish wood 
axles. 

LUMBER BUGGIES, LOG WAGONS 
AND CARTS 
ion—any capacity—built to suit customer’s re- 
quirements. 


either wood or steel construct- 

















Our S-143 Lumber Truck. 


ELECTRIC 





GASOLINE TRACTORS are coming more 
and more into use for logging and lumbering opera- 
tions and with a view of meeting the various needs 
of the lumberman, we have designed our *SALLWORK”’ 


line of gasoline-kerosene tractors. 
greatest efficiency with least possible weight. 





They combine 


For Further Particulars Address: 


WHEEL COMPANY, Mfrs. 


Box 215, QUINCY, ILLINOIS, U. S. A. 
Cable Addreas: 


ELECTRIC — QUINCY. 


OUR LOGGING AND FREIGHTING WAGONS 
for team and traction hauling are considered the standard in 
their line. 
to 30 tons. 
platform to suit the needs of each particular class of freight o1 
Jumber to be handled. 
the cross reach feature which enables a train of the wagons to 
follow in the exact track of the traction engine. 
cialized in these wagons and our present line is the result of 
years of expericnce. 


Western Union Code. 





Either wood or steel construction—any capacity up 
We can equip our wagons with any style box or 


We provide some of our wagons with 


We have spe- 





Our S-226 10 Ton Lumber Wagon. 











Write the American Lumberman Motor Truck Department for Advice on Your Delivery Problems. 
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A ROLLER SYSTEM FOR LUMBER TRUCKS. 


———— 

As e? ned frequently in the motor truek department 
of the uRICAN LUMBERMAN, a loading wagon about 
a Iumb ird is about the most useful thing that can be 


nection with a motor truck. A loading wagon 


had in 
loading lumber so that the load ean he easily 


js used 


transfer: to the motor truck when it is ready to make 
a trip the wagon again reloaded by the time the 
truck } us for another trip. In this way « great 


time is saved. Many lumberme mn, to make the 
ion reach its highest efficiency, use a system 
order easily to transfer the load of lumber 


2 


amount 
loading 
of roll 1 

















LUMBER BEING UNLOADED FROM MOTOR TRUCK BY USE OF PIONEER ROLLERS. 











LUMBER DELIVERED FROM MOTOR TRUCK 





from the loading wagon to the truck. One of the most 
up to’date of these roller systems is manufactured by 
the Pioneer Steel Block Tire Company at St. Louis. The 
illustrations show the very simple way in which these 
rollers are able to transfer the load from the loading 
wagon to the truck—an operation which requires only 
a couple of minutes’ time. Pioneer rollers are fitted to 
any chassis, thus eliminating the need and cost of any 
special body on the truck. A ‘‘set of Pioneer rollers’’ 
consists of four rollers, two sliding plates, six stakes, 
six stake pockets and loops to receive stakes, two cranks, 














lumber binder and chain patent locking arm and a load 
shifter. The four rollers are attached directly to the 
frame with a chassis approximately equally distant. Two 
rollers (those nearest the chauffeur’s seat) have patent 
slides attached; these slides prevent the lumber from 
catching or binding while being rolled from yard or load- 
ing wagon to the truck. The slide plates also make it 
possible to roll a full load of lumber from the yard or 
loading wagon on to the truck even when the wagon and 
truck are standing on an uneven surface. The rollers 
are made of Carnegie steel, each roller resting on a 3- 
inch eye beam. The rollers are made so that they can 
be turned with a crank from either side of the truck or 
wagon. 

The Pioneer Steel Block Tire Company also manu- 
factures a special yard or loading wagon equipped with 
Pioneer rollers. The wagon is built any hight to corre- 

spond with the hight of the 

truck. Each wagon is made 
with removable pole or shaft 
so that the load can be 
=, rolled off at either end. The 


wagon also has the added 
advantage that it can be 


used for deliv- 
ering lumber 
as well as for 
yard or load- 
ing wagon. In 
operation the 
yard wagon is 
loaded with 
lumber direct 
from the piles. 
When the load is complete the truck backs up to the 
loading wagon, the crank is then attached to a roller 
and the entire load of lumber is rolled on to the truck. 
When a load is chained down it is ready for delivery 
and the loading wagon is again ready to pick up the next 
load just as soon as the truck pulls out of the yard. 

Additional information may be obtained by address- 
ing the company at St. Louis, Mo. 





IN NEAT PILE BY PIONEER ROLLER. 





Advertisements will be inserted in this department at 
the following rates: 


For one week, . ° 
For two weeks, « . ” 
For three weeks, . . ° 
For four weeks, « . - : 
Nine words of ordinary length make one line. 
Yeading counts as two lines. 
No display excepi the headings can be admitted. 


25 cents a line. 
45 cents a line. 
60 cents a line. 
75 cents a lire. 


Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. copy. must 
be in this office not I: iter than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed ander heading Too 
Late to Classify. 








Too fate To Classify 














WANTED POSITION AS FIRST CLASS 


Interior trim and fixture estimator, designer, detailer and 






biller. experienced super intendent. Successful business 
getter. Large and long acquaintance with leading architects 
and contractors. : Temperate. 

Address care AMERICAN LUMBERMAN,. 





CALIFORNIA TIMBER WANTED 
Willing to negotiate for purchase of 3,000 to 5,000- acres, 
or a larger tract of choice sugar pine timber accessible to 
operating railroad in Butte County. California. Owners 
willing to sell upon | = investment basis should write. 
Address 126.” care AMERICAN LUMBERMAN, 





YOU READ THESE ADS. 


If you will advertise, others will read yours. No matter 
what you want or have for sale, an advertisement inserted 
in the Wanted and For Sale Department would be very 
beneficial to you. There is no better time than the present 
to advertise. Send your advertisements to the 

AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


NOTICE! 
In replying to advertisements, send copies of testimonials 
or other valuable paper, instead of originals. 














Too fate To Classify | 


WHY USE COUPON BOOKS 


In the 4 


me ‘uimissary? Because they save time and eliminate 
full p ‘i disputes. Send for samples, catalog, prices and 
} nWiars, 
< ALLISON COUPON CO., Indianapolis, Ind. 
Se 


dvertisement, page 42. 


—_— 


muro 2 APHICAL SURVEYS & LOGGING MAPS 





io" . oat was said on this subject at the Portland Log- 
F W one to make ‘“‘Topog’ Maps, timber estimates 
and | or every need. 
cr a hitely for efficiency. 

“AR YFORD & STERLING, Real Estate Trust Bldg., 


Philadelphia, Da. 








NOW IS THE TIME TO BUY. 

9 ' inany people have second-hand machinery, rails. 
thar logging cars, engines, boilers and numerous 
ment “8 which they will sell cheap. A small advertise- 
you bring you in touch with the sellers and save 
Nas rable money, should you be in the market. 

— (\N LUMBERMAN, Manhattan Bldg., Chicago. 

Q WANTS SUPPLIED 
Of po turns at small cost. Do you want something? 
DO [) bg do. Advertise in the AMERICAN LUMBERMAN, 


Wanted-Cmployees 


WANTED DEPARTMENT MANAGER 
Who is thoroughly familiar with jobbing northern hardwood, 
on salary and commission basis. Also man in same capac- 
ity for southern hardwood. exclusive of gum. 
Address LICKING RIVER LUMBER CoO., 
South Bend, Ind. 


WANTED—-AT ONCE NORTHERN MAN 
With band mill experience in Ohio, Indiana or Michigan; 
expert in millwright work, very accurate sawing required in 
thin hardwoods; first class plant; steady work. Give expe- 
rience and reference ree letter. 
Address 12%,”’ care 








AMERICAN LUMBERMAN, 





WANTED LIVE ENERGETIC MANAGER 
For hardwood department of an established wholesale lum- 
ber firm, to have entire charge of buying and selling of oak, 
poplar, basswood ete.. on a renumerative basis. In your 
reply state age, married or single and complete history of 
your experience in Jumber business, Address 
“S. 101,” care AMERICAN LUMBERMAN, 


WANTED—COMPETENT MAN TO TAKE CHARGE 
Of planing mill snd detail work department. Must be 
tamwiliac With the operations of the machines, and have 
practical experience in estimating mill work from architect 
plans and specifications, and be an expert in detail work. 
hie work yellow pine Jumber. 

Address “R. 110,” care AMERICAN LUMBERMAN, 


WANTED—YOUNG MAN WITH 


Several years’ experience in retail lumber office to do our 





collecting and make himself generally useful about the 
business. Must be a stenographer. State age, experience 
and salary wanted. Will pay the right salary to the right 
man. J. W. MACKEMER & CO., Peoria, III. 





WANTED-GOOD EXPERIENCED RETAIL YARD 

Managers, who can furnish first class recommendations, 
RELIANCE LUMBER CO., LTD., 

Box 1385, Saskatoon, Saskatchewan, Canada. 


WANTED—-YOUNG MAN TO DO STENOGRAPHY 
And generally assist manager in wholesale lumber office in 
Milwaukee. Wis. Good opportunity for advancement. State 
age, salary expected and give references. Position open 
Jan. 1, 1914. Address “R. 132,” care AMERICAN LUMBERMAN. 


CHAPIN’S READY RECKONER 
Reduces to board measure lumber, scantling, square timber 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages. AME RICAN LUMBERMAN, Chicago. 


WANTED—MILL SUPERINTENDENT. 

Man of integrity with $15,000.00 to join two others in 
going concern in large Ohio city manufacturing, wholesaling 
and retailing lumber. Must be competent sawmill manager. 
Business rapidly increasing. Need money and able assist 
ance to take care of it and further increase volume. Unusual 
opportunity for right man. 

Address “H.. 108,” 


WANTED—BOOKKEEPER SMALL MILL TOWN 
North Louisiana on railroad. To be able to keep mill 
records, make out time and cash reports. One familiar with 
double entry bookkeeping preferred. Prefer a man twenty- 
five to thirty-five years old and one who is familiar with log 
scaling, and general mill duties. 

SOUTHERN SUPPLY COMPANY, 
421 West Avery St., Louisville, Ky. 


WANTED-—AN EXPERIENCED 
Sawmill foreman to handle a single band and resaw mill 
located in Wisconsin. Must be experienced in millwright 
work, and capable of handling men. References wanted as 
to character and ability. 
Address “R. 109,” care AMERICAN LUMBERMAN. 


Pr. & 

















care AMERICAN LUMBERMAN, 











WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and _ seller 
brought together quickly through the medium of this depart 
ment at small cost. Send in your ad and let us estimate its 


cost. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., 


Chicago. 








LUMBER SHED CONSTRUCTION. 

Met L. Saley’s latest book for retail lumbermen on the 

construction of lumber sheds, offices and other buildings. 

with plant. Some very handy and useful “Shed and Yard 

Conveniences” are also illustrated and described. $1.50 
ostp: 

431 S, Dearborn St., 


aid. 
AMERICAN LUMBERMAN, Chicago 
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Wanled-Cmployees 








| Wanted: Employment 


| Wanted:Employment 





PRACTICAL RETAIL LUMBERMAN WANTED 
As assistant manager and auditor of small chain of line 
yards in northern Tilinois. 

Address “R. 107,” care AMERICAN LUMBERMAN. 


WANTED-—BY LARGE RETAIL YARD 
In a western city of 75,000 population, bright young man 
with lumber experinece ora fill the position of collector and 
salesman. State age, experience, nationality and salary 
wanted, present position and references. 
Address ‘R. 106,” care AMERICAN LUMBERMAN. 


WANTED A FIRST CLASS FOREMAN 
For a planing mill. Must be able to estimate on blue prints, 
must be a hustler, good mixer and confident that he can 
please the trade and get out work correctly. State expe- 








rience, age, married or single and salary expected.  First- 
class reference required. 
Address “R. 105." care AMERICAN LUMBERMAN,. 





WANTED-—RETAIL YARD MANAGER 
For yard in northeastern Oklahoma. State age, experience, 
married or single and references in first letter. 
Address “R. 102,” care AMERICAN LUMBERMAN, 


RETAIL YARD MANAGER WANTED 

For an extra good eastern Iowa town. State age, 
ality, and salary desired. 

Address “Rh 208;” 





nation- 
caré AMERICAN LUMBERMAN, 


WANTED-WOODS FOREMAN 
Who thoroughly understands laying out and building tram 
road, logging with re-haul skidder “and Shay locomotives in 
a hilly country, in good longleaf timber. No booze fighter 
need apply. 
Address “P. 113,” care AMERICAN LUMBERMAN. 


BOOKKEEPERS. 
“Bookkeeping Systems for a Retail Lumber Business” is 
now ready and will be mailed to any address postpaid for 
35¢c. These are the prize contest systems published in the 
AMERICAN LUMBERMAN. They describe and illustrate in 
detail various systems used by retail lumber dealers. Full 
of good ideas and suggestions 
AMERICAN LU MBERMAN, 431 S. Dearborn St., 








Chicago. 


Wanted: Mill Mechanics 


WANTED-BAND SAW FILERS 
To get particulars of the Plowden Improvement. 
to prevent accidents to backs of single cut saws. 
CLARENDON HARDWARE CoO.. 
Summerton, S. C. 


WRITTEN FOR THE BUSINESS MAN 
“Science of Organization and Business Development,” by 
R. J. Frank. A treatise on the law and science of the pro- 
motion, organization, reorganization and management of busi- 
ness corporations, with special reference to approved plans 
and procedure, for the financing of modern business enter- 
prises. Morocco, $2.75. AMERICAN LUMBERMAN, Chicago. 


YOU READ THESE ADS. 
So do many thousand others. Each week the eyes of the 
lumber world read this paper. Why don't you advertise? 
Write to the Wanted and For Sale Department and we will 
be pleased to answer your letter. It costs only a penny or 
two. Write at once. 
AMERICAN LUMBERMAN, 














Designed 








Manhattan Bldg., Chicago, IIL. 





WANTED-—POSITION. SPECIAL INVESTIGATOR 
Will go to your mill plant, investigate conditions and tell 
you why results not coming. Nearly twenty years’ experi 
ence managing most successful hardwood and yellow pine 
plants. Can furnish working plan. Confidential or with 
cooperation of resident management as desired. Highest 
references. 
Address 


“S. 108." care AMERICAN LUMBERMAN, 


WANTED-—A SALARIED POSITION 
In lumber business in Chicago or vicinity. Yard manager 
preferred. Age 28, of excellent habits. with 8 years’ expe- 
rience in the retail, manufacture and sale of lumber. Famil- 
iar with all departments. Best of references. Personal in- 
terview, if intere sted. Is live wire and will make good. 
Address “S. 116," care AMERICAN LUMBERMAN. 


HIGH CLASS SASH AND DOOR MAN, 
At present employed, is desirous of making a change. Has 
held position as assistant manager and estimator for the 
past six or seven years with a large factory, also have had 
complete charge of the sales for the past four years. I am 
looking for an opening as manager, sales manager or posi- 
tion similar to the one I am holding. If you are looking 
for a2 man with ability to increase your profits and reduce 
your cost write me. Address 
“S.. 117." care AMERICAN LUMBERMAN. 











CAN YOU USE 


A clean cut business man capable of taking charge 
of operations from stump to can? 
experience. Address 

“R. 151," care AMERICAN LUMBERMAN, 


Long successful 





AN EXPERIENCED TRAVELING SALESMAN 
In lumber, sash and doors, glass and builders’ supplies de- 
sires to represent on commission some first class firms as 
residence salesman in Denver, Colorado Springs and Pueblo, 
Colorado. Own 160 acres of very fine virgin timberland in 
State of Arkansas which I offer at $20.00 per acre to the 
first cash buyer. Address HUGH D. ALEXANDER, 

9 W. _Camarron St.. Colorado Springs, Colorado. 


MR. LUMBERMAN 

Do you want to retire and still retain your business. You 
can do it. Let me take it at a living salary, together with 
a share of the profits. Have made and am still making 
money for others. Would like a place where I could provide 
for old age in a way no aan can on a salary. At present 
employed at good salary; 37 years of age; married; over 20 
years’ exp. in lumber Sastaces. 

Address “Pp. 116,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS LUMBER INSPECTOR 
Or yard foreman. Best of reference from former employers. 
Seven years’ experie nee in hardwood lumber yard of large 
vehicle corporation. 

Address “S. 122,” ware 


FIRST CLASS ENGINEER 
Experienced in large installations, repair. installing and 


operating. W ish to hear from parties wanting best of ser- 
vice. Address “S. 121." care AMERICAN LUMBERMAN. 


SPECIAL MILL WORK EXPERT 
Experienced, capable, sober estimator and salesman desires 
a position with manufacturer; capable of producing special 
work of all de scription. 
Address *S. 119." care 





AMERICAN LUMBERMAN,. 








AMERICAN LUMBERMAN. 





| Wanted = Salesmon 


WANTED-—AN A-!| LUMBER SALESMAN 

By a good reliable wholesale concern to sell to the 
trade in northern Ohio. Address 
“S. 104,” care 





retail 
AMERICAN LUMBERMAN. 


WANTED—ROAD SALESMAN 
Southern hardwood, to cover Central States and Canada. 
Advise experience, references and salary. 
Address “S. 124,” care AMERICAN LUMBERMAN. 


WANTED—LIVE COMMISSION MEN TO SELL 
Cypress in Indiana, Michigan and Ohio. We represent ex- 
clusively some of the best cypress concerns in the South in 
territory mentioned. Write for commissions, ete. Men 
handling sash and doors should be especially interested. 

Address “R. 115,” care AMERICAN LUMBERMAN. 


WANTED-—ONE OR TWO HUSTLING SALESMEN 
To sell cypress in Indiana and Michigan. Would prefer men 
traveling the territory and handling the stock before, or 
men that are handling other woods in the territory. 
Address “R. 116,” care AMERICAN LUMBERMAN. 


WANTED-BY SASH AND DOOR COMPANY 
A traveling man for Iowa, one for Missouri, and one for 
southern Minnesota. Must be capable of figuring ordinary 
plans and country 5 and selling stock goods. 
t. 

















Address 101,” care “AMERICAN LUMBERMAN. 
WANTED 
Reliable commission salesman covering Indiana, Ohio, 


Michigan, western New York and western Pennsylvania, to 
sell Idaho white pine on commission. State what territory 
you cover and furnish references with first letter. Address 
EASTERN SALES AGENT, 1909 Union Bank Bldg., 
Pittsburgh, Pa. 


GOOD LIVE COMMISSION MEN 
Wanted to sell yellow pine lumber. Advise experience and 
commission wanted. Address 
“R. 125,” care AMERICAN LUMBERMAN, 








WANTED—A SALESMAN 
For Central and Southern Illinois territory to sell sash and 
doors. One who is familiar with special work. 
Address “N. 106,” care AMERICAN LUMBERMAN. 


WANTED-—EXPERIENCED SASH AND DOOR 





Salesman, Northern Iowa. Must have established trade. 
Good opening. 
Address “M. 108.” care AMERICAN LUMBERMAN. 





YOU MAY BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert small advertise- 
ment in the Wanted & For Sale Department. When in need 
of an employee or employment write us 
AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 





POSITION WANTED 
Young man. twenty-three years old as salesman. Finest 
credentials, thorough experience in the line and large 
acquaintance among New York City and eastern territory 
dealers and large manuf: returers 


Address “S. 120," care AMERICAN LUMBERMAN. 





AN EXPERIENCED LUMBERMAN 
Desires to make a change Jan. Ist and prefers to locate in 
West Coast States. Ten years’ experience in the lumber 
business with one firm. Best of references. 
Address “S.0110.° care AMERICAN LUMBERMAN. 





THE PANAMA CANAL TO PUGET SOUND MEANS 
Business for a creosoting company. I have had many years’ 
experience and invite companies proposing to embrace this 
opportunity to consult me regarding location, design and 
operation of such a plant. Address 

P. 0. BOX 492, Wash. 


YELLOW PINE AND CYPRESS SALESMAN. 
Well acquainted with yard and factory trade in the Ohio 
territory, will be open for position Jan. Ist Four years’ 
experience on the road in this territory. 

Address “S. 105." care AMERICAN LUMBERMAN. 


Seattle. 








WANTED POSITION AS BUYER, AUDITOR 
Branch manager or in any department desiring services of 
competent young man. Twelve years’ experience. Investi- 
gation courted. Address 

“S. 103,”’ care 


AMERICAN LUMBERMAN. 


WANTEDJOB OF SAW MILL OR 
Box factory or lath and dimension mill. Can furnish <A1 
references. Would consider a salary offer. No hot. air 
concerns need apply. D. O. Me., Maben, W. Va. 








WANTED-POSITION AS GENERAL MANAGER. 

Seventeen years’ successful management hardwoods. cy- 
press and yellow pine. Can secure economical results and 
utmost capacity. Thoroughly experienced, including stump 
age purchase and sales handling. 


Address “S. 107,” care 


EXPERIENCED BOOKKEEPER WANTS 
Situation in lumber office or sash and door, Ten years’ 
experience. Best references. 

Address “S. 100,” care 


AMERICAN LUMBERMAN 





AMERICAN LUMBERMAN, 


EXPERIENCED 
In selling, buying and management of office affairs; also ex- 
pert in corporation accounting. Have planned and installed 
satisfactory systems with large lumber concerns, experience 
likewise as manager of retail lumber business. Credit man, 
ete. Want to make change; married; very best of refer- 
ences. Address “R. 122,” care AMERICAN LUMBERMAN, 


ASK THE CURIOSITY SHOP 
It is a reference work containing bundreds of practical 
questions about the lumber business, with full and appro- 
riate answers, which, in many cases, embody illustrations. 
2 a copy, postpaid. Index to contents on request. 
AMERICAN LUMBERMAN, 431 South Dearborn St., Chicago, I]1 














LUMBER BUYER 
Well acquainted timber and yard stock, 
Alabama and Louisiana, 
years’ experience. 


mills M Sissipp 
Married; 26 years ol Rigt 
Salary or commission. Hustk Bat 

BOX 796, Meridian. Miss, 


EXP'RNCED ESTIMATOR, BILLER & DETAILER 
Wants situation. Young man with 10 years’ experieng 
Best of references. Address : 

“R. 127,” care AMERICAN LUM! RMay, 


BOOKKEEPER CASHIER STENOGRAPHER | 








Correspondent, office manager, commissary; can (ke Com, 
plete charge. Strictly sober: bonded ; desires chang : North 
or West preferred. Re: asonable salar 7 

Address “S. 112." care AMERICAN LuM! RMAN, 





i. 
WANTED POSITION BY BAND RESAW FILER 





In box shop or other operation where the services of » 
first class filer are required, Am open for position on shor 
notice. Address ‘R. 124,” care AMERICAN LUMENrMay, 

es 


EXECUTIVE 
Energetic, capable man of 386, experienced in both land 
and lumber, desires connection requiring tact, business eXpe 
rience and character. Prefers to head land department 
Ten years’ Chicago exper ience. Al references. 
Address “Pp. 115,” care AMERICAN LUMBERMAN, 





FIRST CLASS OFFICE MAN, 
Expert in bookkeeping, stenography, handling of co ‘respond. 
ence, ete., desires position. Entirely familiar with 4) 
branches of clerical work, and capable of taking entire charge 


of office. Eight years’ experience. Satisfaction absolutely 
guaranteed. ‘ 
Address “Pp. 121,” care AMERICAN LUMBERMAN, 





LUMBER ACCOUNTANT DESIRES CHANGE, 
First class lumber accountant, twelve years’ experience. 
No novice, but know the work in detail. Accuracy and neat. 
ness my specialty. Can do anything in a manufacturing 
lumber office from taking dictation at shorthand to selling 
the lumber. Want to change January Ist. Desire to give 
present employers as much notice as possible. If any leaks 
in your system, can find them and devise a remedy. 
Address “Pp. 135," care AMERICAN LUMBERMAN, 


EXPERIENCED LUMBERMAN WANTS 
Situation as manager of sawmill or superintendent of 
woods. Can take some stock in good concern. Best ref. 
erences, 

Address 





“R. 114." care AMERICAN LUMBERMAN., 


HIGH CLASS ACCOUNTANT 
Twenty-six years of age, accurate, steady and temperate, de. 
sires to locate with lumber concern of reputation where 
knowledge of railroad tariffs, routing, claims, etc., will bea 








requisite and appreciated. Address 
‘Pp. 105,” care AMERICAN LUMBERMAN, 
MANAGER 

Energetic, capable land man, experienced in _ general 
agency work, age 36, desires to head department for com: 
pany having holdings in south. Al references. Plan re 
quires few months os limited financing. 

Address 114,” care AMERICAN LUMBERMAN, 





RESPONSIBLE MILL BUILDER 


3O years old. 12 years’ experience in construction of all 


kinds. Have a good organization of mechanics. Best 0i 
references. Will £0 anywhere. 
Address “R. 136,” care AMERICAN LUMBERMANY. 





AN EXPERIENCED MAN IN THE 
Manufacture and sale of lumber desirous of making a change 
in 1914 is open for engagement as manager or salesman. 
Competent to fill any responsible position. Fifteen years 
with present employers. Best of references. 

Address ‘P. 125,” care AMERICAN LUMBERMAN. 


FIRST CLASS MILL MAN. 
Desires position as band saw filer, sawyer, or lath mill by 
contract. References; guarantee results. 
Address “R. 133,” care AMERICAN LUMBERMANY, 


OPEN FOR ENGAGEMENT 
As superintendent or general manager of extensive logging 
operations. Experienced in all classes of logging as well 
as location and construction of logging railroads. Can fur- 
nish Al references. 
Address “ap, 


WANTED POSITION BY EXPERT 
Railroad builder and logging superintendent wants position 
December 1st: salary or commission. Large operation only 
considered. Give full details in your first letter; satisfac: 
tory references furnished. 

Address AN. 2s sy 


POSITION DESIRED BY YOUNG MAN 
Twenty-nine years of age who has had seven years’ ex yt 
ence in selling and buying yellow pine from office an 
road. Thoroughly acquainted with mills east of Sfisslssipp 
River and consuming trade for product of same. Wish to 
make change by January i. 

Address A | Aee 


WANTED. POSITION AS LOGGING ENGINEER. 

Experienced with both geared and rod locomotives. Will 
go anywhere. Address ; 
“R. 115,” care AMERICAN LUMBERMAY. 


TO MILL OWNERS 

Contract wanted by experienced band mill operators 1 
run your mill by the thousand. 

Address Cc. K. WRIGHT, 


LOGGING SUPT. WILL BE OPEN FOR POSITION 
By January Ist. I “ap handle your job. Best of reference. 
“Address “Pp, 112,” care AMERICAN LUMBERMAN. 


FIRST CLASS SAW MILL FOREMAN AND 
Millwright wants position. Age 37; married; strictly sober; 
can furnish very good ize ommendation and reference. 

Address “P, 134,” care AMERICAN LUMBERMAY: 

—— aid 


POSITION WANTED ' 

To buy oak and fine lumber along Virginia R. R., east 0 
Roanoke. W. B. EMORY, Phenix, V@ 
— 


VALUE VS. CHEAPNESS. , 
You can buy a tally card for a penny or two, while tt 
“Climax” tally book costs 75 cents a copy or $4 for six, re 
thousands of them are sold, and hardwood men who once er 
them always use them. Why? Because they are the be 
For sample pages and description address 
AMERICAN LUMBERMAN., Publishers, 
431 South Dearborn St., Chicago, 








107,’ care AMERICAN LUMBERMAN 





care AMERICAN LUMBERMAN. 





care AMERICAN LUMBERMAN. 
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